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Was that Jenkins, ugum, Fredt
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Yea. H2's gob the job up at the ngw church on State Street.
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a real painter’s bine.
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Painters’ businessis volume busi-
ness. When they buy they buy
in worth-while quantities. The mer-
chant who gets their business is the
one who carries what they want.
One of the items they call for most
frequently is Dutch Boy White-Lead.
So, when you make Dutch Boy the
cornerstone of your painters’ line,
you’ve taken the most important step
in the direction of volume sales.
The preference that exists for

]i,DUTCH Boy BrRINGS THE VOLUME BUYERS

Dutch Boy White-Lead also extends
to the other members of the Dutch
Boy lige: Linseed Oil, Flatting. Oil,
Liquid Drier, Wall Primer, and
Colors-in-Qil.
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