. BROUGHT
AND P3N

: Just ‘had lunch’ wltb]:m ‘Watkins, Boss. He's clerking for that Great! Jim says theyre doing a whale of a business. with
new hardware outfit over on Main Street, painters,

How ate they doing? ~ Yeah... how come?

Maybe you did but You didn't build your line around Dutch
4 Boy White-Lead. Thnt 's what seems to bring in the painters.,
who spend real money. AR

There might be something in ¢that, #

Why Dutch Boy Brings the Volume Buyers*

Pginters’ business is volume business. When they
buy they buy in worth-while qua,ntities The mer-
chant who gets their business is the one whoearries
everything they want. « One of the items they con-
stantly demand is Dutch Boy White-Lead, . So,
when you make Dutch Boy the cornerstone of
your painters’ line, you've taken the mos unpor- :
tant step in the direction of volume sal
preference that exists for Dutch Boy W

also extends to the other members of

the Dutch Boy family listed below.

Sure there is. They make Dutch Roy the cornerstone of the line. NATIONAL LEAD COMPAN

So when a painter comes in to buy whita-lead, he buys all h ,B,‘,,d._,',,,,m{ e 300 . 1860 61
other supplies there too... runs into plenty of money every time. y f" L "::L ':3“0‘%‘,, ,vgff;; djg,;h-j
7 e

Bert, you're right! Pat it there! I never figured it out that way, L Faders®, Siha s Wideser Sulghiz,
Getyour pencilout and we'll make up that Dutch Boy order now.
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