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place -of- the Sherwin-Williams

“ Company, as (ar as physical beginnings:
gv, though lilke many great. industeial

vatreprines: its bieth “really was in the-

Lienin of the man who had the original -
iden on which the business was foumbed, .
tleney  Alden  Shierwin' helieved  that -

there -wan & markct for ready-niixed
pxint which wan prnp«rlr minde and the

“o Sheswin-Williams bositiess of today is
" ool of the sagacity of his idea..

‘Me. Stucewin extablislicd  lia pnmt
“store in 1866, Associnted: with  lim
‘were Cruman Dunham and G, 0. (:ru-
wold:and the business was known as the

Troman; Duaham Cmnpnnr Paints niud
varninhes were sald at petail.’ The mix-

e \rhete tlie materinle | were com-

nnmt -Im-h it was clain
settle in the pnckn

amt Mr, K'r
af the |
Hiams came

- of mpiull

h munt vcn more to' llle

ing was. done in & smail room back ol' i
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wmng busme:ul tlum capital. Thia part-
- neeship. was kiwwn as the Sherwin &
- -Willinms Company, and there has bwn

little chiange in the name since.
The two young men, forming a pnrt-

‘nership whiclh was to grow into the

lnrgu«t lmsmeu of its kind in the world,”

NoS

‘v‘The Sherwin-
Williams Co

were admirably suited to each ouur
Me. Sherwin knew paints,

. innigitt - into the needs of the market

which lie_hoped to serve, and wss an

. excellent cxecutive, while Mr. Williame
had the genial disposition and the
[Continucd on Page 27} .
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Under the impe!ulhof better mana-
facturinmg mcthiods the business began,

© to spread  and “more [acilitics were

meeded.. The . Canal - Road property

“which hsd been under lease was pur- .

“, ‘must. be' the outstaiding. attribute of

& salesman of more. thian ordinary abil- -
i ity.. - Both’ were .convinced  that quality.

’ !Jnmr meﬂ:lumiue i they were-ty, bmh! )
r . 8§ (lcrelnml was disposed

[ thel, real cora ¢

1, tcether with anadj _|mnlnp atrip
and e tury lul(h!mm N

.

. use, lurmnded byﬂn Mbuiutlp

_which make up the presemt Chicage
“plant, which is the largest single paint
and varnish plint in the world. - .. .

A:qumtmn of the Calunet basiness:

in Chi g the Brst ex-

of manufact

- Chitagd office 'was apencd: in_ 1880 and

two years; later the retail lnmm- in
€, the:

"Il K Mr bher'in
liamy, were opentmg .
x||l|| llmr zlid 8 vast’ ‘unou

firm fmuulutnm

ymul Cleveland mﬁnu, tind snother

. significance to~ the -Sherwin-Williama: " " -
‘Company, for it brought inte the o=

" ‘ganisstion George A Martin, who is
now. president of the: compeny -M was

then o Calumet mploye. g

.- Established in-Chicago \he eomp.ny- :
© ' spread, rapidly “in other idivections, . A
‘Hoston officé, & retail uhblhlnnenl n

Wurmter,alm.,n Pacific Coast branéh:

and ‘& Canadian: ageney; under the mai-.
aggement of Wdter H. Cothngh-m. fol- -

lowed in eapid luccenm\ ‘In 1898 the

Clen.-l-mt Box Camplnv was umnuedy

to make:tiie wooden slnmm\g cases' then
uved for vlupment. In l“—l the Ql,er-

m-nngv:r, “and  Canedian mnut’u&udn‘ ;

operationn started,, .

Ax sales increued di:lnhntmu vkl~

etied, cs]lmg forithe: anbli!hmt of
cnhoune- and supply depots
ities, ‘Finally - the demaind

ing l'pcllches be-

can afford to .Im_y. - \

7 /Je C ‘/6@6/'072467‘_ feacég; b7 ée
Ao 0 o afford to buy

If you have a produc! to sell to men, if you '
:lmve a local cnmpugn to put over and you
‘necd immediate returna, if you want the

" most for your advertising dollnr—ldverhse

in the magazine that reacles the men who

%,
)
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b—dﬂuh Hen ls not must e protected
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fonger thaa l-l hvhl mokes for
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vITRIFIED BRICK PAVEMENTS
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" 1901 an castorn plant, at Newark, N. J.,
was built .and put into operation. - A%
the same hmg & Tinsend. oil plant was

Au:nchn‘ Dru‘

\HE, coming . of the :Woarld War in

1914 scnonuly affected saurces of

- supply’ for paint dyes; but the Sherwin-
Williams Company had‘ been doing &

gnat deal of. remreh n dye manu-
- facture and whei tie war
n“un supplies it was!
mcriun dyes, not
duntrv but for. Peil
lenthcr and other conimodities,
I 1916 the: Shmm-Willhm Coma-
. pany; hield a jubilee conve
bl;lu: ithe ‘gokien anni
{:luluuat by )h. SI

M subsidiaries t hy
Ich of the Sl Will
fot I Mkm.\‘ F

gruﬂlly mcteued iu hunﬁm\ and its.

'0007-SWP-000004681




Decvmber, 1931

. prestige.” In recent yesr: the Lowe |-

‘Beothers -Company of - Daytas, - Ohis,

and Jolin Tucas & Company, of Phila- |

deljphin, with many heanches, have been
zxntlou.

tln: trade channel
dvézu.nlng slng-

total !tock liability of *’l.l 2,)!
profit. the the. fiseal \year

of. h xm,...'r.'.':l.

Orrlruuu AND’ l)mkrrmtl
i ()RGE A, Mw\ll'rlN ia prosident
of the eompany; H.D.W hittlesey,
C. G Ball, H. d.:Hain and A W.
Nteudel l‘n\rc viez  presidenta; 1. H,
throcder is trcasurer, .and T. 'G.
- Maurphe, ‘seirctary. Diret(orl sre
Gea. T
Cottinghdm,  Harris- Creech, .. Cyrus
Faton, H" R !-hm,C P. .hrden,D A
" Kohr, Gd orge A. M.rﬁm !
B.M. Ilq‘c‘Lhndeou, ).
Whittlesey, E. M. Willisms sod L. W..-
Walcatt. )
Fxecutije offices ot ithe company were :
remaved &) vear ago {rom the old Canal
{toad building to: the Midland' Banlk
- building, hde the Cinal Roadiproperty
still ‘louses the Nortl Central: District
" offices, !ln@vpms, Clevelsnd E-etufy ll\ll
printing. p nt.

THE CLEVELANDER

added to the bhcrvm-Willuwn or‘-n-

ishop, C. G. Bull, W. 8. |

GET MANY EXTRA. OR])ERS

. How can we call on more cultomers eech dny e
contact each one more often . . . keep sales costs

down? These questions are being asked time and

"agdin by salesmen and sales executives: Mlny firms

have solved the praoblem by supplementing sales-
men’s vmta with telebhone selling.

Among these is a Cleveland cement compeny -whose
salesmen contact: dealers and contractors by tele-

.phone frequently between visits. - In many cases
‘they have closed sales by telephone which ‘were left
undecxded on preynou! visits. Telephone eellmg pays.

Ask your telcpﬁont me
Office to snpp{ﬂyon ‘with the
key tm plan of lekpﬁm
selling. It 's ﬁ-n

THE OHIO BELL TELEPHONE COMPANY
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