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" Tz Hold and Lifr.

Plug Hat Club Competition.

In accordance with report of special com-
mittee, appomnted at the Convention, we
oullins the conditions to regulate these
competilions in future, and have also added
several new features based upon the same
1deas, which we believe will be acceptable to
our yrepresentatives:

1. Only orders secured directly by our individual :

representatives will be considered

4. Competitlons are to be decided by points.

3. Polnts will be accorded for ** orders ™ and ' yol-
ume *’ on lines affected each month.

4 Three points will be accorded for order from new
customer, no matter what the volume of the order.

5. One point will be accorded for an order from an

old customer, no matter what the volume.

In addllion to polnts as per rules 4 and s, addl-

tional points, as per schedile shown bzlow, will

be allowed for volume,

7. A point for an order from a yubbing custompr
previously handling the poods will be aliowed,
but no points for volume.

8. A pulmt for the order and additlonal polnts foy
the volume will be allowed on first order secured
from a jcbber.

9. All orders recerved during the month of competi-

tion will be countesd. This will mean that those

in far territorles should commence working on the
competltive line several days In advance. (This

s a change from our previous method

Duplicates of orders turned in to jobbers must be

plaﬁlly marked ' new customer,” when the line In

competition has been sold for the first time, as
otherwise we shad asswme 1t fo be an old
customer,

12 The name only of the winner, with the number of
points mccorded hlm, is to be published each
month.

12 On June xst the representative having the
. o his credit during the

¢ entitled to Plug Hat
. - unirss he ts abveady
@ miembzy,In which event the one having the next
greatest pumber, who Is not a member, will be
entitled 10 such recognition. This rule will also
apply on December ast for the six preceding
months

NUMBER OF POINTS ON * VOLUME'' TO BE
CREDITED.

Acme Household Paints—One potnt will be atiowed
10r each $ro oo of the total net amount of order

Davies' Varnish Stains—~One polnt for each $zo co.

Neal's Enamels—~One point for each $zo.c0.

Neal's Bath-Tub Enamel—One point for each $5 oo

Neal's Carriage Paints—One point for aach $15 oo,

Neal's Carringe Top Dressing—One point for sach

S O,
Utility Varniah—One point for each £6 co,
Master Paintera’ Oll Colors—One polnt for each

o

$10 0O
Wa§on and Impiement Paints—One polnt for each
§ 00
Davies’ Liquid Wood Rilfer—One point for each

oo
New Era High-Grade Prepared Paint—One point
for cach $30 oco.
To illustrate

Order for rsco e, N C P.. . ..t point
e T T X e
- * po ¢ B e 2 points.
. * .00 “ NewkEra . x point.
N - 59 oc - - e e b .
- “ 6200 - . 2 points
R

Prizes for Vaenish, Japan and Dryer
Business.

Prizes for the greatest amount of varnish,
Japan and Dryer business {(mail or direct)
on June st and December tst, for the pre-
ceding s1x months, will be awarded as
follows .

ist Pnize, (largest volume of sales credited) $so oo
2nd ' (next ** - oo * wre P 0O
3¢d * (third * rom e e

The competition for the first period will
commence with orders dated January 10,

New Era * Poiats” for Salesmen.
The man who buys paint for his buildings
ought 1o look to the future and get the paint
that wil) put off for the fongest possible time
the necessity of re-painting.

With lead and o), and most prepared |

paints, the preperty owner runs the risk of
getting poor results. With New Era High-
Grade Prepared Pamt he runs no rnisk, for
1IU’s a perfecily safe naint and will give satis-
faction in every way.

If our agent takes up the subjsct of New
Era High-Grade Prepared Pamnt from this
point ¢f view he will find the following
arguments of considerable weigh: w land-
g orders :

The reasons that lead and o1l alone do not
make safe paint are these.

White lead mixed alone with hinseed oil
invatiably chalks and powders, even if the
ingredienls are perfectly pure. But the
chances of getting them pure are generally
against you  Then, too, the pawnter by
hand work cannot mix them thoroughly,
ané has no means of bemng accurale 1n
his measurements.

The reasons many prepared paints are not
safe are these:

The manufacturers who make them sacni-
fice quality in order 1o sell the pamnt at a
low price per gallon, or to get an exorbltant
profit. They don't usc the best materials
and don’t use the best methods,

“he reasons New Era High-Grade Paint
is perfectly safe are these:

It’s made from pure lead, pure zinc and
pure linseced oil—the zinc keeps the lead
from chalking.

It is ground and mixed by machinery that

does its work in the best possible manner:
grinds the pigments finer and mixes more
thoroughly than any other.

It's made from exact {ormula and with a
system of accurate measurement that makes
uniformity of quality, color and consistency
absolutely certain.

All the Ingredfents in New Era High-
Grade Prepared Pamt are carefully analyzed
In our laboratory 1o insure purity. and from
that start through o the time the paint 1s
sealed m the package, every step 1s care-
fully waiched by experts and no lcop-hole
left for inefficient workmanship.

We sacrifice nothing to quality. because
our experience has shown ‘that the best
pamnt sells best. It gives satisfaction zand
that wcreases 1ts vse. The consumer will
soon learn that the best paint is the most
economical.

These, then, are the requirements of safe
paint  all of which you will find every fimme
1n New Era Paint:

Zmve—To keep the lead from chalking.

Machmvery—To give fine grinding and
thorough mixing.

PURE MATERIALS.

ExAcT FORMULA.

ACCURATE MEASUREMENT.

Unirormny

Carrying ot Celor Plates.
1 find that by binding these color plates on

' the end they can be rolled up in a small roll

that will go 1n my small gnp 1 thick that
all the boys would carry these color plates,
if they could be carried conventently. 1

: suggest that they be bound in black o1l cloth,

of sufficient length to cover the roll entirely
when rolled up, and a double set of strings
to tte them. This will prevent color plates
from tearing, which they arc very apt to do
unless protected by soms strong matenal.

C.F. P,

Members Acme Plug Hat Club.
Admatted Conte.t
March 1, 19or .Mich Seal Lead
June s, 9oz .Neal's Alum En
«..Oct 1, 1901... . W and ] Paint
WNov 1. 1901 ,Liquid Wood Filler
Dec.t,z9or.. New Era H G

Mr Alf. R, Kelly

Mr. A, E Barron .
Mr I D Wilson
Mr H. L Wison
W.C Neal... ....
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Hoagg’s Convention.

The banguet 15 over and the boys have
just left me, all fecling fine as silkk, Dr.
E. T. Edgerly and Mr. W. T. Harper, Jr.,
were much pleased with the enthusiasm of
all the boys, and 1 am feehng satisfied for
I feel that it was a grand success, as one of
the boys expressed himself. 1t was enough
to put ginger into the life of any fraveling
man. Every man expressed himself and
asked me many questions, and went away
feehng he could sell more New Era and
specialties the coming year. | was not here
in hme to have the menu and program as|
would have liked, but it answered the pur-
pose | enclose same for your perusal and
criticism, [f | am as successful in Daven-
port as I have been in Cttumwa 1 shall feel
much pleased. 1 hold the banquet there in
Col. J. R. Nutting's residence January 4th,
1902. Wishing you a Happy New Yearand
promising you mcre on the subject a lhlile
later. A. D. H,

Palate in the Hardware Store.

The following letter from a well-known
touse manufacturing paints and varnishes,
15 of Interest as indicaling the extent to
which this line of goods is being handled by
hardware merchants. It will doubtless sug-
gest to some of our readers the desirability
of considering the question as to the pro-
priety of adding a department for the sale of
paints, oils, etc., to their business

A very large percentage of the hardware
dealers handle paints, white lead, varaishes,
o1l colors. etc.
there 1s to them in this line, this 1s largely
due to the fact that the hardware dealers
furmish nails, hardware, etc., for building
purposes, and naturally have a demand for
paint on this account.

In some localities the drug stores carry
paint, but this is gradually changing from
the drug stores to the hardware stores, as
1t is more properly 1n line with the business
of the latter.

Hardware jobbers also find it to their in-
terest to add some of the paint line to their
list, more particularly white lead, as same
can be sold without any trouble in connec-
tion with their own line,

We have a number of hardware jobbers
whom we supply with white lead, wagon
rainls, carriage paints, and also racelve
orders from them for mixed paints and some
other goods 1n our ine. Nearly all of them
carry a stock of white lead, and some of
them carry a stock of paints.

There isno question but that eventually
every up-to-dale hardware dealer will carry
2 stock of paints, white lead and varn:shes,
—lron Age.

Aside from the profit that |
! him how many miles were charged for, and

! was a difference of $10,

Y Takte Hold and Lifty
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January Plug Hat Club
Competitionis on Acme
Household Paints, . «
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I wish to express my appreciation for the
sympathy which you extended to me while
sick, and also to thavk the ‘ boys™ for
thinking of me at the Convention. [ very
much regret nat having been there and know
everyone had a good time and learned a
great many things that will be to the ad-
vantage of each one wn the work of the
coming year. | want to say that] will try
to make up by hard hustling for what I have
missed, and if work and lots of (t will make
a record, that I expect to go after it to win.
Am going to ‘“ break ' into the Acme Plug
Hat Club myself one of these days, and
hope every ons of the other boys will do the
same. R.R. B,

In the matter of paying rebates on coupon !

mileage, early in the year, the attention of
our representatives was direcied to the
necessity of ascertaning the exact rebate
value of =ach ticketat the ime of purchasing
it, In other words, when you get the ticket
from the agent, you should immediately ask

then mzke 2 potation on the hack of the
coupon, which is retamned by you and upon
which you expsct to get rebate. By doing
this you will readily see that the coupons on
hand always represent the ac/zal rebate you
are entitled to, Whereas, if you fail to get
this information at the time of purchase,
there is always a chance of your not know-
g about bridge tolls and other arbitraries
that are charged for extra, conseqguently,

when you ask for rebate you do not get the .

amount you claim.

We had an Instance recently where there l

In our judgment
that 1s too much of a difference, and must
result from carelessness in computing the
value of the coupons sent in for rebate.

In future please deterrine the actual
value of your coupons when ycu buy the
tickets, and then see that your rebate cor-
responds to the claim you make.

In future we shall question and ask an ex-
planation covering any differences charged
to us when you receive yourrefund on mile-
age sent in for rebate.

V' Tahn Holdand Lift]

Hartford, Conn , Jan. s5th, rgoz
Geuotlemen —At the last regtlar meeting beld by

. the Painters and Decorators Unlon of thix criy, the

** Souvenir Flag ™ so kindly sent by you to this
Uraon through our delepates, Messrs C B, Leanard
and E. F Newton, was prasenied by them to the
Untan in your behalf. Please accept the thanks of
our Union, and also tbe wish that your Company may
have a prosperous New Year
Yours respectfully.
CHas. B, LEONARD. R S

Qur General Distributors,

California

Botian Pamnt Co . Los Angelas

Domestic Oil Co San Diege
Colorado

Humpbrey-Jones Merc Co.  Denver
Florda

The S B Hubbard Ce. Jacksonville

Tampa Hardware Co. ampa
Qeorgia

Columbus Hardware Co , Columbus
inois

Geo, E. Watson Co_, Chucago

Coiburn, Birks & Co , Peoria
Indiana

Jahnson-Wnodbndge Co . Indianapolis
lowa

Slckels Pr&smn & Nutting Co , Davenport

W Edgerly & Co Ottumwa

Hormck ess & More, Sioux Crty

Kansas

A. B. Whiting Paint & Glass Co , Topeka
Kentucky

R H. McFarland Henderson
Louisiana
L N. Brunswig & Co , New Orleans
Maryland
Stanley & Browa Drug Co , Baltirore
Massachusetts
E.& F King& Co ., Boston
Minnesota
C, W Hackeit Hardware Co, St Paul
Mississippu .
Lee Richardson & Co , Vicksburg
Montana
Elis PantCo , Butte
New York
Buffalo Glass Co.. Bufialo
Burhans & Black C Syracuse
Jno L. Thumpson, Sors & Co, le:oy
North Carolina
Hart-Ward Hdwe Co, Raleigh
Burwell & Dunn Co Charlotte
Ohio
. 07 Cleveland
. Cincinnats
Zo. Toledo

OXlahota Terntory

Alexander Drug Co , Oklahoma City
Pennsylvania

H.B Semple & Son, Easton

Logan-Gregg Haraware Co,  Pitisburg

Bard, Schiott & Co . ReadmgB

Phclps -Straw & Co , Wilkes Barre
Tennessee

Fntts & Wiehi Chattanooga

Van Vieet-Mansfield Drug Co, Memphis
Texas

Grener-Kelly Drug Co | Sherman

Houston Drug Co , Hous:on
Utah

G F Culmer & Bro , Salt Lake Citv
Virginia

Barker-Jennings Hdwe Co , Lynchburg
Washington

Baum & Co,, Spukane
Wear VW

Th . peal Charleston

Th erw | Clarkshurg

W H Chapm'm & Sons, ‘Wheeling
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Visit From Representatives of the Aut
Stove Company.

The gentlemen named below are repre-
sentatives of the Art Stove Company, of

Detroit. and recently pad us the compli- ;

ment of 2 visit to our plant, and very much
enjoyed the tnp through our factones
They pledged us their co-operation, and
were In turn assured of ours. We wrote
thern on the 14th inst., sending you copies of
our letters. They exprassed a wish to meet
you personmlly whenever possible. Write
the répresentative traveling tn your territory
anice letter. Tell him where ta address you,
and suggest his consulting botel registers

with a view aof getting togather and com-
paring notes as frequently as possible, We
hope you will take the same interest ip this |
most e¢xcellent co-operative plan that their
salesmen rmanifest.

We note beiow name, home address and
territary ccvered by representatives of the E
Art Stove Company :

Name and Address
T (. Read, Salem, Oblo.
C H Shepard,

West Troy, N Y.,
2c6 Sixteenth street

E J Hahn. Detrott, Mich ,
care of Art Stove Company.

Terntory

Onto.

% New York Suate.

g Wisconsin,

M. E leath, [thaca, Mich. Michigan
Geo A. Main, Deiroi, Mich,
257 Hancock avenue } Michigan

Geo H Fowiler, Detrost, Mich,, 1
care of Art Stove Company. |

Chas L Smith, Toledo, Ohio,
662 Federal street ‘ {ndiana

Hlinots

Algﬁﬁfonemnques. }Lppw Minnesnta
546 Jackson Boulevard and Narth Dakota

B W Caveli, Detrolt, Mich ,
care of Art Stove Company }Soulherannesota.
Miles M. Foott, Waterloo, [a., ¢
care ot Post Office, { lowa.
W. H Kk,
Minneapolis. Minn
426 Hennepin avenue.
M J Reilly Detroh, Mich , ) Detrnt,
care of Art S:ove Compam y
T. A. Bowman, Chicago, Il
care of An Stove Compuny.%Chluzu
79-83 South Jefferson
W. W Siter, Denver, Colu. | Colorado and North
1100 South r4th street y  Dakota.

Members Acme Plug Hat Club
Admitcted narte

.+ Mareh x, 3gor. Mlch Seal Lead

. June 15, 190x..Neal's Alum En

Mr I D Wison .. Oct r,1908..... W and | Paint

Mr.H. L Wisort ..Nov r.100r Liquid Wnod Fiiler

W, C Neal . ...Dec.r, 3901.... New Era H G.

Minneapolis and St
Paul.

Cleveland
Toledo, etc

Mr Alf R Kely
Mr A E Baron

| would be In jtallc.,
| It's pure—every atom of 1t.—ED. |

MR. F. R. DOUGALL,

The Proper Method of Covering a
Territory.

{We started 1n to underline the goo1 points n this
ardcle. so that they wouid be printed fn stalic, but
found that this would mean that fhe entire article
It Is all good—every word of 1t

The representative who is given a terri-
tary to look after by a largs and progressive
manufacturing concern hclds a very re-
sponsible position, and to take care of this
terntory properly, so that he will get the best
results for his house, requires hard work
and careful study. The first duty of a
representative Is to get business. But his
duties do not end there by any manner ar |
means. In order to get the most out of a X
territory he should know it thoroughly, and
he has to make a constant study of the map
to arrive at this end. He should also know
the trade thoroughly, their requirements in
his line, also the possibilibes of increasing
these requirements. On his first trip over
his territory, starting January 1st, he should
make an effort to close up as large a volume
of business 1n as short a space of time as he
can. There are two ends gained by doing
this. The first is: He has kept the other
fellow from having a chance to get his
line in for some time to come, and he also
i1s taking care of both his house and his
customer. He 1s taking care of his house
to the extent that he is giving them a chance
to ship out a large part of the goods required

by his trade before the rush, when every-
body who orders expects their goods in a '
very short space of ime. He 1s taking care |

of his customers because he is seeing to it
that these customers will have a good
supply of his goods on hand when the de.
mand for same comes, A representative
who 1s out for results must educale his trade
to carry a sufficient stock of hs hre to
supply the demand for same, and to get
them to anhiclpate their requirements long
enough ahead so that they will always have
a sufficient stock on hand  Thus point alone
requires careful study. Did you ever stop
to think what a difference there would be
your volume of trade at the end of the year
if your trade never lost the sale of a can of
paint by being out of same when it was
called for? [ will venture (o say that each
and every one of us loose 20 per cent of our
to%al business this year through this cae
feature. On his second tnp over his terri-
tory he should take more time and should
make all the pomts he can possibly make
that he has faded to make on the first trip.
This is the trip when 1t will pay him to do a
Jot of missionary work 1n the interest of his
custoners, calling upon the contractors,
painters, property owners, ctc, in the var_
1pus towns he makes and giving as much
time as he can spare to each, always having
his eye open for the greatest possibilities.
He should be a careful reader of the caily
newspapers, as he can always pick up valu-
able pointers from this source. [ am a
great beHever in constant work. 1 believe
that under conditions such as we are en-
joying at the present time, that no salesman
who has the best interests of his terriiory at
heart can afford to take more than two
weeks vacation in the summer. Of course
this has a good deal to do with the condi-
tions that exist in his particular territory.
But I irmly believe that a salesmar. should
be able to get more results when his com-
petitors are resting than when they are just
as active as he is, and when they do not do
so | think it 1s because they have been edu.
cated to think that there was no business to
get In off seasons, and that 1t 18 not expected
of them. A salesman should always cover
his territory at least three times a year, and
of course there will always be points where
it will be desirable for him to visit six or

0007-SWP-000128169
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ahe Hold i and

seven, There is nothing in my mind hke
asking questions, keep in touch with the
situation, find out what 1s going on mn your
territory.  If there is a groewing town that
you hear about and have never made, go to ,
it and look the ground over, 1t 1s a paying
proposition, Don’t get into a rut and stick
there, branoh out, reach out, and keep con-
tinuatly hustbng. Use your think tank as
well as your hands and fest and the rail-
roads, and this in my humble opinion is the
proper way to cover a lerritory.
F.R.D.

A Comparison. .
Cne of our Mr, H. C. Calter’s customers
made the assertion that N. C P. was not
equal to Devoe’s brand of carriage paiot in
quality, body or gloss. Mr. Cater did not
have an opportunity of making a compara-
tive test, and we arranged to do so—note
the result
Thelr Vermition holds in suspension aboul
the same as ours , s about equal 1n body and
g1oss, but inferior in drymmg property, and
does not work as freely as ours
Jockey Club Red as compared nith Carmine
Red Their s 1s about equal in body, drying
properly and gloss. but does nat work as
freely and has a graater terdency to settle
Chrome Yeliow as compared with Citron
Yellow Their's covers a trifie better Jdue (o
depth of culor, gloss, drying and working
pioperty about the same  We haveincreased
body of our Citron Yellow and same is now
fully euual inthis particular
Body Green as compared wlth Brewster
Green  Body and working property about
the same, but their's Is inferior in drylng and
gloss
Gear Green as compared with Caach
Green  Body, ploss and working property
about the same , their’s is inferior fn drying.
Ivory Bluck as compared with Raven
Coach Black  Body. gloss and working pro-
perty about the same, their's has a tendency
10 settle, and dries wore quickly than 1t shoutd
1o obtatn durable results
Cobalt Blue as compared wtth Brillant
Blue Body and glossaboutthesame , their's
hvered, necessituing reducing with Turpen-
tine , did not work freely. and same objection
covering drylng as in the caseof Ivory Blavk
applies
Wine Color as compared with Acme
Wine Their's was so badly livered that in
adding turpentine to make the goods of pro-
per working consistency, body and gloss were
destroyed Ourcolor was propercansistency,
worked freely, dried properly, and had good
body and gloss
You can draw your own conclusions. but
from our knowledge of the goods after exam-
ining same, we sheuld say that Rostn s base
of the Varnish used. whereas our's is Kauri
Gum,—a great difference as you will appre-
clate. We kncw from experience that our
N. C. P. will stand the weather test much '
better than any carriage paint on the market !

at the present ume. i

am, believe me.

V ok Hold and Litt,
TLKI CLUB No. 3,

Qrganized at Banquet Held in Residence of
Col. J. R. Nutting, on January 4th,

The following gentlemen are anxious to
getontop: Col. |. R. Nutting, President;
Grant Hosfctd Nutung, Ralph E. Nutting,
L. H. Nutting, H. Harbeck, Wm, R, Turner.
Theo, W. Neuhaus, D. L. Marinan, C. G.
Reguet, E. Wilckens, Frank Harrison.

Ti-Kr.

Detrott, Mich , Jan 10, 2g02
Col J R Nutting, President T1-Ki Clob No 3,
Davenport, lowa.
Dear Sir —We extend congratulations lo you as
the first president of the recently orgamzed Ti-Ky
Clut No 3
We believe that the ** getting together'’ of the
officers ot your Combany and representauves, will not
only be mutually pleasant, but profitable This has
heen the expenance in the rase of our own T1-Ki
Ciub
We wish to be permitted to furmsh alt of your
members with Ti-K1 pins similar to those used by the
members of our organization, and assuming that you
can have no objecton to this, hava placed an order
for eleven, which, wethink, is the requisiie number
LCxpress to ihe members of your Club our congratu-
lations and best wishes Sincerely yours,
ACME WHITE LEAD AND COLOR WORKS.

Detrait, Mich. Jan 1o, 1902,
To the Officers and Members of T1-Ki Club No 3
Gentlemen,—~We extend our heartiest congratula~
tions and welcome you most cordially as members of
the " Tw-K1 " organization.

We are certain that the pnme object of these clubs, !

which 15 the exchange of wleas, a closer relavonship
of each membar 1n a business and sociul way, ¢2nnot
fail to promote good will and cordiality, and result in
benefit to all concerned  This has been our own
experience.

‘We should hike 10 hear from vou as a Club, or from
the individual members of your Club at any time, and
can assure you of our deep tnteresl In the welfare and

; success of your vrgamzation.

Coraially yours.
Ti-Ki Club No 1,
A. M. WOODWARD.
President

Our Good Looking Representatives.

Phuladelphia. Pa.. Jan gth, xgoz,
Acme White Lead and Color Works,
Detruit, Mich.
Gentlemen,~Your postal of the 6th instant, and
alse Convention program recelved, for which 1 thank
you, as 1 appreciate not only Mr Dougall's kindness,
but also his thoughtfulness in baving one sent me, as
1 shalt prize it very highly. Especiaily do [ wish to
exiend my compliments to you as a Company in
baving as representatives such fine and able bodied
men taking care of your business. The success of
your Cumpany can readily be seen from ihe photo-
graphs of your representatives
Wishing you all the comphments of the seasan, }
Yours very truly,
E W. SEvz.

" Jakie Hold dnd Li

Our General Distributors.

California

Bohan Paint Co ,
Domesuc Gl Co.

Colorado
Humphrey-Jones Merc Cu.,
Flonda

The $ B. Hubbard Co
Tampa Hardware Co.

Georgia
Columbas Hardware Co ,

Illinos

Geo E Watson Co,
Colburn, Birks & Co .

Indiana
Johmsen-Woodbrldge Co ,
Iowa

Slckels. Preston & Nuttng Co ,
] W orly & Ca

Homlck ess & More,

Kansas

Los Angeles
San Diego

Denver

Jacksonville
Tampa

Culumbus

Chicago
Peoria

Indanapolis

Davenport
Ountumwa
Sioux City

A B Whiting Paint & Glass Co , Topeka

Kentucky

R H McFarland
Louisiana

L N. Brunswig & Co.,
Maryland

Stanley & Rrown Drug Co ,
Massachuserts

E & F. King & Co,
Minnesota

C W Hacketl Hardware Co ,
Mississippr

Lee Richardson & Co ,
Montana

Eliis Palnt Co,
New York

Baffalo Glass Co.,

Burhans & Black Co.,

Jno L. Thompson, Sons & Co,
North Carolina

Hart-Ward Hdwe_Co,

HBurwell & Duan Co
Ohio

Loew Filter & Mfg Co ,

Stein-Vogeler Drug Co .

Smis Bros Hdwe Co.,

Norton Paint & Hardware Co ,
Oklaboma Territory

Alexander Drug Co ,

Pennsylvania
H. B, Semple & Son.
Logan-! Gregg Hardwa.m Co.
Bard, Schiott & Co
Phelps-Straw & Co .
Tennessee
Fritts & Wiehi

Henderson
New Orleans ~
Battirore

Boston

St. Paul

Vicksborg

Butte

Buffalo
Svmcuse

Raleigh
Charlotta

Cleveland
Cincinnatt
Columbus
Toledo

Oklahoma City ' -

Easton

Pritsburg
eadin

‘Wilkesbarre

Chaittanooga

Van Viest-Mansfield Drog Co . Mempiis

Texas

Greiner-Kelly Drug Co ,
Houston Drug Co |

* Utah

G. F Culmer & Bro,
Yirgima

Barker-fenmngs Hawe Co .
Washington

Baum & Co,.
Wem Virginia

The Hubbard-Wilhams Co ,
The Wilhams & Day
W H Cbapman & Sons,

Sherman
Houstan

Salt Lake Caty
Lynchburg .
Spukane

Charleston

visson Co , Clarkshurg

]
Wheelmg !

Please accept my thanks for the plug hat,
1 hope that all the boys may have the same

pleasure,

W.C. N
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GREAT BOOM IN FARM PRODUCTS
The Past Year Beat all Previous Records—
Nine Staple Crops Show Increase
of $700,000,600.

Under the caption ‘‘Good Times for
Farmers," the American Agricultunist pre-
sents the strking summary of agricultural
conditions for the year 1501

The wheat crop 1s worth more than last
year by $150.000.000

Live stock repressnts a value of nearly
$250.000,000 more than that of last year.

Other grainsthan wheat represent as large
a total value this year as last, the shortage

in yield of corn being made up by advance |

n price,

Polatoes are so high that the short crap '

probatly will return more money to the
farmer than ever before

Apples and other fruit are extraordinanly
high.

The farm products of the United States
this year are doubtless worth $400,000,000
more than last year's out-turn.

The cereals—wheat, corn, oats rye and
barley—raised in the Umnited States during
the last five years represent a value to the
farmer of $6,230,000,000, or an increase of
nearly $1,000,000,000 over the preceding
five years,

Cotton growers have netted $400,000,000
more ‘or the last five crops {1901 crop esti-
mated) than for the previous five.

Taking 1896 as a fawr basis of values
durng the lale agricultural depression, nire
staple crops for this year represent an in-
crease in value of more than $700,000,000.
Live stock is worth $1,002,000,000 more
now than then.

Dunng the last five years agricultural
exporis have been $938,000,0C0 greater than
for the preceding five years, a gain of thirty
per cent, while exports of manufactures have
almos: doubled 1n value,

The excess of exports over imporis s
nearly threefold that of 1896-1892.

With a keen foreign demand for our sur-
plus, the Amencan farmer certainly rejoices
1n a glorious prospect for profits, prosperity
and happiness.

““ The past season's wheat crop,’” says the
Agricultunist, *‘ represents a greater value

to the farmer than any previous crap.  With
a single exception, the same is true of oats,
potaloes, cotton and hay. There has been
an even greater increase 1n the value of a
large numberofother staple and specialcrops,
even where the production has been of size-
able proporticns,

‘“Great as are the farmers’ profits
through the kealthy conaiton of aupply, de-
mand and prices for the crops he had to
sell last season, quite as much can be said
for all lvestock and lhwestock produce.
Butter, cheese and mulk are worth so much
money that cows command higher prices
than ever before. The same s relatively
true of cattle, hogs and sheep, while horses
are also improving In value.

‘ Encouraging as was the agricultural
situation for the past year, 11 15 still more
Interesting when we reflect that 1301 was
the fifth year of the successful upward trend
to agricul'ural values

““ History affords no precedent for so re-
markable a transformation since the preced-
ing panic years It 1s shown also by the
degree to which farm mortgages have been
paid up, and by the substantial wmprove-
ments that have been made 1n farm build-
mgs and equipment and by the strong
upward tendency to the value of farm lands,
especially 1n the central and western states.
The west i1n these maiters has certaunly
been vastly favored over the southern and
middle states, where farms stull sell away
below their intninsic value. Butitisonly a
question of time before the price of farms in
those sections will reflect the improvement
that has been so emphatic throughout the
west.

** Even billions of dollars can 1nadequately
express the improvement i agncultural
values and incomes compared to the depths
of the late depression. And because farm-
ers are in this prosperous ccndition, and
because they are the greatest consumers of
manufacturers, the industrial outlook 1s
generally satisfactory and encouraging.

Copy of SpatTzrs teceived, Same 1s cer-
tainly very **swell” and does great cradit to
the Acme. A generous distribution of
SpatTERS will now be 1n linz, and am sure it
will help some “*a heap.” W. P. W,

A Wallpaper Salesman.

Please sead out a bulletin to the boys and
find out 1f they know of a first-class retail
wallpaper salesman who 15 willing to work
for $75 a month for a start and every
prospect of a rapid advance if he proves
satisfactory, Have them apcly to E. E.
Thompson, Wace, Texas, atonce. ] R. N,

A Victory for Master Painters” Colors.

The Buffalo Glass Company wnform me
that from now orn: they intend to handle and
push Master Painters” Colors inslead cof
Massury, which they are now handhng.
Have given instructions to their salesmen to
push same, M. J.R.

{We happen to know that the above house hesitated
a lung time before taking this step, 50 as to absolutely
convince themselves that they were safe 1n doing so |

New Distributors.

Messrs. Torrance, Wilsen and Halladay
are to be credited with the rounding up of a
new distributor at Columbus, Ohio, and
Messrs. Sangster and Halladay with locat-
ing 2 new distributor at Baltimore, Md.
This s a pretty good start for 1902, Car-
loads «re the inmal shipments 1n each case
The representanves have laid plans to get
back of these two new distnbutors 1 a way
that will make them as well satisfied and
successfal accounis as any othersan our List.

Ti-Ki Club, No. 3.

Davenport, Iewa, Jan. 13, 1502,
We did not have the necessary time to
say and do all we wanted to say on the
night of January 4th, consequently the Ti-
Ki’s of No. 3 will meet ‘anaary 18th, 9 p.
m. Have a httle something to eal on thewr
own account, smoke a lLittle on the side,
after which old Ti-Ki from No. | will con-
tinue his maiden speech of a solid hour and
a half in the Colonel's hcuse  The Colonel
was evidently plsased, for he wants suore
for the special benefit of one who came not

A.D. H.

1 think Mr. C. F. Pulfsr's suggestion in
last edition of THoUGHTS 15 & very good ane.
1 am at present carrying the panorama and
find 1t rather heavy to pack around. Now
if we could have those color plates in a rol
[ think every one of the boys would make
good use of same, S.J o
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As Regards Pushing the Varnish Business.

We recently advised you througn the

columnas of THoucdTs of certain prizas that \

would be offered for sales of varmshes'

We find that this has had the result of in-
citing our representatives to graater efforts
than ever on varnpishes  Ordinarily nothing
could have pleased us better, but 1t so
happens, just at this particular time, that we
are not tn position to handle a large bulk of
varmsh business.

The changes in our new plant wall not be
complated for the next month, and after we
have our tanks all in position the goods have
to be made and aged. In the meantime we
azre perfecling the new lhine of varmsh, a
sepirate bulletin on which has been sssued.
The only item that we have at present on
which you can push—and push as hard as
you know how-—is Ne=otenc Dryer Get
after this piece of goods for all you are
worth  The varnish prize proposition goes
on jus: the same, but under no circum-
stances a‘tempt to get new bus.ness on old

rands of goods, or urge old customers cn
these old brands to place large orders. Let
the varmish proposi ton, so far as it applies
1o our old brands, rest. simply taking such
orders as customers give you voluntanly.

By March ist we will have “Varnotle,”
a floor fimish that we have tested, and know
to have no superior on the market—a piece
of goods that you can push and urge con-
sistently and conscientiously, feeling that
averywhere you plaze it, 1 msans a satis-
fied customer.

It 1s the toughest piece of gaods for this
class of work that has ever been offered.
Mr. Hull knows this piece of goods like his
A BC's. The man who makes this has
been making the same article for a great
many years.
sezen them tried and used so many times,
and for such along period, that there 1s no
question as to the:r undoubted success.

Ho'd off on the old lines of varnishes and
wait as patently as possible for the new
ones, and just as s02n as they come to hight
Taxe Houb anp LiFr for all you are worth.

Mr. Hull has sold the goods, |

|

Batron’s Married,
The following announcement 1s explana-

tory .

Sherry and Mrs R ] Eilbeck
Announce the martiage of their dawghter,
Muvae Blanche
io
Mr Alfied E Rarvon,

On Monday, January twenly-seventh,
nneteen hunéred and lwo,
Austin, N

At Home
1o N Central Ave ~ i

- SO —t

|

We were not expecting anything of this
sort quue so sudden. No deubt ““Alf.”
will make as great a success of marned life
as he has of anything else he has ever
seriously tackled. ‘When Mr. Hunter told
us at the Convention that ‘‘his frniend
Barron was going to be married.” Al
seemed to regard the statement as such a
good joke that we all laughed at Hunter.
1t's Hunter's turn now. We extend heartiest
congratulations to Mr. and Mrs. Barron,
and best wishes for a long married life,
replete with happiness.

O fortunate, O happy day,
When a new household finds its place
Among the myriad homes of earth.
lake a new star just sprung 1o blrth,
And rolled on 1ts harmonious way
Juto the boundless realms of space.

We have written the following postal
letter to all 5 and 10 cent store trade whom

we have sold for the last two years .
Detrott, Mich , Jan 2¢1h. 1902
We have discontinued the manufacture of '* Wayne '
and “Bristol” knes of paints, enamels. varnish stans,
etc . and as we have no stock on hand will not te in
position to execute arders in future
ACME WHITE LEAD anD COLOR WORKS

J2Ae Hold and L7t}
Glad You Like It, Mr. Billings

ﬁonvenhon number of SparTers at hand.
and [ have had numerous compliments upon
I 1t from parties who have received 1t. My
| 1dex 15 thal the columns of SpaTTeRs, telling
| of the beauties of our co-operative plan and
i the harmony, esteem and regard exising
between employer and employes, 1s the
greatest advertising medivm used by the
Acme Company since my first acquamtance
with them. [ have compared Sparrers with
a booklet published by Sherwin-Wilhams &
Co , of their convention, and could not fail to
notice the difference (which every impartial
redder would notice) in the proceedings of
the two conventions. The Sherwin-Wilhams
telling “the bays™ what they must do, a
command almost. The Acme with out-
stretched arms and open hearts, inviting
suggesiions to improve and offering assist-
ance 10 ** the boys ' 1n every way, that they
may become more conversant, more in-
telligent upon the line, and thereby increase
their volume of business in their respective
territories, and the larger the volume of
business, as a natural consequence, the
Jarger becomes your remuneration for ser-
vices. So, after all, the Acme Company 1s
annually spending thousands of dollars in
their co-operative plan, to give to each of
us an opportunity to improve curselves, and
I for one am going to make the best of 1t

[ wisk, Mr. Editor, that you would send
me about & dozen extra copies, If possible,
as } find every once in a while where 1
could put one with, | think, advantage.
With' long life tc SoatTers, the Acme and
Mr, Editor, I am respectfully. R M. B.

Convention Frograms.

Some of our representatives wers very
anxious to have Convention programs sent
to their customners. We printed a supply
and 1nvited each man to send 1n a hist of
about ten names., We stlli have on hand
about two hundred We would like to send
out the balance promptly. and will, if the
representatives furnish names.

St Lows, Mo . Jan 28th, y902
Ship at once aco pounds Ivory Black 1n Japan
Tur: BANNER BuGay Co

They kindly advise us that this order is
** 50 much for SpaTTERS."

0007-SWP-000128172



Thoughts

PUﬁLISI]ED WEEKLY BY TIIE ACME WHITE LEAD AND COLOR WORKS., DETROIT. MICIE

Devoted to Matters of Inlerest o Qur Representatives,

DETROIT, MICHIGAN,

FEBRUARY 8, 1002.

NoO. 16

MR. H L WILSON

Plug Hat Club Competition for January.

The result of points credited on sales of
Household Paints as per schedule published
1n THOUGHTS of January 1lth, mndicates that
Mr. H. L. Wilson s at the top of the Hst.
bemng credited with 65 points in alt  This
makes Mr. Witson a second degree member
cf the Plug Hat Club and entitled to wear a
watch fob We congratulate Mr. Wilson,
and trust that you will all Take Houb anp
L:rT on the Davies’ Varnish Siains compe-
tiuon of this month.

BANQUET AND SMOKER

To Oflicers and Representatives of Messrs.
Colbura, Birks & Company and
Ti-Ki Club No 2.

The ofiicers and representalives of Messrs,
Colourn, Birks & Company are all members
of T1-Ki Club No. 2, and they are parbicular-
ly interssted in the club.  Mr. R.S. Gebhart
had the pleasure of entertatming them on
Saturday evening, February Ist, at the Grant
Hotel, Peoria, and he also worked A M,
Woodward 1o go to Peoria to help him out,
If those entertaiced derived as much
pleasure and benefit from the meeting as did
Mr.
certainly a success, and we know that they
did consider it successful, based on the kind
comments and expression of thanks tendered
the houses for the entertainment Messrs.
Gebhart and Woodward never met more
agrecable and progressive gentlemen than
thetr guests of the evening, and the interest

[

 Take old and Lif?.

- house, and the goods, and the manner in

|
i

GCebhart and Mr. Woodward, 1t was .

which they expressed thewr determination to
Take Houp Anp LiIFT was particularly grati-
fying We also know that there are orators as
well as workers in T Ki Club No 2, who
will make the members of No | hustle. Mr.
Colburn’s toast to the Acme officers and
representatives, and their hosts of the even-
ng, as well as the hearty manner in which
the boys responded to Mr Reichardt’s call
for three cheers for the Acme, left no room
for doubt that they were * with us.”

The following bill of fare was arranged by
‘“ Geby ™ and does him credit, especially Ti-
K1 cocktail, Devil Red claret, and Bull Frog
Green punch, the two latter being printed in
appropriate colors .

MENU

Blue Points
T1-K1 Cocktant

Celery Spanish Olives
Consomme De Volaille
Midget Pickles Salted Almonds

Bosled Jack Satmon, Drawn Butter
New Potatoes Flonda Tomatves
Dew! Red Claret

Tenderlon of Beef, Larded, au Jus
Baked Grant Potatoes French Peas

Bull Frog Green Punch

Brotled Quatl, Crabapple Jelly
Duc de Montebelly Chavpagne
Chlcken Salad

- Assorted Cakes
Music

Acme Ice Cream

Cigars
Cafe Noir

* TAXE HOLD AND LiFT ™

Follow:ng is the hst of gentlemen whose
names appear on the menu card, a few of
whom, however, were unavoidably absent:
W P. Celburn, president, Henry Simoneau,
vice-president. John Birks, secretary and
treasurer: C. F Reiwchardt, manager of
order department, F. M Birks, manager
sundry dspariment, S. C Gract, pricing,
A. Beseman, manager of city d=partment;
J. D Carey, head book-keeper, and Sales-
men F. W Dudley, W. D. Chase, Herman
Pelz, Albert Lemon, W. C. Wade, Chas.
Juelg, john Brush, Jr, John W. Bowe, S
P. Fitzgerald, E C. Pierce, John M.

which they evinced 1 the methods of our | Thorntor.

i

‘
5

Methods of Covering a Territory,

- Selling paint on the road s so vastly differ-
ent from almost any other line, that 1 have
found 1t very bad policy to rush fast. What
{ mean by this is, where a representatve
makes a town, calls or: all the dealersand s
in too much of a hurry to get to the next
town, that he cannot find time to look up
some of the painters and let them know what
New Era High-Grade Prepared Pant 1s
made of

A representative should rot lose sight of
the fact that where he interests a painter in his
goods, that that very painter 1s talking his
line many times when heisaway. How much
aspistance this will give the representative if
he has only one painter in each town talking
Mew Era. They wilitalkk tf I know, if they
only knew there was such 2 pamt on the
market, This 1s my experience, and my
method of covening a terniory has always
beer to work fast bui sure. Always take
your time at least 1n every new town you
vistt, size up all the dealers, select the one
you think is the most desirable: open up a
can of New Era High-Grade Prepared Paint
and demanstrate to him that you have the
best paint that it 15 possible to make. Call
on all the painters and demonstrate to them
also, Hunt up a few jobs and sell New Era
to the consumers, and transfer this business
to the dealer you have selected. Whalever
you do, work a town thoroughly before you
leave it. The chances are, where you have
a new customer, and one who does not sell
much paint, should be more often visited
than in towns where you have a good cus-
tomer. By making these towns more often
and by the persistent work that you will do,
you will succeed 1n geiting a customer in the
towrs where you have not one, and you will
also succeed in building up the dealer’s trade
who has the paint m stock and 1s not able to
sell the quantity he should. A E.B.

Replies to bulletin regarding coach color
cans nearly all in. Ninety per cent of the
replies arz favorable 1o the discontinuance
of the screw cap and the use of the gate,
consequently the screw cap will be discon-
tinued after our present stock is used up.
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Best Method of Covering a Tetritory.
By Willie Wiggins
Concerning above was just congratulating
myself on not having to speak or write on
same when our worthy manager began
pumping in letters, wanung to know when
the big sho ¥ was coming off.
I always make 1t a psint when working in
a tarritory inibutary to a jobber, to first get
acquainted with thz jobber’s salesman
F11d out1f he ebjects to you making a trip
over the territory with him (some of them
do), and if he don’t. go out wuh him, and
when he 1s through with his ** spiel” get
fntroduced and start 1n on yaurs, You wiil
most alwzys find the salesman wi) stand

around and listen, and now is the tume to

get 1 ycur work with him, because he
will listen when you tell someone else, but
atne times out of ten will get all swelled up
‘f you try and tell them what to do. especial-
Iy if they are old men, Teli the prospective
zustomer that = Bull " gets crednt for all you
ssll, and that as long as hc has kaown
“ Bl How long did you say you had
=eq peddling goods down here—twenty
years > Why, of course, you will help him
out on this deal Here **Bil" generally
ges ‘““chesty™ and ““buts” i, and 1n
almost every case yoi will find “Bill " is
doing all the talking before you get
through, and he don’t know what
started him When he finds you are
helping him out and swelling his sales, eta
he will (if the house 1s carrying two or more
lines) always specify your goods on open
orders The only trouble 1s that you have
to ke2p conunually after the trads, becausz
drug mes and hardware men have so
many ttems to keep 1n thetr mind that when
you are mot with them or coitinually help-
ing them they are very apt to lose sight of
the fact that their house carries paint, and
never think of 1t unless same 15 brought to
their notice by the dealer. Of course this
1s only one of the things & man hasto do.
You can't expect the business to come to
you, and if you don’t get out and hustle
some up for the jobber, and yourself also,
you will very soon fird out that some other
house has put in a hine with the same jobber
you have and 1s out to get the goods About
this ume ycu think you should have an
order from Mr. Jobber. You tell him so,
and he says How much have you sold for
us? Well that 1sn’t much. Smith & Co.
have s>ld three times as much of thetr siuff
and thewr goods seem to have the run, so |

jist gave their man an order yesterday. !

Now nght there 1s where you want to be
Smith & Co.’s man I you are not, and
can't get the biz back, espectally if you are

THOUGHTS

V' Take Hold and Lift

with a first-class house, visions of walking
and a snowball eating contest with yourself
are not far off. ln conclusion will say |
don’t consider this the only proper way of
covering a territory (every man has a way
of his own), but to sum 1t all up you have
got to hustle all the time, and never think
ycu can’t get the biz because there are two or
three men in f{ront of you, because if you
s'op a day or two and go back you will s2e
there are abcut two or three hundred behind
you and mo-e starting out, so f you don’t
hustle some of them will catch up with you
and then you have more 1n front again  So
keep on ‘' plugging ' and ‘ Take HoLo axe
LeFT.™” W. P. W,

This Is Important.

Hareafter, in addition to giving us on the
regulaticn blank name and address of pro-
syective purchasers of New Era High-Grade
Prepared Paint, and filhing out space allotted
for “ratimng,’” to facilitale matters please
provide us with references. unless you have
reasons for knowing that same will not be
required. Attach memorandum containing

| this information to each blank. Our credit

department can then decide if we are willing
10 extend 2 hne of credit. and uf not, we will
refrain from soliciing. We cannot very
consistently ask for references in a geveral
soliciting letter, but you can while on the
ground, and without causing any friction,
secure information which will be of assist-
ance to us n dectding what to do. Kindly
bear this in mind,

The “Openiog Shot” in the New Era
Varnish Campaign.

To Mr. R. S, Gebhart belongs the honor
of sending in the first order for Neotenic
Dryer, the first of the line of New Era
varnishes ready to market He is followed
closely by Mr. F. R. Dougall

Next !

“Errors in Cash Accounts.”

Twenty of our men were exceedingly
careless in making up their cash accoun s
last week. Some of the mistakes are almost
mexcusable, as you have been advised of all
charges made against your account. con-
sequently upon receipt of these debits pro-
per entries should have teen made mn ycur
expense book and cash account

It 15 necessary for thase matlers to be
kept straight. We have wrten the men
individually, who are at fault, and we hope
they will kindly make special note of the
fact. and try and have those cash accounts

. right o future.

February 8, 1go2

Sz Hold 3

They Know Kelly,

We quote the following clipping from the
Official Bu,letin Pacific Coast Commercial
Travelers’ Association, which indicates that
that organ 1s famihar with Kelly's pecul-
1arities

Alf R Kelly will be at the annual convention, after
twelve months of hard work selling Micligan seal
fead to every dealer on the Coast We are always
zlad to me2t Friend Kelly, as his ideas are good and
his explanatlons togically explained by him. Alf 1>
a very popular, gental gentleman.

Mileage Tickets.

Following newspaper clipping will be of
interest to our representatives

New York, Feb ¢ —The trunk tine association has.
1115 understoed, virtually dectded upon the establish-
menlof an mterchangeable mileage bureau, te have
Charge of the preparation and accounting of 2,000
mic lickets Interchangeable on any road n the 4s-
sociation  This action ts 1n response to a petiuon of
more than an,coo merchants (n trunk hine territory
supmitted to the association through the New York
board af trade and transportation

A New Friend, and a Painter.

On December 6th we entertained about
250 painters at our factory, who were in
Detroit attending thewr annual counvention.
They came from every state in the Union,
and were enthusiastic n their praise of our
methods and facibties. Many had never
seen a pamnt factory. although they had
spread paint all their hves. Following is a
letier just received from one of them.

Oswego, N Y., January 29th, 1g0z
Aune White Lead and Color Works,
Deuroit, Mich ,

Ganilemen,—1 received vour favors of late date in
due time, andit 15 with pleasure Iread (he copy of
SPATTERS. for it brought back many pleasant mem-
ones of my visit to Datroit I1n Dacember last, and
more especially my visit to your works. That was
the hirst ftme 1 ever had an opportunty of seeing how
jead and colors were made, and [ assure you 1t was
very interesting 10 me

I have never seen Acme lead used around here as
yet, but hope to have the pleasure ot putting 1t on
 thick and rubbing i gut Lhan, se as 1o give the man

. plenty of his own,” as the saying goes. nt the future

999333:-)9:9;;9;%

So with best wishes for your success, and thanking
vnu for courtesies duning my visit, [ remain,
VINCENT MALONEY.

- 333999993395!33339999398@
Fetruary Plug Hat Club
Competition is on Davies’
Vamish Stains. . .

TECECEECCEEECE

GEEECEETEEEEEEEECEEEEe?
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Varnotile Floor Finish.

The Varnish department takes pleasure in
anouncing that Varnotile, our new flocr
finish, 1s now n a marketable copattion,
and ask that you make every possible effort
to place this article with your trade, Varno-
tile 1s without question the toughesl and
most durable finish for floors ever offered
the pubhe. Don't be afrald of talking strong
on ths article, as it wyll stand as firmly
behing you as the rocks of Gibraltar, as far
as quality and durabibty goes.

The price on Varnotile will be as follows,
in the following sized packages

s gallen cans . $2 a0 per g?'llun
i *

L 2 go :
P g SR

Quart  * eea2g "

Pint . PPN joo "

Y% Pint . 33p °

Diszourt, 25 per cent té the trade*and an
additional 20 per cent to the jobber

Varnotile cannot be bought mn bulk, but
only in sealed cans. as designated above
In our bulletin No. 31. concerning Neoteric
Liquid Dryer, we outhned to you the number
of cans packed to a case for all of our new
hine of varmishes.

o > S

b L L L £ > >
@
Do a Little Squeezing.

i Try to squeeze in a few gallons
g of Neoteric Dryer with other goods,
A just as 2 starter.  When you re-
®  memher :hat these gouds will go
; absut twice as far as ordinary dryers
2 scld at a little lower price per gal-
3 lon, and think of all the other ** good
g points”’ listed in the ten sent you, it
M will be evident that you have plenty
£ to talk about. The goods, ke New

Era Paint, are built to make and re-
A tain inends, and build business. You
A cannot commence the building pro-

cess any too soon. We should hke
A to sec a more hberal sprinkhng of

Neoteric Dryer 1n your orders to us
§ and to our distrioutors  It’s easy to
M pot in o sample case or so of each
¢ stze with your distributor, 1/ you try,
and just as easy to sell the gocJds to
your distributors’ customers.
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. Cheap!11”

Neal's Interior Enamel,

The boys nave just placed thewr shoulders
to the wheels and the Neal's Interior En-
amel vehwle is 1n the first * creaking’
stage of the starting process. Shove it
aleng! Al together!
moving ’ in 2 very short time, and you can
jump in the wagon and ‘‘ all take a nde ™
This line of goods 1s a/l right, and will do
more to swell your sales on Nezl's Enamels
than you possibly realize just at the present
ume. Instead of pints, you are selling
gallons, and 1nstead of enamehng chaurs you
are enameling walls, Competition 1s nothing
tn be afrard of You have two talking
pownis to every cubic inch of ename), where
the ** other fellow '’ has nothing to say or
unagine, His warcryis “Cheap! Cheag!!
And our's ts, “ Qualty. first,
last and all the time !’ The shght differ
ence in price bstween ours and the other 1s
not half what 1t ought to be, based on the
real value of the goods. There's more
money for the dealey and jobber wn thes
ftne than any similar lne on the
market Figure 1t for yourself, There's
more satisfaction to the consumer than
with any other similar line on the market.
Any enamel with ' Neal's™ on the label
must be right.

Certamly you ought to be able to sell it

Your scheme for pushing the enamels s
a dandy, and cannot but result 1n success,
I have beea writing the jobbers in the
different territories from which inquinies are
received, asking them to follow w up.

A. R K.

Itwill be * easy.

T

Mr. Kelly, Please Note.

I know a first-class paint man who 15
arxious to get a posihon managing a pamnt
store n far west, or south. He knows our
hine thoroughly and will help us out if
Messrs. Kelly, Newell oy Elliott can find
him an opeming.  The west preferred.  Ad-
dress me. W C. N

Interolite,

The Varnish department are pleassd to
offer you for sale Interolite, for general
work on interlor decorations where an ideal
finish is desired to withstand most extreme
usage, as in bath-rooms, where soap and

| _hpt water, steam, etc., are constanily work-

ing devastation, Window casings and in-
side blinds are constantly exposed to ravages
of frosted window panes, which, when the
sun strikes them, causes the ice to melt and
run down on the casings and window sills,
Such exposure as this is interse, and must

" have an extra fine piece of goods, which

|

|

you will find 1n Interohte  This varmish has
superb working qualities, and if desired can
be rubbed to a dead finish, leaving a tough,
durable surface. It1s also an exceptionally
gocd arhicle for manufaclurers of mantels,
bar fixtures, tops, stc.

We will soon have fcr ycu lo offer the
irade brands that will be cheaper m price.
but not nearly as lasting i wearing gqualties
and durabihty. To all customers deswing
an A | interior finish, offer them Interolte,
with the conscientious feeling that you are
selling an article of rare ment,

See if you cannot interest large contract-
ing hardwaod finishers on both Varnotile
and Interolite, as they are both ‘" winners ™

Prices as follows in the various sized
packages
82z 40 per gallon

s gallon cans
e

z 50
oo . 265
Quart 275 "
Pint go00 ¢
1% Pint ¢ 330

Discount to the trade, 25 per cent, to the
jobber, an additional 20 per cent. ‘‘ TAKE
Horo anp LirT '’ hard on this,

0007-SWP-000128175



Neoteric Liquid Dryer,

The Varnish department is in receipt cf

an mguiry from our genal friend, Mr. Kelly, !

asking ““ What s the color of Neotenc
Liquid Dryer?” and he also expresses his
appreciation of the thorough manner in
which we explained the good points of the
dryer m the little price iist we 1ssued at the
time we bulletined the dryer. Mr. Kelly
says—'‘1 think that new icdea of yours,
which [ note on that little price list circula»
of Neoteric Liquid Dryer you sent us, of
giving us talking points on the goods s an
excellent one, and one that you should follow
out on ali the different hines of varmshes
as you 1ssue them. [t gives us good talk-
g points ard we can then easily elaborate
on them, and use our imagmation for what
further we need. [ would advise that when
you complete your line of varmshes, tha*
you issue special catalogue of same, with
tallang points on the different hnes, for the

THOUGHTS

e abOUt 10 txsue a hufletin znnounung the good
Juahites of Varnotile, our new floor fimsh, which 1s
now ready for the market.

This petce of goods 1s a ** carker” and the ready
sale you will obtaln on 1t after you once introduce
It, will be a great source of gratificanon to you. |
will mait you a sample of this article next week, and
I would like to have you give 1t a personal iest, by

pouring some un a plece of glass, jet 11 get good and l

dry, and then try to pick it up with your nml  Don’t

! pour 1t BR 0 heavy, and fet 1 st four ur five

education of your salesmen and the repre- !

sentatives of jobbing houses.”™

Mr. Kelly’s suggestion is just the way we
intend to handie ail of our new hne, and
you will receive full insiructions on every
article we send out, excepung some of the
miscellaneous cheap varnishes, which you
will find n our new catalogue, where

descriptive matier is provided for every |

p:ece of goods we hist

. -~
In answering Mr. Kelly's question as to

the color of Neoteiic Liquid Dryer, (which
by the way 1s a rich wine color) we think
the briefest explanation we can mace 1S to
print our reply 16 Mr. Kelly, and we will
say right here to those of our representa
tives who destre samples at any time of
any of our goods, that we will be pleased
.0 mail you 2 2 oz, bottle, the sams as in
Mr Keclly's case.

My dear Mr Kelly.—In response to your mquiry
relative to the color uf Neoteric Ligwd Dryer, wll
say, that the best way (0 answer that question will
be to mail you a sample of the goods, which we are
colng to-day, In one of aur new standard 2 ounce
bottles and maihny cases for varmshes.

There 15 no strength 10 white dryers, as they have
1o be made in such a manner as not to admit of
proper ingredients to make a strong dryer  When
enough of Neoterlc 1s used to discolor any shade of
any paint. 100 much ts used for (he benefit of the
pamt.

This dryer will do just exactly what we claim for
1t i ihe inttle card we sent out. statmng 1S good
points. We claim the dryer will go twice as far as
any cheap dryer, 2nd will not injure the paint, whera
cheap dryers will A man may say to you, you:
dryer 1s high in price, but when he takes into con-
sideration the quality and the effect on his paung,
also the praportion he has o use, we ciaim that 1n
the long run Neoteric 1s the cheapest and will give
the best satisfacdon, Don't be afraid to expatiatc
the effiliznt qualities of Neotenc R

We will soon bave a2 number uf cheaper dryecs for
you to offer. but you will be beiter pleased. your
customers wil be bester pleased. and we will be better
plrased to let this be vour *“leader’ indryers We

|
|

doys.

Weare tanking poods very fast now, and wtll have a
large stock 1n process of maturty in the near future,
It 1s our imention, ay you suggest, to explienly
deslgnate the good qualities and talling points oh
all of the goods as fast as they are marketable

What *Neoteric * Means.

To those of our representatives who pos-

sitly may not be famihiar with the werd
Neoteric, which we use 1n connection with
our new dryer. we present herewith both
Webster's and the Standard dictionanes
definition of the word, whichis defined as

follows
STARDARD—-Ne-g-ier'sc, recentan ongin,
new.
“In the neotenc fashjon * .
honeymoonon a raliway "G "o
the egotist, ch 19.p 172 (R, .
Ne-o-ter're, one of modern times, a
modern
“*We have seen a landscape of a justly
admired neotertc, In which he aimed al Je-
hineating a fiction, one of the most severely
° 2

beautiful 1 antlqulty—the of the
Hesperides ""—Lamb’s Last of Elia,
Productions of Mnd Art, p, & Col)

WEESTER—/NC-0-Le7’iC. YOung, new. re-
cent 1n origin, modern, One of modern
times

In choostng the word ** Neoteric** for our

dryer we thought it very appropnate, and !

think 1t will prove a winner, and we sincere-
ly hope you will a)' have a #roferic fashion

of purdening the raillways with exceptional- '

ly heavy orders. Sharpen your pencils and
ge: busy

The Power of Advertising.

Lives of great men all remind us.
We can make our lives sublime,
And deparung leave behind us,
Foot-prints on the sands of fime

The following postal from a lady who has
tried Neal's Enamels, as a result of our
advertising, finds that they are unsatisfactory
for reasons stated:

Dear Sirs —So many of your adverusements came
10 the house by ml thatl began to think that Neal’s
Enamels were Just about what they were advertised,
so | purchased one dotlars’ worth and foliowed direc-
tions to the letter—only let It stand six days before
using. Wall, It surely looked hke a dectded success,
s0 ] called in alf my fnends and neighbors, and they
too were of the same npimon, and all who had zinc
tubs decided 10 try the Enamel . butwill haveto call al)
my friends back again— entirely different scene  Since
we bathed in the tub we have “ toot-prints on the sands
of ume *” Luke-warm witer in the bottom of the tub
softens it so you can push it ali cf, and | surely wish
1t was MRS —

Pishurg, Pa

We assume, as the lady only refers to foot-
prints. she failed to complete her bath. But
seriously, the trouble in this case 1s uncoubt-
edly due to the fact that there was moisture
i the bottom of the tub when the enamel
was apphed. [t may be due to a leaky
fawcet, or the tub may not have been

February x3, 1902

thoroughly dried 'We bave sent her another
can and asked her to try again, bemng care-
ful to see that the surface 15 dry, and then
wvite her friends 1n once more.

Our General Distributors.

Califorma

Bohan Paint Co , Los Angeler

Domesuc O Co. San Diego
Colorado

Humphrey-Jones Merc. Co , Denver
Flonda .

The S B Hubdard Co Jacksonville

Tampa Hardware Co Tampa

* Qeorgla

Columbus Hardware Co , Coiumbus
1itmors

Geo E Watson Co , Chicago

Colburn, Birks & Co., Peona
Indiana

Johnson-Woodtndye Co , Indiznapaolls
lowa

Sickels, Presion & Nuiung Ca , Davenport

1 W Edgerly & Co , Octumwa

Hornick, Hess & Morg, Sioux City
Ransas

A B Whiting Pant & Glass Co , Topeka
Kentucky

R H McFarland Hendarson
Lowsiana

L N, Brunswig & Co, New Orlaans
Marylaod

Caryyn & Fultan, Baltivore
Massachusetts

E &F King&Co, Boston
Minnesota

C W Hucketi Hardware Co , 5t Paul
Mississippt

Ler Richardson & Co , Vickshuorg
Montana

Eths Punt Co | Butte
New Yotk

Buftalo Glass Co , Buffalo

Burhans & Biack Co, Syracuse

Jno L Thompson. Sens & Co , Troy
North Carolina

Hort~Ward Hdwe Co, Raleigh

Burwell & Dunn Co Charlotte
QOhio

Loew Filter & Mfg Co, Claveland

Steln-Yogeler Drug Co, Cincainnaty

Smith Bros Hdwe Co . Columbus

Norton Puint & Hardware Lo Toledo

Oklabotna Territary

Alexander Drag Co . Oklahoma City

Peansylvana
H B Semple & Son, | Easton
Logan-Gregg Hardware Co . Miasburg
Bard, Schiott & Co , Reading
Phelps-Straw & Co . Wilkesbarre

Moyer Bros,
Tennessee

Fritts & Wiebl Chattancoga
Van Vieet-Mansfield Drug Co, Memphis

Texan

Bloomsburg

Grener-Keily Dyug Co | Shermwan

{louston Drug Co , Houston
Utah

G F Culmer & Bro, Satt Lake City
Virguna

Barker-Jenmngs Hdwe Co , Lynchburg
Washington

Raum & Co.. Spuokane
Wesy Virgita

The Hubbard-Willans Co , Charleston

The Wihams & Davissor Co , Clarksburg
W H Cbapman & Sons, Wheeling
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T houghts

PUBLISIIED WEEKLY BY THE ACME WHITE LEAD AND COLOR WORKS, DETROIT,

to the dealers
Davenporl, Neb , Feb 12, 1002
Acme White Lead and Color Works,
Detrort, Mich
Gentlemen,—In reply to vour faver of the roth will
say that 1he samples sent me for Mrs  Matthlas were
duly recelved and dehivered to her.
[ have stocked Neal’s Enamel and 1n future will be
ahle to supply any demand that your exlensive ad-
With best wishes for vour
Ycurs very truly,
C C McLEEsE,

vertising will create
success, Lam,

An 1nvestment of $54.56 in Neal's
Interior Enam8] will net the jobber the
same profit as $100.00 invested i the
An invest-

'*Cheap (?) So-Called.”
ment of $60C0 tn Neal's

profit
" Cheap (?) So-Called."’

‘This 1s saying nothing about safis-
Jaclory goods that will bnild business

Inienor
Enamel will net the dealer the same
as $10000 Invested in the

Jro L Thompson, Sons & Co, Troy

North Carolina

Ohto

Hart-Ward Hdwe Co, Raleigh
Burwell & Dunn Co Charlotie
Loew Filter & Mfg Co . Cleveland
Stein-Vogeler Drug Co , Cincinnat
Smith Bros Hdwe Co, Columbus
Norton Paint & Hardware Co, Toledo

Oklabhoma Terntory
Alexander Drug Co ,

Oklahoma Citv

MICH.
Devoled to Matters of Intevest lo Our Representaiz‘ms
voL. 1l DETROIT MICHIGAN, FEBRUARY 22, 1902. NO. 18
Jake /. Toke Hold abd Liff |
Kelly Was Quickest, If He Wasn't First, 3393IIIIIBIDIDIDB lowa
1 note in THougurs, February 8th, that | 2 Paste This In Your Hat. ickls, | p'es‘°“ & N“‘ﬂ"g Co, » Davenport
‘“ Gebby ' and Frank made first sales of ?"\ — Hormck iiless & More. Sioux Ciy
Neoteric Dryer. g Which way would yox rather in- * Kansas
Now [ received your bulletin on this hine vest your money A.B Whing Paint & Glass Co , Topeka
Sunday, Feb 9th, and Monday. Feb. 10th, Neal's  Cheap ()
~Calle Kentucky
b 1 h Interior  So-Called
efore noon, | made sale to Smythe, of Ensmel  KEnamel q R'H McFarland Henderson
Ogden, Utah, Couldn't well be quicker, | & Costtojobber, per pal..fr o §1 xo \
could 17 % Price to dealer, per gal.. r 5o 123 Lowmsiana
. ) T L N B . w Orle
Could have sold some of your new floer Jobbers’ profit, per gal. 30 15 runswig & Co New Orleans
varmish, 1f [ had had pnice, alsa white g Jobbers’ profit....... 2wy Maryland
enamel varmsh. A.R. K. s Costto dealer, pergol 150  :as Carlin & Fulton, Batumwore
e Priceto consumer, per g. = oo 1 50 Massachusectts
0} = =
* That’s the Way We Like to Have Them | § Dealers’ profit.pergal 50 23 E &F Xing & Co, Boston
Talk.” g Dealers’ profit ... o NKe 20t Minnesota
The following letter was receyved in re- 2 EnOn an mvestmemaf:rm in Neal's Interior C W Hackett Hardware Co, St Paul
s akes $2s,
sponse to our letters following up a sample amel, jobber ma 5 Mississtppt
R A On an investment of $roo 1n Cheap () So-
of Neal's Enamel, sent in compliange with g Called Enamel, jobber makes 164, _ Lee Richardson & Co . Vicksburg
a request, due to our magazine advertising On an investment of 3100 1 Neal's Interlor Montana
We trust that all of cur representatives will % Enamel, dealer makes $31 33 Elits Palnt Co . Butte
make good use of the oniginal letters sent | m Cf":da;;;;:slt“;:e‘;f nf;;" ""O’“P(’) So- New York
them, together with copies of our letters ! es $20 Buffalo Glass Co . Ruifalo
Burhans & Black Co, Syracuse
”
3
%

I am 10 receipt of your letter of February
Ist to our representatives.  This certainly
gives me much pleasure to note the increase
of business and is inspiring. ! trust that the
coming months will show better results than
the past, and speaking for myself, ! shall
put forth every effort within my judgment
to bring abuut this result.  Wishing you
success, | am one who will LiFr all [ can.

W.J.S
Members Acme Plug Hat Club.
Admtred Conte-t

Mr Alf R Kelly
Mr A E Barron

.Mich Seal Lead
+Neal’s Alum En

. March 12, 1gox
June x5, xgos

Mr 1 D Wilson Oct 1, 1901 W and I Pant
Mr H L Witson  Nov 1. 100r. Liguid Wood Filler
W C Neal. Dec 1, 1g01. ew Era H
SECOND DEGRLC MEMDLRS
Alf R Kelly Sept 1. 190t Master P't'rs’ Col
L Wilsun . . . keb 1, rgoz Househnd Paints

thal will sfay and keep on growing.

&@GGGGGGGGGGGGGGGGGGGGGG

Our General Distributors.

Calitornia

Bohan Pant Co , Les Angeles

Domestic Q1 Cu. Sun Diego
Calorado

Humphrey-Jones Merc Co,  Denver
Florida

The S B Hutvaird Co Jacksonville

Tampa Hwdware Co ampza
Georgsa

Columbus Hardware Co , Columbus
Iihnowis

Geo E Watson Co , Chicago

Colburn, Birks & Co, Peoria

Indiana
Johnson-Waoodbndge Co ,

e eeecceeeeeeeeececceEEEEeeEeEcsecscecesece

Indianapohs

Pennsylvania
H B Semple & Son,
Logan-Gregg Hardware Lo ,
Bard, Schiott & Co,
Phe\p«%xraw & Ca.
Muyer Bros ,
Tennessee
Fritts & Wiehi
Van Vieet-Manstield Drug Co .
Texas
Gremer-Kelly Drug Co ,
Houston Drug Co ,
Utah
G F. Culmer & Bro,

Virginia
Barker-Jenmngs Hdwe Co ,

Washington
Buaum & Co.,

West Virginia
The Hubbard-Williams Co ,
‘The Wiliams & Davisson Co
W H Chapman & Sons,

Easton
Pritsburg
Reading
Wilkesbarre
Bloomsburg

Chmtanoogd
Memphis

Sherman
Houston

Sak Lake City
Lynchburg
Spokane

Charlesion
Clarksburg
Wheehng
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Thoughts

PUBLISHED WEEKLY BY THE ACME WHITE LEAD AND COLOR WORKS. DETROIT. MICH.

Devoled to Mallers of Interest o Our Representatives.

F Toke Hold and Lift.;
#New Era” High-Grade Varnishes. ©

“ A sirmple style forms the best vahicle of thought to
a pepular assembly "—Hor g,

voL. 1l

"

The words **New Era,' in connection |
with high class varmshes, shouid fcrm a
vehicle of thought to every thinking con
sumer of varnishes and dryers, and make

< New Era' High-Grade Varnishes the
most popular line in America
They deserve to be popular. They are

full of popular ments and every salesman
should do his utmost to push these goods to
the front We can builld a reputation on
»*New Era ' Varnishes for superiority and
durability that will make us envied by com-
petition and sought after by the trade Get
aftar this architectural business with the de-
termination that you are going to win ouh
and don’t let anything stop ycu. Send for ;
sample cans, of say a pint or quart, of our !
Ti-K1 Specialties, hke our Interolite and
Varnotile, whenever you think 1t wiil pay to
test 1t beside any other  Don't be afrad of
it, and don't send ‘or samples unless 1t is
absolutely ascessary, for it means a tre-
mendous expease with the army of men we
have represenuing us.

Good judgment ard ** horse ' sense should
be exercised in giving away a sample. If
you do give one, iry and se=1t put on and
fcllow it up. Don't give away a sample
that will be thrown up on a shelf or kicked
around indefinrely. It s better 10 let the
buyer ask you to send a small sample than
1o suggest 1t yourself, [er 1t 1s no trouble to
give away samples cf anything  When we
send a sample we exoect results from 1t, and
if all our representatives would explicitly
state, on any mauscellaneous goods, just ex-
actly what 1s required of the goods, drying,
body, color, eic.. also the price a consumer '
1s paying whenever possible, we could then
more intelligently get at the matter and
suamit 2 sample that wiil, mne times out of |
ten, bring proper results for you. ;

We now have mailing cases containing .
2-oz. bottles, which we are prepared to send
you for the purpose of obtainmng samples of
compelitors’ goods, which you ¢an mau us
with a!l necessary information. In these
cans. wrapped around the bottles, you will

—

DETROIT,

MICHIGAN, MARCH 1,

1902.

¥ Tate Hold and Lift g

find little paster labels, one for the botile
and one for the outside of the case. If you
will let us know how many of these cases
you want we will express them to your ad-
dress as directed. These sample bottles are
intended more for large manufacturing trade,
and salesmen, traveling In ‘erritories where
they see but little of this trade. will have
very iittle use for sample bottles. In using
sample bottles, see that no moisture gets
mto the bottle prior to filhing 1t with varmish,
as moisture spoils the sample.

We are receiving some very handsome
orders on Varnotle, Interolte and Neoteric
Dryer from some of the boys, and we sincere-
ly hape we will hear 1n 8 substantial manner
from all delinquents in the very near future
on these goods, Let it be your constant
aim 1o get people, wherever possible, tc use
good g¢oods.
foolish it is to put on cheap inferior products

. that only last a few weeks and leave the

woodwork 1 termble condillon A great
many dealers are looking for the goods that

there 1s the Jargest profit n, irrespective of :

results and quality, and expsct us and other
reputable houses to put our name on abomin-
able cheap goods that will blow off 1f you
look ar them, and do our good name and
reputation serious harm and injury.

Lat us all ** Take Hold and Luift™ as one
man to educate the trade as far as it hesin
our power, to abstamn from using cheap
goods, If we all lift hard we can, and will
be just as succsssful in marketing ** New
Era,” Ti-Ki specialhes and muscellaneous
varnishes as we have been 1n placing the

* best pamnt there 1s on carth to-day, ‘' New

"

Era.

2 333393333399D339399III3
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%

2!; Read carefully bulletins sent W'
2‘ you this week on the two new @
g varnishes — Exterolite and Nep- §
3 tulite, . . . , .

" W
» ¥
®

ceeceecececeececeececced

Make 1t plain to them how |

e

V Yoke Hald aad Ll

Travelers” Fair.

Mr. I D. Wilson sends us the following
report of exhibit made by our distnibuters,
Messrs. John L, Thompson, Sons & Co.,
of Troy, N. Y., duntng the weex of the
Travelers’ Fair recently held there:

Booth No. 1o,

That of John I. Thompson, Sons & Co., wholesaie
druggists, occupied a large space in about the centre
of east alsle This booth with its decorations of
orange and white, was a very busy part of 1he ex-
posiion.  About a dozen people were on band to
answer questions and shiow the goods exhibited,
which were numerous. including patent meditines,
essences, perfumes, pants, ofls and varnishes,
The display of the Acme White Lead and Cotor
Works, of Detroit, Mich,, at this booth attracted con-
; siderable attentlon. This puint company manufic-
tures varnishes, dry colors and In fact everything in
the pawnt hne  They are the maoufaclurers of the
.**New Ega High-Grade Paint,” and are also makers
of tive Neal’s Enamets, Neal's Carriage Paints and
Davies’ Varnish Stalns The Acme 15 one of the
targes! paint works In the country  Mr. 1 D. Wilson,
the eastern representative, was oo hand, and cheer-
fully showed and explained his goods These pants
and varnishes bave a high reputativn all over (he
country, giving the best satisfacuion wherever used,
etther for indoor or outdoor work On Saturday, 12t
prizes were given away  Souven:r boxes of cough
drops were glven uway daily to large numbers, also
numerous other things.

The above closed Saturday, Feb. 22, and
was a big success 1n every way, and | think
1t was one of the best ads for our line that
we could possibly have. 1 had the best
{ place in the booth to exhibit the goods, and
{ had a very large display of them.
| The only firms giving prizes were a furns-
!

}
)
!
)

ture company and ourselves, and 1t made
such a2 hit that we had to keep a policeman
on hand to keep the crowd moving. After
the doors had been open three hours 1t was
Impossible to get the names on the tickets, so
am golng to publhish the numbers in the papers.

The enclosed stock order was result of the
fair, and [ have more on the string to go
, after now, I.D. W

John W Masury & Son have sent outa
! postal notice to tie trace, advancing prices
' as follows -

' 8;) cgl;:rs e e Ycperd
1quid housc parnis .

! Floor paints .. . . .. . g 5‘1:“'*:);"

! Barn and roof patnts . LS

1 giving as their reason for such action the
| heavy advance in price of lirseed oil,
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VARNOTILE.

* Episodes, taken separately, sk nothing "—X871 goute

Varnotile, tae kurg of all floor fimshes, taken m
connection with hardwood floors, mnelhgent ap-
plication and proper care thereafter, creates an
almost indestructuible, Justrous hard f:mish for the
various woods nature provides with their beaut:ful
soft, rich colorings and delicate shades, which
Varnctile brings out to great advantage. Too
much cauhion cannot be exercised when you con.
template building your house, or doing over flgors
yeu probably are having trouble with, from taking
advice from parties not properly versed on so im-
paortant 2 sublect. Varnotle is an article of rare
value for the purpose required of it, and has been
prepared and 1s now offered as the best floor fimsh
made by a strictly rehable company of experience,
whose life-long work has been to ciligently and

I
0

studiously study the proper requisites for both

exterioy and interior wood finish.
How do we know this. you ask. We reply by
asking you just three questions

it you ever use or hear of anyone \:slng tetter
Enamels than Neal's celebrated enamels ?

Did you ever useor hear of anyone using better Stains
than Davies’ Varnish Stains /

Did you ever use or 1ear of anyone uving better Paint
than ** New Era ” High-Grade »

No. you never did.

The Acme Varmsh Works and Acme White Lead
and Color Works are both under one ownership
and management, both under the careful super-
vision of talented experts m their reépecuve lines,
who, with a keen and intelhgent appreciation of
the scientific principles involved, with a therough
knowledge of every techmical process, offer you in
Varnotle. a floor finish, just as rellable, made in
the same careful manner and consideratlon that

aced the famous brands enumerated ahove on
the highest pinnacle of fame, as recognized leaders
1 the manufacture of High-Grade varmshes,
paints, enamels, etc.

Can we say more? Yes, we can, but we do not
think 1t necessary, as a hint to the wis= 15 sufficient.

“* There's many a slip “twixt the cup and the Iip,’
Is 4 pruvert ot ancient style

There s many a ship un Nlours finshed with wax,
But there's no shp on Varnoule,

We do not want to impress you as being manufac-
turers of rhyme, but we de want ;0 1mpress you with
the fazt that Varnolile s far superior to wax finishes

which are really dangerous to hfe ané limb, owing !
to the shppery glaze imparted by these polished °

wax surfaces, which require constaal attention by
rubbing with cloths, heavy floor brushes, restorers.
revivers, polishes, ctc.

Varnotile does not require this constant care. it
15 elashc and duraole, and does not mar or turn
white when subjected to the most exireme usage.
I11s not affected by hot or cold water, dnes with a
hard, permanent gioss. that may be rubbed or
polished as desired. [t 15 also especially adapted
for preserving the iife of linoleum or oil cloth,
gving them a fresh, glossy firish and adding to
their durabihty.

THOUGHTS

How to Use Vamohlc H

15t,—Be sure 1o buy thoroughly kiln dried flvoring.
If 1t is not praperiy cured, cracking will occur,
thus making a badly disfigured surface,

2nd.—Be sura your ftlogring has a nice smooth surface
before applying anything In the way of finishes

ard,—Be sure you use on o% -graned woods a good
paste filler, preferably Davies’ Color any filler
you may ise 16 match your wood, so st will pot
show white In the grains of the wood Close-
gralned woods do not require fillers, two coats ef
Varnotile belng sufficient

4th_—Be . sure to allow your filler to thoroughly
harden, wipe uff clean and apply two coats of
Varnotlle, taktng care that the first coat is
thoroughly hard btefore applying ihe second
Rub the first coat with curled balr or pumice
stone and water (preferably the lalter, asa smooth
and more aven surface resitits), The second<oat
may be left In the gloss, or ¢an be rudbed with
pulverlzm pumice stone and water oroit  If ol
15 used, care shouid be taken to wipe off every
trace of it, as dirt and dust readily adhere to 1.

sth —Be sure not to use shellac for floors, as it Is

Marchr ooz

Good For You, ** Wixie."”

To Mr. I. D. Wilsor belongs
1he glory of sending in the first

non-elasuc and cracks and mars easity. Neither
should hquid wood filler be used, as the prices
custom has established on this article will not
admit of proper materfals suitable for the wear [
and tear floors are subjected to,

Wazxed Floors.

Where occasions require the refinishing of floors
that have been waxed (which s a frequent occur-
rence) it will be strictly necessary to remove every
trace of wax by using benzine and a stiff brush,
After the floor has had a good scrubbing with the
brush and benzine. wipe up dry and clean. and pro-
ceed to finish with Varnotile as previously divected,

Notice.

Do not scrub a fimished floor with s0ap or water :
ar any compound of a lye or ammoma nature, as
such treatment will Jestroy your finish. Wipe off
with a damp cloth or sponge and clean water., For
sweeping a finished floor a halr broom will be
found the most suitable and convenient.

After floors have been properly finished with |

Varnotle and require freshening up, a mixture of

equal parts of raw lmseed 01l and turpentine may
be used to good advantage—the turpentine cuts
the dirt and grease, and the o1l brightens and
creates a polish, Rub thoroughly and dry well,

Varuolile, with very little care, as herein before
mentioned. will give you splendid service for a
year without renewing, which, of course. 1s some-
what governed by the use 1t is subjected to.

As a stone or wron will wear out by constant
traffic on 1t, itcould not be expected that anything
of a varrish nature would withstand heavy traffic.
unless some protection 1s afforded by rugs, etc., in
places exposed to extreme and constant usage.

Hardwood floors are, without question, the es-

order for an assortment of the
new varrishes, comprising all

i the lines we have ready for

the market. The order was
from our distributor at Troy,
N Y., and was for all sizes of
Varnotile, I[nterchite and Nec-
teric. We wish all our dis-
tributors had their stock orders
in, and that the boys were
getting back of the stocks.

Permit me to comphment
the Varmsh department on the
new varnish label. It's a
dandy, and looks as though
their might be some “ good
stuff ” insmide the can. TIll
try and place a gallon or two
wherever [ can.  H. H H.

sence of perfection, and are far preferable to stuffy
germ-breeding carpets  Rugs can be readily taken
ount and beaten, your floors wiped up, your decora- .
tions dusted, and your house 1s sweet and clean,
with very litttle time and labor, to say noething of the
beautiful condition and appearance of your floors.
Samples of the various woods grown, finished
with Varnotile. will be mailed to you on apphcation
and 2)l necessary informaton relative to the proper
treatment and finishing of any class of work wil
be cheerjully given to interested and prospective
buyers, Our hne of special interior finishes are
unexcelled. [f you contemplate building. write us
and we will mail you special instructions and
literature relative to this matter. We are the
originators and sole manufacturers of Varnotile,
and itis our most sarnest desire that you obtamn
the genmine article, Varnotie can only be pur-
chased in sealed cans up to flve gallons. each can |
bearing our label and trade mark. i

[EER LS e A
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V Joke Hold and Lift

Contest For February.

H. F WHITAKER.

We take pleasurs in announcing the fact .
that Mr. H. F. Whitaker 1s now a member
of the Acme Plug Hat Club, winning the
contest on sales of Davies' Varmsh.Stains
by nearly double the number of points of :
his closest competitor. Mr. Whitaker must .
have buckled down to business in good
shape, and with the firm determination of
winning out. We congratulate him, and
know that other members of the Plug Hat
Club wnll receive him as a2 member most
cordially. Total number of points credi ed
Mr. Whitaker was 53

Regatrding Credit.

The representative who carefully and con-
scientiously investigates the credit and local |
standing of new customers, and sends us |
full delailed information 1n connection with
the order, 1s the man who 15 going to make
the best show:ng n this business at the end |
of the year. We appreciate what i1s bemng °
done by you, and fully realize how much
more you can do, if you will sausfy your-
self fully before you malin the order that
the party Is all right, then put your credit
information 10 writing, in such a complete
and emphatic way that the credit depari-
ment will fee] confident that you have con- |
scientiously and carefully considered the |
matter, This is good advice, good for you, |
good for the house and good for your |
customers.

Our men are doing much better than |
formerly m this direction. Some of them |
are very lax. It is nol necessary to men-
tion the names, You know how vowx stand, |

* representalives and heads of departments of

JaAe olo ang Litr

On the other hand. there are a number of

the men who are almost passing on therr

customers’ credit, that is, we bank heavy on

thewr reports. Why? Because we have

found by investigation that they are reliable.
Now Is the Time.

If you wish our assistance in backing up
your work with “ New Era" High-Grade
prospective purchassrs, advise us promptly
who they are. Use our regulation blank 1n
giving us name and address, and do not
forget to attach to each blank memorandum
covering references, if you think same are
required.

Ti-Ki Club No. 4.
Messrs. H. L. Wilsan, H. P. Torrance, E.
R. Hoagg and A. M. Woodward otgamzed
Ti-Ki Club No. 4, composed of officers,

Messrs. Smith Bros. Hardware Co, of
Columbus, Ohio, on Friday evemirg, Feb
28th. An extract from the column notice
received in the Ohio State Journal regard-
g the affair will serve to indicate the
pleasant auspices under which the new club
was formed .

The banquet, which was served In the ordinary of
the Chittenden hotel, was elegant in afl his appolnt-
menss, the table being decorated wiih pink roses and
other flowers. Mr. A. M Woodward, superintendent

of the traveling men’s department of the Acme White
Lead and Color Works, was toastmaster, and by his
clever hits contributed no smalt amount to the jollity
of the occasfon. Next to Mr Woodward sat Mr, J
H. Smith, general manager of the Smith Brothers,
and Mr. W. C, Jones, secretary. Other members of
the firm and traveling men 10 oCcupy seats at the |
table were Mx. D, E Mooney, vice president, Mr O
L Davis, treasurer, Messrs H C. Laurimore, John
Gorden, Charles Wachter, Fred Hamilton, Charles
Roblnson, Owen Jones, Charles Fravel and Chatles
St ger.  The rep ves of the Acme
White Lead and Cotor Works present, besldes Mr.
Woodward, were Messrs H. L. Wilsoh, H. P
Torranca and E R Hoagg.

We congratulate Ti Ki No. 1 and other |
T-Ki's upon the very desirable acquisition
to their ranks in the form of T1-Ki No. 4,

The watch fob received O. K Many
thanks, It will always be a pleasure 10 the
writer to wear so umgue and handsome a \
gift. HL W |

Take Nold ang Lif}

Ti-Ki Club No. 5.

S A HUNTER.

The following communication just ve-
cpived from Mr. Hunter indicates that he
has fermed a T1-Ki Club in St. Pazl:

-1 X1 Club No. 4 was formed Saturday aftarroon,
March 1st, mn the office of the C. W Hackett Hard-
ware Co., with twenty-five members in Itne Fuli
particulars later.

Mr. Hunter was just a day too late to
properly designate the new organization as
Ti-Ki No. 4, as the new club at Columbus
had been formed the evening before.

We congratulate Mr. Hunter and the C.
W, Hackett Hardware Company upon the
formation of the new club, and shall awat
with considerable Interest Mr. Hunier's
further report.

A Word For * New Era.”

Mr. Ben Waeil, of Ralston, Okl Ter,
wiites us 1n part as follows.

"“Am using lots of ‘New Era’ Have been in the
paint business in Kansas City and St Louis for
twenty years, and have never found its equal in
covering surface and durability. expect to use five
hundred gallons, or more, this season."”

[ landed a customer on Neal's Enamels
clear down the line, because of our mag-
azine advertising and the scheme we work
with it, This scheme is bound to be a dig
winner, The dealer can't get away {rom i,
1f the representative does his part. 1 carry
two or three of these ads that appear in the
different magazines to show them that we
are doing all we claim. Maost of the dealers
are beginning to know that the goods are
well advertised. H. H. H.
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Sell Varnish By Discount to Dealers and
Jobbers —Not By Cut Net Prices.

We do not want to assume an independent
manner 1n the marketing of our varnishes,
but we have outlined a policy on discounts
:0 the dealer and jobber, which we shall
strictly adhere 1o, and no order will be
accepted from any of our representatives at
a net cut price. Cne of our representatives
recently sent an order for Neotenic at the
net price of $1 00 per gallon.  This is a cut.
The net price at 25 per cent would be
$1.01%4. We wish the goods sold at the
proper discount and not on the basis of net
prices, whether they represent a cut or not.
You have received instructions on our new
discounts as fast as an article has been m
marketable condition, and It is absolutely
impossible for us to deviate from the terms
you are already familiar with through our
bulletins We have starlec with this new

line of ** New Era "’ varnishes with the idea

that they are going t> win out on quality
and ment, but we cannot do this by accept-
ing orders at cut prices and mantain our
quality. We have carefully figured our
goods, and have put all the value that is
poassible mnto them and make a living profit.

A successful firm Is not produced by
chance, but by intelhgence persisiently ap-
plied, and this successful firm has made its
suasess fully as much by orders which it
has not accepted, as by orders it has ac-
cepted. We endeavor to figure out where
profit ends. and where Joss begins, we
prefer to let ths other manufacturers have
the pnvilege of paying a customer to do his

business The competition hardest to meet .

:s not usually that of successful firms who
know what they are doing, but from unin-

they are doing. The manufacturer's en-
deavor 1s to reduce the cost of production,
but there are two mighty forces at work all
the time to reduce the price just a litle
faster than the manufacturer can reduce the
cost
salesman.

The manufacturer who isignorant of cost
will usually be ignorant of other conditions
connected with his business, and both he
and his salesmen will be at the mercy of the
unscrupulous buyer, Al buyers are not
unscrupulous, and there 1s something to be
said 1n behalf of the salesman. The repre-
sentative’s burden is anything but an easy
one to bear. From one week's end to
another he hears the same story from the
buyer, ** you are not in 1t at all, your prices
are off, what are you giving us?”’ ““We
have recewved quotations from so-and-so
thit leave you way in the shade. and so-
and-so has agreed to deliver and give three

They are the buyer and the travelng !

i,mon\hs' danng,”” but

THOUGHTS

March 8. 1go2

“gors

BRISTOL DISPLAY STANDS,

Following we again produce an illustration of your old-time friend-—the Bristo) display
stand. We have been trying to relegate him among the things of the past for a long
while, and really believe that it is your fault that he is bot buried iong before this time.

We have 95 in stock, just about iwo each for cur representatives,

possible for you to dispose of them.

We make 1t as easy as

Give them as an inducement to make the order five

or ten dollars greater than the dsaler has given you. Qffer them with orders for five dollars’
worth of specialties of any kind that the dealer may not have in stock. But don't forget
that we have ths stands and want to place them where they will do the most good.

everything  being

equal they prefer to give you their business.
tell:gent cornpetition who do not know what |

This may be true and it may not. A great
many buyers are ‘out and out bluffers,”

who clasm to have quotations and special
terms, which exist only 1n theiwr foxy brain,
and the manufacturer who accepts business

on the basis of these monumental bluffs are |

generally the concerns who, sooner or later,
go to the wall or make poor inferior goods.

The demands of the present century will
not permit of guesswork. The management
of the future must have a definite knowledge
of the cost of production, not tn a vague and
general way, butin a technical and specific
way. Success by ‘“rule and thumb' has
gone forever, and 1n the years to come suc-
cess will be only through exact and definite
knowledge. When a huyer tells you how
much better he can do, ask him if quality
cuts no figure, or 1f he wants to ‘* saddle”
his customer with a cheap wfenor article in
order to reap a trifle more profit Re-
member that a customer pleased 1s a cus-
tomer gained, and it Is our constant aim to
plaase.

We have just complered atest of a varnish
which a certain manufacturer has been
making big clains for- -larger claims than

! we thought could be met, with the price the

goods are offered for. After testing this
article well, we find that it will not meet the
requirements claimed for 1t, and we are
wondering what the trace will say and do
when they find out what we have. ~ You can
very readlly guess what they willdo. They
will throw the line dewn, and 1t will be hard
for Mr. Manufacturer to gain the confidence
of his trade agan,

There is another point where cutting prices
makes 1t possible. and lcaves an opening for
great injury to us in this way. You sell A,
P. & G Go abill of goods at our regular
discount, which 1s satisfactory to them, then
you go to the next town and sell the C. P.
& G. Co. abill at acut rate pnce,  Now
let us further suppose that the buyers for
each of these concerns met chance
(which 1s not at all unhkely) and talk over
business, and should possibly talk over
prices, and cne of them finds out that he was
not in st on prices  Hereas where the injury
comes 1o you and to us. The buyer, who
has been paying long prices, feels sore at
us, and we lose his business, and receive
the name of cutters and seling goods at
Yany old *’ price.

Gentlemen, “Take Hold and Lift" with
us and lend us your hearty co-operation in
maintaintng quality and price on our new
i standard line, which will soon bé ready.
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The Proper Method of Covering a
Territory.

ALF R KELLY

The proper methogd of covenng a territory

15 probably ore of the most important of all ,

the problems the traveling man hay 10 con-
tend with, and one requiring the most care-
ful consideration, as, if we cover our
territory 1 a careless, slipshod manner, our
competitors, who are always on the alert,
are apt to srep in and “‘ do us up.”

As 10 what s the proper or best method of

pend very largely upon circumstances; the
nature of the country itself, its topography,
1its industries, s agricultural or other re
sources, and last but not least, its climates,
15 seasens,

The oflener a territory 1s covered the
better, This agamm will depend largely upon
the scope or extent of country covered. In
my case, for example, 1t is a physical im-
possibihty to get over tae ground more than
twice a vear, but 1 would advise those that
are In a position (o do so to cover their
territory every sixty days.

Regulanty 1s an essential feature, tram
your customers to expect you at a certain
time or period: they will soon learn that you
have a habit of visiting them about a certa:n
season of the year, and will await your
coming, but if you vary the time of your
visils they will not know what to do, and

will either give their oraer to your com- | ag

petttor or mail 1t 1n to the house, and we all
know that a mail order 1s only for their
absolute needs, that a dealer 1s naot apt to
mclude any new line in same.

cavering our terriory 1s one that will de. | IRg paints.

Vo Take Holo and Livt §

[ strongly advocate the sending out of
advance postal cards, notifying your cus
tomers about when you will call upon them,
they then cannot have the excuse of saymng:
'¢ Oh, well, [ did notknow you were coming,
se | mailed my order into tae house,™ or “* [
gave it to Sam Jones' man.’’

My plan 1n regard to advance notices is
to mail same shortly before [ start upon 2
trip, and then to give them a second dose
about 1wo weeks before [ make the town.

1 am perfectly well aware of the fact that
a large number of the traveling fratermity
are opposed 1o advance rnotices. arguing
that their competitors are apt to see same.
or that no notice 1s taken of them ; that they
are thrown 1n the waste basket, but 1 am
positive that the advantages accruing from
theirr use far and away offset the dis-
advantages,

Many towns located in my terutcry [ find
It wmpossible (not being ubiquitous) to
make, but I try and find out, generally
through traveling friends of mine, the names
of the dealers located in these towns carry-
[ make a memorandum of their
names, and whenever | have a hit:le spare
ttme upon my hands drop them a lne,
quoting them a few prices. and 1 find that 1t
has resulted in great good, and | have to-day
the names of a number of customers whom
[ have never met,

[ keep -an exac: hst of all the dealers in
my territory, whether they are trading with
us or not, and [ find same very handy and
conventent for reference If they are cus-
tomers [ have a hst of exacily what they
are buying, and once in a while drop them
a line ypon some specialty or another which
they are not handling, and which method
very oflen assists me upon my next trip.

AR K

Members Acme Plug Hat Club.

Achmitted Conteat

Mr Alf R Kelly March 1, 1903 Mich. Seal Lead,

Mr A E Barron  June us. xoor .Neal's Alum En.
Mr. ) D Wisen . Oct 1,190 W and I Paint

r H L Wilson Nov t, 1g01 Liquid Wood Filler
W C. Neat Dec. 1, 1901. New CraH G
H.F Whitaker .  March t, 1oz ... . Davies’ V. S

SECOND DEGREE MEMBERS.

Alf R Kelty . .... Sept 1, rgox- Master P't'srs' Col.
H L Wiison ... Feb 1, 3gs2....Household Paints

Tok Holo ano Lif}

The Unfortunate.

e

The above 1s a correct illustraiion cf B.
E. Brown, referred to as ‘' the unfortunate *’

" 10 the story of the outing of the Ti-Ki Club

of last summer. This s 2 correcl picture of
Ben at his best. [t was taken 10 mid lake
while becalmed. He had just crawled ou
of the cubby hole under the bow of the boat,
and Frank Pulfer 1s adm:nistering chastse-
ment for the purpose of waking him vp.
Ben always wore white gloves, a Stanley
hat and a silk cravat, so as to save his hair
and complexion.

Screen Enamels,

Now is the time to commencs to think
about pushing sale of Neal's Screen Enamel.
The fly season is not so very far off. and

. you should commence to urge the goods

upon the jobber and distributor in anticipa-
tion of the demand that will exist a little
later on. The consumer will enamel his
window and door screens the latter part of
this month or during next moath. and it 1s
none too early to order stock.

Lay special stress, also, upon Screen
Green and Screen Black 1n the Household
Iime
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Details Regarding Organization of Ti-Ki
Club No. 5.

S A. RUNTER

Throngh the effuits of Mi. § A Hunter, wlio
1epresents the Auvtie White Lead and Colou
Works 1n this territory, Ti-Ki Club No, 4, St.
Paul, Mwmn., was formed Satmday p. m., Maich
t, rgoz. Mt BHuuter wnculated the following
peution

* \We, the undeysigned officets, heads of Jepart-
ments and tiavehng salzsmen of the C W, Hackett
Hardware Co |, believing m

I'ne dissemination of knowledge peltaimng to
Vusimess matters of mautual nterest and the po-
motion of good fellowsh:p and emdiality among s
mambers, )

Aand the advancement of the intetests of the C
W Hackett Hardware Co. and the membets of
this club, 1esulung fiam nterchange of 1deds on
bussness tupics,

Do hicreby agrec to form T1-Ki1 Club No. ¢, at St.
Paul, Mina *

{t beiug Satuiday afewnoon and very few of out
salesmer bemg m the house, we could not get as
many membets as we w:ll hayelater on, but thity.
one signed the ciicula, and of these twenty attend-
ed the first meetinz.

Mi. Huuter called the meetmg to ordet. M
Frank ANaley wis clioven tempotary chamman,
and M1 B. B Miller temipotmy secietary. M
tinntet stated the obsecls of the clnb and gasve
(wil Jdetails as catried out i Detiuwt, Mich,, na
VLV [LICe INanner,

follows: My H B. Gates, secretaty aud treasuie
of the C. W Hackelt Haidware Co., was elected
honoraiy president, Mt Frank Malev, pressdent ,
Mi. E. A lLeaned, vice-president, Mr, B. F,
Miiler, seuictary-tizasuies,

1 he chaitman appuinted Messrs. G, W Wolbeit,
Geo. Kingand B. F. Miller a5 4 commtiee to draw
up and suhmit sules and hy-laws for the club, to
piovide a place for meeting, alsv to provide fe-
freshnents for next meeting The last Friday w
«ach menth was chosen fot the time of meeting,
1 he topic Lhiosent (o1 discusston for our next meet-
ng was, * What conshtutes a goud and va'uable
employe®’ [t was also yvoted that all saiesmen
not pte~ent besent acapy of these minutes and
2a~zed to become 2 member of the club,

Mi. Huntet 15 deserving of gieat ciedit for the
manner m which hecartsed this through, as he
was very euthustastic and met with heiuty 1esponse
atgt enthusiasm. We eapect our membership to
1un nto the fifties by the next meeting, and expect
much enthusiasm and very goad resuits from the
igb B & MILLRR,

Secielary-freasuier Tr K1 No. 4.

Detioit, Mich., March r2th, 1902,
M1 B. 7. Miliei, Secreiary-Tieasurer Ti-Ki Club
No. 5, 5t Paul, Mma
Dear $n,—This will acknowledge your com-
muntcation advising us i detail of the manver i
which yowr club was foumed on the evenmg of
March 1st We congratulate you upon the foima-

tton of the club, and the eudent enthusiasm and
interest evineed,  Weate certam that if the ams
and objects of Lhe clitb are followed out 1n the same
WAy that they ate at Detioit with No 1 yow mem®
hers will be pleased and benehitted with results,

Chere can be nothing more beneficial than the
getting together of a number engaged in a simlay
calling, fir ihe purpose of discusstug topucs relathve
to same It strengthens every membder takmg
part, and cieales a more coidial feeng. Yom
mterests ate all sdentical—what 15 good for one 15
good for another, You can undoubtedly all teach
and leasn  We shall wawch proceedings with
great nteiest, zud fiom time to time send you
1epotts of what we onrselves accomplich, adviong
you topics thal have been discussed, ete , ete.

You will note we 1cier to you as Ti-K; €lub No,
5 Oa the evenmg of Feb. 28th, just the mght
before your club was formed, a ‘11-Ki1 Club was
foimed at Columbus, Obio, consisung of the
officers and sepresentatives of Smith Bios. Hard-
wale Co , and 1t the ordet of p:ecedence they ae
entitled to bz called No. 4.

We are giad to nole that you were pleased with
the manunet m which Mr. Humter explamed the
aims and alyects of our organization, and will state
that he 1s just as much pleased at hemg able to
mtetest you to the extent of fornung the club

With best wishes for your futuie success, we ajes

Frateinally yours,
T1-Ka CLus No. 1,
Yer A M. WoobwARD, President.

Little Things.

Referring to the matter of increased ex-
pense for representation, which was covered
particularly in last monthly bulletin, 1t must
be apparent to ail our representatives that
great care should be exercised so as to de-
crease this item of cxpense in our business
as much as possible. We know thal none
of our men mean to be careless about these

" matters, but at the same lime we believe
The election of officers followed and 1esuited as .
. there are many instances where little things

' in the way of expense are not considered as

seriously as they might be. For instance,
take the item cof copper plate cards alone
These will cost several hundred dollars a
year, They make a very handsome card
and produce a right impression upon certain
classes of trade, but there is other trade
with whom printed cards cculd be used just
as well. Incidentals, such as lps, cigars,
etc., etc., do nct perhaps in each instance
aggregale a Jarge amount, bul we belleve
that all our representatives might be able to
save quite a few dollars each year by think-
ing twice before making such expenses, and
the aggregate would be quite a large sum.
1t 1s the hitle things of this kind about which
we are all apt to be somewhat careless, and
we wish you would all bear this in mind
carefully. We know that all of you wish to
make your expense account as reasonable
as possible, but it 15 very casy to let nickels,
dimes and quarters slip through our fingers,
and while they are going they seem very
trifling, but really represent a big volume In
the end

Our General Distributers.

Caldornia

Bohan Pamt Co ,
Domestic Oil Co

Colorado
Humphrey-Jones Merc. Co ,
Florida

The S B Hubbard Co.
Tampa Hardware Co.

Georgla
Columbus Hardware Co ,
liltnois
Geo. E. Watson Co .
Colburn, Birks & Co,
Indiana
Johnson-Woodbridge Co.,
Towa

Sickels, Preston & Nutting Co
J W Edgerly & Co.,
Hornick, Hess & More,

Kansae

. Daverport

Los Angeles
San Diegeo

Denver

Jacksonville
Tampa

Columbus

Chicago
Peona

[ndianapelis

Ottumwa
Sioux City .

A. B, Whiting Paint & Glass Co., Topeka

. Kentucky

R H. McFarland
Loutsiana
L. N Brunswig & Co ,

Maryland

Carlin & Fulton,
Massachusctts

E &F. King & Co,
Mibneaota

C. W. Hackett Hardware Co ,
Mississippt

Lee Rachardson & Co.,
Montana

Etils Paint Co .
New York

Buffalo Glass Co.,

Burhans & Black Co ,

Jno. L Thompsun, Sons & Co
North Carolina

Hart-Ward Hdwe. Co,

Buswell & Dunn Co.
Ohio
. e g v Co.
H Co,

Norton Paint & liar%:im Co,
Oklahoma Territory

Alexander Drog Co.,
Oregon

F E Beach & Co,,
Pennsylvania

H. B Semple & Son
Logan-Gregg Hardware Co ,
Bard, Schiott & Co ,
Phelps-Straw & Ca ,

Mayer Bros ,

Tennesaee
Frits & Wieh!

Van Vieet-Mansfield Drug Co ,

Texas
Greiner-Kelly Drug Co.,
Houston Drug Co ,
Utah
G K. Culmer & Bro .
Virginsa,
Barker-Jennings Hdwe Co,
Washington
Baum & Co.,
West Virginia
The Hubbard-Williams Co .

Henderson -~

New Orleans

Baltmore
Boston

St Paut
Vicksburg
Butte

Buffalo
Syracuse

. Troy

Raleigh
Charlotte

Cleveland

Cincmnan .
Columbus
Toleao

Oklahoma City
Portland

Easton -
Pittsburg

Reading -
Wilkesbarre -
Bloomsburg

Chattanaoga
Mempius

Sherman
Houston

Salt Lake City
Lynchburg
Spukane

Charleston

The Wilizams & Davisson Ca, Clarksburg

W. H. Chapman & Sons,

Wheeling
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How to Sell New Era High-Grade
Prepared Paint.

T
. '.'E;‘ 2 '

[

ERTY L1 [

IMr A 1 arron’s prize article embiraces 50 many
oo Pornts that we zram pruducet, aud shall prepate i1
booklet form and szad 10 all of our own rejresentatines and
those of our chstnbuters 1

[ order to sell mixad paint successfully,
a salesman should take plenty of time to
make the first sale at least,

DET”ROIT MICHIGAN MARCH 22

l
|

, quote the welght, etc

1902.

Frste Holo o L]

the analysts of all the different brands in
* your territory, you are in a position to know
at once of what they are composed, and to

With thls informa- .

tion 1t will take but a few minutes to explain °

lo your customer the reason why the other '

paint weighsas much as yours  Now 1s the
time to open up ore of your half-pint cans.
Open it and also open a can of the other
patat, Have your customer cxamne them
together. Secure boards and demonstrate
1o him the vast difference in your favor by

. applying each paint on ar unpainted board,

that 1s, when

he has a line of paint Lke the New Era '

High-Grade
I believe m cartying a gallon can of O.

W. and a few half pints of same, and make ,
By .

it 2 point to never be without them.
doing this you are 1n position fo prove ary
clam you make, and can show up the
package to the best pessible advantage, as
well as compare the size of same with that
of the *‘other fellow.” You are alsc in a
position to compare the weight of same, and
note the difference by simply placing each
package on the scales. You may say
*Is 1t not possible to gain the same results
without being bothered with carrying the
can of paint?' My answeris ' No!” It

1s not posstble, for the stmple reason that '

there 15 not one out of ftfty that will grasp
your meaning as quickly as they do if you
have the can to demonstrate with, as you
are 1n a position to prove what you claim
then and there. 1 you did not have the can

your prospeciuve custemer perhaps would '

not fully realize the difference 1n the weight,
and even 1f he did, 1t would not have the
same effect on hum, in fact the difference s
far more striking when you have the can
and can make a practical 1illustration  You
will find occasionally other pants that will

weigh as much, and sometimes even more |
than New Era H:gh-Grade, but as you have ! over.

and also on one that has been painted  You
will come out ahead every time Do »nol
ve afraid to show up your goods.

When you strike a lown pick out the best
dealer 1n the place, show him what you have
and give him a good paint talk. Talk the
qualiy of your gocds, the amount of adver-
using matter your house sends and how
nicely 1t 15 gotten up, how you solicit trade
and sell the pamt for him, 2nd what a large
paint business you will work up, etc. Re-
member while you are talking in this way to
always be digmfied, gentlemanly, and
courteous. and never take any discourteous
sreatment from anyone. You will demand
respect and more than your share of at-
tention if you dress micely and make a good
appearance, Keep your shoes polished
mcely and a nice clean collar on all the
ume. Do not dress loud, but modestly and
with good taste Do not approach a cus-
tomer with tcebacco in your mouth, or even
smoking a cigar, unless you are well ac-
quainted with your man It is tmpossible
to tell when you will be turned down with-
out a hearing, and you may go away
wondertng why it 1s, and saying to yourself
that ¢ he i1s no gentlernan, anyway,” when
it 1s ail your own fault, for had you called
without the tobacco. cigar, pipe or cigareite

:n your mouth, your reception might have -

been allogether different, and perhaps by
doing so you have lost a good customer.
Now. after you have selected the cus-
tomer you want. and have **sung your httle
song,” Just say to hum that you will call on
him again in a short time, that you wish to
give him plenty of tune to think the matier
Find out from him the names of the

1

Talke Hald and Lif} }

best painters in town and the cnes that
deal with him, then hunt them up, tell them
what you have in your paint.  You will find
at first they may not believe you, and then,
to convince them open a half-pint can,
have the painter examine :t, have him apply
tt on bare wood and a surface that has been
pa‘nted. After he has done this, ask him
henestly 1f he ever saw a2 better pamt, oraf
he cculd mix a better article from lead and
ol or zinc, lead and o1l.  When you call oa
a painter always remmember that he can do
you more good and do more jfor your
pant than anyone e/se, He can assist you
and will assist you if he 1s handled in the
proper mannéy. Bring yourself right down
to his position, treat im wzll, always have
a 'cigar with you 1o give hum, not one for
hita only, but one for ail his men that may
happen {o be around at the iime, m fact
make yourself a ' good fellow ' in his eyes
and also 1n the eyes of his men. Have him
give you a llst of all the houses he knows of
in the towr that are going to be painted.
Get him to go along with you, 1f possible.
pay him for his trouble . do not have him do
anything for you for nothing. Then call on
all the names you have and sell the paint
yourself. You will find 1t an easy matter to
interest people 11 pa:nt when they intend to
pant the:r homes.

After this return to Mr. Customer. Tell
him you have sold so many gallons of New
Era High-Grade and you wish to have it
come through him. | never saw the man
that would not accept this business. This
will start ycur pamnt and perhaps land your
customer right there, i you should not
land him then, just wait unul there are a
few more houses to paint. You will know
this of you keep m close louch with the
painters. When conditions are nght run
back to that town again and sell some mere
paint for your customer Keep this up and
you will secure a dealer all nght. If you do
not get the man you started after first, you
wil} get someone else that will be glad to
have your pamnt when he sees what work
you are doing

After you get your customer do not siop
there, for you know there s ‘‘ no rest for
the wicked ™ (no. not wicked) paint sales-
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man. Just keep on working your trade m
the same way every tme you make a town,
hunt up ail the houses that are to be painted,
call ou them yourself and sell your paint
and you will find that 1t will not be long
before you are selling the most paint that is
sold in the town, and you will find n place
<f the town being a *‘lead and o1’ town it
will be a “‘mixed patat town.'”

It 1s not the number of mixed paint cus-

tomers you have, but the number of gallons :

they sell. Is 1t not better to have one
customer that will sell one thousand gallons
a year than to have ten customers that wil
sell about fifty gallons a year each?

Make 1t a potnt to call on all archilects,
Make them your friends and they will assis,
you by specifying your paint

Do not be afraid to try fo knock out auy
prand of pamt It does not make any
difference how long 1t has been handled in
the town, Do not be afraid because 1t 1s
one of the best known on the market and
bears the best reputation, and has mnvari-
ably given sausfaction Go after it just as
energetically as if it was the poorest paint
made.

1 honestly believe there 18 not a town In
the United States you cannot put mn New
Era High-Grade Prepared Paint. 1f the town
1s worked properly It depends on the
snlesman al first and then upon the Acrne
White Lead and Color Works 1o back humn
up with good goods.

| am aware that the duties of your repre-

sentatives do not call for weather reports, .

but the conditions are such this winter that
one can hardly refrain from making a few
remarks on the subject. Every railroad 1n
New York, Pennsylvania, New Jersey and
New England are out of business lo a
grzater or less extent. We have had
blizzards, cloud bursis, thunder storms and
floods to beat the band, and just when the
poor suffenng traveling man had com-
menced to think thal his troubles were over,
along comes the worst blizzard of the year.

Itis not doing a thing at the present time .

but sncwing One camnot see a foot in
front of him. When you leave one town
you are never sure you will ever be able to
reach the nexi, aud taking everything into
consideration he who travels by land or
otherwise certawnly has his troubles these
days. F.R. D.

THOUGHTS

Regarding Approximate Amount of
Orders.

Salesmen will greatly oblige the credit
department 1f they will remember to put
the approximate amount of orders in the
place provided for that purpose in the upper
left hand corner of the order sheet. A few
of the salesmen neglect to do this. !

Mr. R A. lrvin ceased to be i our
employ ot March 6lh. The Accouating de-
. partment 1s desirous of learming his present
address. or for whom he may be working
We would hke our representatives to ksep
this 1 roind.  Our last letter from him was
from Cincinnati.

Partland, Ore . March roth, z90a
Acme White Lead and Color Works,
Detrolt, Mich
Gentlemen,—We are in receipt of price hist and
catalogve which you kindly sent us for Mr Coffey.
He is out on the road, but as soon as he returns will
sec that he recuves it All our men are very much
pleased with these cawalogues and are making con-
stant use uf them  We think tt1s one of the cleverest
adverusing 1deas we have seen U1 certamly works
that way with our men. By working in loose leaves
they have been able to make it a general price st
for nearly everything in the paint lsne
Very truly yours,
F.E Beach & Co.

Merabers Acme Plug Hat Club.

Admitted Conteat

Mr Alf R Kelly March 3, 1gox - Mich Seal Lead
Mr A E Barron . June 15, o3 .Nea!'s Altm En
Mr 1 D Wilson  Oct 1,190 .W.and{ Pamt
Mr H L Wiison  Nov 1. wor  Liguid Wood Filler
W C Nea: Dec 1, 1901 New Era H G
H.F Whitaker March 1, 2002 Davies'V §
SECOND DEGREE MEMBERS
Alf R Kelly Sept 1. 190t Master P't'rs’ Col
H L Wilson Feb v, 1902 Housebold Paits

; ms»a&msnaaasasas-s«

March Plug Hat Club
Competition is on Granite

Floor Paints. . .
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“Take Hold and Lift.
Qur General Distributers.

Calijorma

Bohan Daint Co , Los Angeles

Domesnc O1l Co $an Dicgo
Colorado

Humphrey-Jones Merc Co,  Denver
Florida

The S B Hubbard Co Jacksonville

Tampa Haraware Co Tampa p
Georgia
Columbus Hardware (o , Columbus .
Illinors 3
Geo E Watson Co , Chicago '
Cotburn, Birks & Co, Peona
Indiana
Johnson-Wooddndge Co Indianapolis o !
{owa :
Sickels, Preston & Nuiting Co , Davenport '
Jw Ed%erly 0, Humwa
Hornick, Hess & More, Sioux City .
W H. Torbert, Dubuque .
' KRansas {
A B Whiting Paine & Ghews Cn , Topeka -~ j
Kentucky ‘_,c* V‘t
R H McFarland Hendcrson ‘
Lowmsiana
L N Brunswig & Co . New Orlears
Maryland
Carlin & Cutton, Baltirore
Massachusetts
E&F King&Co, Bosien
Minnesota
C W Huckett Hardware Co . St Paul
Mipsissippt
Lee Richardson & Co , Vicksburg
Montana
Eiits Pammt Co . Rutte
New Yoik
Butfalo Glass Co , Ruffaln
Burhans & Black Co . Syracuse
Jno L. Thompson, Sons & Co . Troy
North Carohna ,
Hart-Ward Hdwe Co , Raleigh '
Burwell & Dunn Co Charlotte :
Ohbio {
Loew Filter & Mfg Co . Cleveland Yo
Stem-Vegeler Dray Co , Cincinnat
Smith Bros Hdwe Co , Columbus
Norlon Paint & Hardware Co . Toledn
Oklaboma Temtory
Alexander Drog Co . Okilahoma City
Oregon
F. E Beach & Co , Portland -
Peansylvania - -
H B Semple & Son Easton
Logan-Gregg Hardware Co ,  Pittsburg
Bard, Schlott & Co , Reading
Phelps-Straw & Co , Wilkesbarre
Moyer Bros , Blonmebury

Tennessee

Fntis & Wiehi Chattanooga
Van Vieet-Mansfield Druiz Co, Memphis

Texas

Gremer-Xelly Drug Co . Sherman

Houston Drug Co | Houston
Utah

G F. Colmer & Bro , Salt Lake Caty
Yirgima

Barker-Jenmngs Hawe Cao . Lynchburg
‘W ashington

Baum & Co,. Spukane
West Virginiza

The Hubbard-Wiliams Co . Charleston

The Wilhams & Davisson Co, Clarksburg
W H Chapman & Sons, Wheeling
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Pattan’s Master Painters’ Sun-Proof
Finishing White,
Executive Commlitee

Gientiemen,—Ay per your Instructions of the ist, |
have secured 100 Ib. keg of Patlon's Master Painters’
Sun-Proof Finishing White and reduced same to
proper working consistency Fullowlng J» my find-
ing relative to the above mentioned article

100 Ib keg, welghed o5 bs gross
Tare, 1o lbs
Net welght. o5 Ibs.

This was reduced with 4 gatlons of bolled oil and
14 gallon of turpentine, and the paint was then about
the proper body and consistency for finlshing coat
1 then added 12 gallon morc of ofl, with the resuit that
the opcily or covering capacity of the paint was
deciidedsy wartiug.

The lead, when thianed in this proportion (3%
gralions oll and turpentine). gives a yield of exactly
¢ gailons of paint.

Followlng is copy of directions from their label,
which was taken from the keg

Thts paint contains only pure Oxide of Zinc ard
Carbonate of Lead.ground In pure Linseed Olf, winh
a small percent of Sliica to abtaia porosity and fora
filler, and 15 guaranteed to out-wear any pure White

ea

Patton’s Sun-Proof Lead Is not hike pure lead, which
only requires 3 or 6 gallons ot wl t0 100 lbs . (us yon
8l knoiw, pure lead will only lake aboul ¢ galinns
of thuanng, Acme), as Pation’s Sun-Proof Lead
must be reduced for priming coat on new work with s
gallons of pure raw and 5 gallons of pure builed
Unseed oal, and 2 gailons of turpentine ‘e recom-
mend three-coat work on new houses,

For two-coat work on old houses. or for sacond
and third coats afier priming as above, Patton's Sun-
Proof Lead must be reduced with 8 gallons of pure
bolled linseed o1} and 1 galion of turpentinc for cach
coat Be sure one «oat is hard before next is appiled

WARNING—It /zss o1l 15 used than the above, you
do it at your dsk

Measwre your 0:1/ and tui penttne

ours, FRANK Neat,

Inasmuch as we found, through a fair and
impar:al test, that this White would only
stand 4% gallons of thinners and make a
paint of proper body and consistency for
finishing coat work, and that the use of 5}z
gallons of thinners made a paint unsatisfac-
tory as regards opacity or covering capa-
city, the ‘' Patton’' claim, as set forth in
their literature and directions in respect to
amount of thinning this White will stand,
1s ssmply nidiculous.  }1 should be also noted
that after the White had been thinned down
with 5% gallons of thinners. with the result
\hat the pamnt wownl/d not cover properly,
that the guaniity obtained was cnly 9 gal-
‘ons, instead of aboat 11 galions of parnt, as
theyclaim. To maksa painiof proper body,
opacny or covermng capacity. this White
should nct be thinned with more than 44
gallons of oil and turps., making, say, 8
galions of paint. Qur ** Michigan Seal™

Lead will make 754 gallons of better pamnt. | for complaint by consumers and no further prejudice | this town."”’ A.

The Tendency of the Times in Regard to

Ready-Mixed Paint,

The following article indicales very clear-

Iy the ' tendency of the times ' as regards

manufactured, or ready-for-use paints The |

1deas expressed on this subject only goto
confirm our own opinion that ** honesty is
the best policy,”" and that good goods must
appeal to both painter and consumer from
the standpoints of ecanomy and results, and
to the extent that we can make it to their
advantage to use our product, they are
bound to suppert us more and more, as they
realize by expeniment and expehience that

ouy claims are well founded and honestly

carried out:

Large Sales of Pure Paints.

All Indications point tn a big year in 190z for mixed
paints. The sales thus far hava been larger than jast
year. We are told that painters are becoming edu-
cated to the use of mixed goods, thatthey are losing
ther distrust, and are finding It toth easy and profit-
able to use the best grades of the ready-mixed article.
Large orders are cited as evidence of the growing
popularity of mixed paints.

Emphasis must be placed, however, on the import-
ance of using nothing but the best in this hne of
goods. There never was nor ever will be any excuse
for a cheap IIne of mixad palmts. No one has any use
for such an article. The property owner dves not
want it on his bouse, the painter can not afford the
reputation of using it, the dealer can naot ong stand
the dissatisiaction of the painter and houseowner, and
1he manufacturer would not make it were he not com-
pelled to do so, We venture to say that there 1s no
satisfaction to any manufacturer who values his
reputation [n sending out a paint that contalnsa large
percentage of water and naphtha, and the only reason
{hat such a paint 1s ever sent out is that the trade
demands it

Right here Is the secret of the distrust of mixed
paints. The dealer demands a cheap arucle, su that
he can compete with s neighbor, who is also seling
a cheap article The manufacturer produces the
lower grades of pants lo meet this demand. He finds
that whiie an intelitfgent portion of the trade ap-
preciates his best goods and buys them at the higher
price because of thelr genulne value, yet there are
many dealers who want somathing cheap, 27d to meet
this demand he makes a cheap paint—not because he
wants to lower his standards a particle, but because
he finds it necessary to give the dealer what he wants
or lose his rade  And s0, cheap, cheaper, cheapest
—worthless palnts have been pui on the market, to
the damage of the entire mixed paint business, for a
single instance of dissatlsfaction caused by poor
paint has resulted tn the loss of many sales of the
better goods

The remedy les with the dealers very largely. If

they will buy and seb) only a mixed paint of standard :
quality and known reputation, there willbe no cause ]

against mexed paints  'What this means to the trade
at large we have not space to Jetall here. It means,
however, a dishinct galn to all concerned, for the
{nterests of all are bound up in the integnty of all,
which requires the best goods at fair prices — Hant,
Qi and Drug Review

Davizs’ Paste Woo3d Filler.

Our representalives will note that the
price for Davies' Paste Wood Filler1s higher
than for cur old line of ** Perfection ” This
is rendered necessary owing to the greatly
umproved qualty of the goods and the large-
ly increased cost The Line 1s well worth
the difference that we ask, and s now the
equal of anything on the market.

We feel hat 1t is better to offer the best
that can be made in this ine and maintamn
a fair price, rather than to present only a
fair quality that wall not give satisfaction to
the most critical trade, as in_the end we
bzlieve the policy of good goods and right
price will be the winning one.

Sell the New Line of Mew Era Varnishes.

You have all been provided with bulletins
advising you that the new line of architec-
tural varnishes are ready, and have also
been posted regarding brands on the new
line that correspord to the old, as nearly as
possible. We wish in future to replace the
old brands entuely with the new. and ask
you to take orders accorcingly, making the
necessary explanation f(o customers. We
are now engaged 1n shaping up new lines
for the general manufaciuring, catriage,
furniture and railroad trades, and will notify
you as soon as ready to present. In the
meantime offer the old hnes. 1t wili not be
long, however, before the new lines are
completed.

Make use of the blanks upon which dealers
send us the names of prospective customers.
You have, or should have, a supply of these.
We are always willing to write ‘o prospects
to help back up the dealer 1n making sales
of ‘* New Era.”

1 have just received a letter from my
httle girl, who is attending the Ursuline
Academy, Santa Rosa, Cal,, in which she
writes: ‘“ Mother 1s dehghted with the paint,
the bulldings look beauuful, and only the
second coal is an, '’ also ** Mr., Wilson told
her (the mother) he never used a better
pamt, and will try to get the agenoy of it in
R. K.
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New Era Varnishes.

bagnis?
ACv VanwisnWe s |

We are now ready to push the above hne
of goods that has been prepared for archi-
tectural purposes. This week we commence
sendipg letters 1o all our distributers asking
them to parmit us to furnish envelopes and
advertising matter bearing their business
card, also to supply them with catalogs, and
assuring them that our representatives will
co-operate with them in every way in build-
ing us business in their respective terri-
tories Following 15 copy of the letter that

we are writing *

We send you herewtth catalog showing our line
of New Era Varnishes, and also samples of mailing
<lips pertaining to these goods that we are ready to
supply you in such quantity as you belleve you can
uss o advantage.

We should like the privilege of supp’ying you with
envelopes, as per enclosure, with your name printed
upon ~ame. and will encloce a set of mailing slips. ar
as many of the set as you may select, each slip bear-
INZ your name.

We should also like to send you a number of our
Varnish catalogs. with your name printed upon same

Will you kindly fill oul attached blank and reumn
1o us promptly, $o that we may know just what you
wan use to advantage, and prepare and forward
prumptly -

The line of New Era varaish Is the produciof our
new Varnish Works.
ness has been thoroughly reorganized for the purpose
of enabling us to cater to the trade on a much larger
~cale than has been posslble heretofore.

We have had with us since last fall. a complete

This department of our busi- -

corps of expert varnish makers under the manage- @

ment of o thoroughly experienced and skifled super-
Intendent

The plant itself Is perfect in every detall, the latest
apphances and facilities being provided for the manu-
ficture and thorough testing of every article listed in
our catalog The goods we are now offering you
have been tanked for some time, and we arein a posi-

tion 10 assart positively, are ol a quality that cannot !

fail to piease your most crincal trade.  We propose 10
push the line vigorously, and In addition 1o results

Devoted lo Matters of Intevest to Ounr Representalives
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that can be secured by the distribution of advertising
matter such as we referred to above, have Instructed
our representatives, when In yous wicinlty. totwurn in
all husiness that you can secure,

We trust that you wlll join Issue with usin placing
1hese goods before the trade, and feel assured that we
n turn wil! o everyching in our power to assist you
in building buciness in yourterrrory upon same We
should very much appreciate a small stack order for

. such specialties in the line as yon feej that you can

start with. A uniform Jiscount of 25 per cent will be
allowed to the regular trade, from hst prices, and we
nme you a discount of 25 and 20 per cent.

‘We attach hereta a half-tone cut made from photo
of west aisle 1n our maia tank room, which has a
capaclty of about 250,000 gatlons of varnlsh. and s,
without question, one of the finest equipped, and most
perfect 1n every detail of any varnish plant up to date,
and represents the character upon which the entire
plant has been organized and equipped.

Yours traly,
ACME WHITE LEAD AND COLGR WORKS.

It is perhaps unnecessary to state that in
accerdarce with our well established policy
no deviation from prices of these goods will
be permitted, with the possible exception of
such terntories in which extremely high
freight rates prevail. This, however, 1s
confined to the intermediate points and the
far west.

We are offering a line of high-grade goods
that we know must give satisfaction to dis-
tributer. deslsr and consumer, and the policy
of strictly maintalning prices on same 1s
one that is mutually beneficial.

We certainly do not propose to permit any
of our representatives to make exceplional
figures that would seta bad example to our
jobbers who weould fee!l it necessary to follow.

Get back of this line good and hard, and
let us see how quickly we can bwld up a
gocd, clean business i varnishes on the
basis of quality. and push same along the
same lines we are workung ‘“ New Era™
Prepared Paint.

It is an undisputed fact that consumers

want goad goods and are willing to pay the ,

nght price for the right article,

We are not attempting, in this hne, to
compete with everything that everybody
else offers, but we are giving better valus,
we beheva, than can be obtained elsewhere.
Take HcLo anp LIfT,

S A, HUNTER

S A. Hunter, our Minnesota representa.
tive. has the honor of winningin the March
contest for membership 1n the Acme Plug
, Hat Club. He hasa total of 33 points to his
credit on sales of Granite Floor Paint. We
think Mr. Hunter ought to make a credit-
able appearance beneath the insignia of his
membership in the Plug Hat orgamzasion,
and congratulate him upon the energy dis-
played and the successful 1ssue of his
efforts.

Competition For April.

Competition for April will be upon Neals
Enamels and Neal's Bath-Tub Enamels.
We hope that our representatives will Taxe
Houp ane LirtT with vigor that wail outde
any previous attempt n this direction.
Through the medium of our magazine ad-
vertising and follow-up system, and the
inquirles that we are sending you so con-
stantly, there is an opportunity to make a
better record in this hine, perhaps, than any
other in our list. In any event, we should
like to see this month test the abiity of the
advertising to help the representative and
the representative to help the advertising.
We shall watch returns with the greaiest
possible interest, and hope that you will
‘“buckle to *’ and make a spscial aitempt to
prove to your own and to cur satisfaction that
the expense which we are beanng to afford
, the advertising help Is well invested,
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Neal’s Enamel Assortment,

Quite a number of our represesntatives
have acted upon a suggestion conveyed 1n
circuiar we are sending dealers, suggesting
assoriments of Enamels of the various Kinds
2s sample orders. This 1s a good idea, as
when you car represant to the dealer in a
definite manner the exact number cf pack-
ages of each size and each shade, the exact
cost to him, and the exact profit that he
makes. it places the malter in such tangible
shape that If followed up with the represen-
tation regarding the general advertising we
are deing for the goods, the advertising
malenal we furmish the dealer, it will bring
an order 1n many mstances, where one
could not be secured sumply by representa-
tions of a general character.

We have sent each of our representatives |

this week a supply of
Orcders” circulars. and would suggest that
in addition to talking along the lines repre-
sented in same, they leave one with each
prospective customer who seems to be in-
terested

Please note carsfully name of jobber
whos= assistance we have requested in fol-
lowing wp mail order mnguiries on Neal's
Enamels.

We give you this jobber's name on the
bottom of carbon copy of our letter to dealer,
which we send you with the onginal 1n-
quity. This jobber 1s not always our dis-
tnbuter for that particular section.

A representative recently sent in an ovder
for five barrels of goods to be shipped to a
concern at a certain address. We did not
find them rated, and after holding the order
s1x or seven days accidentally discovered
that the place was a suburb of a large city,
and the concern was well rated in the city,

We mention this to emphasize the neces-
sity of bemmg careful as to address, and
whenever possible attach printed matter o
the order when you send 1t In, also report
for Credit department in every instance.
We are not mind-readers, and m this in
stance did not know that the address on the
order was a hittle suburb of the large city,
but discovered tt purely by accident

The salesman in this case was directly 1o
blame, as he had ignored our instructions n
1wo respects, viz , printed matter and report
for Credit department. Delays of this kind
with good customers are liable 1o cause
cancellation of order.

these ** Sample °

) fruits of earnest,

THOUGHTS

) Tofiz Hold and Litt. 4

Noting Points in Your Expense Book.

Some of our representatives seem to have
gained the impression that 1t 13 unnecessary
to note in their expense books the names of
places that they have made by hvery. This
15 a mistake. Names of all ponis should
be invariably wntten, in order that we can
keep our records properly.

Thz Effect of Advertising.

This letter tells our magazine advernsing
story briefly, but to the pomnt .
St Alvans, Vi, March 17, o2
Acine Wiinte Lead and Color Works.
Detrott, Mich
Gentlemen,—Please find enclosed New York draft
for §¢ 20, for which send me to Swanton, Vermont

1 Gallon Snow Whete, Neal's Interior Enamel  $2z oo
¥ Pirt Pure White, Neal s Bath-Tub Enamel ¥ oo
1 * Light Drab, Neal s Radiator Enamei.. o
x * Neats Forentine Black Enamel . 6o

$4 20

1 have looked for your enamels in the stores i this
town and some other towns In this vicinity, but can-
not find them The answer to mv inquiry has been
something fike this  “ They are too high pnce, have
something just as pood. etc *” Hoping that 1 am
getting what Is best (r. the markel, | remamn,

Yows, very wuly,
K D Hotcoms

New Era High-Grade Varnish

April 5, 1902

' Taka Hold and Lif1

Our Geueral Distributers.
Cahforaia

Bohan Paint Co,
Duomestic O1! Co

Colorade s,
Humphrey-Sones Merc Co , Denver
Flanda

The S B Ilubbard Co
Tampa Hardware Co

Georgia i

Los Angeles
San Diego -

Jacksonville
ampa

Columbus Hardware Co , Columbus
Ilinois

Geo E Watson Co , Chicago -

Colburn, Birks & Co , Peoria .
Indiana »

—

Johnson-Woodbndge Co . Indianapolis —_—

lTowa

Sickets, Preston & Nutung Co , Davenport

I« O S

[ am much pleased with the new descrip-
tive price list of Ti-Ki Specialties. It looks
as though what I have iong desired has
been accomplished, namely, the production
of a lins of high class varnishes with names
distinctively our own, and of such quality as
to enable us to present them as the equal of,
if not superior, to any other goods of like
character 1n this counlry Goods upon

which we can place owr price without .

stopping to find out what price other makers
are giving on similar goods. The sooner

the words New Era come 1o mean to others -

as they do to us, superiorily 1 qualify. the

socner shall we see in varnish and other |

lines, as we are seeing In house paint, the
persistent “endeavor 1o
educate the corsuming public up to beiter
things, and be glad we took hold and lifted.
S.H. H.

Members Acme Plug Hat Club,

Adutted Contest
Mr Alf R Kelly March 1, 3902 Mich Seal Lead
Mr A T Barren June 14, sper Neal's Alum En
Mr 1 D Wilsan Oct 1, 19gn W, and ! Pant
Mr H L Wilson  Nov r, 1001 Liguid Wood Filler
W C Neal Dec 1,100x. New EraH G
H F. Whuaker Marcht, 102 ., Davies' V' S
S A Hunter April 7, 1902 Gramite Fioor Puint
SECONU DEGREE MEMBERS
Al R Relly .......S2pt 3, t90x Masier P'trs” Col

H. L. Wilson Fet. 1, xgnz .. Household Pairts

J W Edgeny & Co, Otumwa
Hornick, Hess & More, Stoux City
W. H Torbert, Dubuque 3
Kansas ¢ M
A B Whiting Paint & Glass Co , Topeka R A
Kentucky \ -
R H McFarland Heniderson °!
Louiswana 3
L N. Brunsmig & Co , New Orlean« N
Maryland N
Carlin & Fulton, Battimore
Massachusetts
E &F King& Co, Boston
Minnesota
C W Hackett Hardware Co . St Paul
Lee Richardson & Co , Vicksburg
Montana
Ellis Pamt Co . Butte
New Yok "
Buffalo Glass Co . Buffato
Burbans & Black Co . Syracuse

Jno L Thompsen, Sons & Co , Troy .
North Carolina L

Hart-Ward Hawe Co, Raleigh !
Burwell & Dunn Co Charlotte
Ohio '7 ‘
T § Co. Cleveland N i
Co , Cincinnan I
Co. Columbus ;:
Norton Paint & Haraware Co,  Toledo :
Oklaboma Territory "
Alexander Drug Co , Oklahoma City i
Oregon .
F. E, Beach & Co , Portland -
Pennsylvania - .
H B Semple & Son Easton it
Logan-Gregg Hardware Co | Pittsbharg B
Bard, Schiott & Co . Reading 1
Phelps-Swraw & Co , Wiikesbarre
Moyer Bros , Bloomsburg B
Tennessee 4
Fris & Wieh! Chaltanooga .
Van Vieet-Mansfield Drug Co, Memphis .
Texas H
Greiner-Kelly Drug Co , Sherman M
Houston Drug Co, Houston !
Utah
G F Culmer & Bro., Sal Lake City
Virginia
Barier-Jenmngs Hdwe Co , Lynchburg
Washington
Baum & Co,, Spukane
Wes. Virginia
The Hubbard-Wlhams Co , Charleston
The Willams & Davisson Co , Clarksburg
W H Chapman & Sons, Wheebng
—— e P
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PUBLISHED WEEKLY BY THE ACME WHITE LEAD AND COLOR (WORKS. DETROIT. MICH.

; Devoted fo Maliers of Intevest to Our Represenintives.
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f DETROIT, MICHIGAN, APRIL 12, 1902,

NO. 23

MR C F M'CAULLY,

MR. H. H HALLADAY.

Two i\lew Distributers.
On Saturday, thz 5th instant,’ the following poetical telegram was received:

“Six eom’petiwn knocked skt hi,
Murray kas joined the great Ti-Ki "
’ ~McCauley and Halladay.

It is evident that Messrs, McCauley and Halladay were feeling very jubilant af |
the time wire was forwarded, and we certainly congratulate them apon their suc-
cess in securing the co-operation of the Murray Drug Compaay, of Columbia,
S. C,, to act as our distributers.

We are not sure as yet whether they really mean that the new distributer has
decided to form a TiKit Club or not. This may have been poetic license easily
forgiven, in view of the exuterant spirits resulting from the successful jssue of
their efforts,

On Thursday, the 10th, we received the following telegram:

“ T1-Ki wins Neal-Millard, of Savannah, Ga.”

The atove is not exactly the way telegram read, But it means the same thing,

This means two disteibuters in one week to the credit of Messrs, McCauley !
and Halladay., There is not much territory left now in which we have not
sscured the co-operation of thz best house in the szction to assist us in distributing
“New Era” and our specialties.

Good Points for Those Looking for
“Points” in April Contest.

Last week | put in ten stocks of Neal's
Epamels to new retail trade for Buffals
Glass Company in $10 assortments. [ | solulely staple. [ found that by stating a °
worked it in this way  Upon going in | first | defimite amount and having soeme apparent
showed the dealer our advertising in the ! system thatit counted, and made the dealer
different magazines. spread 1t ail out " think that we really were making our play '
and told them I was there to interest some on a $10 assortment to s'art on. | believe
dealer 1 his tfown on 2 sample order of that it pays to go in with some definite
Neal's Enamels. 1 explained our system of  proposiion to present, and | think you can
giving away the samples, and that his name , get in a $10 shot in nearly every town.
would more than hikely be given to us if he | Try st and see. Mr. Woodward asked me
had our adverusing matter displayed, etc. | how ! happered to sell so many exaetly S10
Then they generally ask how much do we | assortments. This is my reply. H. H. H.

want to senc? This 1s where | get in my
work. 1 rephed 2 $10 assortment—nothing
mere, nothing less, all white—12 pints, 24 |
15 pints and 24 % pints. Total, $10. Ab-

FI3333IIDIDIDDI

The letters which the members of No. 1
have written to the new T1-Ki Clubs have

been very much appreciated. We have
réceived acknowledgments from No. 4 at
Cclumbus, O., and No. 5 at St. Paul, Minn ,
which will be read at the next meeting of
No. 1, which occurs on April 19, These
leaters will be embodied 1n next 1ssue of
T-Ki Tidings. By-the.way, how do you
like the new Ti-Kiorgan? Don't forget that
afy T-K1 1s ehgible as a contnibutor 1o its
c§lumns. The variavs clubs have taken up
H-Ki work in dead earncst, and we will

to mind our P's and Q"87f wé éxpest
to set the pace in future. A quartet at St.
Paul, and T+-Ki Bowhng Clubs at Peoria
will materialize before we realize what has
happened.

14 » ’

‘*The Mamtenance of Prices™ is the
topic for discusston at the next meeting of
No. 1. Thisisa subject upon which @/
members have ideas. 1f you cannot be on
hand to contribute these ideas orally, don't
fail to send us a paper.

. . .

No 4, of Columbus, O., have just added
five of the young ladies i the office to theiwr
membership list. They are entiled to con-
gratulations

L4 L] ” -

No. 5 at St. Paul accepted eleven appl-
calions for membership. Their total
membership now numbers 42.

maaaaaaraa»aaasaaaaama“

When you start a new customer
on hnes upon which competition is
based this month, don’t forget to
write the words *‘ new customer '’ on
your order sheet in connecticn with
the goods. Otherwise you may not
be credited with the correct number
of points.

CECEEECECEECECCECEBECEEEEF

€EEE
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DETROIT MICH[GAN APRIL 19, 1902.

HE campalgn on New Era Varnishes 1s now on in dead earnest, For a long
time our representatives were handicapped 1n the sale of this class of goods.
owing 1o our facitines being inadequate to take care of our own regairemen's,

and also permit us to make an earnest effort to place the lLine with the trade You
are all famihar wath the history of the building and the equipment of the new
varmsh plant, and understand that we are now in position to cara for all the business
n architectural varpishes that you can send us, and when you couple with this the
fact that as regards quality and actual value for the prices asked by us, there 1snot
a sirngle line upan the market that pessesses any advantage over Naw Era, 1t should
give you the confidence and incentive necessary to build business in the goods to
the very best of your abiity. What better running mate 1o New Era Paint could
you secure than New Era Varmsh. That latter line w1 its sphere 1s equal to the
former in every respect. It 1s used by the same class of trade. The prestige of the
former should enable you to place the latter quickly. They go hand in hand. We
know thata tnal of the goods is all that s necessary to mnspire absclute confidence on
the part of the trade, and establish a business that 1s bound to grow from the standposnt
of merit alone. GCet after the trade yoursclf. urge your jobbers and distributers to
do so. and help them by setting a good example. Study the line and present your
arguments as carefully, thoroughly and conscientiously zs you do for New Era
Pant. Get after the painter and consumer as often as you are able. We don't
cbject to furnishing half-pint samples to good painters to test against anything n
the market We are sure of their approval. Ask your distribulers and jobbers to
distibute the catalogs and mailing slips, and to use the envelopes we are furnishing.
Take hold and hft quickly and altogether. and the line has go/ to go  The sales
department has been told that ths new hne would start off slow/r, and has taken
exception to the statement.  'Whll you help prove that 1t was erroneous? Mr. Hull
has put his shoulder to the whee) by starting on a trip 10 meet and thoroughly post
some of the boys lraveling neares: to Detroit, and to call upon the larger distibuters
and jobbers. He stands ready to give ycu any assistance you may need 1n the way
of information. Keep him busy. and keep us busy filling your orders.

The Most Modern and Best Equipped
Varanish Works 1n America.

TANNISHWCRNS
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H. C CATER

* 1 made an address before the Painters’
Union, of Lowell, last night, There were
about 150 present. I talked to them on the
lines on which aur factory 1s run, occasion-
ally bringing in 2 pownt on ‘ New Era’ and
O] Colors, and wound up by telling them a
little about Detront.”

[Any man who ¢an stand up before 150 painters.
without teing phased, should be down for at least
a ihree-quarter-of -an-houyr talk at our annwal Ti-K)
meeting —Ed, |

[ have recetved the catalogs containing our ling of
New Era Varnish and T Kl Specialties, and | am
much pleased with them. besides 1 am making a
special effart to push the goods | have also the
bulieuns noting the discontinuance of the old lne
of varnish, but 1 find that our distributers’ salesmen
are stiil selling the old line, for the reason they sull
have :hem In thelr general catalogs, which they use
daily , therefore, In my judgment, 1t is very im-
portart that the Acme Company print leaves with
st prices of our New Era line of varnishes the same
size as our general catalogs and send them to dis-
ributers, requesting them to insert the new for the
ald, aiso give them the retalt discounts.

Yours very truly.
C. F. McCauLey

We are now printing leaves covering the
new line to be sent to distributers’ and
jobbers’” salesmen to replace the old pages.
It will raturaily take a httle while to ob-
hterate the cld line and replace wath the
We wish all our representa-
tives to work in conjunction with disiributers
1n disposing of the old goods. Do not send
them back to us. Ascertain exacily what
the distributers or jobbers may have on
hand cf the old line, and make it a point o
place them a= quickly as possible Other-
wise. same tume o the future the distributer
Is apt 10 write 1n stating that there 1s no de-
mand for the goods which he has on his
shelves, and expect us to iehieve him of
same, We cannot blame distnibuters for
taking this pesition, and what we should do
15 to help him out at the start before the new
line becomes thoroughly established.

rew goods.

. have to duplicate, and leave out any ele-

|

_ THOUGHTS

I Toke Hold and Ui} 4
Hunter’s Thanks,

I thank you for the honor of electing me
a member of the Plug Hat Club, | will
endeavor tc take the second degree at an
early date. Please see that it has ear laps
on i, S. A H.

Carnegie Library Painted With New Era. |
| beg to advise you that the new Carnegie
ibrary building at Charlotte, N. C , is being
painted with New Era. They looked all
over for the best paint they could buy and
decided on New Era. This 1s a big ad. for
us in this city.  Mr. MeCauley 1s gutlty of
having them do this. H. H. H.

Please note that the April competition 1s
on Neal's Enamels and Neal's Bath-Tub
Enamels on/y, This does #zof tnclude the
other lines of enamels, such as Neal's In-
tenor Enamels, etc,

Qur Coach Color department complains,
and rather emphatically too, and we Je not
blame them, about samples of color sent in
1o be matched, that are simply spread out
on a piece of cardboard. Thess samples

become soilled and dirty from fingenng and
exposure, and it 1s absolutely impossible to !
get at the accurate shades.

It 1s very easy, it seems to us, when our
representatives are on the ground, to secure
a bottle or vehicle of some sort that will
hold say ar ounce of the color itself, and

send 1t 1n 10 us in proper shape. so that we

can examine 1t and know exactly what we |

ment of guess work that would result in dis-
content on the pan of the customer.

{
2
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“Push Chloride of Lime
and Push it Haed” .
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Members Acme Plug Hat Club.

. Admntred Lonest
Mr Aif R Kelly .Mareh 1. gor Mich Seal Lead
Mr A E Barron . June 15, rgor .Neal's Alum En i
Mr I D Wison . Oct r.ago1 W and!l Pame |
Mr H L Wison  Nov 1. 3001 .Ltquid Wood Filler
W C Neal. Dec 1,290z, New Era H G
H. F Whuaker March 1, 1002 .., Davies’ V. S
S A Hunter ..April 1, 1902 Grantte Floor Pamnt

SLCOND DECGREG MCMBERS
Master P'c’rs’ Col
Household Paints

Alf R Kelly
H.L Wiison

. Sept 1, rpor
. Feb 1, xgo2

April s9, 10c2

Our General Distributers,

Calitornia

Bohan Pamnt Co , Lus Angeles

Domestic Ol Co Sar. Diego
Colorado

Humphrey-Jones Merc o, Denver
Florida

The $ B Hubbard Co Jacksonville

Tampa Hardware Co Tampt
Georgna

Columbus Hardwara Co , Columbus

Neal-Millard Co , Savannab
Inoss

Geo. E Watsen Co , Chicago

Colburn. Birks & Co Peona
Indiana

Johnson-Woodbndge Co . Indianapols
lowa

Slckels, Preston & Nutting Co , Davenpor:

Jw %ie y & Co Numwa

Hunmk ess & More, Sioux City

orben, Dubugque

Kansas

A B Wuiung Paim & Glass Co , Topeka
Kentucky

R H McFartand Henderson
Lowsiana

L N Brunswig & Co, New Orleans
Maryland

Carbn & Fulton, Baltirore
Massachusctts

E &F King & Co, Boston
Minnesota

C. W. Hackett Hardware Co . St. Paul
Miasissippr

Lee Richardson & Co , Vicksburg
Montana

Etls Pant Co | Butte
New Yok

Buffalo Glass Co . Ruffalo

Burkans & Bluck Co , Syracuse

Jno L. Thompson, Sona & Co , T
North Carolina

Toy

Hart-Ward Hdwe Co, Raleigh

Burwell & Dunn Co Charlotte
omo

Loew Filter & Mig Co . Cleveland

Siein-Vogeler Drug Co Cincinnatl

Smiih Bros Hdwe. Co Columbus

Norton Pamt & Hardware Co . Toledo

Oxlaboma Territory

Alexander Drug Co, Oklalivma City

Qregon
F E Beach & Co., Portland
Pennsylvania
H B Semple & Son Easton
Logan-Gregg Hardw.are Co Psttshurg
Bard, Schiott & Co, Reading
Phelps-Straw & Co . Wilkesbarre
Moyer Bros , Bloomshurg
South Carolina
Murray Drug Co , Columbia
Tennessee
Fritts & Wieh! Chattanooga
Van Vieet-Mansfield Drug Co, Memphis.
Texas
Grener-Kelly Drug Co Sherman
Houston Drug Co . Houston
i Utah
G F. Culmer & Bro . Salt Lake City
Virgma
RBarker.Jennings Hawe Co . Lynchburg
Washiogton
Baum & Co,. Spukane
i Wesy Virgina
: The Hubbard-Wilhams Co, Charleston
The Williams & Davisson Co . Clarksbury
W H Chapman & Sons. Wheeling
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’Nother Disteibuter.

C F ELLIOTT

The following telegram startled us about
four o'clock on Saturday the 19th

* Robinson Bros have jorned the Ti-Ki - What i
wrong with Ol Kentucky »”’ ¢ F EwiorT

Since then we have receved detatls from
Mr. EHiott and the fact has developed that
he has made an arrangement with Robinson
Bios. & Co . of Loulsville, to act s our
distributers for * New Era” and speciallies.

“T1-X1 " seems to figure quite prominent-

ly 1o the recent telegrams concerning distri~ :

buters. and we assume that the repressnta-
Lives who are responsible for making the
arrangements will also see that their work
1s completed by organizing Ti-Ki Clubs
among the representatives. officers, and
heads of departments of the various houses
with whom we are co-operating

Interolite is Even Better,

Mr. McCauley took me around Charlotte,
N. C, to view the ciy. We walked into
the new mammoth buildings of the D. A,
Tompkins Engineering Co., the interior
teing finished with our Jnterwov Fimsh
They first bought fifty gallons Barry Bros.
Hard Orl and six gallons of our gocds for
one room, but after using up the six gallons
took Berry Bros. goodsback and exchanged
them for ours. H.H H.

Everett and Monte Christo Railway.

Mr. Whitmarsh, supenintendent Everett
and Monte Christo Rallway, Everett Wash ,
says that your goods are the best he hasever

met with, and that ke will continue to use '

same altogether. A.R. K.

DETROIT MICHIGAN APRIL 26,

26, 1902.

lagged recently. Try it again.

399533933999 39I2939393039993 9P IFIIFIIDIIIFI33993ID33s39I99I3H .

A Chance for Thought and Action.

The sales department, apd that means
every representative on the road, has been
told that the hne of New Era Varmshes
would move slow/ly at the start, H-hat do
you thunk of that’ Mr Hull, himself, has
sent 10 orders during the past week amount-
g o over twelve hundred gallons. This
1s something to think about, too Let us
see if we cannot have that “ move slowly ”
| statement retracted.

Bristo! Display Stands.

We still have about fifty of these on hand. We made 1t ** awfully easy ™
for you to place them, but note that your efforts tn this direclion seem to have
We trust that you will respond prompily and
effectively t this request and then tt will be a case of “* "nough said.”

%GGGGGG““GG CEFEECECEEEELEECELEECECELECEREEEEEEE!

MICH
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Members Acme Plug Hat Club,
Adoneted Lontest
Mr A R Kelly March 3, tgor Mich Seal Lead
Mr A E Bamon  June 1s, roos..Nea!'s Alum En
Mr. 1 D. Wilson Oct 1.3901 W and} Pant
Mr H L Watson  Nov 1 toor Liquid Wood Filler
‘W C Neal Dec 1. 1901, New Era H G
H F Whataker .  March 1.0 . Davies'V S
S A Hunter Apaul 1, xgo2 Granite Floor Paint
SECOND DEGREF MEMBLRS
Al R Kelty. . Sept 1. 3901 Master P't'rs” Cal
H L Wilson . Fer.t, 15c2 Household Painis
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Take Hold and.Lift.

Don’t Leave our Rapid-Sellers to Take
Care of Themselves.

It has occasionally occurred to us that our
representatives feel that our line of Rapd~
Seller Specialties are so well established
that they necd no attention, or very hitle.
This is not the right position to assume.
They need constant attention.

We recognize the fact that ¢ New Era™' is
the basis of a paint stock with the dealer,
and that our specialties are very apt to follow
where ¢ New Era ' leads, but 2t the same
tume you must not overlook the fact that the
other fellow has specialties and 1s pushing
them actively. You cannot depend entirely
upon the belief that spectalties are always
bound to follow " New Era.” 1t ts only
consistent that the dealer with whom we
establish a first class line of goods like
*“ New Era ' should have specialties that
are its equal in quahiy and general popular-
1ty. but don’t leave him to assumze that our
specialties embody
Telltumso. Impressihe fact upon hismind.

it is comparatively easy to place the
Rapud-Seller hine after you have initiated a
dealer into handling sur ¢ New Era,” It
doesn't require one-half the amoun: of talk
at this stage of the game that it would 1if
your house paint was not in, and this 18
another reason why you should give Rapid-
Sellers careful attention whenaver establish-
ing **New Era.”” Don’t assume that the
specialiies should be left to take care of
themselves.

The first order | got in 1902 was from
Geo. D. Cook, Cowvington, Ind., for an
assortment of specialties, He had handled
Heath & Milligan’s best p.int for a great
many years and when | talked ** New Era™
it was a case of *“ Oh, the H. & M. 15 good
paint; as good as yours. But this 15 a
lead town and patnters won't use anything
else.”' However, by a long argument and a
good deal of persuasion he consented to take
twelve gallons of Outside White. Mr. Sel-
vage was there during the week and reports
pamters stuck on ‘‘New Era,” Mr. Gook

these qualifications. |

l

“Take Wold and Lifr.

replacing the stock with the ‘ best paint on
earth, New Fra,’ and s going to pushit
hard, something he never did before.
This is one of a number of such cases in
Indiana this year, and stick a pinn it there
are more to follow. This 1s a cheap pamt
state, zs a rule, and has bsen 1n the past, but
iswaking up gradually, and in another yearis
going to be one of our banner states on not
only **New Era' but the full hne, It's
hard work to get them, but we are doing the
hard work, and are bound to wvin, W.C.N,

Another Second Degree Member of the
Acme Plog Hat Club,

1. D WILSON

“Wixie” 1s row entitled to wear, in
addition to the shiny plug hat that he won
last October, as a result of contest on Wagon
and Implement Paint, a2 glittering watch
fob—instgmia of second degree membership
tn the Plug Hat Club, and bearing our well
kncwn legend, '* Take Hold and Laft.,”” He
did this 1n good shape during April, evident.
1y making up his mind that there were plenty
of dealers who needed Neal's Enamels, and
haé not been provided for.

He had one competitor tn the way of start-
ing new customers on these goods, whose
name, of course, we shall not divulge, who
gave him a very close call, but as points are

what determine these contests ‘‘ Wixie "' 1s |

entitled to the fob. We congratulate him,
and hope that he will be able to add many
bars to 1t in the future, Following 1s tis
record: One hundred and thirty - seven

delighted and is closing out H. & M. and | points.

" Toke Hold and Litt
Master Painters’ Colors in Oil.

Some time since you informed me through
bulletin that the Superfine would be discon-
tinued as fast as possible. In accordance
with this information, | have placed spectal
efiorton these ines with the result that Jhave
sold to the small trade about 850 pounds. In
placing this line 1 have tned to convince my
trade that the quality was so superior to
superfine that the cost was not Increased, but
on the contrary. Ihave covered the part of
the state assigned to me and am now going
over same for the secend time, and 1 am
glad to inform you that the trade who pur-
chased on my first visit are more than

, Pleased with the high-grade of Master

Painters’ Colors 1n O1l. Now don't all get

. scared and sell so many-of these poods that

the factory will be compelled to double the
capacity of the departrnent. Just for fun
lets scc how many of these goods we can
sell in May, 1902. W.J.Ss.

Members Acme Flug Hat Club,

Adnistted Contest

Mr. Alf R Kelly March 1, 1g0x  Mich Secai Lead
Mr A.E Barron .. June xs, tgor..Neal's Alum En
Mr 1 D. Wilson ...Oct 1,3901 . ..W.and L. Paint
Mr H L. Wilson Nov 1. w01 Liquid Wood Filler
W C Neal . ..Dec 1,1901. . New Era H G
H. F. Whnaker ... March . 190z, . Davles' V. S.
S A Hunter .....Apnlz, ygoz Gramte Fioor Pain,

SECOND DEGREE MEMBERS.

Aif R. Kelly .. ....Sept.1, rgor .Master P't'rs” Cal.
H. L. Wilson . ...Feb. 1, s90z ...Household Paints
1 D. Wilson. ..... May 1, 1902 { Neal's Enamels

* { Neal’s B-T Ens.

2339333393333II39IIIP,

“Push Chloride of Lime

and Push it Haed” . .
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NOW’S YOUR CHANCE

®
§
2 Competition is on Neal’s Carriage 5
é Paints (The Old Original) and

Neal’s Carriage Top Dressing this
month, §
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' Take Nold and Lift.,

Cincinnati Northern,

Mr. Willlams, chief engineer, 1s well
pleased with our New Era Depot Paint and
in future 1t will be used entirely on all thew
depots and buildings. He has fourteen new
bridges to piint and will uss our Karbonst
Black Painton them, at $1 25, This is the
result of quahty. He said, **I have gone ;
into the matter of kndge painting very
thoroughly and have settled on a special
mixture of graphite and red lead made by
Lowe Bros. Your New Era is all right, and
! believe you can make as good a bridge
paint as you can a depot paint. 1 will
order paint for our fourteen new bridges of
you, when we reach them. Thebridge com-
pany gives the bridges a coat of oil and we
giwve them two coats of paint, and we want
the best that can be made, regardless of
cost." B. E. B.

A well known corroding concern received
the following from a disgruntled censumer:

“ Dear SiR —I read mn one of your adver-
tisements that pure white lead and pure
hinseed o1l make the most durable paint that
can be put on a building. 1 painted my
house with the only genvine last year, but it
1s chalking off very badly, [ think you ought
to furnish the stuff for repainting, don’t
you?"

To which response was made as follows:

** The fact that lead chalks off is s chief
virtus , it makes repainting so easy. Sup-
pose your paint came off 1n a solid sheet all
at once, where would you be if you should
happen to be standing under jt.  You should
be thankful that you did not use one of these
adulterated paints that require nailing to be '
safe. You might have overlooked the nails,
Paint agam with pure lead and be happy."”

Moral. Use ** New Era.”’

GenTreMsN—] used your Meal’s Enamel ‘
on an won bed and like 1t very much.
Mrs. E. L DorouaH,

Grand Sallne, Texas |

May 2, 1902

DETROIT, MICHIGAN, MAY 10,

Take Hold and Lit?

Some of our representatives seem to fail
to realize that we have discontinued making
the o0ld line of “ New Era’ tinting colors.
This line is obsolete and we wi/l nof
accept or fill orders for same.

Members Acme Plug Hat Club.

Adantted Contest
March 1. 390x .Mich Seal Lead
June 13, rjor..Neal’s Alum En

Mr Alf R Kelly
Mr. A E Barron ..

Mr T D Wison . Ot rorpm . W.and 1 Pamt
Mr. H. L. Wilson  Nov. 1. 3q01..Liquid Woaod Fillet
W C Nea) . Dec 1,190r .. .New Era H G
H. F. Whitaker . . March 1, t302. ...Davies’V S
S A Hunter . .Apnl 1, zgoz Granite Floor Paint
SECOND DEGREE MEMRERS.
Alf R Kelly Sept 1, rgor. Master P't'rs’ Col
H. L. Wilson ....... Feb. 1, 1302....Household Paints
{ Neal's Enamels
1.D Wilson ... May1, 1g02.. ¢ Neal's B-T Ens.

Our General Distributers. .

Caluornia

Boban Paint Co . Los Angeles

Domestic Ol Co San Diego
Colorado

W.A Hover & Co, Denver
Florida

The S. B. Hubbard Co Jacksonviile

Tampa Hardwura Co ampa
Georgia

Columbus Hardware Co , Columbus

Neal-Miitard Co., Savannah
Ilinoas

Geo C Watson Co , Chicago

Colbum, Birks & Co, Peona
Indiana

Johnso1-Woodbridge Co , Indianapolls
towa

Slckels, Prc:ton & anlmg Co , Davenport

. W Edgerly & ttumwa

Homlck ess & Mnre. Sioux City

‘W H. Torbert, Dubugue
Kansas

A B Whiing Paint & Glass Co , Topeka
Kentucky

R H McFarland Henderson
Louisians

L. N. Brunswig & Co . New Orleans
Maryland

Carlin & Fulion, Baltmm.ore
Massachusetts

E.&F King & Co, Boston

V
i

1902. NO. 29
Minnesota
C. W Hackett Hardware Co, St Paul
Mississippr
Lee Richardson & Co , Vicksburg
Montana
Elils Paint Co . Butte
New York
Buffalo Glass Co , Bufialo
Burhans & Black Co Syracuse
Jno L Thompson, Sons & Co . Troy
North Carolina
Hart-Ward Hdwe Co, Ralergh
Burwell & Duna Co Charlotte
| Ohio
Loew Filter & Mfg Co , Cleveland
Alfred-Vogeler Drug Co , Cincinnat
Smith Bros Hdwe Co . Columbus
Norton Paint & Hardwara Co , Toledo
Oklabhoma Termntory
Alexander Drug Co , Oklahoma City
Oregon
F.E.Beach & Co, Portland
Pennsylvania
H B Semple & Son, Easton
Luvgan-Gregg Hardware Co . Pitishurg
Bargd, Schlott & Co . Reading
P'helps-Straw & Co, Wilkesbarre
Moyer Bros, Bicomsburg
South Carolina
Murray Drug Co , Columbia
Tennessee
Frtts & Wiehl, Chattanooga
Van Vieet-Mansfield Drug Co, Memphis
Texas
Greiner-Kelly Drug Co Sherman
Houston Drug Co , Houston

Utah

G F. Culmer & Bro, Satt Lake Cuy
Virgima

Barker-Jenmngs Hawe Co . Lynchburg
WwWashington

Baum & Co., Spukane
Wesy Virgima

The Hubbara-Willams Co , Charleston

The Wlihams & Davisson Co, Clarksburg

W. H. Chapman & Sons, Wheeling

fs )93393999393333993939%

%
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§ Competition is on Neal’s Catriage
Paints (The Old Original) and
§ Neal's Carriage Top Dressing this

2 month.,
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“Pwh Chloride of Lime,

and push it hard” .
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Good For You, Mr. Selvage.

[ made two nsw customers for New Era
High-Grade this week, Two nice new
housgs that will take probably 25 gallons. 1
painted my own home 'prime and first
coat,” early this spring and she i1s a dandy.
1 took these people out and showed them my
home. and they were very much pleased,
so much so that they gave me their orders,
| will have more of this kind before [ leave
this burg. W. J. S

Willie Wiggins, Press Agent.

The following item from Shawnee Herald,
of Shawnee, Okla., explains why we call
Willie a press agent .

“Mr W P Wiggias, represenung the
Acme White Lead and Color Works Detroit,
Mich ., was a ciller at the HERALD office In
company with Druggist Remington Mr
Wiggtne 1n a wide-awake young man who
looks well to the interest of his emplovers

Members Acme Plug Hat Club.
\tontted Cantes®
Match 1. 1001 Mich Seal Lead
Jwne s muor Neal's Atom En

Mr Alt R Keily
Mc A E Baman

Mr I D Wilaan Oct 1. 1902 ‘W and ! Pant
Mr H L Wilson Nov r o1 lLigut Wood Fiiler
W. C Neat Dec 1. wwor. New Em H G
H. F Whitaker March 1, 1602 Davies'V §
S A Hunter Apnil 1, 102 Gramite Floor Paint |

SFCOND DEGREE MEMBERS

Alf R Kelly Sept 5, o Master P't'rs” Cot
H L Wilson ket 1, raaz .. Household Paints
1 D Witson May 1, 3902 v Neal's Enamels

+ Neal’s B-T Ens

139”3933999333%‘)33333%
§ Competition is on Neal’s Carriage
3 Paiats (The OId Original) and ¢
g Neal’s Carriage Top Dressing this
L]
a

month,
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l)ETROlT, MlCHIGAN,

!
NEW ERA
PREPARED PAINT,

NEAL’S
CARRIAGE PAINTS.

MAY 17,

Seasonable Goods.

This is the time

ing used, and every

1602.

these goods are be-

dealer handling them should be thor- |
oughly equipped with informaticn as to |

thewr quality, so as to be able to talk
intelligently and enthusiastically to
prospective purchasers, People who
intend to paint their houses ara asking
questions abaut paint.  Forbfy your
dealers with informalion that will help
them sell the goods. Tell them why
they are so much better and more eco-
nomical than white lead paint both for
consumer ard painter.  If you fill them
up with points on the goods, it would
give them greater conhdence a1 d cause
thesr arguments to have more weight
wtih the consumer.

s e

The most actve
demand for Neal's
Carriage Paint ex-
1s!s from this time untl abow July.
As condition of the roads improves and
fair weather makes driving a pleasure.
it 1s the most nalural thing in the world
to make the old buggy look as present-
able as possible. This means thous-
ands upon thousands of cans of Neal's
Carnage Paint, and the mare emphati-

cally you call this fact to the attention *

of the dealer the better for our goods.
Urge every dealer 1o replenish his
stock  See that his advertising matter
is displayed and also that stock of goods
1s brought to the frant,
tify your jobbers of their customers who
are interested In the hne, Don't fail to
let the dealer fully understand that Neal's
Carnage Paint 1s not alone useful for ve-
hicles, but 1s the best kind of a finish that
can be procured for outdoor exposure,
particularly for such articles as porch
and lawn chairs and settees, iron fences,
boats, and a thousand-and-one other ar-

Don't fail to no- °

ticles that nced fixing up each season.

[t is very important that you shouid fully
educate the dealer and consumer to the
fact that Neal's Carriage Paint is not
alorie for use on carriages, buggies, etc.

NO. 30
NEAL'S CAR-
RIAGE TOP DRESSING.

This goes hand
m hand wath Car-
riage Paint  The
top has to be made to Jook as good as
the body and gear. One line sells the
other There is not a better Carriage
Top Dressing on the market, and our
goods never fai to give sausfachon.

. e e
NEAL'S House-cleaning season al-
ENAMELS. Wways brings a heavy demand

for these goods, They were
never more advertised or better known
than they are to-day  Our sales are
rapdly ncreasing, and consumers
everywhere are expressing the highest
satisfaction with results secured. Keep
after the dealers, jobbers and distribu-
ters, urging each to )oin hands with you
m keeping the goods before the dealer
and consumer, Sec that advertising
malter and goods are displayed.

It 1s time now to
push these goods hard
with the trade. Fly

time 1s here, or nearly so.

NEAL’S
SCREEN ENAMELS,

e e

These goods arc
forging ahead rapidly,
and the great increase
1n sales we attribute almost solely to the
superior quality of the goods themselves.,
There 1s not a Varmish Stain on the
markel, which, in our opinion, cempares
m quality with Davies’ Varnish Stamns
m the way of producing correct tmi-
tatlons of expensive woods. ease of
application and durabihty. If the dealer
15 thoroughly posted on the line so tha
he can talk it intelligently to hus trade, 1t
would increase sales wonderfully See
that he does not lack the information
that it is 1n your power to impart.

DAVIES'
VARNISH STAINS,

These goods
should sell hke hot
cakes for the next
month and a half, Every housewile
has use for a can or two of the different
shades, resu.ting from the desire to fix up
the old things about the house which all
receive attention at house-cleamng ume,

ACME
HOUSEHOLD PAINT.

0007-SWP-000128196
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DETROIT, MICHIGAN, MAY 24, 1902.

No. 31

| Take Hofr and Lilt |

L

New Era Varnishes—The Standacrd of
Excellencz.

The Varnish Department 1s receiving
daily, from all parts of the country, very
satisfactory reports on our new line of var-
mishes, and we are fully satisfied that we
have one of the strongest and best lines of
varnishes ever offered the trade. We have
placed some handsome stock orders with
our vanous distnibuters and jobbers, and we
want every one of our men to get behind
these goods with a wil and determination
that will surprise our competitors, especrally
strictly varnish houses, who are of the opin-
ion that paint makers do not amount to any-
thing as varnish makers. Let's open thewr
eyes and make them talk, for there 1s no
better advertising on earth than having

competitors and their representatives tatk.

about you.

Our department has just received a letter
from Mr. W. C Patterson whom all our
*boys"* will remember meeting at the Con-
vention. We think a good deal of this letter
and report from Mr. Patterson, as he is a
first-class finisher by trade, having learned
his t1ade with the Vose Piano Company,
Boston. makers of high-grade pianos, and
the writer wishes to say r:ght here, that
there 15 no better schooling for a pros-
pective hard wood finisher than learning
the art of hard wood finishing, as My,
Patterson did, in a first-class piano works.
The following 1s a copy of Mr, Patterson’s
letter .

Mr FREDERICK C HuLL.
DETROIT. MICH

Dear Sir —1 wish to state that the varmishes
you sent to me last February have recelved my
attenuon.  When last In Denver, 1 put them
through a tough examinatien. The Exterolite
and the Neptulite are cxcellent, possessing excep-
ttonal heavy bocy, Zuxre and good quiiny 1
found 1hat the Varnotile, although a htile slow
in drylng, is very elastic, a good quallty for
floor goods. Interohite 31s a hittle hght in body, al-
though of a fine lustre, and very free working and
durable As far as my knowledge will permst, 1 am
fu ly satistied 1n my own mind that the varnishes you
sent me are as good as any [ have ever tested. No
nne should have any trouble In selllng these goods,
where good varmish Is wanted,

Wishing you all the success la the world, [beg to
reman, Very truly yours,

W. C PATTERSON

Talkle Hold and Lift

We are very prcud of our varnishes for

1 one particular reason, they dry reasonably

fast and still are very durable, but should
be made from good hard gum, properly
manipulaled, and should have sufficient
hardness to rub well without crumbling to
pieces, as varnishes will that are made
where the product of our Southern yellow
pine forest predominates as the principal
wgredient in their make-up.,

If a man w:ll and must have a oheap var-
nish to fimish the hard wood work of a
house, or piece of furniture, his wishes
musf, of course, be gratfied, as he pays
the ““fiddler”, but such an economy ccmes
very high priced in the end. The cost of
taking it off and refinishing remains within
him the rest of his days as an object les-
son.  Many finishers, koowing that cer-
tamn quick-drying varoishes are vnfit to use
for certain exposures, at least, will use them
simply because they are advantageous to
them in time-saving. When these cheap
vidrnishes are used, when there 13 no neces-
sty for doing so, as when they are not
specified, there is no excuse whatever for
. This greed for saving a few cents has
caused architecis to take the matter inte
their own hands, and to specify the kinds
of varmishes, which in their practice and
experience, they have found worthy and
reliable,

Dishonest finishers are partally the
cause of this, but honest ones (and they
are by far i the majority) have much to
gan from 1t in that it relieves their responsi-
bility, and the same 1s * saddled ™ on the
architects. Dishonest men will always bear
watching, and as honest ones can lese noth-
ing by it, they should encourage the prac-
tice rather than discountenance 1t. They
have everything to gaiwn in having a dis-
honest contractor detected in the crime (for
it is nothing less) of substituting a poor
grade of varnish for one that has been
specifizd, The practice is too frequent and
it should be stopped. It 1s not receiving
the scorn and abhorrence that it should.
Even high-toned supply stores “wink" a
it, afraid to say anything when some of
these “wormy'" customers of thelrs openly
come to their places to buy some cheap

V Tate Mold aid Litt

hard o1, and have their labeled cans of
high' grade varmish filled up with cheap
sthyff. Sometimes their customers make
no “bones” of it, and tell them right out,
usually laying the blame upon having had
to take the work too cheap, and of course
that they must come out ahead somehow.
If what has been said in this instance 1s
true, 1t 1s our duty to do everything in
our power m order to stop this nefarious
practice. It is not just to the honest bidder
or home bulder, nor is 1t just to the var-
nish manufacturer, whose reputation is
made to suffer unjustly by this substitution
practice.

Gentlemen, when some man tells you
how much cheaper he can buy something
than the fair prices which we offer our new
line, wake up and give him a rousing good
argument on quality at a fair price, Sell
them our New Era Tr-Ki Spectalties and
Extra Pale Hard O1) Faish, if you want to
work up a permanent varnish trade.

Special Notice,

Again we remind our representatives that
all orders for direct shipment, to be charged
to a distributer or jobber's account, muss
be appreved by disiributer or jobber before
1t is seat in to us, otherwise the order will
not be shipped until that written approval 1s
obtained.

Within the past month three of our oldest
men have ignored these instructions and 1in
each case their orders were heldwp. We
have ca'led your attention to this so often
that it is surprising to us that our represen-
tatives find fault with us when we delay the
shipment of those orders, One of the com-
ments on a delay of this character was as
follows  **They wanted thelt goods quick,
——————'s traveler said they were O. K.
and discounted their bills.” The O. K. of 2
traveling man for any distributer or jobber
is not satisfactory to us

Send your orders to the distributer or
jobber, ask them to put their O. K. on 1t
in wnting and send the order on to us, and
you can rest assured there will be no
delay on our part.

We sincerely hope that it wilt be unneces-
sary to again complain about this matter.

0007-SWP-000128197
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The G. R. & [, R. R. advised m= that
they have just completed tests made of our
Salvene and “ find it the best for the pur-
pose they ever used.”” This might interest
the boys. H.N.T.

We would hke our representatives to keep
on the lookout for M. J. Engle, formerly in
our emplay as a salesman of Confeclioners’
Colors, which line we only offered for a short
time. He 1s probably representing scme
Eastern concern and travehng in the East.

MonTtaoMERY, ALA., May 13TH, 1902,
LcoME WHITE LE4D & CoLorR WORKS.
Gentlemen:—1 am most pleased to stale
that your “ New Era” Paint 1s all that
you claim for it. 1 am proud of it as well
as you.
James R. Wabe.

Noting that some of the salesmen have
been paying exchange on the New York
checks we are sending them, we desire to
say that they are practically the same as the
New York drafts we ussd to send. It is
possible that some of the banks at which
you cash those checks do not lock at it in
that way but that argument mighi be used
by you when required to pay exchange.

Hernpon, Kaxs., May 151w, 1902

Acue White Leap & CoLor Works.
Derrorr, MicH.
Centlemen : —Some time ago my wife
got a sample of your Enamel and has been
pushing me to get some o stock, We have
a small town, and very few appreciate a
good thing n this lne. However, you
may send me what 1s listed on the enclosed
cut card, and ] will remit upon receipt of n-
voice, If 1 can handle the larger packages,
will be only too glad to do so.
Yours truly,
Hernvon Drue Co.,
C R. Stepnenson, Pror.

Members Acme Plug Hat Club,
Mbntted Contest
Mr Alf R Kelly March 1, 1901 .Mich Sez! Lead
Mr A E Barron .. June zs. 1901..Neal’s Alum En
Mr I D Wilsun . Oct 1,902 . W.and | Paun
Mr H L Wilson  Nov 1. roor..Liquid Wood Fiiler

W C Neat Dec 1, 160r,, New Era H.G.
H. F Whitaker . March 1.2902 ..Davies’V S
S A Hunter ..Aprif 7. rooz Gramite Floor Pant

SECOND DEGREE MEMBERS.

Alt R Kelly ...... Sept 1, :g0z  Master P't'rs” Col
H L Wilson « Feb. 1, 1902 . Household Paints
I D Witson, { Neal's Enamels

- Maysoez NS BYT Ens

Take Hafd and Lift.
2933933933339393999933,

ovs2s,

Competition is on INeal’s Carriage
Paints (The OId Original) and
o Neal’s Carriage Top Dressing this

BB

month.
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A System of interchangeable mileage for
use on {he railroads in the territory west of
ithe Missour: and Mississippi rivers, east of
the Rocky Mountains, and from the Canadian
hne south to the Gulf of Mexico, has been
agreed upon at a meeting of general passen-
ger agents.

DuBUQUE, lowa., May 12714, 1902,

Acve WHiTE LEap & CoLor WoRks.
Detrorr, Mich,

entlemen .-~ Your favor of the 10th re-
cewved enclosing your catalogue of Coach
& Car Cclors, and it 1s the neatest color
card of its kind on the markst. [ have
written Mr. J. A, Tucker of Coggon, lowa,
naming him the discount to the trade, and
will also make an effort to have some re-
sponsible and energetic party at Coggon
take hold of your goods. houss pamnts,
varnishes, etc., knowing 1t will be mut-
ually advantageous to all.

With regard to Wm. C. Leik, I believe, as !

he has a pretty fair stock of the other goods *

on hand, it will be advisable to delay fcr-
warding him advertising matter to such a
time when he will sec it is to his interest 1o
handle your pamts. My brother-in-law has
just painted his houss with the New Era
Paint, and the painter who did the work
claims that it 1s the best mixed paint that
he ever used, and | believe Mr, Needham,
my brother-in-law, has the prettiest painted
house in Dubugue to-day. Mr. Nsedham
informed me that at least five persons will
paint their houses with this paint i his
locality, and this will be a great hit for
your paint in this localty, and when we are
sucessfull in doing likewsse 1n other parts of
the city, 1 think the majority of handlers of
m xed paints will see, that it 1s to their inte-
rest to handle the New Era Paint. 1t will
need no talking, as the paint will show for
itself. Yours truly,
G. A, SCHENKCWITZ,

Y Take Hald and Lif?

Our General Distributers.
Cahiorma

Bohan Paint Co , Los Angeles

Domestic Os1 Co. San Diego
Colorado

W A Hover & Co, Denver
Florida

The S B Hubbard Co Jacksonwtlle

Tampa Hardware Co Tampa
Georgia

Cotumbus Hardware Co , Columbus

Neat-Milard Co . Savannah
Ilbnos

Geo E. Watson Co_, Chicago

Colburn, Birks & Co.. Peona
Indiana

Johnson-Woodtndge Co , Indtanapohs
fowa

Sickels. Preston & Nutting Co , Davenport

J verly & Co | ttuinwa

Hormick, Hess & More, Sioux Qity

W. H. Torbert, Dubugue
Kansas

A B Waning Paint & Glass Co , Topeka
Kentucky

R H McFartand Henderson

Rubinson Bros. Loussville
Loussiana

L N. Brunswig & Cao, New Orleans
Maryland

Carhin & Fulton. Bultnrore
Massachusetts

E &F. King&Co. Boston
Minnesota

C. W. Hackett Hardware (o, St. Paul
Mississippr

Lee Richarlson & Co., Vicksburg
Montana

Elis Paint Co . Butte
New York

Buffalo Glass Co , Buffalo

3urhans & Black Co , Syracuse

Juo L. Thompson, Sons & Co , Troy
North Carolina

Hart-Ward Hdwe Co., Raleigh

Burwell & Dunn Co Chariotte
Omo

Loew Hiter & Mfg Co, Cteveland

Alfred-Vogeler Drug Co . Cincinnag

Smith Bros Hdwe Co . Columbus

Norton Paint & Hardware Co, Toledo

Oklaboma Territory

Alexander Drug Co , Olklahoma Crty

Oregon
F.E Beach & Co., Partland
Pennsgylvania
H B Semgle & Son . Easton
Logan-Gregg Hardware Co Pittsburg
Bard, Schiott & Cn . Readng
Phelps-Straw & Co, Witkesbarre

Moyer Bros ,
South Carolina

Murray Drog Co ,
Tennessee

Fous & Wieht Chattanoogra

Van Vieet-Mansfield Drug Co . Memphls

Texas

Blonmshurg

Columbia

Greiner-Kelly Drug Co , Sherman

Houston Drog Co Houston
Utah

G F., Culmer & Bro, Sal Lake Citv
Virgania

Barker-fenmngs Hdwe Co , Lynchibury
Washington

Baum & Co,, Spokane

West Vicginia
The Hubbard-Wilhams Co , Charleston
‘I'he Wilhiams & Davisson Co ., Clarksburg
W H Chapman & Sens, Wheeling
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NO. 32

Closing up Spring Season’s Work.,

Itis time now for our representatives t¢
realize that they are nearly at the fimshing
point as far as this season’s work 1s con-
cerned, and to carefully consider what re.
mains to be done, and if impossible to do zs
much as they would like to do 1n the himited
time remaining, select the most important
work and see that it receives attention.

1t 1s impossible at this time to state what
date you should close your season's work.
This will depend upor. busmess conditiors
durmg June. Ordinanly, however, 1t has
been about the third week in the month, and
we assume that that time will be about right
this season.

New Era Varnishes,

We already have ample proof that our
line of New Era Architectural Varmshes
will be a winner. What we mean by ample
proof 1s repeat business and favorable com-
mendations., This 1s certainly very gratify-
g, and we wish you all tc devole special
attention to getting the goods started with
your trade. New Era Varmshes is a line
that 1s a fit runming mate for “New Era”
Prepared Paints. The varmish hine cannot
be considered in the light of a side 1ssue
The volume of these goods consumed per-
mits the prediction that a business far in
excess of what we enjoy on any of our
specialiies, and in fact upon several of them
combined, can readily be secured if you co-
operate with us 1n pushing the goods. [t
will certainly mean a handsome 1ncrease
the volume of your sales, and will give us
an even stronger position with the trade
than we now occupy. Any successful line
leads to business m other lines. Do plenty
of missionary work for the goods. Tell
your jobbers ail about them. Get them to
use the envelopes and mailing ships that we
are willing to provide, and don’t fail to in-
form their represeciatives about the line.
Ask them to accept orders that you may
secure from the trade, and at the same time,
get an order from them for as much slock
as conditicns will justfy There are a
thousand and one ways in which you can
work these goods tn if you keep at it persist- j
ently and thoughtfully {

¥ Toke Hold and Lift}

Keep on pushing Chloride

of Lime, We are especially
anxious to place a large quan-
tity of these goods, and the
time in which you will have
to work is getting short.

Wixie Wants More Bars.

Am 1n receipt of watch fob and think it
very fine, but believe by the addition of a
few more “ bars™ 1t will improve in looks
However, [ am wearing 1t with a great deal
of pride, and wish to thank you very much
for same. 1.D. W,

Members Acme Plug Hat Club.

Adnritert Contest

+ Neal's B-T Ens

. the pawnt

{ string had 1t all nicely dissolved.

Mr, Robert Ingle, Princeton, Indiana, 1s
meeting with success 1n the sale of New Era
Prepared Paint, and says that 1t 1s the only
pamnt he ever handled that was beiter than
the salesman represented. He thinks that
next year will find a very largely increasec
trade

W. J.S.

1 calied on Mr. Rivard and he wnformed
me that our pamt was not any good. 1 asked
him what was the matter, and he told me that
he sold a customer B gallons cf oar outside
white and 1t was returned to him, claiming
that the paint was hard on the bottom, and
he said that he and one of the clerks opened
one of the cans and tried to stir it up.
After breaking four or five sticks they gave
1t up as a bad job.

1 asked him if he had any of the paint there,
and he said he had a can w the cellar that
they had tned to stir and could not. 1 asked
him to get the can and let me see 1t. He
said there was not any use to get it as [
could not do anything with it. ] told him [
would hke to ses the can of pamt. After
prevailing on him to get it, he finally did so.
1 took hold of the paddle and 1n five minutes
I then
asked Mr. Rivard to take hold of the sick
and stir 1t, and to his surprise it all moved
freely under the paddle 1 then explained to
him the cause of the paint settling, and told
him how to overcome any such trouble in
the future. { told him to go and see the
customer that returned the paint and explain
to humn the cause, and assure him that it was
not due to any adulieration of acy kind m
Mr Rivard said he would go at
once and see him. [ do wish you could
overcome the hardening of the paint in cans,
as 1t 1s so hable to cause trouble,

Mr Rivard was so mad at our goods at
first, be told me that he intended to put mn
another paint. After | got through explain-

_1ng to him our stand on pure panut he cooled

off, and gave me an order for 76 gallons paint.
This man was hard to handle, but in taking
a firm but cool stand I won his confidence,

. and now he will take hold agatn with more

Mr Alf R Kelly March 1. 190t Mich Seal Lead
Mr.A E Barron June rs. 101 Neal's Alum En
Mr 1 D Wilson Oct 1,701 W and[ Pant ~
Mr H L Wilson Nov 1 130r Liquid Wood Filler
W.C Neal Dec.r.gox . New Era H G
H. F. Whitaker March 1, 1602 Davies' V §
S A Hunter ..Apnl x, 3190z Granite Floor Paint
SECOND DEGREE MEMBERS

¢ Alt R Kelly Sept 1, rpoy  Master P'trs’ Col
H L Wilson .. keb. 1, 1902 .. Household Pa:nts
{ D. Wilsan May 1. 1902 { Neai's Enamel

vigor than ever. C. M.
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Take Hold and LifT.

Competition For June.

The above tllustration represenis the line
of goods upon which the fight will be made
for membership 1n the Plug Hat Club during
the month of June, These goods are hot
cakes when considered in the hight of supply-
ing hungry consumers with Varmshes that
they are actually Jooking for and that fulfil
every requirement 1n a perfect, up-to-date
manner—qualily of goods, convenience of
package. ctc., etc. We lrust our repre.
sentatives will ** Take Hold and Lift "' 1n a
vigorous manner,

Detroit, Mich June 34, 1902,

[ note a communication m THOUGHTS
of May 30, from ** C. M.,” selting forth a
complaint of a customer 1in reference to
New Era High-Grade Paint pigments setihng
hard in the bottom of the can. 1 am a little
surprised that there should be such a com-
plaint, when 1t 13 a fact which should be
known to all that pure lead, zinc and linseed

|

ol paint left for any considerable length of '
time. will not remai 1n suspension, and the .

fact that it will not remain 1s an indication
of 1ts punty.
chants i some sections to get away from
the belief that a prepared paint should be
found upon opening all ready for the brush

Such a condition, it 1s well known, has besn |

brought about by the manufacture and sale
of emulsion mixed paints. In my terrilory
] use the fact of the paint setthng somewhat
as 3 proof of its absolute punty, and its
containing no other malerials whatever, ex-
cepting lead ard zinc as the base which
pigments combined with linseed o1, wall
1nvariably settle somewhat, depending upon

It seems quite hard for mer- ;

I Tole Hold and Uit

the length of time the pairt stands upcn a
man’s floo:,

The wish expressed by brother M, that
we might d> away with that condition is to
ask for a patnt that contains other matenal
than such as we use :n the manufacture cf
the New Era High-Grade Paint, or in other
words, to ask us to use an adulterant.

I trust the time wall never come when the
Acme White Lead ard Color Works will be
willing 1o do other than they are now doing,
namely, making the best paint 1n the United
States. S H H.

3333333933333 32233D 3339%

Closing the Spring §
Campaign.

As stated in last issue of

Thoughts, the third week in

June is about the time the

work of the store tradc repre-

sentative s finished, This
dozs not mean that it is neces-
sary to come in at that time
if business is still good, and an

active demand exists, But if

dealers are stocked and the
demand is becoming lizhter,

expense of remaining out is

not warranted. Regulate your
actions in regard to discon-

tinuing accordingly.
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H P TOKRRANGE

[t gives us pleasure fo anncunce that Mr.
H P, Torrance is the latest member to the
Acme Plug Hat Club, he having carned his
spurs as result of hard and persistent work
i the way of making sales of Neal’s
| Carnage Paint and Neal's Carnage Top

Dressing dunng the month of May. We
congratulate Mr. Totrance as we are especi-
ally pleased to see new names added to the
list of members of the aforesaid club. We
trust that Mr. Torrance’s usually happy smile
will be broadened, lengihened and intensified
by receipt of the news that he 1s now a
member of the *‘select’” among the Acme
representatives, and that his success will be
an incentive for others to make an extra
effort to join their ranks, We know of no
one of our rcprescntatives whose style of
beauty can be set off to better advantage by
a silk file than that of Mr. Torrance.

We are locking for quite an array of plug
hats at our convention next winter, and do
not propose to accept bashfuiness as an ex-
cuse upon the part of the members of the
Plug Hat Club, for not wearing the nsigma
which their position enfitles them to.

Mr. Torrance's record was 101 peints,

The Olphant Drug Co., of Petersburgh,
Irdiana, has concluded to place their busi-
ness 1 the hands of the Acme for safe keep-
ing. This house has iried many different
brands of pawnt, but says that New Era Pre-
pared 1s the best, and they beheve in pushing
a good thing along. Their recent order
given me for over 100 gallons confirms their
opinion, W.J. S,
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" Takn Nold and Lift Y Take Nofd and Lift
Prominent Fairs of 1902, Changes in our system of keeping records Qur General Distributers,

Califorma, Sacramento, September 8-20
Connecticut, Danbury, October 6-11.
Georgia, Valdosta, October 29-Novem-
ber 8
illinots, Springfield, Septamber 23-Octo-
ber 4.
Indiana, Indianapohs, September [5-19.
lowa, Des Moines, August 22-30.
Kentucky, Loutsville, dates not fixed,
Matine (Eastern), Bangor, August 26-29.
Mainc (State}, Lewiston, September 1-5.
Maryland, Timonium, September 2-6.
Maryland, Hagerstown, October 14-17.
Massachusetts, Worcester, September 1 4.
Michigan, Ponuac, September 22-26
Minnesota, Hamline, September 1-6.
Missouri. Sedaha, August 16-23,
Missour:, St. Louis, October 6-11.
Nebraska, Lincoln, August 28-Saptem-
ber 5.
New Hampshire, Concord, August 26-29.
New Jersey (Interstate), Trenton, Sep-
tember 29-October 3.
New York, Syracuse, September 8-13,
North Carolina. Raleigh, October 27-31.
Ohio, (Tri-State}, Toledo, September
15-20.
Ohio. Columbus, September 1-8.
Oregon, Salem, September 15-20.
Pennsylvania, Mt. Gretna, August 18-22,

Pennsylvania, Williams Grove, August

25-30.
Pennsylvania, Allentown, September 23-
26.
South Dakota. Yankten, Szptember 8-12.
Texas. Dallas, September 27-October 12.
Utah, Salt Lake City, September 30-Octo-
ber 4.
Vermont, Rutland, Ssptember 9-11.
Washington, North Yakima, September
29-October 4.
West Virginia, Wheehng, September 8-12,
Wisconstn, Milwaukee, September 8-13.
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Push Chloride of Lime
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and Push it Hard, .
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., Mr I D Wison

make 1t especially important that the ap-
proximate amount of the order be put on all :
duplicates sent in of orders turned 1n to dis-
tributers.
compliance with this request wil greatly

Please bear this in mind, as your

facilitate the work of keeping our records.

Ti-Kt Club No. 6 was organized in Putts-
burg, Pa., or Saturday evening, May 3lst,
Messes. F, R. Deugall, H. A. Groskoph and |
A, M. Woodward representing Ti-K1 Club
No | of Derrait. [t was a very pleasant
affatr, banquet and smoker being given at
Hotel Henry to full representation of sales.
men and heads of departments of the Logan-
Gregg Hardware Company. T-Kiu prinoi-
ples were heartily approved, and No. 6, we

predict. will do excellent work. Mr. Geo.
B. Logan, President of Logan-Gregg Hard-
ware Company was elected president of the
Th Ki organization, and Mr. W, F. Kennedy
was elected secrelary.

At the conclusicn of the banquet, a vote
of thauks was tendered to the Acme White
Lead and Color Works, and to Ti-Ki's of
No. L. The representatives present ac-
knowledged same to the best of their ability,
but we think if members of No. 1 will per-
sonally send in congratulations and best
wishes, addressed to The Logan-Gregg Hard-
ware Company, it will be very much appre-
clated. Following 1s hist of members

Geo B Logan, Jacob Lang,

P L. Logan, Fred G Alkbach,
W H Parke, D D Lews.
Robt M Repp, J C Kepler,
Arch H Logan, A F Bauver,
Cyrus Lewis, N M Hooker,
W F Kennedy, Earl C. Mann,
John M, Pardee, Edward Gregg,
Robt W Power, Wiltis P, Stair,

Frank F. S hade, !

Proctor E, Seas,

A F Sparks, W-.ilard E Alter,

Arch H Stevenson, O F Sweltzer,
Thos P Fleeson

Bruce E. Kountz,
Ira L Hodil,

Members Acme Plug Hat Club.

Adnutted Conles~ :
.March 1, xgcx . Mich Seal Lead
June 15, tpor .Neal's Alum En
Oct 1,71901 . . W and 1 Paint
Nov 1 100r .Liquld Wood Filler

Mr Alf R Kelly
Mr A E Barron

Mr H L Wilson

W C Neal Dec toxgor. New Lra H. G
H. F. Whitaker. .. March 1, 1go2. .. Davtes’' V. S
S A Hunter. .April 1, 1902 Gramte Fooor Palnt

H P. Torrance. Junz 1, 3902..N C. P and T D,
SECOND DEGREE MEMBERS. i

Alf R. Kehy Sept t. 19031..Mastar P't’rs’ Col
H L Wilson Fed. 1, 1902 ...Household Parnts
I D Wilson «Mayr, 2902 ¢ Neal's Enumels |

t Neal's B8-T Ens. |

Cahiornia
Bohan Paint Co .

Los Angeles

Domestic Oit Co, San Diego
Colorado

W.A Hover& Co. Denver
Florida

The S. B. Hubbard Co. Jacksonwlle

Tampa Hurdware Co Tampa .
Georgra

Columbus Hardware Co , Columbus

Neal-Mihara Co , Savannah
inors

Geo E Watson Co , Chicago

Colburn, Birks & Co , Peoria
Indiana

Johnson-Woodbndge Co , Indianapolls
Iowa n

Sickels, Preston & Nutung Co . Davenport

J W Edgerly & Co, Ottumwa

Hornick, Hess & More, Sioux City

‘W H. Torbert, Dubuque
Kansas

A B Whiting Paint & Glass Co , Topeka
Kentucky

R H McFariand Henderson

Robinson Bros. Loulsviile
Loumsiana

L N. Brunswig & Co , New Orleans
Maryland

Carlin & Fulton, Bait:ore
Massachusetts

E.&F King& Co, Boston
Minnesota

C W Hackett Hardware Co, St Paul
Mississippt

Lee Richardson & Co., Vicksburg
Montana

Eilis Paint Co Butte
New York

Buffalo Glass Co.. Ruffalo

Burhans & Black Co . Syracuse

Jno L Thompson, Sons & Co , Troy
North Carolina

Hart-Ward Hawe_ Co., Raleigh

Burwell & Duan Co. Charlotte
Ohio

Loew Fitter & Mfg Co, Cleveland

Alfred-Vogeler Drug Co, CGincinnat

Smith Bros. Hawe Co , Columbus

Norton Paint & Hardware Co , Toledo
Oklaboma Territory

Alexander Drug Co , Oklahoma City
Qregon

F. E. Beach & Co., Portland
Pennsylvania

H B Semple & Son Easton

Tngan-Giregg Hardware Co . Pintshurg

Bard, Schiott & Co , Read:n,

Phelps-Straw & Co . Wiikesbarre

Moyer Bros , Blvomsburg
South Carolina

Murray Drug Co , Columbia
Tennessee

Fricts & Wiehl Chattanooga ’

Van Vieet-Mansfield Drug Co . Mempins

! Texas

Grener-Kelly Drug Co , Sherman

Housten Drug Coe , Houston
Utah

G F Culmer & Bro , Salt Lake Citv
Virgima

Barker-Jenmngs Hdwe Co Lynchburg

| Washington

Baum & Co,, Spokane
Wesy Virginia

The Hubbard-Wilhams Co , Charleston

The Witlams & Davisson Co., Clarksburg

W H.Chapman & Sons, Wheeling
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No. 35

voL. .

The Organization of TwKi Club No. 9.

W P WIGGINS

Wilhe Wiggins has been responstble for
the crgamization of Ti-Ki Club No. 9. a1
Oklahoma City, Oklahoma. It comprises
the officers, representatives, and heads of
deparlinents of the Alexander Drug Com-
pany. We have not as yet received all
details. The following 1s Wilhie's report

“Ti-Ki Club No. & was orgamzed last
mght (June 21st) and same went off in fine
shape. 1 am coming to Detrot and will
bring the full proceedings with me. 1 have
mailed you undsr separate cover, two pro-
grams.”

We congratulate him and ourselves upon
the new acquisition to our ranks.

| cailed on Olinger Bros., Franklin, IIi,
who accepted the agency for New Era
High-Grade Paint about five weeks ago, and
am pleased to report that during this short
period of time they have furnished New Era
High-Grade Paint for 15 dwellings and the
band stand in the park. besides other small
jobs, How's that for a record ?

R.S G.
Members Acme Plug Hat Club.

Aduntted Contest
March 3, 1gor. .Mich Seal Lead
June ts. rgor..Neal’s Alum En
Oct 1.1901 ... W and [ Pant
Nov 1. 1901..Liquid Wood Filler

Mr Alf R Kelly .
Mr A E Barron ..
Mr 1 D Wikon .
Mr H L Wilson

W C Neatl Dec. 1, 1g0o1, . New Era H G.
H. F. Whitaker . March 1, 1902... .. Davies’ V' 5.
S A Hunter . .....Apnl t, 1902, Granste Floor Paint

H P Torrance.... .June 1. syoz.,N C,P.and T, D
SECOND DEGREE MEMBERS.

Alf R. Kelly ...... Sept 1, 1901.. Master P't'rs’” Col
H L. Wilson. ......Leb, 1, 1902... Housechold Paints
I D.Witson . ..... May 1, 1902.. { Neal's Enamels

t Neal's B-T Ens

. conviction that they will more than balance

Closing of the Spring Campaign With the
Store Trade.

By the time that this 1ssue of THouGHTS
reaches those of our representatives whose
special business it 1s to call upon the general
store trade, the Spring season of 1902 will
be closed. In reviewing results for this
season’s work, we feel that most satisfactory
progress has been made, and take occaslon
to congratulate our represeniatives upon the
result that has been accomplished. This
statement 1s general. There are, of course, '
some who have not been so successful as
others, and a few who have occasion to feel
disappointed, but in nearly sll these cases,
cause for disappointment is directly trace-
able to conditions over which they and our-
selves have no control, and they are of a
temporary character cnly, in our estimation.

We have added liberally to our kst of dis-
tnbuters, and without exception, they have
been pleasantly sarprised at the possibilities
in the paint hne, as developed by our organi-
zation, and through our methods of co-
operating.  These distributers are still in
thetr infancy as regards the paint business.
They are all, however, willing students and
enthusiastic, and we anticipate that the real |
volume of business will come and continue
to grow as they become more famuliar with
the proposiion. and they are better ac-
quainted with our line, causing them to feel
more and more confident that it 1s adapted
to secure, retain and build business,

We trust our representatives will enjoy the
rest which they will have during the month
of July, and will start out this fall with a
new vigor and determination to win further
successes, and that those of them who have
occaston to feel disappointed at results from
the Spring work will not become despondent,
but realize that conditions must change, and
take hold with enthusiasm and a posiuve

the old score by the record they will make
for the remainder of the year,

Last week while in Orland, ludiana, one
of the painters told me their motto was

“*Take Hold and Lift,” 1 asked him where
they gotit, and he told me New Era was so '
heavy they had to do 1t. Strange to say, he
did not know that was the Acme motte.
W.G. N.

f@@éb%%”@&%

This will be the last
issue of THOUGHTS be-

fore August I6th, .

.
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This Speaks Volumes,
Pellston, Mich., June 19, 1902,
1 wish to say a few words in favor of your
pamnts :
Firsi—It s the only good mixed paint on
the market.
Second—11 is more durable.
Third—it covers more surface per gallon.
Fourth—U makes a better fimish,
Fifth—11 1s cheaper in the end to use a
Zood article than a poor one, especially
paint.
We are using your pairt here and will use
no other when yours can be obtaned.
J. R, WiLLerr,

Mc. Torrance’s Acknowledgements.

Your kind favor of the 12th inst. to
hand with congratulations upon my winntng
Jast month’s competiton. [ assure you it
gives me great pleasure 1n having my name
added to the hst of members of the Acme
Plug Hat Club.

Will secure a goed silk tile, and you may

possibly see me “shining brightly,” with a

smile that will reach from Toledo to Deiront,
H. P. T.

in the near future
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G B PUIFER C F ELLIOTT

Organization of Ti-Ki Club No. 8, at Louisville, Kentucky.

No. 8 was formed at Louiswille, Kentucky, on Saturday, June
14th, and 1s composed of the officers, heads of departments and
representatives of Messrs. Robinsen Bros, & Company. Mr.
Robinson writes us that Mr, Pulfer, as toastmaster, did the honors
in a2 way that not only reflected credit on himself and T1-Ki Club
No. 1, but was highly satisfactory to the members of the new
club. The following members from the home organization were
on hand to assist lim  Messrs. C, F, Elliott, F, Matheson, R, M.
Bilings and E. R. Hoag, and they all did themselves proud :n
speeches that fully explained Ti-Kit views and sentiments. The
banquet which marked the orgamization of the new club was he.d
at Seelbach’s Hotel. Mr. E. H. Massie was elected President,
Mr. Jos Wanless, Vice-President and Mr, H, E, Pfingst, Secretary-
Treasurer.

We congratulate Mr. Pulfer and our representatives who were
on the ground, as well as all members of No. {, and are certamn
that the new club will prove an important factor 1n our organza-
fion. We suggest that the members write congratulatory letters,
addressig thern to T1-Ki Club No 8, care of Messrs. Robmsen

Bros. & Company, Louisville, Kentucky.

I R MOAG R M BIT LINGS

NOTE~—We regret we are not in possession of a haif-tone of Mr Matheson
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Sammy I Now A Married Man.

S.A HUNTER

In future when addressing our erstwhile
“ Sammy "’ do not forget that while he was
chrisiened '*Sammy "' for the convemence
of his friends. the digmty of changed
conditions entailed upon assuming the re-
sponsibllities of a married man, demands
that his christian name be prefixed with the
title “*Mr.”” We members of the Acme
House of Representatives and Ti-Ki's know
that he will bear his new honors with dignity
and becoming modesty, and to the question
of ** Those n favor of voting Mr. and Mrs.
Samuel A. Hunter a long, happy and pros-
perous married life,”” will vote unanimously
“Aye, T-K1!”

The following is the notice that gives full
details of this interesuing event

Mr. and Mrs. Arthur Dowell request the honor of
your presence at the marriage of their daughter
Kathieen M to Samuel Alexander Hunter, on
Wednesday, July twenty-third. nlneteen hundred and
two, at half after two o'clock, at 563 Adelaide St.,

London, Ontario.
At Home August 1st, St Paul. Minn.

Members Acme Plug Hat Club.
Adantted Contest
..March 1. rogox. . Mich Seal Lead
June 15. 1gor..Neal’s Alum En.
- Oct 1,1901.....W and [ Paimt
..Nov. 1, x001..Liquid Wood Filler

Mr A R Keily.
Mr. A E Bamon
Mr. I.D Wison
Mr H L Wilson

W C Neal + «.n.Dec. 1, 3901.,.. New Era H. G
H. F. Whitaker .. . March 1. 2go2 ....Davies' V. $
S A Hunter. ....Apml 3, x002 Granite Floor Paint

H. P. Torrance.... June, xg02..N C, P.and T, D.

Highest number
of points for
six monihs.

F B. Sangster...... July 1, 1902...Uttity Varrishes.

H C, Cater,........ June 1. 3g0z2.. z

SECOND DEGREE MEMBERS.

Alf R. Kelly. .... Sept 3, xgor..Master P't'rs’ Col
H. L. Wilson .......Feb. z, 1902 ...Household Palnts
1.D Wilsun........Mayr, 1goz.. Neal's Enamels

Neal's B-T Ens.

mmmms :
SPECIAL COMPETITION

On Sales of Architectural Line of New
Era Vasnishes.

We offer three prizes for the repre-
sentatives selling the largest quantity
of New Era Varnishes (architectural
line) between Awgast $8th, and
November 29th, # Duplicate”
orders from auxiliary representatives,
who do not receive credit for goods
supplied jobbers or distrituters, to
whom their orders are turned in, will
be counted the same as others, We
shall publish in “ Thoughts” twice
a month the names of the three
representatives who stand highest on
the list, but will not indicate the
amount of the goods sold until the
competition is closed, The follow-
ing prizes will be offered:

Fiest Prize, - - - $20.00
Second Prize, - - 10.00
Third Prize, - - 5.00

The winner of the fitst prize will
also be entitled to membership in the
Acme Flug Hat Club, or may win
a second or third degree membership.
Orders will ke counted in accordance
with date received by us.

z
z
z
%
z
:
:
;
%
:
:
g
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%ﬁeeeeeeeeeeeeeeeemt-eﬁz

First Shots.

Car load orders have been received
during the fust week of the fall campaign
as follows:

From St, Paul, Mr, S, A. Hunter.

“  Los Angeles, Mr. A. R. Kelly
“ Loulswille, Mr. C. F. Elliott.
Indianapolis, Messrs. Halladay and
Selvage.

We expect a bombardment of big
business within the next week or ten days,
and know of several heavy guns that are

pointed in our direction. The above,
however, are the [irst shots of the fall
campaign,

June Competition.

T B SANULNTER

F. B Sangster won membership in the
ranks of the Acme Plug Hat Club as result
of making the highest record of points in the
June competition covenng sales of Utilty
Varnishes. Mr. Sangster's record was
twenty-two pownts. We are certain that
Mr, Sangster will recelve a hearty welcome
from the exclusive set known as the ** Acme
Plug Hat Club,” and as a member will
maintain the dignity of that orgamzation
tn a worthy manner. We extend hearty
cengratulations,

Your Traveling Expense Account.

We have requested our rspresentatives
to travel as economically as possible con-
sistent with secuning the proper results.
To put 1t in another way, this really means
that wherever you can see an opportunity
of saving a dollar, or less, do so. I[n
prosporous times the natural tendency is to
loosen up somewhat sc far as the purse
strings are concerned. It is an easy habit
to get nto and a mighty hard one to get
out of. To a certain extent, we beglieve
that our representatives have been afflicted
m this way. If business has been good,
which 1t has, it is equally true thzt expenses
have been high— higher than they ever were
before. Please remember that when you
are about to spend that dollar, fifty cents or
quarter that 1t 1s not realiy essenhal te part
with, that you are one man :n about fifty
who, if they all regarded the matter as you
were about to do, would entall us in an
expenditure not absolutely needed, amount-
ing to thousands of dollars n the course of
a year. [nvest your money 1n traveling

expenses as carefully and conservatively as
you would 1o anything else.
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August 16, 3902

Greatest Number of Points up to Juae Ist,
in Monthly Competetion.

o C':\'['Rll
The publication of THOUGHTS was sus-

opportunity of announciag through s
columns that H C. Cater had won member-
ship 1n the Acme Plug Hat Club as result
of having secured the greatest number of
pownls 10 his credit during the previous six

months
CATER S ACKNOWLEDGMENT
I 'm justin vecerpt of Bulletin No. 97, and am glad
t note that 1 have been elected a member of Acme
Plug Hat Club :

organization, and ] assore you 1 will take great
pleasure m weanng my hat to the next convention
Yours truly.
H. C CaTER

You will recall that in addition to winning
membership n this club, as result of winming
ary single month’s competition, the member
having the highest number of points during
any six morths previous to June Ist and
December Ist also wins membership 1n the
organization, Record of the three standing
the highest up to June Ist as follows -

). D. Wuson ......... 192 Points.
H. P. Torrance ..... 172
H.C.Cater .......... 164

As Messrs. Wilson and Torrance were
already members, the plug hat and mem-
bership were accorded to Mr. Cater. Con-
gratulations are 1n order.

August Competition,

The competition for membership in the
Acme Plug Hat Club for the present month
will be upon Master Painters” Oil Colors:
Last year Mr. Kelly won a second degree
mermbership based on his success in placing
these goods. There are z larger number
this year who have an opportunity of doing
what he has accomplished, and there are
still quite a number who have yet to take
their first degree 1n this orgamzation. We
teust that each of our representatives will
compete energetically, and after the rest
that they have had, it seems to us that
considerably more than the usual amount
of enérgy should be shown,

Master Painters’ O1l Colors, like ail other
Acme goods, are ‘'top notchers " from the
standpoint of quality and general excellence,

pended for the summer before we had an :

and we are certamn if the {rade thoroughly |

understood the practical value of the gaods,
they would be sold much more freely than
they are. You are thoroughly familiar with

* their points of excellence, and we trust that

during this month you will make the line a
special 1ssue, introducing and placing them
n such a manner as to get them started so
freely that the volume of regular business

will be swelled very materially as a result of

your efforts, We shall waich this contest
with particular interest.

Fall Campaign.

By the time this issue of THOUGHTS
reaches you, you will be fairly s:arted out
on the fall campaign. We do not recall
the opening of a‘fall season where the
prospects for big business were brighter,
where the chances for the keenest kind of
competition were more certain, nor where
the opportunittes fot us to stcceed were as
evident as they are this year.
been a year of straightforward, unwavering
progression up to date. We have estab-

! lished morc distnibuting agencics than were
I am more than pleased to be a member of thus '

ever established tn twice the length of {ime
before. With these agencies back of you,
pushing the goods through the medium of

. thewr representahives in every four-corner

, and appreciate their hearty co-operation.

town in the country, you certainly have a
foundation upon which to build up a mag-
nificent trade, if you watch the situation
closely and take advantage of all your
opportunines. We believe that just now we
are in the hardest stage of the period of
progression that we predict for our goods
in the future. It can properly be termed
the educational period, and upon you de-
volves the duty of educating our distributers,

Furst—As regards the quality of our
goods, so that they and their representatives
will have umplicit faith w their adaptabiity
1o give perfect satisfaction.

Second—In the ways and means of pre-
senting them properly and forcefully.

Your distributers should understand that
their interests are our interests, and that
what 1s good for them is good for us They
should realize, as well, that considerable
depends upon themselves as well as upon
us, and that if they do not do their part we
cannot do ours, We must pull together in

perfect harmony and with perfect faith in

each other. We cannot do all the ntro-
ducing, establishing of the trade and the
maintaiming of same. We can and must
wark with them regularly and consistently
in the building up of business 1n our goads,
and indicate clearly, by our efforls and
example, that we mean business when we
undertake to build trade through the
medium of their services, and recognize

This has |

We are offering a hne of goods of excep-
tionally geod quahty, and at prices that are
fair to distributer, dealer and consumer.
We must maintain these prices, and expect
our distributing friends, with whom we have
made special arrangement, to regard us not
merely in the light of a manufacturing
house from whom supplies of th:s character
may be secured, but rather as 2 house with
whom they are allied from the standpoint of
a mutually profitable business proposition,
and that it will be of benefit to them, as it
will to us, to have them work with us
consistently and persisiently, and not ask us
to make concessiors in price to meet
competition of makers whose goods ars not
of the same quahty, and who are not 1n any
way willing to furmsh them the same co-
operation that we have been and are doing.
They should help us consistently 1n every
way, from issulng positive instructions to
their representatives to push our line, 10 the
keeping on hand a sufficient stock to supply
their trade promptly and to see that goods
are shipped without delay, and above all
things, to avoid the mjustice to us of
substituting other brands for our goods.

A few words about our line of New Era
Varnishes will not be amiss, This hne s as
perfect as perfact matenals, facilities, skill
and a thorough understanding of require-
ments can possibly make 1t.  The goods are
offered with the knowledge that they cannot
disappoint the most exacting trade, What
New Era Prepared Pamat 1s to the house
paint line, our New Era Varnishes are tc
the hine of standard goods of this description.
We wish you to "' Take Hold and Lift’' with
us on this varnish proposition during the
ceming fall, with a vigor that will be certain
to bring gratifying results. There 1s a vast
volume of trade that can be secured in
goods of this description. We have made
the goods so that they are nght. We have

the right kind of an organization to sel
them, and all thal remairs to be done is for
our representatatives /o make a special
JSealure of the hue to bring 1t to the front
without deiay. We shall ssnd you, in the
course of a few days, wood samgles that
will be of assistance in making sales. We
shall also be 1n position to offer, withia a
very short time, 2 handsome metal lithc-
graphed agency sign. 'We are ready {o back
you up by means of correspondence and in
special ways wherever an opporlumity of
securing 2 good customer exists By per-
sistent and careful work you can add to the
vo.ume of business from your territory
from ten to twenty-flve per cent., by
pushing this line, and once started we are
certain the trade will grow. Our distributers
should all be stocked with 1he lire and thewr
representatives should be offering the goods,
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voL. .
Y- 7ake Hold and Lift;
Making Allowances and Furnishing Goods
“Gratis”’

Allowances are almost iavariably made
for policy's sake and not 1n conseguence of
the goods furnished by us being i1n any way
at fault. This being true, you are natura’ly
expected to protect our best interes:s,
and when any allowance 15 made see
that we are mnvolved mn the least possible
expense.

In Instances where il s deemed desirable
to grant some concession, we being 1n no
way responsible, our local agent, if the case
1s laid properly before hum, from a co-
operalive standpoint shou!d share the burden
with us and may be willing to do so.
There 15 certainly no harm 1n approaching
him on the subject end av.erteining how
he feels about it. Lo nof wmake alloivances
nuless you arve absolutely obliged fo do so.
We oite an instance where we were re-
quested by one of our representatives to
furnish a certain amount of paint * gratis,”
same being to make good 2 loss owing to
leakage. It developed that careless hand-
ling on: part of the transportation company
was responstble. We advised our customer
that we would make credit upon receipt of
pad expense hill.
because 1t had been used in filing claim
against the rairoad company, which claim
was honored. Neverlheless. the customer
ins:sted on our making the credit bécause
it had been promised. Rather than cause
a rupture, but naturally against our will, we
allowed 1t,
and discretion should be exercised
making promises. [f this customer had
been informed that his recourse was on the
carrters, this would have settled 1t as far as
we were concerned.

Should a custor.er 1n such a case refuse
to take the matter in hand and end2avor to
effect settlement, we are willing ta do so
from this end upon receipt of full particulars

It was nat forthcoming |

This will 1llustrate what care ;
in '

and pad exp=nse bill indicating that goods ‘

reached destination in damaged conditon.

We are giving exceptional value for the |

¢ great liberality must be guarded agamst,

Take Hald and Litt

to build up a most satisfactory business,
which means to us no small outlay, and
there we should, in justice to ourselves,
stop There may possibly be cases where
going beyond this may be considered as
good business judgment and, while we do
not sertously object when cccasionally liltle
extra favors are shown the trade, when
the best of reasons can bs advanced. too

and you must realize that our margn,
even at the best, is by no means wide
enough to admit of expensive concessions
of this character.

If a wish 3s expressed for a comph-
mentary package of some hne, of which
we are making a special feature, would not
the feeling engendsred for our product be |
just as favorable 1f, instead of agreeing to
contribute one gallon, say of Varnotile, we
made 1t 2 quarl or not to exceed one half-
gallon? We think so,

This 15 not writien 1n a complaining spirit,
because we realize that you have our best
interests at heart, but these little maiters
taken as a whole duning the course of ayear
mean an item of considerable magnitude,
and should be held down to the greatest
possible extent

We trust that you will endorse our views
and do your best to keep such items of
expense within bounds.

We trust that each and every one of our
representatives will not fail to itnprove every
opportunity that presents iseff, to post up the
salesmen of the various jobbing houses whom
they are constantly meeting, in regard to our
goods, making it a point to secure their
favorable consideration for our product and
creating as good an impresston as possible.
Endeavor to induce them to interest them-
selves in our lines, and pusk the goods.
Such work cannot fail to produce good re-
sults, and we urge upon our men the neces-
sity of following same up closely, seeing to
it that these salesmen, whose friendliness
and assistance ' would prove of material |

money n every line we manufacture, ; benefit, are provided with sample cards,
helping our friends 1n every possible way | advertising matter, etc,

V' Take Hold and Lift.

Keeping Your List of Jobbers’ Representa-
tives Up To Date,

Do not overlook the fact that we are send-
ing our monthly Rapid-Seller Booklets, and
also Spatters to representatives of our dis-
tributers. In order to avoid waste in this
conuection, and accomplish the most good,
the hsts of names should be kept accurately
revised up to date. This entails upon you
the necessity of advising us promply when-
ever any change 1s made in representatives.
Please see that this feature is not overlooked.
We are inchaed to belisve sometimes that
the importance of caring for same properly
daes not always occur to our representatives.

Competition,

Salesmen see and hear more of compati-
tion than those of us who stay at home, and
s vital Jonck 1s more Impressive than its
hearsay. In reporting 1t the salesman
usually conveys by the tone of his letter the
wish that 1t was not thers.

But compelitlon has its good side, even
for the salesman. He would not be half the
man he is if he were not continually *up
against”’ a foeman worthy of his steel.

The competition reported makes s house
generally strive the harder to produce better
goods, Competition makes taut all the lines

. and 1mproves all who feel its influence. By
| competition we mean sirife over quality of

wares, because we should take no notice of
competition in price, When the day comes
that Acme goods are not the best in the
market, we wtll not cut prices but will £~
prove the goods,

We would like to receive a sample letter
on New Era Prepared Pant from each of
our representatives, such as they would hike

" to have us write to any prospective customer
; for New Era.

We want your ideas and
arguments on this important line of letter
writing.  Please write this letter as soon as
possible, addressing same to an Imaginary
customer, say John Smuth (dealer) and send
it 1 to us. These letters will be published
with comments by us in future 1ssues of
THOUGHTS

Please give this the attention it deserves,
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Augusi 23, 1902

Foliowing 1s a copy of iwnvitaticnto a
smoker and lecture issued by the W, E.
Little Paint Co., of Los Angeles, Cal.

As a new feature in enterprising, up-to-
date paint advertising tais certainly deserves
a place at the top. Mr. Kelly was present
at the smoker, and delivered one of his re-
nowned orations on New Era.

Dear Sir —The pleasure of your company and ihat
of your emplovess {5 paruculary requested at a
* Smoker ' and ' Lecwre " 1o be given by Prof, P M
Netson 1n the new building, No 624 Sowth Broad-
way. on the evening of Saturday, July 26th, 190z, at
8p m sharp

Mr Nelson has occupted the position of Professor |

of Decorative Art at the Royal Polytechnicur School
of Technology, at Stockholm, Sweden, and Decorative
Art at the Pratt Institutz of Brooklyn, N, Y.

He w1l touch upon many up-lo-date features con-
nected with painting and decorating, and there is
jethaps no persen In the country better quahfied to
Zive more valuable information on these subjects.

We are satisfied this lecture will both eatertain and
interest you. and we trust you will make 1t a polnt to
be present, togetaer with those In your employ who
would be interested

Respectfully yours,
W E. LITTLE PAINT COMPANY

P S If you are unable to come yourselves, send
your employees

WEST MIDDLETOWN, PA . JUNE 10, 2902,

ACME WHITE LEAD AND COLOR WORKS,
DETROIT, MICH

Gentlemen —Please forward to me the very lowast
higures on Carriage Paints, White Lead, Varnish (No.
1 Coach). etc. N

1am a coach pamter by trade 1 had the pleasure
of using your paiots on a coach for a customer 2 few
days ago. and it gave the very best of satisfaction
The gentleman bought the paint and asked me to test
its ments on his coach. 1t surpassed ail prepared
carriage palnts [ ever used. 1 have been 1nthe busi-
ness for 23 years

Yours truly,
Jas T EbwARDS
Representatives will please not buy and
send in competitors mixed paint for analysis
without specific wnstructions frem the home

office, or first ascertalning whether analysis

IIIINI 993833999”9333993339%

1s on file or the paint on hand being analyzed,

In other words, get specific instructions from
us before you buy and send in any paint,
Members Acme Plug Hat Club.

Adinted
March 3, xgox
June 15. 1901

Contest
Mich Seal Leas
Neal's Atum En

Mr Alf R Kelly.
Mr A E Barron

Mr 1D Wilson  Oct r.1900 W and( Paint
Mr H L Wilsun  Nov 5, wor  Liyuid Wood Fille:
W C Neal. Dac v, mox New Era H G
H. F Whitaker March 1. 19¢2 Davies' V. §
S A Hunter ...Apnl 1. x00z Granue Floor Paint

H P Torrance June1.r902 N C.Pana T.D

Highest number
H C Cater .+ June 1, 3902 3 of points for

¢ six months.
F B Sangster . .July x, 1go2.. Uttty Varmshes

SECOMD DEGREE MEMBERS.

A R Kelly .....Sept 1, 3gor  Master P’t'rs’ Col

H L Wison ... Feb.1. g0z Household Paints
§{ Neal's Enamels

1 D Wilson  ....Mavr, goz ¢ Neal's B-T Ens

“Jake Hold and

St Louls, Mo, JuLy g, rgoa
ACME WHITE LEAD AND COLOR WORKS,
DETROIT MICH
Geatlemen —Have used your Granite Floor Pant
for saveral years  Plrase mail me sampie card of
colors and let me know who is now handhing it here.
[ 4o not want to use any other brand if I cxn get 1t
here, as 1t 15 the best floor paint 1 have ever used.
Yours, etc,
MRrs. Wn NEavE,
214 N. Market St

3233333I333IIIIIIDIID

SPECIAL COMPETITION

On Sales of Architectural Line of New
Era Varaishes.

g
We offer three prizes for the repre- %
sentatives selling the fargest quantity ¥
of New Era Varnishes (architectural ¥
line) between August 18th, and *
November 29th, “Duplicate” ¥
orders from acmxiliary representatives, *
who do not rezeive credit for goods w
supplied jobbers or distributers, to §
whom thetr orders are turned in, will
be counted the same as others. We {
shall publish in *“ Thoughts” twice
a2 month thz names of the three ¥
represzntatives who stand highest on
the list, byt will not indicate the
amount of the goods sold umtil the
comgetition is closed. The follow-
ing prizes will be offered :

¥
&
¢
H
H
H
$

First Prize, - - - $20.00
Second Prize, - - 10,00
Third Prize, - - 500

The winner of the first prize will
also ke entitled to membership in the
Acme Plug Hat Club, or may wia
a second or third degrez membership,
Otders will ke counted in accordance
with date received by us,
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Our General Distributers,

Calitornia

W E Little Pain: Co, Los Angeles

Domestic O1l Co. San Diego
Colorado

W A Hover& Co ., Denver
Florda

The S B Hubbard Co. Jacksonville

Tampa Hardware Co Tampa
Georgm

Bush Hardware Co , Columbus

Neal-Millara Co,, Savannah
Inois

Geo E Watson Co , Chicago

Colbum. Birks & Co., Peoria

Indiana

Indianapults Hardware Co , Indianapols
lowsa

Sickels, Preston & Nutting Co . Duvenport

J W Edgeriv& Co, Ottumwa

Hormek, Hess & More, Sioux City

W H Torbert, Dubugue
Kansas

A B Whiung Paint & Glass Co , Topeka

Kentucky

R.M McFarland Henderson

Robinson Bros. Co , Loutsville
Lomsiana

L N Brunswig & Co., New Orleans
Maryland

Carlin & Fuiton. Baturore
Massachugetts

E & F King& Co, Boston

| Minnesota

C W. Hackett Hardware Co . St. Paul
Mississippr

Lee Richardson & Co . Vicksburg
Montana

Ellis Paint Co , Butte
New York

Buffalo Glass Co., Buffalo

Burhans & Black Co , Syracuse

Jno L. Thompson, Sans & Co , Troy
North Carolina

Hart-Ward Hdwe Co . Raleigh

Burwel! & Dupn Co Charlotte
Ohio '

Loew Filter & Mfg. Co , Cleveland

SoaITT LT - Cinaannan

~ Voot e Celumbus

N N Co, Toledo

Oxlaboma Territory

Alexander Drug Co, Oklahoma City

Oregon
F E Beach & Co., Poriland
Pennsylvania
H.B Semple & Son R Easlon
Logan-Gregyg Hardware Co Pittshurg
Bard, Schlott & Co , Reading
Phelps-Straw & Co . ‘Wilkesbarre
Moy er Bros . Bloomsburg
South Carolina
Murray Drug Co . Columbia
Tennessee
Fritts & Waehl Chattanooga

Vun Vieet-Mansfield Drup Co, Memphis

Texas

Greiner-Kelly Drag Co . Sherman

Houston Drug Co , Houston
Utah

G F,Culmer & Bro , Salt Lake Crty
Virginia

Barker-Jenmngs Hdwe Co,  Lynchburg
Washington

! Baum & Co,. Spukane

West Virgimia

The Hubbard-Willtams Co , Charleston

The Wiliams & Davisson Co, Clarksburg
W H. Chapman & Sons,

‘Wheeling
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NO. 38

Furnishing Goods for Sanitariums,
Asylums, Ete,

There are thousands upon thousands of
gallons of varmish used for woodwork and
floors of asylums every year, as well as an
immense amount of snamel. The latter
goods are becoming

DETROIT, MICHIGAN, AUGUST 30, 1g902.

this character.

You are so thoroughly conversant with
the desirability of **New Era’ Prepared
Patnts for outside purposes that there ts no
need of dweilling on 1t.

We think the principal reason that we

sources from which we derive the largest
portion of aur store trade business.

We know that sometimes these institutions
are located quie a distance from the center
of the town, and it involves some extra time
i order to make them. It may not be

possible to give all

morec and more pop- V A RN IS H C H A T these institutions
ular each year with that are in your ter-
this class of tnsti~ PLUG HAT SERIES rtory the proper
tutions. Many of No, 3—GENERAL REMARKS. attention, but we
the larger institu. The Varnish Plant has been busy all summer, and we now have a large quantity of all think that you can
tions have men who kinds of Varmshes on hand, so that prompt shipments may be made on receipt of the many all select several

do nothing else but
attend to the re-
varnishing and re-
painting of build-
ings, mside and out-
side. It seems to
us that, with the
character of goods
which we have to
offer for this pur-
pose, we should sel
more to this class

orders we expect from our representatives

Jobbers in placing the line

We are splendilly equipped with a full hne of
excellent goods. and there 1s no reason why we should not do a very larze volume of
Varmsh business, as the gouods wil certainly back up every claim we make for
them. We feel fully assured that you will have Varnish orders waiting for you when
you cover your terntories n second time, due to the good Impression made by goods
you have previously sull your trade We now have for vou samples of various
woods fimshed wrth our goods, gottenr up tn an attcactive and tasty manner,
which will aid you greatly in your urguments regarding the appearaie of the
goods afler application and proper handling Remember we are doiny a great
deal In the way of advertising these goods. and are willing lo co-operate with
The beginmung of the fall campaign finds us in a
mast satisfactory condttion 1o meet all legitimate competition and fully satisfy
the most cntical handiers and consumers of Varnshes.
petitor to-lay who 15 in & position to offer better value for the money than
we are  OQur prices are night. and our manrer of advertising winh the

There 1s no com-

and make a deter-
mined effort to see
what can be accom-
phshed by getting
after them nght.
‘We wish that you
would do so. One
ot two calls will not
accomplish this re-
sult, Keep after
them. Make up
‘your micd that you
will keep after the

of trads, Take
Varnotile, for 1n-
stance. There is

not a better floor
fimsh on the market
to-day. We doubt
that there 1s one to
equal it. This trade
wants good goods

trade should assist you greatly You should not hesitate a moment in
sayng that we have the finest all-around lme of Varmishes on the market

tw-day We want you to devote a great deal of your energy in placing the
hine, for when the goods are once placed, they will always ba vlaced

Remembe: the watch-word, ** Take Hold and Lift,”” Wae consider 1t up to
you to test our clams by pomung them out tw others Stuly the
Vartnish Jists  Note carefully what each arlicla 1s for Pick up all the
potnts you can by conversing with competent practical men. and it will

particular ones that
you select for at
least a year. Get
in samples of your
goods and follow
them up, If you do
this, and do 1t nght,
In our opwion you

and is wxlling to not be tong he{ore yus will gain a very accurale knowledge ‘,)f the Yar- nish must succeed.
£ . for busi- ness Don’t go into 1t in a half-hearted manner Don't bhe afrand to put
pay a fair price a n d maich our goods agamst any thing made. There are no better Var- nmishes

the right article, It
only remams to
demonstrate what
Varnotile can do to
get an opening that
will result in buse-
ness. This also ap-
plies to our hne of
Archizectural Var-
mshes. Our Neal's
Enamels or Neal's
Interior Enamels
are an 1deal finish on

account of the ease with which they can be
cleaned, and the non-absorbent property of
the finish. These are strong arguments,
and have great wesght with institutions of

made to-day than the “New Cra hne
great as for New Em Pamnt

One Itne will help to seld the other, and you can push them together
10 the very best advantage  Unless the gray and blue label of New
Era Paint is supplemented by the green and gold of New Era
Varnish there is something missing in the stock,
that shouk! be supplied withoat delay.

have had very little business from this class
of trade 1s due to the fact that our represen-
tatives have side-tracked same, devoting
therr entire time to the dealer and regular

The possibiltties for Varnish Lusiness are as
New Era Architectural Varnishes go hand-1n-hand
with New Era Paint. not only from the standpoint of where they are used, but 1n
quality and ability to compare favorably with goods offered by the * other fellow '

New Varnish
Agency Signs,
We consider the
new lithograped
metal agency sign
for varnish as very
handsome and effec-
tive, and one that
should aid you ma-
terlally in securing
business 1n these

goods, and ther aid the dealer In disposing
of same.

Dor't fail to carry 1t with you

and make the best possible use of 1t mn
connectton with your arguments,

We want
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a big varmsh business this fall, and we teust
yeu will take advantage of everything that
will secure this result. Post your dis-
tribuater’s and jobber’s representatives on
same, and ask them to give you as much
assistance as possible,

Two Questions.
Are your distributers using the varnish
envelopes and mailing shps we sent them?
Are there any of your distributers who are
not using this advertising material? If so,
nduce them to do so. [t 1s to thelr advant-
age as well as our own.

Huntington, Ind,, June 13, 1902
Acme White Lead and Color Works.
Gentlemen:—I regard your New Era
Paint to be just what you claim, first class
in every respect. We have sold twice as
much prepared pamt up to date as last
year, and recewve glowing reports of ils
merits mosi every day and figure that each
bitl 1 sell will bring in two more Our
painters here say 1t 1s fine. This is pretty
good considering it s my first year with
your kine. Your advertising 1s fine.
Yours respectfully.
E. G, Hewitr.

Garrett, [nd , June 17, 1902
Acme White Lead and Color Works.

Gentlemen —We tried several d:fferent
brands of prepared paint last year before
deciding on which brand to handle, among
them were some of the leading pant firm’s
goods. We finally decided your ' New
Era™ was the best for the reason it has the
welght, body. covering capacity and s
always uniform 1n conmstency, will take
twice as much linseed 01l as other brands.
and cover on an average twenty-five per
cent more surface, As we are contracting
buildars as well as retail dealers we thought
your goods would be best suited to our

requiremnents.
Yours truly,

WetLs & ALLman,

Hudson, Mich., Aug. 5, 1902.

Acme White Lead and Color Works. '

After spreading paint sold at a httie less
money than '*New Era’' every day for a
month or so, and then coming back te
"“New Era™ it makes me feel that [ must
try again. as [ have just firashed a house
with *“‘New Era,” one coat work, right
beside two houses that [ painted with
another brand, using two coats, and the one
coat looks better than the two coat work,
The party 1s highly pleased to think that he
bought of me The house on which two

coats were used 1§ painted every three
years, and the one on which [ used **New

Era’ had not been painted in seven years.
I have just sold twenty more galions of
your paint, so send me three fives and five
ones of Qutside White.
Yours respectfully,
H. C. Wotcorr.

Bremen, Ohio, July 18, 1902.

l Acme White Lead and Color Works.

Gentlemen .—We have yours of the léth
inst. before us and have carefully noled 1its
coutenis.  Iu reply will say that we are
pushing the New Era, We think it is the
best mixed paint made [t has always been
our aum to give our customers the best thing
for their money that we could get. We have
handled several different kinds of paint n
the last 20 years and we honestly think we
have the best of zll we ever handled. We

have furnished paint th's spring for thirteen |

buildings, all used New Era but one, and
that one used Sherwin-Willlams  We bought
a2 httle btll of Sherwin-Willams before your
agent saw us and we have 1t nearly all
closed out New Era 1s good enough for
us. [f there 1s any pointers you can give us
on New Era let us have them, We want to
know all about it, as 1t will help us to talk
it better.  The first house we put New Era
on was close to three or four that had been
painted with Patton Sun Proof, and some
other kinds. They were all white, 1in fact
everything ts painted white in this town, and
thal house was the whitest of all and only
had two coats. Waell for fear you will worry
of this will stop wishing you success, we are,
Yours truly,
G. A. Staker & Co.

aaaaa»aaaaasasaaaaaaa@

The August competition %

i3 upon Master Painters’ g
Colors. . . . . §

2333933399993

Pceeceeecccecececececed”
Members Acme Plug Hat Club.
Adwireed Contest
March 1. 901 . Mich Seal Lead
June 13, 1go1 Neal’s Ajum En

Mr Alf R Kelly.
Mr A E Barron

Mr 1 D Wilson ,.Oct 11900 ..W.and [ Pamt
Mr H L Wilson Nov 1.190x Liqud Wood Filler
W C Neal Dec. 1, 1901, New Era H. G
H F. Whitaker . March 1. 3902 .,.Davies'V §
S A Hunter . ..April 2, 1903 Granite Floor Pamt
H P.Torrance Juner, 1902 N C.P.and T.D

Highest number
H C Cater , June r, 1902 % of poinis for

51X montbs,

F B Sangster ...July 1. 10z . Unlity YVarnishes
SECOND DEGREE MEMRERS.

Alf R Keliy Sept. 1. 1go1. . Master P't'rs’ Col

H L Wilson .. ... Fab 1, 3905 ...Household Paints

1 D Wilson May 1, 1g02 { Neal's Enamels

{ Neal's B-T Ens, .

Outr Geaeral Distributers.
California

‘W E Lutle Pant Co, Los Angeles

Domestic O Co San Dicgo
Colorado

W.A Hover& Co . Denver
Florida

The S B Hubbard Co Jacksonville

Tampa Hardware Co Tampa
Georgra

Bush Hardware Co , Columbus

Neal-Mitlard Co , Savannah
Ithnoss

Geo E Watson Co , Chicago

Colburn, Birks & Co . Peor.a
Indiana

Tndianapohis Hardware Co . Indsanapolis
lowa

Sickels, Preston & Nutunjr Co , Davenport

J W Eagerly 0. (lumwa

Hormck, Hess & More, Sioux City

H. Torbert, Dubuque

Kansas

A B Whittng Paint & Glass Co . Topeka
Kentueky

R M McFarland Handerson

Robinson Bros. Co . Loutsvilie
Lousiana

L N Brunswig & Co , New Orleans
Maryland

Cartin & Futton. Baturrore
‘Massachusetts

E &F. Kng&Co, Boston
Minnesota

€. W Hackett Hardware Co . St Paul
Mrssisaippt

Lee Richardson & Co . Vickshurg
Montana

Eills Patnt Co . Butie
New York

Buifalo Glass Ca , Buftalo

Burbans & Black Co Syracuse

Jno L Thompson, Sons & Co . Troy
North Carolina

Hart-Ward Hdwe. Co , Raleigh

Burwell & Dunn Co Charlotte
Ohio

N T To. Cleveland

Co. Cincinnati

N oo, Columbus

Norten Pamnt & Hardware Co, Toledo
QOklaboma Ternitory

Alexander Drug Co , Oklahuma Cily
Oregon

F E. Beach & Co., Portland
Pennsylvania

H.B Semple & Son Easton

Logan-Gregg Hardware Co Pittsburg

Bard, Schlott & Co , Reading

Phelps-Straw & Co . Wiitkesbarre

Moyer Bros., Bloomsburg
Scuth Carolina

Murray Drug Co., Columbia
Tennessee

Fritts & Whehl Chattanooga

Van Vieet-Mansfield Drug Co, Memphis
Texas

Gretner-Kelly Drug Co | Sherman

Houstwn Drug Co, Housten
Utah

G F. Culmer & Bro., Salt Lake City
Virgmia

Barker-Jennings Hawe Co . Lynchburg
Washington

Baum & Co,, Spukane
West Virginia

The Hubtard-Walllams Co , Charleston

The Witliams & Davisson Co, Clarksburg
W H Chapman & Sons. Wheeling
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Sample Letters on New Era.

In our issue of Au

sample letters from our representatives such
as they would like 1o have us wnite to any
prospective customers for New Era.

following letter 1s by

MR JOHN SMITH,
MEeMPHIS, TEAN .
Dear Str.—Some few
days ago our representa-
1ive, Mr Lin cating
upon you In our interest.
called your attention to
our New Era High-Grade
Prepared Paint. a pro-
Suct of our manufacture
n which we feel & great
pride Thinking perhaps
he may have overlooked
some of the goul points
of the high quality of the
goods, we wish to ask
your wndulgence In wri-
ng ths  In the manu-
fa. ture of New Era High-
Grade, we are placing
upon the market not only
an ebsolutely pure pant
but a pesfect pamtd, pos-
sessing all the requiré-
ments of a paint for the
purpose for which it s
used, viz To protect, to
beautify and w be dur-
able  The base of the
paint s strictly pure car-

of paint upon a surface, but used to the proper pro-
portions,as In New Era, we have a very keavy dodsed
goods, welgdbing 123 pounds per gallon with sufficfent
Zing to prevent the fead frum chalking and sufficient
tead to prevent the zinc from cracking ziving a heavy
badied pant, and as a natural consequence greal

gust 23d, we asked for

The
Mr. R M. Billings.

pure and correct

VARNISH CHAT

PLUG HAT SERIES

No. 2—VARNOTILE,

VYarnotiie 1s not an accident (0 1be varmish hing, with a name upon the disuncttveness of which
we rely to make it"* go * 1t 1s a carefully thought out, tried and proven plece of goods that
is particularly adapted for finishing floo:s that must be beauufied and remain beautified—
and be walked upon No ordinary combination or manipulation of maierials will produce a
satisfactory zrticle to fulfill these requirements No ckeap piece of gnoods will do it Rosin
witl rub up white in short order, A hard, quick varnish that does not contain a good por-
tion of quickly emdizing linseed ofl will prove anything but satisfactory  Varnoule wil
not rub up white It imparts a hard, durable, toth fimsh best adapted to withstand the
“*hard knocks ™’ to which 11 must be subjected t embadies the necessay working, dry -
ing and rubbing propurties to satisfy the critical practical fimsher, and every quaiity
necessary to produce the beauty and durability sssenttal 1n 2 successful firish of this
charactr r residences. hospitals, public bwslding's, as well as fur such surfaces as
h.r tnps, it s the tinish pay 2 eeellence  The following are some of the reasons that
should cause your custo- mers o ook upon it with
*“an eye of “avor ' ast. 1t 1s the best fluor finish
made

2d, It 15 transpar-
1t 15 a splendid preserva-
Jeum or ol Cloth floor cov-
cessfully restore old floors
ton and thewr former
VYarnotile Is put up only
your hist fai pnces and
S0me puinters pertaining
Varnotile, and to pre-
notile finish floor  xst
oughly dned flooring.
cured tracking will oc
badly disfigured sur-
your flocrlng has a
before applying any-

ent, tougt and elastic
tive and beautifier of lino-
enngs  «th It will suc-
10 2 good wering condi-
prisune beauty sth
n sealed can> See
packages Andhereare
w the proper use of
vent the abuse of a Var-
Be sure to buy thor~
I 1t 1s not properly
cur, thus making a
face 28 Be sure
nice, smooth surface
thaing in Lhe way of fin-

not the opacity nor body necessary 1o put a good body ‘ New Era High-Grode we employ only the most skilled
and proficlent workmen, among others one of the best
chemists to be obtained, whose dufies are to carefully
test every ingredient entenng Info New Era, thereby
eliminating every feature of guess work, and estab-
hishing as a fact that everything uved Is absolutely

Naturally we are anx-
lous to secure ap agent
o every town, and we
lmow that should you
iccept the agency sou
will never have cause to
regret. because evary
time you sell a gallon of
New Fra, you have a
standing  advertisement
for your paints  We fur-
nush all our agents with
an attractive up-to-date
tine of advertlsmg, and
have a system of letter
writing  which we wil}
gladly tell you mare
abuut upon your request
If you don't want more,
try anyhow a house
pattern to sausfy your-
seif.  Trusting to hear
from you atan early date,
we beg to remain,

Yours very sincerely

The following let-
ter ts submitted by
Mr. W, ]. Selvage.

ishes 34 Besvreyou use on open-grained

woods a Eood paste filler. preferabty

Davies’ olor any filler you may use to

much your wood, so 1t wil not show white n the grains of the wond  Close-

&gtned wonds do not require filler, two coats of Varnotile being sufficient. 4th
sure 10 allow your filler to thoroughly harden, wipe nff clean and apply two
conts of Varnotile, taking carc that the first coat1s hard before applving the sec-

ond. Rub the first cont with curled hair or pumice stone and water, preferably the lag-
ter, as a smoother and more even surface results The second cuat may be Jeft in the
gluss,  of can be yubhed with pulvenied pumice stone and water or ;i I ol s used, wipe
off all trace of 1t, as Jirt and dust readsly adhere 101t 5th Be sure not to use shellac for flnors,
45 1t1s non-elastic and cracks and mars easily  Nenther should hiquid wood filler be used, as the
prices custom has established on this article will not admit of proper matenals, sutable for the
wear and Lear flours are subjected to  6th Do not scrub a finished floor with soap and
water, or any compound of a lye or ammonia nature  Wipe off with a damp cioth or

sponge and clesn water  For sweepiag a finished floor, a hair broom will be found

the most stiable and convenient ~After floors have been praperly fimshed

with Varnoglle and require freshening up. a mixture of equal parts of
raw linseed o1 and turpentine may be used to good advantage.
Rub thoroughly and dry well ~ We should like our repre-
sentatives to get mght baclke of this article  Getin
sample orders and the goods will make fast
friends of dealer and consumer ahke

Joun Brown & Co,

SwiFT, IND.
Gentlemen —1 hape to
have the pleasure of call-
Mg upon you about Sep-
tember 1oth, at which
time | shall presem to
you a few facts on our
high grade pure paints.
As an introduction 1 wilt
state that New Era High-
Grade Pamnts are what
the name mmplies, and
they are so distnctly of
tiie bugh grade that com-
ment and cnucism ahlke

bonate of lead and oxide
of zinc The thinmng
vehicle, strictly pure re-
fined hnseed o, turpen—
une and the vary best
guality of turpentine
dryer, which i the sole
ingredients entermg 1nto
the manufacture of New
Era. except In colors,
where the highest grade
of colonng matertat iy be
ohtminec Is used, there-
by maldng an absolute
pure pant, which Is
>old as per enclosed

guarantee, subject to
<cheml!cal analysis.
There may be, perhaps
other pure goods gn the
market, but New' Era,
besides being absolutely
pure. 1S mixed 1w the

exact proportions to give you the essential gqualties,
As you no doubt know any
strictly pure white lead, Iinseed o1l paint chalks in 2
very short time, while oxide of zinc when used too
extensively has a tendency to crack or peel and has

Jurabibily and beauty

coverny capacily, or as before stated a perfect
pamnt in every detatl, which. were we getting twice
the price asked, we could not Improve upon

Besides the fuct that we use on.y the most powerful
and most modern machinery in the manufacture of

follow them by our manu-
facturing opponents.
We regard this specral
feature one of our high-
est recommendatlons for
our line  In fact the
criicisms have pomnted

our lme out so pruminently that we are recerving
inquiry by almost every matl for our high grade
preducts. In comparing ow pruduct with the high
grade gnods of other manufacturers, you will easily
distinguish vur quahes  Quality as well as quantity
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enter ynto our guods, and when you ¢an purchase a
weil rounded galion of the best paint made * for the
price of Inferior goods with short measure,” we think

|

**as no doubt you do,” that the matier is worthy of .

vourtirstconsideration  Your trade witl appreciate our
high gradeou(put and you can get the best price on
~be market, because they receive the best the market
affords, and the bests Invariably theleast expensive
Qur lines of oil color, dry colors, wood fil'ers, var-
nishes and in fact all goods of our manufacture are of
he lnghest possible degree of purity possibie for any
manufacturers to make | trust you will gtve this
matter the consideranan that these hnes are worthy
of The distinctive features of ** true to eolor lines 7
will poirt us out 1o you as the proper people to connect
with 1n your business I shall be pleased to have the
pleasure of proving claims made when I call upon
vou Thanking you In advance for your esteemed
1avors, and trustng that you wiil consuder Us your
friends for bulding up & trade that will increase from
day 1o day, and one that will stay with you, I am,
Respectfuilly yours,

The foregoing letters are published for your
comments and criticism, and we again re-
quest that each of our representatives send
us a sample lztter embodying the arguments
that he believes to be the most effective,
Mr. Selvage has not confined humself strictly
to New Era, and his communication 1s
written from the standpoint of what he him-
self would write to a prospective customer.

It 1s, of course, impossible to get all the
pounts pertainmg to New Era 1n any single
communication unless we make it so long as
to tire the reader. but what we would hke 1s
the combination of the most effective points
1 a letter of he ordmary length, that would
be read with interest by the recipient.

Now is the Time.

THOUGHTS

much so in regard 1o extended spring dating,
and with each order sent to us through our
distributers a proper explanation should be
made as fo the reason for giving those
datings.

August Competition.

WILLIAM P WILGINS

Mr. Wilham P. Wiggins, chief executive
of the department of Oklahoma and Indian
Terntory, m the western division of the
department of representatives of the Acme
White Lead and Color Works, and holding
the office of supreme relater of hot-air
anecdotes 10 Ti-K1 Club No, 1, has won his
spurs (or rather plug hat} by forcing the
members of the Acme Plug Hat Club to
recognize him as a most desirable acquisi-
tion. He did this by concentrating efforts
on the line of Master Painters’ Oil Cclors,

result of which was that he received more !

pomts to his credit than any of our other

; representatives

The above 1llustration 15 2 mighty poor
representation of what ** Wille ** really looks
like. One of his dearest lady friends wrote
us not many months ago, that she wished, if
we had anything to say about '* Wllhe,” we
would refrain from using the oval cut that
appears with this article. ‘* Wilke™ really
has no mustache, and 1is absence makes him
appear much younger and hardsomer, As

- the lady friend never sent us a photograph

This 1s the particular period at which you |

should concentrate to the greatest possibie
extent your efforts on pushing sales of Neal's
Florentine Enamel. The goods are in the
greatast demand at the time when stoves are
put up. and consumers are getting inte proper
shape everything that pertains to the heating
spparatus of their homes., Take advantage
of the cpportunity and let us see sales of this
Line boom.

Datings.
ln our last monthly letter we made refer-
ence to the giving of datings to desirable
trade, where it was necessary to do 50 to put
i a stock order.  Considerable judgment
should be used i this particular. but very

from which to make another cut, we are
forced to use the old one, and we are sadly
apprehensive that we may have 1o utilize 1t
for hus final appearance in pnnt,

Plug hats do not agree with the cimate of
Oklahoma, and stray bullets have a tendency
to bore holes in them, with the result that if
they are displayed too frequently there is dan-
ger of them be:ng too thoroughly ventilated.

We hope to have *“Willie’" with us at
Convention time and that he and his hat will
be minus perforattons.  Above remarks are
offered merely in & cautionary sense. We
don’'t know whether we should extend hearty
congratulations, or not, in view of the nisk
he will run, but we sincerely hope that he
wilt pull through safely The number of
pomis made by Mr. Wiggins was 13, a
number which mtself brings sad forebodings,

|

e —

September 6, 1902

Sam Got Them,
Sam Newell wrote us the other day as
follows.

** Please send at once, t¢ Moyer Bros,
Bivomsturg, Pa . one dozen baoks of colaf
plates  Mr Gounter. Moyer Bros salesman.
whom [ am travehng with, says we will need
1hem before you can get them to us. and it
looks very much that way, as we are in a good
territory for plating agencies I made four
10-day *

When a representative is making New Era
agents at the rate of four a day, we are nct

i 1nclined to be stingy abou: bocks of color

plates, We congratulate Sam on bemng m a
district where New Era is so thoroughly
appreciated.

New Era Varnish Competition.

13 accordance with promise embodied 1n
notice of this compcetizion appeanng in cur
issue of August 16th, we print below the
names of the three representatives who at
present stand the highest

Mr. A. R Kelly,
Mr James Dougall,
Mr . L. Wilson.

The difference 1n the amounts of New Era
Varnish sold, however, is not so great but
what every one of our rcpresentatives stand
a good show, and we shall continue to publsh
twice 2 month, names of the three that stand
the highest in the competition, There 1s
ample time between now and November 29,
for you to make an effort that will land you
on the top of the list, or 50 near it that you
will be akle to win ore of the three prizes
oftered, as well as first, second, or third
degree membership in the plug hat club,

September Cornpetition,

September competition 13 on Wagon and
Implement Paint. 1t affords an excellsnt
opportumty for effec’ive work on the part of
ocur representatives. There has been an
apparently increasing demand for this line
in the past seasons, and we believe that 1t
will not be difficult to place the goods with
many new customers by a lttle extra effort
on the part of our representatives. Our
goods and prices are night, and we fee) that
the situation is ripe In every way jor you all
to put your shoulder to the whee] and give
this line a good lift towards the front row of
our specialties.

0007-SWP-000128211




Thoughts

PUBLISHED WEEKLY BY THE ACME WHITE LEAD AND COLOR WORKS DETROIT, MICH.

Devoted to Matters of Interest {o Qur Representatives.

VoL. Il

DETROIT, MICHIGAN, SEPTEMBER 13, 1902.

NO. 40

Hardware and Mixed Paints.

Mixed paints in the hardware store is a
text on which the hardware papers of ths
country are preaching a variety of sermons
at present, but all pitched in the same key,
and advocating the judicious handhng of
pawts by the hard-
ware dealer. While
a considerable pro-
portion of the retail
hardware trade now
handle mixed paints
with satisfactory re-
sults, yet in some
sections of the
country the paint
trade 1s almost en-
tirely in the hands
of the druggists, in

rather In front of your trade,

brittle like other interior finishes.

floor space and shelving to devote a portion
to a stock of paints, while merchants can
secure paint orders without consuming much

intevested when buying hardware for a house

of their time, as customers are thoroughly ‘

and will also order the paint necessary for

VARNISH CHAT

PLUG HAT SERIES
No. 3—INTEROLITE,

Interolite, our inferior finish, is an article that you should keep right in front of you or
It 15 one of the best*‘takers’ of our seven Ti-Ki Varaish
Speclalties. Excuses are not in order for thus pfece of goods, and fi only reguires a thor-
ough. practical test by a firstclass finisher to make him as enthusfastic as we are,
Here are some of the things about Interolita that we are proud of
not darken or discolor wood, but enhances and preserves Iis beauty.

not mar or scratch with ordinary use, since ts surface is tough and elastic, not
3d. That It nesds renewing less often than

numerous brands on the market which are
not worth applying, and a considerable part
of the expense in painting a building consists
in the labor. It is, therefore, particularly
desirable to use paint of a good quality, and
dealers contemplating adding a line of pant
to their stock are
2advised to be sure
they are getting a
reputable brand
under the manufac-
turer's label, so that
in case they should
have trouble with
customers they will
be reimbursed by the
manufacturer for any
expense they are put
to for damages. Any

1st. It does
2d It does

any other finish. ath. It is proof agaast ordinary changes of temperature

other localities hard-
ware merchants con-
trol it, and in not a
few towns it is dive-
ded between these
two classes of mer-
chants wnh little
profit to sither, Lum-
ber dealers also fre-
quently carry palnls,
often including them
with bullders’ hard-
ware in their stocks.
But the hardware
store seems obvicus-
1y the place 1n which
paints would natur-
ally be expected by
those who purchase
paint as well as hard-
ware.

A prominent paint
manufacturing com-
pany which disposes
largely of its product
to the wholesale and
retail hardware trade
remarks thatitknows
of no related hne
which should nterest

In-
ree -

sth. The hara and perfectly
no  adhesion of dust or
ance to water gives it the
being quickly and thor-
1t has a ustrous and per-
can not bhe surpassed.
work on intertor decora-
tnush 15 Jestred  For
soap and hot water,
stantly working devas-
casings and inside
stantly exposed to the
from frosted window
turers of maniels, bar fix-

smooth surface pcrxr;l{s
germs  6th  Its resist-
sanltary advamtage of
oughiy cleansed. vth,
manent gloss, which
Interohite Is for general
tions where an 1deal
hath rooms where
steam, etc, are con-
tation. For window
blinds, which are con~
ravages of moisture
panes  For manufac-
tres and 10ps it 1S un-

excelled. as 1t Imparts 2 finlsh that may be rubbed or polished, which for dura-
blity, toughness, etc , has no equal. For an extraordinary high-class fimish use

wrohe.

Interohite can be bouyght only 1 sealed cans,

See your Vamnlish List,

f1ams for use For general work on intertor work, where an ideal finish 1s desic-
with- stand most extreme usage  On woods of open gram, such as oak, ash, walnut, mahog-
dany. chestnul, Lutiernul, ¢lc , fisst apply a cost of mnmeral paste filles (preferably Davies' Paste
Faller) and rub it well off  Then apply a coat of [nterohte, allowing 48 hours (o dry. Rub

down with fine sandpaper, curled halr or moss, and follow with one or mare coats as the
nature uf (he work may reguire, allowing ¢8 hours betwesn coals.

If a dead, flat

surfaze Is desired, allow three or four days for the last coat to harden. then
rab down with fine pumice stone and water.

Jesired use oil instead of water,

[f a glossy finish 1s

If the work 1s to be pol-

ished, each coat of varmsh must be freed from
specks and brush marks by rubhing

[ 4 ’ »

“Take Hold and Lift.

De-
ed, to

reliable paint manu-
facturer will guaran-
tee his first quality
of mixed paints, and
a guarantee of this
kind to the Inexperi-
enced dealer puts
lim an the position
of taking no chances.
—Dlaint, Qil end
Drug Review.

The Objects and
Methods of Doing
Auxiliary Work
for Distributers,
We don’t wish the

mpression to prevail

among those of our
representatives who
are doing auxihary
work in the territories
of our varwous dis-
tributers that thewr
chief duty 1s to *“ take
orders.”” They are
there to esfablish
business, Thetaking
of orders from estab-
lished trade is by far

hardware dealers as much as mixed paiats,
as they can be handled with practically no
increase in expeases. The point 15 made
that few hardware stores have not enough

the building if 1t 13 so readily available and
can be included in one bill.

Dealers are cautioned to use judgment in
selecting a line of mixed paints, as there are

the least important part of theirr duty. The
representatives of our distributers are in
position to care for established business,
What they want of you is fo assist them
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n establishing new business. You are ex-
pected to know constderably more about the
pamt proposttion than they are, and 1 the
capacity of a special man for this class of
work, can spend more time {n developing
business in this dircction than they, with the
manifold lines they handle, are able to do
We have never as yet found a representative
of a distributing house who did not welcome
our representative as an assistant to help him
build business, nor have we found one of
these representatives who was not willing to
help him in every possible manner to attain
the object tha: he 1s sent there for, Youare

suppesed to keep in touch with your distribu-

ters’ representatives and arrange matters so
that when an ‘*opportunity'’ occurs for
developing a customer, and a regular repre-
sentative 1s unable to spzare the time, or
thinks he needs the assistance of a special
man, you can help him out. This does not
necessanly mean that you should be ccn-
tinually jumping hither and thither at the
beck and call of these representatives, but
rather arrange your work so as to assist them
ta a methodical and systematic manner,
Any of our men who may b2 engaged chiefly
in taking orders from established trads, and
paying comparatively httle attention to the
development of new business in the territory

Suggestions From Reptesentatives Regard-
tng New Era Letters to the Trade.

We are recelving quite a numbser of
valuable suggestions ia this connection, and
our representatives will note that no two of
the letters are exactly alke, that 15, while
they agree on the main points, when each
leiter 1s analyzed you will find several
points brought out alore in that particular
suggestion,

Following is Mr. F. R. Dougall's 1dea of
letter the house should write a prospecuve
New Era customer.

Mr Jchn Smith,
Philadelphia, Pa

Dear Sit —Our Mr F R Dougall requesied us to
send vou malter pertaining to our New Era High-
Grade Paint  In connecnion with same, we wish to
say a few words in regard to the gqualy of our
product A few years ago we arnived at the con-
clusion that there was nothing to be gained by follow-
g n the footsieps of others and placing on the
market a mixed or prepared paint of no partcular
mesit, but we saw a futwre for the manufacturer who
would make the very best preparecd paimt possible and
we determired to be that concern  The outcome of
this d2cision s our New Era High-Grade Preparad
Paint, and to sav we are proud of resulis 1< placing

it very midly  We are offering you a prepared paint, !

ahsolutely pur2, of the best consistency, that wai
cover more surface. look battar, last longer and give
more general sausfaction than any other pamnt ever
offered  As compared wrh the geners! run of mixad
paint we are actunlly givieg you gold dcllars for
mnety cents  We enclose tuokict © When Your

House 1s Pamrted.”” whih covers fully the ments of
our paint

We want an agent In your town We have picked
you out because of your reputation for being the most
up-to-date and hustiing business man in your town
We offer you the exclusive sale In your town, and
bestdes furmisking a hberal supply of the most atirace
five adverusing matler, we have a system of letter
writing that will reach every property owner in your
courty, besides this our representative has instruc-
tons to do everything in his power to help the sale
of New Era, every tme be visits your town.

We hope you will tzke this matter under your care-
ful consideration and will decide to accept the agency
of our goods Yours sincerely,

Following 1s Mr, Hart’s idea of latter the
house should write a prospective New Era
customer

Gentlamen —We take the hberty of calling your
attenfion to our New Era High-Grade Palnt, and a

few reasans why we believe it would be to youradvan- '

tage to handle it In the first place # is stnctly first-
class, and we believe first~class goods in any and all
lines to be the most deslrable, for both the consumer
and the dealer  This can be shown to be emphatically
true of pamnt, viewed from any and all siandpoints
What we mean by first-class 1s a paint composed of
the best matenials known, and recognized as such by
practical men the world over These materials wa Jo
not claim as a wonderful discovery of our own,ora
profound secret, but simply carbonate of lead and
axide of zinc 12 propar proportion for the base, com-
bined with linseed o1l for the thinning vehicle with
the addition of just sufficient turpentine japan dryer w0
facilitate the flowing of the paint, and hardening upon
a surface Nothing aside from the matenals men-
tivned above are used by us, excepting such coturs us
are necessary to produce the various shades That s
why we are gind to have the contents of our pamnt
known, anda copy of 1he same appear on every gallon
can In the serond place the paint s put up in attrac.
tive, convenient shape and is sold tn the trade at a
price commensurate with the cost of the materlals from
which 1t 1s mad2, and at the same time, at a price that
will permat its sale by you to the consumer at a fair,
reasonahle margin of profit, while the consumer is
served much more economically than were he to buy
lead and ol and have 1t mixed by the patrter, or any
of the low priced mixtures.

We do not claim to make a paint that 1n and of
nself will overcome all abuses or mmproper handling,
but we do claim 10 make as perfect 2 patnt as can be
produced by any man or set of men, for beauty of
finish, protecuon and durablty

Our system of advertising s such as to greatly
assist you in building vp a first-class trade upon a
first class article, and if given an opportumty. we
think we can easily convince you that our claims are
substantially correct, and that your best inierusts will
be seryed by joining with us and the fine array of dis-
tributers we already have on New Esa paint  Can we
have the vpportumity ?

Yours verv truly,

Followsng communication from S. W.
Newell indicates that Sam 1s gotng nght
along and keeping on sawing waod 1n the
way of placing New Era agencies-

We have business going 1n the New Era paint hne
1 have placed a2 agencies this week so far and expect
1o land some more to-morrow [ have Mr Gunter,
Moyer s buyer, with me. and he gave me 1his order
to keep from running out until he goes home on
Saturday might

L wiil send duphicate orders as soon as [ get time to
make them out

1 bave also 1ezeived the fisst u-der fur New Era Var-
nish from them and will try and increase the hne as
tast as possib e S WN,

Mce, Hart's Explanation.
Grand Rapids, Mich , Sspt. 4, 1902,

Dear S --1 wish to anticipate a Lttle the
discussion that may come up at the next
meeting of Ti-Ki Club, should the substitute
subsect, tustead of the subject first decided
upon, be before us, which, by the way, as
given by our secretary ia report of last meet-
ing was not quite what [ intended 1t to be.

My idea n suggesung the subject was
based upon my belief that, in the manutac-
turing hine we are often inchned to meet the
buysr's views as to price, and then make
goods to fit, and | am noat sure but such a
course 1s scrnetimes necessary, and 1t was
for the purpose of bringing up discussion
upon that point that the subject was sug-
gested, so that instead of the resolutions
reading ‘* Resolved, That we continue ovr
present policy of recommending and pushing
only high-grade goods,’" the resoluticn to
read ** KResovfoved, That we recommend and
push the sale of high-grade goods only,” in
all lines of our manufacture, would place the
subject in better shape for discussion. Ican
give a hittle ilustration of the point that
might apply to the affirmative side. For
some time past [ have Lad the pleasure of
selling Harnson Wagon Company, of this
city, and 3t has ever been my aim to induce
them to use first quality goods for all of
their work, [ have often been met with the
remark, from the buyer, '*Hart, we have

| you beaten out of sight upon this or that hine

of goods,’* and have as often tried to impress
upon them the necessity of looking closely
to the quality of the goods offered. The last
two hnes that were brought to my attention
were vermilion and ultramarine blue. The
buyer was quite sure that he could abtain
goods in each case of equal excellence at a
much less price than ours, and showed me
tests hemng made. Upon my wvisit to them
to-day. ] was taken cut and shown the result
of the applicalion of cheap goods. and was
pleased ‘o notice that while our goods were
standing out, and holding color nicely, the
" cheap’” goods were gone out of sight. 1
had the privilege of *‘roasling” the buyer a
tde, who tn reply said, ‘“Shat up, we've
got enough of them, send us a cask each of
green, vermilion, etc, such as we have had
from you heretofore.”” Yet there are two
distinctive sides to the question when placed
before us as ongmnally suggested, and it 1s
discussion upon the two sides that 1 believe
w1l be profitable to the club.
Yours very truly,
S E. Harv

[Would not {his be a better way, Mr Hart, tu state
the topic fur debate. Resoleed That 11 would de 4 mis-
take to devitt2 in any manner from our present po'icy
uf s.Tiing fisst quality grods. and nothing else —Ed |
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NO. 1

Neal's Carriage Paints.
{The Old Orszunal)s

The first thought that 1s apt to occur to
our representatives on reading the above
headmng can perhaps be expressed us follows:
“N.C. P.isall right. What is the use of
saying anything
about that?"” N.
C. P. #5 all nght,
but we hope that
what we say about
the N. C. P. situa-
tion will remain
fixed in your minds
and crystallize in re-
newed sfforts to
maintamn the popu-
larity and increase
the sale of our old-
time friend. The

day in th *year,

upon the dealer, first perplexity, then doubt, [
and finally he takes a chance at the low
figures offered. You know as well as we do,
he doesn't get as good value for his money,
and that his trade is not so well satisfied,
but if you keep this information to yourself |

VARNISH CHAT

PLUG HAT SERIES
No, 4~EXTEROLITE.

To make a plece of goods that will successfully with<tand outside exposure ts one of the
things (hal tests (e skill of the varnish akers.
mates, for, as Mr. Kelly expresses 1t, **coming as [ do from the sun lassed shores and
golden sands of the Pacific, from the Jand of sunshine, frunt and flowers, and meeling rep-
resentatives from the storm tossed coast of the Atlantic, from the balmy, silver waters of
the Guif, to the snow capped mountains of our Northern neighbor, I can not bul be 1m-
pressed hy the marvellous, wonderful work and smint of commerce, annilating as st
does all sections, all areas. all climes, all distances, lHustrating so truly the motto of our
dearly beloved country—* E pluribus unum,' ' means all kmds of weather aboul every
e 15 adapted not only 10

Extero-

This country of ours has a vanety of cli-

We want you to push New Era, first with
the store trade, because, naturally, in iis
wake follow our specialties, but there are
many dealers to whom we cannot sell New
Era, and with these we must concentrate
upon specialties, and in our line of Rapid-
Sellers, Neal's Car-
riage Paint takes the
lead every time.
Don't let the ** other
fellows®’ catch you
napping on the car-
riage paint proposi-
tion. Make this just
as hve an issue as it
was years ago, and
remember that we
are supplying half of
the demand that
exists for a good car-

chances are that
there are too many
of us who thmnk that
Neal's Carriage
Pamnt has arrived at
an age when it can
1ake care of itself.
This 18 not true. The
possibilities for the
growth and develop-
ment of business in
this Iine are greater
than most of us
reahze, and it cannot
thrive on past history
alone. There are
sa many (we were
going to say hun-
dred) brands of car-
Tiage paint now on
the market, and so
many representa-
tives presenting
them as equal to the
old original, and so
many houses urging
the:r representatives
to get the goods in
cven at lower prices

uut-
pur-
Fo

““stand up " against Cli-
country, bat will with-
of weather, at any time,
understood thatour var-
have arrived at a night
them after long and
lence for is particular
standard 1S absolute.
are rot abave making
them, but we iet no
not up to it> standard.
attention of the trade to
varnish than which
outside use. The potnts
expressly  for  durabilty,  2nd — It
ard.—It will stand the greatest exposure
exceltled,
swe doors
poses, where great durabiiity 15 required
r prices and packages, read your vamnish hist.

dries hard

matic conditions mn this
stand the brunt of any fund
and anywhere. Llet 1t be
nishes do not vary. We
standard for everyone of
costly pursunt of encel-
piace in the set.  That
We make mistakes. We
mistakes or correcting
varnish go out, that 1s
We want you 10 call the
our Exterohta, n ketter
cannot be made fur
are 1st—It 1s made
m from 10 t0 12 hours.

4th —For durability, Jt cannot be
sth —It will make a dead or brilhiant finish,  6th —1Jt 15 the best finish for

7th —Nt is the best finish for store fronts, 8th.~It 13 the best finish for
Exterolite can be dought only in sealed
Directions for use

For extertor expo-

all
cars.
sure

on store fronts, vestibules, front doors, verandas and for all requirements where a pale. tough and
elastic finssh 1s desired. s durabibity and free working qualities are its successful ments To

finish store fionts and outside doors, and afl exterior work, apply two or three coats of Ex-

terolite, as the nature of the work may require, aver properly fillad surface, which may
be obtained by using a good mineral filler (preferably Davies' Paste Wood Filler).
Wipe off clean and apply Exterolite as directed  Rub between ¢oats with
fine sandpaper. curled hatr or moss. allowing plenty of time be-~

tween coals for drying

If a dead finish 1s dessred, the las!

coat should be lhightly rubbed with pumice stone
and oil, after it has become thoroughly
hard. A gloss fmush s considered

the most dessrable.

riage paint and it s
the half that we
haven't got that
we want to get, and
we want to get 1t as
quickly as possible.
You can’t do it by
keeping still about
the best proposition
in the carriage paint
line that can be
offered to the trade
or consumer—Neal's
Carriage Paint, the
Old Original. Keep
your thinking cap on
pertaining to these
goods, Pul your
shoulder 1o the wheel,
and keep the line
moving. Don’t go
back on an old friend.

A Good Word
For Spatters.
I have called on
W.T. S. Bartlett, of
Lowell, Mass., for
three years and have

than we offer, that it behooves us to watch
the situation closely, and renew our cfforts
in behalf of our own line. This constant
nagging by the *“‘other fellows™ produces

it does not help the dealer to realize his
mistake any the sooner, nor does it prevent
hire from being affected by the arguments
offered in favor of cheaper lines.

not been able to inlerest him, but when [
called this week he gave me a very nice re-
ception.  His first words were “How is
Srarters.” He wanted to know all about
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how our factory was run, and | told him.
He was very much interested. He thinks
SpaTTERS 2 good thing and hopes he will
always get a copy as soan as they are out.

He informed me that he vsed a few cf our
sayings in S=ATTERs, I1n his own adverlise-
ments in the local papers.

|

|

It helped me in this case and { started him

on New Era High-Grade Paint,
H.C.C.

Dubuque, [owa, S3pt 6, 1502,

Mr. D. E. Pepper, traveling salesrran for

W. H. Torbert, Dabuque, lo va, recently had
you sh:p 14 gallons New Eia to his mother
at Aurora, Ma.. tc pamnt her house. He
read the following letter in my presence
to-day ** Ths paint came all O. K. The
house 1s patnted and looks lovely, The
painter said 1t was the best paint ever spread
on a home i Aurora, and if he had used
white lead and o1), or any other brand he
would have had to put on three coats We
used only two coats and have 4 gallons left."”
H.H H.

A Handsome and Attractive Float.

We guote below notice appearing in local
paper of Bloomsburg, Pa., and it refers to
an example of enterprising work udon the
part of an agent, that cannot be to highly
commended

* There were many beautiful floats i line dunng
the Centenmial ctvic parade on Thursday last, but
none were more strking In appearance or attracted
more aitention than that of the Acme White Lead and
Color Works, of Detroit, Mich, alvertisirg ibheir
New Era High-Grade Paint. Neal's Cardaye Paint,
Davles’ Varnish Stair and other spedialtiss  The
float was constructed by Moyer Bros , thefr wholesale
agents mn this section, and was 1n charge of Mr S W.
Newell. the manafacturers’ representative, who was
here in there interesis during the Centennial  The
float was not only very handsome, but was theroughly

" my* Hat

1 keeping with the high grade of goods manufac- \

ured by the Acme people **

That Stock of Odds and Ends.
On September 4th, we sent you bulleun
No 1i9, asking that a special effort be made
to dispose of a rmscellaneaus stock of cdds

and ends We are disappointed at lack of .

orders for these goods up to date, and believe
that our yepresentatives have not given the
matter the consideration we asked for.
We know that stcck can be moved quickly
if you will *“Take Hold and Lift,” and
earnestly urge you to do so without further
celay.

Letter on New Era For Publization in

# Thoughts.”

1'll have one for you as socn as | can get

to 1t. E. R. H,

{1t has not come so fur, but we are looking for a
goad one —Ed |

| deem him ‘*envious.”

THOUGHTS

September 2o, ggoz

Willie Wiggins' Acknowledgment,
Below you will note Willie's graceful

acknowledgment of the honor of becoming

a member of the Plug Hat Club.

We !

assume that the Th-Ki member on whose

fishing prowess he casts a reflection, will
We are glad that
Wilke mentioned the subject as he has
opened the way for a few remarks 1n this
connection that will appear 1n next issue of
Ti-Kt Tiowvas,

Notice receaved (bat T have obtained membership it
the Plug Hat Ciub, also copy of THOUGHTS. I take
" off 10 the Edutor, and will say I don’t see
where ! come n as * hot-air slinger” when he Is
around { will brave the consequences and wear the
* plug "’ »f a certain member will wear some of the fish
scales he boughz at Avery s when the Ti-Ki's were
fishing Uns summer  |ie need only wear fifty cents
wo:th. | guess there 1s no need to mention names to
those who were there, and the nerve of the man, five

for fifty cents. This beats fishing al} day. Nothing
hke stealing off and buying them If be wears the
scales 1 wil wedr the plug. W.P W

New Era Varnish Contest,

Following are the names of the three

representatives who stood highest 10 above

contest up to September 16th:

Mr. A R. Kelly,
Mr. A D. Hoagg,
Mr. James Dougall.

fP? 393333399 amasams%

The Acme House of Repre-
sentatives will be in session
this year duting the week of

December 15 to 20, inclusive,

333IIIIIIFIIIIIDIVG
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Members Acme Plug Hat Club,

Adonteed Contes:

Mr Alf R Kelly. March 1, 1902, Mich Seal Lead
Mr A E Barron . June 15, 190z..Neal's Alam En
Me 1T D Wilkkon .. Ot r 191 .. W and I Pant
Mr H L Wilson  Nov 1. 100t .Liquid Wood Filler
W C Ne:zl Dec 1. 1907 New CraH G
H F Whnaker March 1.3902. . Davies’V §
S A Hunter ..Apnil 1, rgoz Gramite Floor Pamt

H P Tormnce Juner, 1902 N C.PandT.D

Highest numter

H € Caer ...June l.xqazv.g of points for
51X months

F B Sangster  _.Julyx, 1502 . Unity Varmshes

i W P Wiggins Sept r, 9oz . Master P't'rs’ Col

SECOND DEGREE MEMRERS.

Alf R Kelly Sept 1. 1901 Master P't'rs’ Col
H L Wilson . . .Feb. 13,1902  Household Paints
1 D Witson... . ..May1, xgoz y Neal's Enamels

7 Neal's B-T Ens

Our General Distributers.

California

W E Lutle Pulnt Co, Los Angeles

Domestic O1l Co. San Dicgo
Colorado

W. A Hover & Co., Denver
Florida

The S B Hubbard Cn Jacksonwile

Tampa Hardware Cv Tampa
Georgia

Bush Hardware Co , Columbus

Neal-Millara Co , Savannah
Ithnois

Geo. E. Watson Co , Chicago

Colburn, Birks & Co . Pevna
Indiana

Indianapolis Hardware Co., Indianapels
lTowa

Sickels, Preston & Nutting Co , Davenport

Jd W Edgerty & Co, Ottumwa

Hormick, Hess & More, Sioux City

W H. Torbert, Dubugue
Kansas

A B Whiting Paint & Glass Co , Topeka
Kentucky

R M McFarland Henderson

Robinson Bros. Co , Lousville
Lowmana

L N, Brunswig & Co , New Orleans
Maryland

Carlin & Fulton, B Baluir ore
Mastachusetts )

E &F King& Co, Boston
Minnesota

C W, Hackett Hardware Co,  St, Paul
Missisgipp

Lee Richardson & Co., Vicksburg
Montana .

Eths Pant Co . Butte
New York

Buffato Glass Co., Ruftfalo

Burhans & Black C Syrzcuse

Jno. L. Thompson, Sons & Co, Troy
North Carolina

Hart-Ward Hawe Co, Raleigh

Rurwett & Dunn Co Charlotte
Ohio

Loew Filter & Mig Co, Cleveland

Alfred-Vogeler brug Co,, Cincinnay

Smith Bros Hdwe Co . Cotumbus

Norton Paint & Hardware Co . Toledo
Oklaboma Terntory

Alexander Drug Co Okiahoma City
Oregon

[ E Beach & Co., Portland
Pennsylvama

H.B Semple & Son Easton

logan- hreg Haraware Co Pittsburg

Bard, Reading

Phelp< Qtraw & Co ' ‘Wilkesbarre

Moyer Bros . Bloomshurg
South Carolina

Murray Drug Co Columbia
Tennessee

Fnuts & Weht Chatianooga

Van Vleet-Mansfield Drug Co, Memphis
Texas

Grewner-Kelly Drug Co . Sherman

Houston Drug Co , Houston
Utah

G F Culmer & Bra , Sait Lake Cily
Viginia

Barker-Jennings Hdwe Co | Lynchburg
Washington

Haum & Co,, Spukane
Wesy Virginia

The Hubbard-Wilians Co . Charleston

The Willams & Davisson Co, Clarksburg
W H Chapman & Sons, Wheeling
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No. 2

Remember Those Miscellaneous Goods.

This stock of odds and ends is not dis-
appearing as rapldly as we expec'ed. Per-
haps you do not know what sizes of cans
to offer.

Hare they are:

Bristol Enamel--% pints.

Bristol Family Paint—¥% pints.

Bristol Varnish Stain— ¥ pints.

Wayne Enamel—4 pints

Handy Famuly Paint—Y pints.

Neal's 'Cycle Enamel—14 pints.

Alpha Gold Paint 1s packed 1 boxes with
the gold bronze and hquid separate so that
corsumers can mix them themselves.

Slock of Black, White, Egyptian Green
and Bright Red, Handy Family Paint, is all
gone.

Please send us some more orders.

Just Ponder On This,
301 E. Wallace St , Joliet, 111,

Gentlemen —Piease advise me 1f you
have an agent mm Johet for your Granite
Floor Paint. I have inquired for it m vain
at several stores, and [ do nol want 2 substi-
tute if your paint1s to be had. The Boston
Store. which formerly carried your goods
now sell ** The Perfection,'” a paint which 1s
anything but what the name tmplies, as |
have learned to my great disappomntment.
1 want a gallon of the Graniie Paint, one-
half Golden Yellow, one half of a darker
shade. 1f ] can not get 1t here, please send
me a color card and advise me what it will
cost delivered from your factory.

{Miss) A. L. O'Brien.

The captain of one of cur lake vessels,
who has used Neptuhte, writes us as follows:
*The Spar Varnish made an excellent
finish." We knew that it would, It is a
piece of goods that is built to give satisfac-
tion under severe exposure. We trust our
represeniatives will bear this carefully in
mind whenever the opportunmity presents
itself to place goods of this character,

An Every Day Affair.
Prawrievilie, Mich., Sept. 19, 1902,
Gentlemen.—We have two large houses
in view--are quite sure of the jobs for New
Era. It is gaimng friends against all the
rest, Carns & Brown.

C. F, Pulfer’s Second.

C¥F

PULFER

There was a father had two sons,

And these two sons were brothers ,

Richard was the name of one

And we haven’t learned the other

We haven't learned the other for the

reason that the event happened so recently
that there hasn’t been time 10 select a name
for number two  The stork brought a
bouncing boy to the home cf Mr. and Mrs.
C. F. Pulfer on Sunday last, the 2Ist, and
we are sure that our boys will all joiun wuh
us 1 offering hearty congratulatiors.

This is Something You Didn’t Kaow,

The following is clipped from tke Detroit
Journal of September 24th, Qur boys will
wonder why we did not give them the inside
track of any up-to-date newspaper when it
cencerns 2 move such as we have just
made in arranging to maks our own carns.
We were reserving this as a surprise, but
you know how difficult 1t 1s to keep a secret
of this kind, and since the newspaper has
found us out we will give you its version.

THE DETROIT JOURNAL
September 24, 1902,

FREE FROM TRUST

Acme Folk To Make Theit Own Cans,

Plant of 3,000,000 Can Capacity Instalfed.

At the Acme White Lead and Color Works yester-
day the first turn of machlnery was made i ihe can
factory that has been erected on the site of its plant
The can factory has 2 capacity of 3.000.000 Cans per
year, and occuples a one-stary huilding. soxiso feet
in dimensions, and wil emp'oy at first a furce of about

25 men [t 15 equipped with afl up-10-date labor-
saving devices in the way of machinery and will be
run by electric power, This departure of the Acme
Works brings up an interesting sttuation with regard
to the can trust, which was organized three years ago

The American Can Co , or the trust, at the time of
1ts organization secured contyol of pracucally all the
patents on automalic can-making machinery, and ihss,
together with Its close affiliation with the Amcrican
Tin Plate Co , Jed the trade to he belief that it would
be impossible fur competitors to get can manufactur-
Ing machinery and supphes or an abundance of un
plate  In the course of the pust three vears, however,
the trust has been met with numerous competing fac-
turles. the Michigan and Natuonal Can companles in
Mictigan, for Instance, and thera seems to have been
no tndisposition on the part of the Amencan Tin Plate
Co . to furmsh them wih the raw matertal. There
was an Increase in price of tin cans subsequent to the
organtzation of the American Can Co., but whether or
not this was due to the increase In the pnce of all

- metals at that time, competition has since prachcally

routed any possibility of the American Can Co , dictac-
Ing excessive pnces as a trust.  While 1ts control of
the automatic machmnery devices 1s very valuable
where cans of vie pankular size cve manufactured
by the mihons, there is yet plenty of room for sharp
business competition  The Acme Company's tin can
plantis an example By Its estabiishiment, the com-
pany does not increase 1ts managenal expense and 1t
is enabled to utllize poner. save freight and cut ex-
penses down in many drcctions that it would other-
wise have to stand for in the price it paid for its cans
to an outside concern, and this, 1 a case where
3,000,000 CANS are used per year, is ro inconsiderable
economy.

The new plant of the Acme Company 15 constiucted
with & view solely to manufacturing 1ts own cans and
none of 1ts product will be put on the markel, but it is
an instance of how 1mpossidle it Is for trusts not hav-
ing a natural monopoly, to dictate to the trade.

October Cornpetition.

The competition for membership 1n the
Acme Plug Hat Club for October 1s on
Davies' Liquid Wood Filler, and we trust that
our boys will take hotd with a will and pive
this line the support that 1t deserves. The
results of the September compettion on
Wagon and Implement will be annaunced 1n
the next 1ssue of THOUGHTS

Pushing New Hea Varnish.

My 1des of one way to push the goods 1s
to take two kinds that youn are sure are equal
to any other make i every respect for the
money—say Exterclite and Interolite—and
after interviewing the best painters in the
towns we visit, send them iree a liberal
sample and ask them for a report un them.

S. H. H.
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Suggestions From Representatives Regard-
ing New Era Letters to the Trade,
Following is Mr. Hoag's idea of lotter
house should write a prospective New Era
customer.

Mr John Smith,
Daytona, Fla.

Dear Sir —We have
never bad an agent for
our New Era Hause Paint
mn Daytona, and, manu~
facturing as we do. a
paint, the gqualty aof
which warrants an agent
in every town of any
consequenceinthe U S,
feeling  sure that you
could handle the line to
our mutual sausfaction,
we wish to call your
attention to a few of the
good points of New Era,
as well as advertising
matter and schemes.

In offenng you New
Era, we are not offering
anything new in the way
of paint matedal. Jtts

varnish.

for outside exposure upon doors, vestibules, stc,

connection with Exterolite.

which 1n connection
stand the rough
be subjected when

ating of Ingredients, afforded by heavy mills, give o
degree of excellence not to be attained wath a paddle
and produce a piece of goods that will cover further
and wear longer thap any inxed-by-hand article.
Now as regards the so-called cheap mixed pamts.
Manufacturers, in order to put these goods on the
market at such prices as they do, have had to resort
! to the use ot cheap material. All of these cheap

VARNISH CHAT

PLUG HAT SERIES
No, 5—NEPTULITE,

!

In No 4 we told you something about Exterolite, a varnish especially adapted
This time it is Neptulite,
a varnish adapted for even more severe cxposuré than that referred to in
Neptulite is, as its name imphes, a marine
It 15 not only tough, elastic and water proof, but 1s extremely
pale and perfectly fitted to *‘bring out'' the natural beauties of the
most d%licats woods, and will not discolor the lightest tints, features
with its ability to with-
usage to which it must

inal sale of so-called cheap mixed palnts, but a
dealer who continues to handle such goods finds at
tmpossible to retaln his trade. Whereas an inmal
sale of prepared pant such as **New Era,’ might
require some effort, but will sell itself the second time
Is 1t nut more to be desied to sell a mixed paint
that you ¢an siand up before a customer and
consclentiously guarantee as the best you rould offer
them 7° Do you not con-~
sider good results to your
customer the hest adver-
tisement you can bave ?
Now, a word as to our
advertising  [n connec-
won with our ** New Era ™
for the store we furnish
a very atuactive line of
advertsing matter [n
addition to this we have
2 system of letter wnting
among property ownurs
which 15 very effecuve
n building up business
Our representative,
Mr E R. Heag. will be
in Daytona soon and will
call on you with a view
to placing the line with

continually exposed you.

Trusting that in the

composed of strictly pure
carbonate of lead, oxide
of zinc, pure hinseed otl,
turpentine and turpentine
dryer and absoluicly
nothing clse All of
which are recognized as
pure paint material. It
15 a very easy matter for

{0 the elements,
for this class of
brithant lustre and
surface thal can
from the use of the
perly manipulated.

render 1t invaluable
work. It imparts a
full, well rounded
only be obtained

finest materials pro-

Recommend it

meantime, you wii give
the proposition careful
conswderation,

December
Convention.

We want to m ake
the convention this

me to make such state-
ments, any one could do
that, but are the ofhcers
of their company going
10 back them up in these can
statements >} shall en- store
close a certificate of
purity to which is at-
wched the signatures of
the officers of our com-
pany, verifying my
statements

In offering a high grade
paint such as New Era
to consumers, dealers
very often have two
propositions confronting
them, lead and oil, mixed-
by-hand goods and so-
called cheap mixed paint.

Let us deal with the
first There can te no
dispute over the asser-
tlon that paints mixed ready for use dre a hatural
developmen1 from needs of consumers, The large
manufacturer has the advantage of buylng his
materlal with better assurance as to quality and purity.
The mechanical advantages for guiding and incorpor-

achieved without the complete and perfect
facilities at our command.

I “Take Hold and LiTt

materials or adulteratons are detnmental to the
wearing and covering capacity of the paint and to
such goods as these can be traced the cummun
prejudice against mixed paints.

It is oftentimes comparatively easy to make an

strongly for spars, decks and cabins of vessels of every character,

where a high quality fimsh 1s required, and remember, also, that it
be utilized for any purpose where Exterolite might be used, such as
fronts, frout doors and vestibules. The most critical judges of gaod
nish can take no exception to this plece of goods from any standpoint— body,
lustre. transparency. toughness, working properties or durability,
thing you can offer with the confidence bornof a knowledge that 1t
cannot fail 1o please,
varmsh making, and one that could not possibly be

It is really a tnumph in the art of

year the most suc-
cessful of any that
we have ever held.
We want it to be the
best in both a busi-
ness and a social
way. We hope our
representatives  wil]
attend, with definite
ideas to express in
regard to matters
that will tend to
impreve conditions
where tmprovement
can he be made.
Don’t come in with-

var-

It 1s some-

out ideas. Realize
that you are
expected to con-

tribufe something to the common cause.
Don’t wait until you arrive to think of what
you want to say or do, but prepare your-
self in advance so that you can gwve full
value for the benefit you expect to receive.
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October &, rgoz

Bristol Display Stands.

We are almost ashamed
to advise you that we stll
have about forty of the old
Bristol Display Stands on
hand, as per illustration.
You will remember that we
have made 1t very easy for
you to dispose of these by
simply offering them as an
inducement to the dealer
to make his order a little
larger. We hope thal our
boys will take hold of this
proposition so carnestly that
when they come to theCon-

vention, we will not be
position to again remind
them that ‘““we still have
some Bristol Display Stands
on hand.” Yes, this 25

mcant for you,

Result of September Contest on Wagon
and Implement Paint,

5 W NgwsBLL

Sam. Newell is winner in the race for
membership in the Plug Hat Club distancing
all competitors in a way that shows that
while Sam 1s new rnaterial, he 1s built of the
right kind of stuff. Twenty-six new customners
on this lice are what gave him his long lead.

Sam will look just exactly as well i a
plug hat as some of the other rmembers of
the Plug Hat Club, and we know they will
welcome him enthusiastically to their ranks,
We extend congratulations.

October Competition.

The competition this month 1s on Davies’
Liquid Wood Filler. When we first started
these competitive series, Ligmd Wood
Fillers, all brands, were set aside for Oct-

ober, but since then, second-grade wood fill-
ers, together with other second-grade goods,
have been discarded so that you will please
confine your efforts to “ Davies’’ alone,
‘We should like to note an exéraordinary

effort to push sales on this hne hard during ,
the present month. We hope that the repre- |

sentative who wins recognition will have
accomphshed something i which he can
take more than an ordmnary amount of pride.

The goods are a staple with your trade,
and tt should not be so very difficult to start
4 great many new customers. When they
start, we know they will continue, There is
not a liquid wood filler on the markst that
can mn any way excel Davies, and there are
very few, if any, that equal it

Varnish Contest to October Jst,

Messrs. A, R, Kelly, A. D. Hoagg and
James Dougall are playing a sort of “‘pussy
wanis a corner’’ game in the New Era
Varnish contest.
indicates that these gentllemen still lead 1n

The following record

this contesi: Mr. A. D. Hoagg has forced .

taken second place, and Mr. James Dougall
is holding his own at third. 1f they knew
how closely they were bemng pushed, and
if some of the other boys knew how near
they are to the top, the scrimmage, we
believe, would be even livelier than it is.

Our General Distributers,

Cahtornia
W, E. Little Paint Co ,
Domestic Oll Co
Colorado
W. A Hover & Co,
Flonda
The S. B Hubbard Co
Tampa Hardware Co
Georgla
Bush Hardware Co ,
Neal-Millard Co.,
Ilinos
Geo. E. Watson Co ,
Colturn, Birks & Co ,
Indiana
Indianapolls Hardware Co .
lowa
Sickels, Preston & Nuiting Co ,
J. W. Edgerly & Co ,
Hornick, Hess & More,
W H. Torbert,
Kansas
A B. Wbiting Paint & Giass Co ,
Kentucky
R M McFariand
Robinsan Bres. Co .
Lowsiana
L. N. Brunswig & Co ,
Maryland
Carlin & Fuiton,
Mavsachusatts
E &F Kng& Co,
Minaesota
Hacket:, Walther, Gates Hdwe
Co.
Mississippi
« sLee Richardson & Co .
Montana
Elbs Palnt Co.,
New ¥ork
Buffalo Glass Co..
Burhans & Black Co ,
Jno. L Thompson, Sons & Co ,
North Carchna
Hari-Ward Hdwe Co .,
Burwell & Dunn Co
Ohio
Loew Hardware Co ,
Altred-Vogeler Drug Co ,
Smith Bros Hdwe, Co,
Norton Paint & Haraware Co .
Oklaboma Territary
Atexander Drug Co ,
Oregon
F E Beach & Co.,
Pennsylvania
H B. Semple & Sons
Logan-Gregg Haraware Co
Bard, Schiott & Ca ,
Phelps-Straw & Co .
Moyer Bros,
South Carolina
Murray Drug Co ,
Tenncsace
Frins & Wieh!
Van Vieet-Mansfield Drog Co ,
Texas
Greiner-Kelly Drug Co ,
Houston Drug Co.,
Utah

G F.Cuimer & Bro .

himself to the fop, while Mr. Kelly has , Vir@ma

Barker-Jenmngs Hdwe Co ,
Washington

Baum & Co..
West Virgina

The Hubbard-Wihams Co ,
The Wilhams & Davisson Co.,
W H Chapman & Sons,

Los Angeles
San Drego

Denver

Jacksonville
Tampa

Columbus
Savannah

Chicago
Peona

Indianapolis

Davenport
Crttumwa
Sioux Cny
Dubuque

Topeka

Henderson
Louisviile

New Orleans

Baluwore

Boston

St Paul
Vicksburg
Butte

!siuﬂalu
racuse
Troy

Ralergh
Charlotte

Cleveland

Cincinnan

Columbus
Toledo

Oklahoma City
Portiand

Easton
Priitsburg
Reading
Wilkesbarre
Bloomsburg

Columbia

Chattanooga
Memphts

Sherman
Haouston

Sa.t Lake City
Lynchburg
Spukane

Charleston
Clarksburg
Wheellng
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NO. 4

Sgpring Datings.

This 15 not the ume of the year that
spring dating should be made. Some of
our representatives seem to be under the
impression that if they can gef goods in
by offering advance dating of March or
April, that they are
justified in doing se
even though the
orders are for small
amounts. This
method does not pay
in the Jong run,
Dealers can be
mnduced quite readiiy
to place an order cn
terms of six or seven

-

of self-preservation, they think 1t is neces- I almost universal. Some of our representa-

sary for them to do likewise, and there you
are. [t has grown fo be a custom to offer
spring dating on goods sold late 1in the
season, say from after the middle of
November, on sfocks for spring use, but

VARNISH CHAT

PLUG HAT SERIES
No. ¢—LINOILITE.

Linoilite is an article originated and made only by us, and 1s especially adapt-
ed fcr general utility work on interiors not subjected to extreme usage, ard
1s far superior to hard oil {imshes, etc., in body, color, brilhancy, trans-
parency and working and drying qualities,
left 1n the gloss finish, or rubbed with water, or o1l and pumice stone. It

1t dries very hard, and can be

tives became discouraged. We think from
the datings made by way of inducement,
that a few of them must have become
desperate. They took about the worst way
they could, however, to actually remedy
the cenditions, and
simply laid up
trouble for them-
selves and us i the
future by granting
concessions that are
unbustness-like and
that must be fought
to a finish later on.
Make up your mind
that you wiil not be

months. but if a
concession of that
sort 15 made once
it will be expected
again. It creates
a very bad precedent
as 1ndicating a
willingness to make
unrcasonably hberal
terms f we are
forced to it. There
1s no parttcular
credit for the repre-
sentative who geds
goods tn by holding
forth unbusiness-like
inducements., No
more goods are sold
in the Jong run, and
in a case of the
kind referred to, 1t
means that the
dating habst which
has grown on the
paint and varnish
business to an
alarming extent, 1s
given a further
mpetus.  OQur com-

petitors learn of
deals of this kind,
and the first thing
that some enterprising representative reports
to his house 1s.
spring dating on goods sold n October,
and are dcing it generally.”

Lin-
ma-

15 also susceptible to a polish. This varnish will rub under favorable
Linoibte is an article we would like
a fine, medium priced

conditions in from 36 to 48 hours.
10 seil freely, as it 1s
varmsh, well worthy
tion by the trade,
body, color, brih-
and working and
sold at a reason-
paler grades, but
celled for general
Linoilite can be
cans. Consult your
packages, etc, On

of favorable considera-
Linoliite excels in
ancy, transparency
drying qualties. Itis
able price. We have
Linoilite i1s not ex-
all around work.
bought only in sealed
varnish list for prices,
open-grained  woods,

a good mineral paste filier should be used, preferably Davies’ Paste
Wood Filler, which should be thoroughly rubbed off before applying

oilite.

Or close-grained woods use Davies’ L:quid Wood Filler, but
ple, birch, and sycamore, white shellac 1s preferable. Two or three

on
coats

of Li- noihite (according to the nalure of the work in hand) should be used.
allowing sufficient time for drying between coats.

As a malter

directed

Rub down with fine sand-

paper, curled haw or moss, and follow with one or more coats as
If a dead finish 1s desired, allow about three days for the

last coat to dry, then rub down with powdered pumice

stone and water.

Mf a gloss or polished finish

1s deslred, use oll instead of water.

‘Tak= Nold and Lift.

sold before the end of the season,
September was a bad month.

at this particular season, goods are bought
“The Acme are givtng | for current requirements, and are usuvally

perfectly hard.
when offering the goods.

Rains were

a factor in increasing
I any way an

existing  evil that
should be overcome
rather than pro-
moted.

We are anxious to
get new customers.
We want to get
them in a legitimate
business-hke way,
and we don't think
that general business
conditions demand
any such radical
measures as March
and April datings at
this time on sample
orders.

An Erroneous State-
ment Regarding
Exteralite,
in article No 4 of

the “Plug Hat

Series” we made

the statement that

Exterolite will dry

hard in from ten to

twelye hours, This
was an error. The
goods will dry free

from dust in frem ten to twelve hours, but
require from four to five days to become
Kindly bear this in mind
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THOUGHTS

Slips for Prospective New Era Agents.

copy of slip which you should use when
requesting us to write to prospective agents
for New Era. Do not use

asking us to write to consumers.

When the dealer you wish us to solicit1s
not rated by the mercantile agencies 1t is
necessary for you tc give us, in connection
with this slip, proper information regarding
his financial standing.

This 15 especially necessary in cases
where you are not sure that your distributer,
who would handle the account if secured,
would accept the nisk. We do not wish to
solicit a man’s trade before we know if the
distributer 1n that terrilory is willing to
accept the credit nisk.

Also we ask that you mention the dis-
tributer’s name, 1n whose terntory the
prespective dealer 1s, upon the bottom of the
slip so as to save us the trouble of locating
the town on the map. This extra detail
work amounts to a good deal at this end,
when you consider that there are a good
many sips comung 1u each day. Also
make 2 point of notifying your distributer,
or their representative, of this possibibty,

them when

and ask therr assistance in landmg the

business.

Do not fail to use these shps, 1f you
have not a supply. they will be sent you
upon request. Please da not write upon the
backs of them, but write any extra remarks
or instructions on regular letter paper.

Answering Correspondence,

QOae of the most essenual things, 1n order
1o prevent confusion and Zelay, 1s to answer
your cerrespondence promptly. It don’t
save tume 10 permit letters to remawn
unanswered, but
well as the correspondent at the other end
of the l:ne. Here is a case in point: We
wrote one of our salesmen on the 5th,
regarding a question raised by a customer,
that needed 1mmediate attention. On the
16:b he had not responded, and we had to
write him again., We agamn wrote him on
the 26th, and finally received an answer,
which embodied about a dozen words, at
the bottorn of our letter. No excuse or
explanation for delaying our buslness in the
way that he had. Itisa mystery 10 us why
that man failed 10 answer our first lettar,
and his failure to answer our second, a still
greater mystery. When he fnally does
answer, he makes no explanation whatever.
He got his mail, we know, because he kept
right on traveling, and he couldn't have
done it unless he received his rermttance
for expenses.

increases your work as !

We attach to this issue of THOUGHTS a

Miscellaneous Stock,

We are glad to see some orders coming
in for the miscellaneous stock which we are
frying to work off with yocur assistance,
but we still have left a large stock of well
assorted colars. Strange o say some of
cur representatives, whom we considered
strong o this class of trade, have not sent
in an order, as yet. We sincerely hope you
will do all you can to get rid of this stock
promptly. It won’t be wasting your time to

! spend half an hour occasionally 10 pushing

|
|

i
|
|

these goods.

This is the way the Augusta, Ga.
*“Chronicle”* announced the arrival of our
feiend Mr, McCauley:

*Col C. F. MiCauley, of Detroit,
Mich , is among the prominent arrivals
at the Adbion."”

Mr. McCauley must have an advance
press agent.

Bethany, Mo., Oct. 6th, 1902.

Acme White Lead and Color Works,
Detroit, M.ch.

Dear Swrs.—I have tried nearly every-
thing, and find that none of the so-called
cieaners come up with your Mazolene.

J. W. Surover,

33IDIIIIDIDIIIIIININY
The Acme House of Repre-
sentatives will be in session

this year during the week of

December 15 to 20, inclusive.

n
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!
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Members Acme Plug Hat Club.
Adustted Contes:
March s, 19us, Mich Seu) Lead
.June 15, 190t.,Neal's Alum En

Mr Alf R Kelly..
Mr A E Barron ..

Ms [ D Witson  Oct 1.1901....W and 1 Paint
Mr H L Wilson  Nov. 1, reor  Liquid Wood Filler
W C Neal . Dec 1,1901, New EraH G
H. F. Whitaker .. March1,1902 . Davies' V. §
5 A Hunter ... April 1, xg02z Gramite Floor Paint
H P Torrance .. .Junert,190z .N C.P.and T.D
Highest number
H.C Cater . June 1, 3902 g of points for
. slx months.

F B Sangster . July 1, r302 . Uuhty Varmishes

W P Wiggins Sept 1, 79502 Master P t'rs' 'Col

S W, Newell ... Oct 1,190z ..W and [ Pammt
SECOND DEGREFE MEMBERS.

Alf R Kelly . Sept 1, xgor ,Master P't'rs’ Col
H. L Wilson Feb. 1, 100z,  .Household Paints
I D. Wilson { Neal's Enamels

May g, 3902 . ¢ Neal's B-T Ens.

Qctober 11, 190,
Out General Distributers,

Calitornia

W E Little Paint Co , Los Angreles

Domestic Ol Co. San Diego
Colorado

W. A Hover & Co, Denver
Flonda

Tte S B Hubbard Co Jacksonvitle

Tampa Hardware Co ampa
Georgla

Bush Hardware Co , Columbus

Neal-Millard Co , Savannah
Iltino1s

Geo E Watson Co , Clicago

Colburn, Birks & Co ., Peona
{ndiana

Indianapolis Hardware Co , Indianapolis
lowa

Sickels, Preston & Nutting Co , Davenport

J W Fdperly & Co, Quumwa

Hornick, Hess & More, Sioux City

W H. Torbert, Dubuque
Kansas

A B Whitng Paint & Glass Co . Topeka
Kentucky

R M McFartand Henderson

Rotinsen Bros. Co , Louisville
Louisiana

L. N. Brunswig & Co , New Orleans
Maryland

Carlin & Fultor, Baltyrore
Massachusetts

E &F. Kmg&Co, Boston
Minnesota

Hackett, Walther, Gates Hdwe

Co, St. Paul

Mississipp1

Lea Richardson & Co , Vicksburg
Mentana

Etits Pamn1 Co.. Buute
New York

Buffalo Glass Co., Buffalo

Burhans & Black Co . Syracuse

Jdno L Thompson, Sons & Ca ., Troy
Narth Carolina

Hart-Ward Hawe Co, Raleigh

Burwell & Dunn Co. Charlotte
Ohio

Loew Hardware Co , Cleveland

Altreg.Vogeler Drug Co , Cinannati

Smith Bras Hdwe Co, Calumbus

Norton Paint & Hardware Co. Toledo

Oklahoma Territory

Alexander Drug Co , Oktahoma City

Oregon
F.E Beach & Co , Portland
Pennsylvania
H B Semple & Sons Easton
Logan-Gregg Hasdware Co Pittsburg
Bard, Schiott & Co , Reading
Phelps-Straw & Co , Wilkesbarre
Moyer Bros , Bloomsburg
South Carolina
Murray Drug Co , Columira
Tennessee
Fritts & Wieht Chaltanooga

Van Vieet-Mansfield Drog Co, Memphss
Texas

Greiner-Kelly Drug Co , Sherman

Houston Drug Co , Houston
Utah

G F.Culmer & Bro , Salt Lake City
Virgunia

Barker-Jennings Hawe Co , Lynchburg
Washington

Baum & Co,, Spokang
Wess Virgima

The Hubbard-Williams Co , Charleston

The Williams & Davisson Co, Clarksburg
W H Chapman & Sons, Wheeling
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PROSPECTIVE PURCHASERS

or

High-

NeW Era Grade
Prepared Paint

Date

1 have interested dealer named below in

above line of goods, and believe with proper

co-operation from the house can succeed in

placing the line, Please **follow up’’ my work
carefully,

NAME

City _ STATE
Handlesabout . ______ gallons per year.
Rating. _. ... —————

REPRESENTATIVE.
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DETROIT, MICHIGAN, OCTOBER 18, 1902.

Orders for Advertising Matter.
When you send us an order for advertis-
icg matter, with duplicate or direct order,
desiring us to print customer’s name, etc.,
on booklets, business cards, etc., you would
be handling the matter (n a strictly business-

iike manner, if you
would make a point
of sendng us a biil-
head, or other
printed matter,
showing the custom-
er's name. lf you
do nat do this it 1s
hkely to result in
our printing up a lot
of booklets, etc..
with a customer's
name or address
spelled incorrectly.
which means a total
waste of the litera-
wure so printed.

We had a case n
point recently,
where a representa-
tive sent us a
duplicate order, to
which he attached
an order for *‘ads,”
on which we were
requested to pnnt
his name, etc. He
had the name
wntten as “T. J.
Brant’B whereas
both Dun and
Bradstreet gave his
name as 7. /.
Bryant. We
printed the latter, but
are not sure which
1s correct, although
the chances are
strongly 1n favor of
Dun and Bradstreet.
A printed slip insures
accuracy, and does
away with any pos-

sible loss in this direction.

Covering Your Territory.
About 1wo-thirds of the fall season has

NO. 5

passed, and we note, {n many instances,
that our representatives do not seem to
realize the fact that their entwe territory
should be covered before the close of the
scason, Almost every season we find that
' qutte a number of our representatives do not

VARNISH CHAT

PLUG HAT SERIES
No. 7-SATINWOOD FINISH.

When the demand ts for 2 specially good piece of varnish for intenor wood-
work, something light 1n color, tough and elastic, good body and fine work-
ing properties, recommerd Satinwood Fimish. 1t 1s not so light in color as
our White Maple Finish, but white maple is a wood that demands such
special treatment 1n the way of lightness of color that its requirements are
no crilerion of what is needed for woods used n 1nterior finishing
in a general way, With Satinwood Finish, either a dead finish or
briltiant polish, lasting and durable, may be produced, and is well
“ITapted for work where : a varmsh of zht color
1s required  We hearti- ly recommend and
urge its use for dwell- ngs, pubhc bulldings,
cabinets, mantels, etc It 1s a speciaily fine
plece of goods for the money, It will rub
easily in from 36 to 48 hours and may
be poiished to a high lustze, Put
wp only in sealed cans. See your
price lists for infor- mation relat:ve to
prices, packages. ¢tc. Drvections for
use : On open-grain- ed woods, such as
oak, ash, etc., Nl with a mineral filler
(preferably Davies’ Paste Wood Filler). wipe off clean and apply two
or three coats of Satinwood Finish, according to the nature of the
work in hand. Allow from 36 1o 48 hours between coats and sand down each
coat with fine sandpaper, or rub with curled hair or moss If a dead sur- face
1s de- sired, allow three or four days for the last coat to harden, then rub down with
powdered pumice stone and water, 1f a polished fimsh 1s desired, use oil n-
stead of water. A light coal of oil rubbed with pumice stone and water
may also be used for the final finish, but when oil is used the surface
must be wiped off perfectly dry. To finish white pine, whitewood,
cypress, hemlock, sycamore, birch and maple, Davies’
Liquid Wood Filler may be used to good advant-
age, but on the three Jatter woods white
shellac is preferable,

after those points.

RCMEVARNIS R WaRKS

[ Tohe Hold and Lift 4

maxe good powts that should be looked
after. We don't wan't to hurry you with

your work  You must take sufficient time
to do it well, but when you authorize us to

publish a list of towns, representing the
points at which you will be responsible for
business, we naturally expect you to look

Look over your list of towns and figure
the number of same that have been made-

thms fall, and the
number that remain
to be made, and
then figure the
length of time which
you have to work,
and how you are
going to do it: but
don’t come n at the
end of the season,
after you have
covered only one-
half to three.fourths
of your towns and
say you could not
make any more
We don’t want you
to have any more
than you can make,
and can make
propetly.

Varnish Contest.
x—A. D. HOAGG
2—A R KsLwy
3—E R HoaG

This contest 1s

becoming decidedly
interesting, There
are so many near
the top, and the
difference  between
their sales is so
slight that the
positions are apt to
vary about every
day. This report
1ndicates positions
as they stood on
QOot. 16th, A. D.
Hoagg still hangs on
to the top; Mr. Kelly
15 holding on like

grim death, and E. R, Hoag 1s pushing him~
self to the front with vigorous strides. There
are several others just behind the scenes,
who, every once in a while, come to view.
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The Acme House of Representatives,
The Acme House of Representatives wall

convene from Dszcember 15th to 20th, in- |

clusive.  We want this to be the best con-
vention that we have ever held, [t oughtto
be, PFractice makes perfect. On our part,
by carefully considering the features of past
conventions, we shall endeavor to eradicate
fealures that are the least valuable, and
utilize those that wili result in the most
practical good, also introduce new features
that we aalicipate will result to the benefit
of all,

If co-operation is a good thing In ouy ozim
business circle, it will be equally as good for
those with whom we are closely allied. We
believe that we shall have delegates from the
nine Ti-Ki Clubs attend our convention. We
have invited two delegates from each club,
offering to pay the expenses of one tf the
aouse with whom the club is connected will
pay the expenses cf the other., We have
also 1ssued invitations to other distributers,
who have not as yet formed these clubs. re-
questing them to organtze same before our
convention, and offering, as in the case of
clubs that havs already been established, to
pay the expenses of one delegate if they will
send another.

We believe it will be a good thing for our
distributers to meet aach other, and 1o mest
us at home. [t will make them more
familiar with our plans and methods, 1t will
convince them that we are In dead carnest,
and the faith which we have i our own
organization, the confidence we have in our
goods, and methods of doing business, shall
cause them to more clearly understand that
we consider their interests and our own as
mutual, that we depend upon their co-opera-
tion for best results, and in turn, make every
effort not to cause them any disappointment
in the fulfillment of the obligation we owe
them. It will afford us an opportunity of
showing our geod-will and appreciation of
their assistance. |t will be pleasant to meet
all these gentlemen in a social way, and let
them see us as we actually are at work and
at play.

The soctial features of the convention will
be ample to afford the necessary relaxation
from the thorough and careful consideration
of the business topics, and we trust that the
knowledge that each and every one of us
have “Taken Hold and Lifted” i the
business of the convention will cause the
social features to be the more thoroughly
enjoyed.

That Overstock of Jobbing Goods.
We sent you another bulletin this week
about those jobbing goods that have not

been sold. We are positive that if you ,

asked ary one of our store-trade representa-

THOUGHTS

Ocwber 18, xco:

+ tives 1if they could sell a gross of one inch
specialty brushes 1n a month’'s tme,
pruvided they gave it specfal attention, the
| answer would be an unquahfied “ yes.”
This is just what we are asking you to do.
The brushes are just an illustration that
applies to all the goods listed in bulietin.
We don’t think you fully realize. Perhaps
you think the other fellow wiil sell the goods.
Never mind the other fellow. Think of the
proposition as one that 1s up to you. When
you realize this, the assorted overstock wili
commence to move, We are anxious to
have it move. Please reafrze the proposi-
" tion and ' Take Hold and Laft.”

I receiwved your letter, together with con-
. gratulations, advising me that | have the
honor of becoming a member of the Plug
Hat Club, which I appreciate very much,

T thank 1t rather dangerous for me to make
my debut in this localty (Sam travels in
Pennsylvama), as 1 might be taken for a
coal operator, and as a salesman 1s only
entitled to one siik tle, [ had better wait
until [ get in a safer place 1o don the plug.

Thanking you for the heror.

S W.N.

37995-‘)?) )99-)9999993999%3%

The Acme Housz of Repre-
sentatives will be in session
this year during the week of

December 15 to 20, inclusive,
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Members Acme Plug Hat Club.

Achnitted Contest
Mr Al R. Kelly. March 1, rgor .Mich Sea) Lead
Mr A.E Barvon .. June 15, 39u1,.Neal's Alum, En
Mr I D Wiison Oct 1. 1901 W oand 1 Pamt
Mr H L Witson  Nov. 1. war  Liqund Wood Filler
W C Neal , Dec 1. 1901.. .New Era H. G
H. F. Whitaker ... March1.1902 . Davies' V S.
S A Hunter . ..Apnit 1. 190z Grantte Floor Pamt

H P Torrance Juner.mgoz N C.P.and T. D.

Highest number
of points  for
six months

Utity Varmshes

W P Wiggins.... Sept 1, 1602 Master P't’rs” Col

S W Newell ..... Oct. 1, 1902 W and [. Paimt

SECOND DEGREE MEMBELRS.

H C Cster . . ..Juner, xgez %

F B Sangster . . July 1, r502..

Alf R.Kelly. .. Sept.1. 1901 Master P't'rs’ Col
H. L Wiison . Feb.1, 902 .Household Paints
| 1 D. Waison Mnyx, 190z | Neals Enamels

i Neal's B-T Ens.

Qur General Distributers.
California

W E Little Paint Co , Los Angeles

Domestx Oil Co San Diego
Colorada

W. A Hover & Co, , Deover
Florida

The S B Hubbard Ca Jacksonvilie

Tampa Hardware Co Tampa
Georgia

Bush Hardware Co , Columbus

Neal-Mikarda Ca , Savannah
Ilinots

Geo E Watson Co ., Chicage

Colburn, Birks & Co . Peona
Indiana

Indianapolis Hardware Co . Indianapons
[owa

Slckels Prestor & Nu(tlng Co , Davenport

W. Edgerly & Ottumwa

Hcrmck ess & Nlore Sioux City

W H Torhen Dubuque
Kangas

A B Whiting Paint & Glass Co , Topeka .
Kentucky

R M McFariand Henderson

Robinson Bros. Co , Louiswille
Lowsiana

L N. Brunswig & Co , New Oriean
Maryland

Carlin & Fulton, Bualtir ore
Massachusetts

E. & F King & Co, Boston
Minnesota

Huckett, Watther, Gates Hdwe

Co. St Paul

‘M:ssissippi

Lee Richardson & Co . Vicksburg
Montana

Eihs Pamt Co , Butte
New York

Buffale Glass Co , Buffalo

Burhans & Black Co | Syracuse

Jno L. Thompson, Sons & Co , Troy
North Carolina

Hart-Ward Hdwe Co, Raleigh

Burwell & Dunn Co Charlotte
Ohio

Loew Hardware Ca . Cleveland

Alfred-Vogeler Dxug Co. Cincinnal

Swmath Bros Hdwe Co , Columbus

Norton Pant & Hardware Co, Tuledo
Oklahama Territory

Aleaander Drag Co , Oklahoma City
Oregon

F.E Beach & Co, Portland
Pennsylvania

H.B. Semple & Sons Easton

Logan-(regp Hardware Co . Pittsburg

Bard, Schlott & Co , Reading

Phelps~-Straw & Co , ‘Wilkesdarre

Moyer Bros , Bloomshurg
South Carolina

Murray Drug Co Columbna
Tennessec

Fritts & Wieh! Chattancoya

Van Vleet-Mansfield Drug Co, Memphus
Texan

Greiner-Kelly Drug Co . Sherman

Houston Drug €o, Houston
Utah

G F. Culmer & Bro , Salt Lake City
Virgina

Barker-Jennings Hdwe Co . Lynchburg
Washington

Baum & Co,, Spokane
Wes1 Virginia

The Hubbard-Williams Co , Charleston

The Wilhams & Davisson Co, Clarkshurg

H Chapman & Sons, Wheeting
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NoO. 6

Present Business Conditions.

We are now practically at a period that
may be described as * between times™—too
late to sell goods for current requirements,
and too early for spring trade. The fall sea-
son has been somewhat of a disappointment.
The causes which
contnbute to thisare
more the result of
weather conditions
than anything else.
The oprevalent
rains duning the
spring, resulted 1n
large quantities of
stock being carried
over into the fall

f
make a desperate splurge for spring business

in November, particularly the lailer part of
November, and to grant spring datings on
stocks sold at that time. The spring dating
habit has grown Into a erying evil.  We ought
not to encourage it. As a matter of self-pro-

VARNISH CHAT

PLUG HAT SERIES
No. §—~WHITE MAPLE FINISH.

There s a steady demand for a white varnish that will not discolor the most
delicate shades of such woods as white mahogany, or bird's eye maple, nor
destroy the punty of a pure white or the daintiest tints over which it
may be apphed. White Maple Finish is made for just such purposes.
To produce such an artiole 13 a delicate undertaking that requires extra

skill, accuracy and long experience,

No novice can select and com-

before, say the 10th or the middle of Novem-

. ber, and even this advice must be taken with

a grain of salt. Our competitors have met
with the same conditions as ourselves, If
they start the ball rolling by granting these
spring dalings earher than usual, we may be
obliged to meet them,
but do not let us pre-
cipitate matters.
Don’t make the error
of supposing that the
spring dating mistake
1s a regularly estab-
lished custom that
must grow 1n propor-
tion as the years ad-
vance, ltisanevil,
and should be recti-

seascn, The fall
seasun  tself, was
sprinkled  hberally

with rainy weather,
This was of nospecial
assisiance in the way
of promating busi-
ness resulting from
outside pamting.
The consequence is
that goods for cur-
rent requirements
this fall moved slow-
iy, and at the present
ume there is very
Little dong. This
has resulted n some

let

bine the proper materials, nor superintend the process of transforming

them from ‘‘crude
article of mechanical
It requires time, as
goods must be well
The gums must be
specially and aare-
ditions at each
cess from the
placed in the melt-
the varnish is
age tank must be

WL -
B L S

Vﬂb'r.n"“\

PR A Vakn rWomen

Ao e aibra

stock "’ into a finished
and artistic perfection.
well as skill, for these
aged to be nght.
right, and the o1l
fully prepared. Con-
stage of the pro-
time the gum s
ing kettle to the time
pumped into the stor-
just right.  White

Maple Finish dries dust free in from 8 to 10 hours, and admits of

rubbing in from 48 to 60 hours.

1f a beautiful polish 1s desired,

fied. Confine your
sptiay datings to in-
stances where they
are granted for the
sake of securing a
new customer. There
1s no earthly use in
granting a spring
dating to an old aus-
tomer, whose busi-
ness is established in
our line and who
does not want our
goods before the
time is ripe to selt
them, and who will

of our representa-
tives ‘‘taking time
by the forelock,” and
trying to urge the
placing of business
for next spning. We
are not prepared to
say that this 15 a
mistake 1n special
cases, but we do re-
gard such a policy
as dangercus if in-
dulged in generally.
if dealers do not re-
quire goods before
next spring, no material gain has been made
by practically foreing them to place the
goods in stock at thisime. [t {s 2 well-estab-
lished custom, unfortunately, perhaps, to

use:

stead of ol.

it stand another day or so. This varnish works very free, Directions
For an egg-shell gloss on maple or light close-gramned woods, use
coat of white shellac, sandpapered to a smooth suxface, followed by two or three
coats of our White Maple Fimish, Rub first coat with hair cloth or curled hair,
and the last coat with pulverized pumice stone and raw linseed o1, If
a dull finish 1s desired, use water and pulverized pumice stone -
To obtain a polished finish, the last coat
should be rubbed, first with pulverized pumice

stone and water and then with pulver-
ized rotten stone and oil.

toction we are obliged to accord these datings, |
but don't let us stretch out the period to any
greater extent than already prevails. Don’t

| commence active work for spring business

Jo¥  buy from us at that
one time,
Somé of our repre-

sentatives are ev(-
dently so afraid that
they will have a bad
record that they have
made some breaks in
the way of spring dat-
ingsn order toadd a
httle exira business
this fall, and in some
of these cases, 1t will
oaly re-act upon their
spring showing.
Nothing is gained by forcing goods upon
established trade, Let the forcing be done,
where 1t is, for the purpose of creating new
business for the future.
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THOUGHTS

Qctober 25, 1002

This Year’s Convention Hall,

There 1s no question but what the Acme
House of Representatives will have all the
room that they will require for the sesslons
in December next. The new four-story
warehouse 1s rapidly approaching comple-
tion. They are now putting in the sash, [t
will 1akc a comparatively short time for in-
terior decoration, as this will consist manly
of steam pipes, and such facilities as may be
needed for the careful storage and ramd
handling of stock. Each of the conventions
of recent years have been held in a new
building, commencing with the Advertising
Department, varmsh tank-rcom and now the
new warehcuse. Next year we prophesy
that the convention will have permanent
quarters in Convention Hall, to be included
in plans for our new office and advertising
building.

Bring your 1deas with you to this conven-
tion, Carry along your enthusiasm as well
as your confidence in your ability to con-
tnbute to the benefits to be derived by get-
ting together and discussing the business in
which we are all interested from all stand-
potnts, We don’t want any bashful dele-

gates. Every member of our Ti Ki Club is |
Some of them have not as yet *

an orator.
discovered the fact, bul the germ of elo-
quence is there. and a little probing in the
right dwrection will bring 1t to the surface,
Don't come in simply to absorb (deas, but be
prepared to radiate the notions you entertain,
No man can wark a termtory for 2 whole
year, or even for a season, w:thout *‘ dis-
covering ’ something that we should all
know.

Size Up Your Territory.

There are just about five week’s work
before our representatives to the general
trade close this season’s busimess. A
number of our representattves, it seems to
us, have failed 1o realize that ime is siipping
by rapidly. We infer this from the fact that
n these instances, not more than half of the
points wm their territory have been made,
‘We assume that when you add the name of
a town 1o your hist, you are in position to see
that the trade in that place 1s properly looked
after. If you are not, 1t 1s best not to zdd it.
We depand upon you to take care of all the
towns on your list. We don’t want you to
work sc raptdly that you can net secure the
proper results. We depend upon ysu to
cover your territory thoroughly. We know
that sometimes it 15 not necessary to make a
point more than once a year, Theinstances
of this kind are in the mtnority, and upon all
territoniss at this particular time, the trade
in the majority of the towns upon your hst
should have been visiled

333333IIIIDIIIIINIIIBD

Odds and Ends.

We suppose you noted carefully article in
last 1ssue of THOUGHTS pertaming to odds
and ends which we wish you to dispose of.
We neglected to state that we should like to
have these out of the way by Noverber 1st,
or at latest, a week after that date, What
have you done? Whal will you do?

Ore of the best painters in Detrott told me
he used a gallon of Varnotile the other day.
[t was the first ime he had ever used any of
our varn:sh and that 1t was at least 50 per
cent. betier than Berry Bros. Liquid Granite.

W.C. N,

399339933933933339 3

The Acme House of Repre-

sentatives will be in session
this year during the week of

December 15 to 20, inclusive.

>
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Members Acme Plug Hat Club.
Admtted Contest
Mmr Alf R Kelly March 1, 1o0x  Mich Seal Lead
Mr A E Barron .. June r3, 1903..Neal’s Afuin £n
Mr 1 D Witson  Oct 1,5900 . W 2and} Pamt
Mr H L Wilson  Nov. : 790t .Liquid Wood Faller

W C Neal . Dec. 1, 1901 New Era H.G
H. F. Whitaker . March 1, 3902 ....Davies” V. S
S A Hunter . April 1, 1902 Granste Floor Pasnt
H P Torrance .. .June1, 1goz,.N C,P and T.D.

Highest numher
H.C Cater. <. June 1, 1902 % of points for

s1x months

F B Sangster July r, rgo2  Ublity Varmshes
W P Wiggins Scpt 1, 130z Master P't'rs’ Col
S W Newelt .... Oct r,3902. W and] Pamnt

SECOND DEGREE MEMBERS.

Alt R Kelly . -Sept 1, tgor .Master P't'rs’ Col
H L Wilson . Feb. 1, 1902 ...Household Paints
1 D Witson ... May1. 1900 | Neal’s Enamels

I Neal's B-T Ens.

Our Genera! Distributers,

Caldornia

W E Lutle Paint Co, Los Angeles :
Domestic Ot Co. San Diego
Colorado
W. A Hover& Co, Denver
Florida

The S B Hukbard Co Jacksonwlle

Tampa Hardware Co. ampa
Georgia

Bush Hardwarz Co , Columbus

Nea)-Miliarg Co., Savannah

1hnois
Geo E Watson Co Chicagn
Colburn, Birks & Co Penr.a

Indiana

[ndranapolls Hardware Co , Indianapalis

lowa
Sickels, Preston & Nutung Co , Davenport
J W Edgerly & Co , Ottumwa
Hormck. Hess & More. Swoux Ci1ty
Torbert, Dubuque
Kansas

A B Whiung Paint & Glass Co , Topeka

Kentucky

R. M McFarang Hendersan

Rotinson Bros. Co , Louwisvilie
Louisiana

L N. Brunswig & Co , New Orlean
Maryland

Carlin & Fulton, Balurrore
Massachusetts

E &F. King & Co, Boston
Minnssota

Hackett, Walthcr, Gates Hdwe

<o, St Paal

Mississippi

Lee Richardson & Co . Vicksburg
Montana

Ellis Pamt Co . Butte
New York

Buftalo Glass Co , B. ffalo

Burhans & Black Co, Syracuse

Jno. L Thompsan, Sons & Co , Troy
North Carolina

Hart-Ward Hdwe Co. Raleigh

Burwell & Dunn Co Charfotte
Otuo

Luew Hardwure Co , Cleveland

The Alfred V?Felcr Drug Co, Cimcinnan

Smith Bros Hdwe Co Columbus

Narton Pamt & Hardware Co . Toledo
Oxlaboma Terntory

Alexander Drug Co Oklahoma City
Oregon

F. E Beach & Co., Portland
Pennsylvania

H B Semple & Suns Eastunr

Logan-Gregg Hardware Co,  Pittsturg

Bard, Schiott & Co . Reading

Phelps-Straw & Co , Wilkesbarre

Moyer Bros . Blonmsturg
South Carolina

Murray Drug Co, Columbia
Tennessee

Futts & Wieh! Chattanooga

Van Vleet-Mansfield Drag Co . Memphis

Texas
Greiner-Kelly Drug Co Sherman
Houston Drug Co , Houston
I Utah
G F. Cuimer & Bro . Salt Lake City
Virginia .
Barker-Jenmngs Hdwe Co , Lynchburg
Washington
Baum & Co,, Spukane
West Virginia
The Kanawha Drug Co . Charleston

The Wilhams & Davisson Co . Clarksbury
W H Chapman & Sons,

Wheeling
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No. 7

GOOD SALESMANSHIP.
A Pirgt-Class Salesnan Docsn’t Lot 2 Customer
Throor Him Off the Track
Domestic Engincevtng says: Since
salesmanship is really a sclence and a pro- ! throw him off the track. “When 2 customer
fession and is fasl becoming recognized as J

such, salesman, asa
class, should go at
their work more
scientifically. Take,
for example, the
case of a man who
1s selling some high-
class spectalty. In
most cases when he
calls on a customer
he begins his story
wherever he happens
to and goes through
in a sort of hap-
hazard way., Not
once in a hundred
times does he cover
211 the strong points
of his goods, and he
13 extremely likely
to omit exactly the
point which would
have been the
strongest with the
man he is talking to.
There is only one
logical and convinc-
ing way to tell any
story cr make any
argument, and maoy
of the best salesmen
1 know have gone so
far as to write out
exactly what they
want to say toa cus-
tomer and commit 1t
to memory. To
some people this
may seem like a
parrot-like perform-
ance, but it doesn’t
work that way In
practice. At any

rate, every salesman would find it a good
plan to write out his argumnent in the strong-
est way he can and then, if he do=s not
memorize it, at least get firmly fixed in his

mind the main points in the argument in
their proper order.

Another thing, A first-class salesman
doesn’t let a customer interrupt him and

says, “Yes, but ] think I can get 2 larger

VARNISH CHAT

PLUG HAT SERIES
No. 9~VUL-R-LAC.
Vul-K-Lac is a perfect, high-grade, quick-drying first-coater. We claim a
better surface can be obtained with thia article for succeeding coats than
with shellac or any other surfacer or first-Coater on the market, at less than
half the cost, as one gallon is equal to two of shellac in covering capacity.
It flows evenly on large surfaces, dries harder and quicker than anything
on the market. Although a quick dryer, it contains a proper proporticn
of oll to make 1t tough and elastic. Vul-K-Lac is a clear, transparent_
fxrs't-coat“':;; made from a very hard fossil gum and prepared with
great care to meet the demand for an “* A" No. | surfacer or firsi-
coater, at an economical price, and still meet the requirements
expected of shellac.  Direclions for use- For open-gramed
woods, praperly ffll the wood with Davies’ Paste Wood Filler of
desired shade, and after the filler has thoroughly hardened, ap-
ply Vul-K-Lac. For close-grained woods, apply the surfacer on
the bare wood, sandpaper well after 1t has thoroughly dried, and
Vul-K-Lac makes a very good finish
alone, by applying two or three coats, rubbing with hair cloth or

apply succeeding coats,

moss between coats. The third coat 1s susceptible of a very good
pol- ish, Vul-K-Lac is a splendid article where dispatch 1s required. A trial of
this  article will readily substantiate our stalements. For first coats on  fur-
nit- ure, chairs and all interior work, Vul-K-Lac will be found invaluable, as it drtes
very hard and is extremely tenacious and well suited for the purpose intended. It
dnies so as to sandpaper or rub in about 8 hours, and If strictly neces-

sary, under favorable conditions, a second coat can be applied the
same day, but this should not be done except in most
urgent cases,
in one day, thin with turpentine, say 10
per cent. to amount of Vul-
K-Lac used.

If 1t is necessary to apply two coats

discount somewhere else,” the up-to-date
salesman answers: ‘‘ Possibly. We'll talk
about that in & minute. Just now I want to
show you cxactly how this gas engine or

Hvared io.

typewriter or automobile works,” and goes
+ ahead with his argument.
answer every objection at the time it {s made
he loses all the cumulative effect of his
argument and quite possibly arouses a spirit
of antagonism in the mind of his customer

If he stops to

which no amount of
argument will re-
move. 1f he puts
off the customer
with the proper kind
of an answer, it is
more than probable
that by the time he
has completed lus
argument the cus-
tomer will have for-
gotten his objections
and the salesman
will not be obliged to
answer them at all.
At any rate the cus-
tomer will have all
the strong points of
the gaods m his
mind when the argu-
ment 1s completed,
and minor objections
will not then look so
large to him,

‘What Else Could
You Expect.

A prospective cus-
tomer ;n Woodville,
Mich, addressed a -
pustal card to White
Lead Works, Detrost,
Mich., asking in-
formation covenng
price an lsad and ha-
seed oil.

The postmaster
wrote him to the
effect that there were
three in Detroit—the
Detroit, the Acme
and the Peninsular,
and asked which the
card should be de-

The answer was: ““ You can
deliver it to the best.’”
Detroit promptly sent the original order, with
the prospective purchaser’s response, to us.

The postmaster in
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fr |
Competition For November. |

I¢’s Pure. Every Atom of It.
The competition for :his month is on New

Era Prepared Paint, The article itself, upen
which you are to,compete this month, is
sufficient to inspire enthusiasm, and iavite
the most sirenuous efforts to make a credit-
able record. Aside from this fact, more
depends upon this line, so far as securing
business from the store trade is concerned,
than upon any other.

1t has become an established custom fo
offer spring daungs to #ew agemcies that
are created during November and December
for house paints. As a matter of self-protec-
tion we shall have to adopt the same policy.
Don't do it on established trade, where the
business 1s secure, in any event, but the lee-
way g.ven you in the way of spring dating for
new customers should be of vast assistance
m creatmg business, and we look for one
of the hvehest months in our history in the
way of placing this line of goods.

Make up your mind now, that you will be
at the top of the list, or exceedingly close to
it You can succeed in this just as well as
auy other representative  Chances for plac-
ing these goods are about altke v all tern-
tories. In our estimation conditions are not
more favorable for one representative than
for another. So much can be sad n faver
of New Era 10 companson with other hnes,

so much can be said upoen <he business we
have built on the goods as the result of ment,
and the satisfactory experience of thousands ,
cf dealers all over the country, that the argu-
ments you can bring to bear upon this prop-
osition should convince the most skeptical

Most of our representatives fzel that they
can secure any dealer upon this hne whea
they make up therr mimnds to do so. We
suggest that all our representatives this
month make up lheir minds to create
new agencies for New Era.

Thke Iron Age. pubiished 1n New York
Cuty. has recently been printing communica~
tions from the hardware jobbers, under the
general head of “ Paints in the hardware
store,””  The drift of these letters 1s to indi- |
cate the adviszebility of the hardware trade |

handling and pushing pamt. We quote
below two extracts from these letters:
From a Western house:

‘We have been contemplating adding a hne
of paimis to our stack, as we find that nearly
all retail hardware stores throughout ihe statc
are adding this hine, and the only people in

his section of the country whe handle paints
are the lumber dealers
From a Southern house:

Qur information 15 that paints are handied
pretty extensively by the retail bardware
trade, and 1n fact the trade in general in ths
section, and the business hids fair to dnftinto
the hands uf the hardware trade exclusively
We Jo not handle paints, but wtll perhaps do
S0 later on

We have been unable to secure the names
from. the publishers of Zhe fron Age of the
two concerns resporsible for above extracts,
but trust our representatives in terrtories
referred to will keep their eyes wide open,
and see if they can not locate proper parues
and secure the business, which it 1s evident
there 13 a chance for somebody i the pamt
line to get.

Union, S, C., October 21, 1902,

Gentlemen :—Please allow me to acknowl-
edge the book of colors sent me, and your
favar of the 16th. In reply, | had just bought
28 gallons of New Era Mixed Paint from Mr.
George H. Oetzel, and as ] tald him, for 30
year s experience | had never used any paint
that gave the sausfaction that the New Era
Paint gives,

You may use my name at any thne and
place 1n connection with the New Era Paint
that you may think best. [ am,

Yours most respectfully,
Geo. W. Brown,

As a result of cur magazine advertising.
and following up with a series of letters, we
have received advices from the Angus Drug
Co., Prosser, Wash , reading as follows:

We have purchased stock and have quite a
trade already on Neal’s Enamel. It s entire-
ly satisfactory

This ts a “sample result” of our advertis-
g work in this hine,

Members Acme Plog Hat Club,
Adnutted
March x, 1901

Contest

Me Alf R Kelly Mich Seal Lead

Mr A E Barron  June r3, x901..Neal’s Alum En
Mr [ D Wilson Oct r.rger . W and1 Paint
Mr H L Wilson Nov 1, 100r .Ligquid Weod Fi'les
w Neal Dec ¢, 1901... New Crall G
H. F. Whitaker ., Marchr, 1902 . Davies'V S

Hunter .
Torrance

--..Apnl 7, 1goz Gramte Floor Paint
Jurer, 3902 N C. P and T. D,

sﬂlghest numder
« June 4, 1902 of puints for
t s1x months.

July 1. 1902 Uuliy Varnishes

Wiggins Sept 1, 3902 Master P't'rs” Col

Newell . .. Oct z,:1902.....W and | Paint
SECOND DEGREE MEMBERS

C
F
A
P
C Cater
B Sangster. .
P
w

A¥ R Kelly Sept 1, 3903 Master P’t'ss” Col
H L Wilson . . Feb 1, xguz .. Household Paints
L1 D Wilson . Mayx, rgoz 3%2‘;‘ ss EB’!‘,‘F'“EI:S

Our General Distributers,

Calijorma

W E Liltte Pant Co., Los Angeles

Domestc O1l Co San Diegu
Colorado

W. A Hover & Co, Denver
Florida

The S B Hubbard Co. Jacksonvilie

Tampa Hardware Co. ampa
Georgia
Bush Hardware Cu , Columbus
Neat-Milara Co . Savannah
Itlincis
Geo E Watson Co., Chicage
Colburn, Birks & Co , Peornar
[ndiana
Indianapahis Hardware Co., Indtanapulss
lowa
Sickels, Preston & Nutiing Co , Davenport
Edgerty & Co , tiumwa
Hormick, Hess & More, Stoux City
W H. Torbert. Dubuque
Kansas
A B Whiung Paint & Glass Co , Topeka
Kentucky
R M McFarland Henderson
Robinson Bros. Co , Lowsville
Loutsiana
L. N Brunswig & Co, New Orlears
Maryland
Carlin & Fulton, Baitwrore
Massachuoserts
E &F King & Co., Boston
Minnesota
Hackett, Walther, Gates Hdwe
Co, St. Paul
Mississippr
Lee Richardson & Co , Vicksburg
Montana
Elus Paint Co., Butte
New York
Ruffaln Glass Co , Buffalo
Sushans & Black Co , Syracuse

Jne L Thompson, Sons & Co , Troy
Nocth Carolina

Hart-Ward Hiwe Cu, Ralergh
Burwel! & Dunn Co. Chariotte
Ohio
Loew Hardware Co , Cleveland
The Alfred Vogeler Drug Co, Cincinnatt
Smith Brus Hdwe Co . Columbus
orton Paint & Hardware Co, Toledo

Oklaboma Territory

Alzxander Drug Cu , Oklahoma City

Oregon

F E Beach & Co., Portland
Pernaylvania

H B Semple & Sons Easton

Logan-Gregy Hardware Ce Pitlshurg

Bard, Schiott & Co , Reading

Phelps-Straw & Co , Wilkesbarre

Moyer Bros , Bloomsbhurg
South Carolina

Murray Drug Co , Columbia
Tennessee

Fritts & Wiehl . Chatranooga

Van Vieet-Mansfield Drug Co, Memphis
Texas

Greiner-Kelly Druy Co . Sherman

Houston Drug Co ., Houston
Utah

G F. Culmer & Bro , Salt Lake C:tv
Virginra

Barket-Jenmings Hiwe Co . Lynchburg
Washington

Baum & Co,, Spokane
Wesr Virgmia

The Kanawha Drug Co , Charleston

he Wiliiams & Davisson Co, Clarksburg
W H Cbapman & Sons, Wheeling

0007-SWP-000128227




Thoughts

PUBLISHED WEEKLY BY THE ACME WHITE LEAD AND COLOR WORKS DETROIT, MICH.

Dewvoted to Matlers of Inferest to Our Represenfatives.

VoL. 1V.

DETROIT, MICHIGAN, NOVEMBER 8, rgo2. NO. 8

No. 10 will appoint delegates to attend | Kelley's, Antigo, Wisconsin. 1 told him |
our Annual Representatives’ Convention. was the man that did it. He said he was up
Congralulations are in order, and commu- | there a few days ago and took quite an
nications should be addressed to Mr. Chas, E. | order fromn them and that he told Messrs,
Hurlburt, President of Ti-Ki No. 10, care of | Laughlin & Kelley that he had just as good

The Organization of Ti-Ki Club No. 10. {ndianapolis Hardware Co., Indianapolis, Ind. | a pamnt as New Era, and he wanted 1o insti-

This interesting
event occurred on
Saturday cvening,
November Ist, at
Hotel English,
Indianapolis, Ind.
No. 10 is composed
of the officers,
representatives and
heads of departments
of the Indianapohs
Hardware Company.
Twenty-eight mem-
bers were enrolled.

The indications
are that No. 19 will
be one of our most
active and progres-
stve clubs. The
1ydea of practical
co - operation, and
working together in
harmonous lines,
15 thoroughly
appreciated by every
member, and in fact,
has been in force in
their organization
for a long time.

Many good after-
dinner talks were
given by those
attending, and 1t 1s
evident that 1t wilt
not be a very
difficult undertaking
to promote oratory
1n the new club.

Messrs. Uncle
Henry Halladay and
W. J. Selvage made
speeches, and they
made good anes

tute a paint contest,

VARNISH CHAT and he would go up
there and superin-
tend the contest. I
No. 10~DIAMOND WHITE ENAMEL VARNISH. told Mr. Drum that

Diamond White Enamel Varnish 1s an article expressly designed to fill the if he would be kind

large demand which exists for a high-class, transparent varnish for use in enough to let me
know when he want-

ed to hold such a
contest I would be

PLUG HAT SERIES

mixing with zinc or flake whits for making white or delicate tints of enamel,
For this purpose 1t 13 necessary to have a hard-gum varmish which mixes

readily with zinc or flake white, and which is perfectly colorless or trans- there, but if he knew
parent, in order that it will not discolor the enamel. To produce such a which side his bread
varnish it 1s necessary to use the greatest care in the selection of the gum was buttered on he
and thinners used in its manufacture, and to watch carefully the different would stay out of

such a contest, for he
didn't have a ghost
of a show to win,

steps in the process of making, in order that it will be absolutely night.
. Diemond White Enamel Varnish can be relied upon with perfect con-

fidence, asit s a beautiful, transparent, whate, hard-gum varnish. which judging from the
fills the requirements demanded wn a perfect manner, It is extremely composition of both
elastic and will not allow the enamel to crack or turn yellow with paints. C. M.

Result of the Var-
nish Contest to

age. It will rub to an egg-shell or dead finish, or may be polished
to produce the most beautiful and lasting piano finish., Keep

Diamond White Enamel Varnish constantly before you, and recom- November Ist.
mend it strongly to practical painters and dealers as an absolutely The names as they
reliable and thoroughly tested and aged transparent varnish for use appear below in.

dicate the relative
position of the three
highest in the var-

in making white or light shades of enamels. There is a good
demand for a varnish of this character, and our price 1s very moderate

for such a high-grade article. /Directions for use: Every practical fin- nish contest on
isher understands how to build up an enamel surface with undercoats of white November 1st:
Jead. Then iwo or more coats of zinc mixed with Diamond White Enamel Var- 1—A g KELLY,
nish. He should then apply a finishing coat of varmsh mixed with about ;__: R g::.gfu
one pound of zing to the gallon, If an egg-shell or flat finush is desired, Mr. F. R. Dougall
rub with pumice stone and water. To obtain a high polished is a new develop-
surface the last coat should be rubbed farst with ment in the top

notchers in this con-
test. Mr. Kelly has
climbed to the top,

L while Mr. A D.
— — Hoaggisa veryclose
 Take Hold and Lifs. second. Mr. F. R.

Dougall will have to

pumice stone and water, and then with
rotten stone and water,

Members of No. | may well be proud of Not a Ghost of 2 Show. keep moving to hold his position as third, as
these orators. A. M. Woodward was |  Last weck Mr. Drum called my aftention | there are several right back of him ready t>
present, and in the capacity of toastmaster, | to the fact that he presurned I was the man | step into his shoes the minute his gait shaws
did the horors for the house, that put some of our pamt in at Laughlin & | the Jeast ird'cation of faltering.
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November 8, 1902

Program.

Acme House of Representatives.

First Day.
Decemnber {5th,
Forenoon

Reveption of Representatives—g to 1z 0'clock -~ -

Lunch in Convention Hall at 12

Alternoon,
G B PULFER, Chairman
Convenmwn Called to Order at 1 oo,
Roll Calt,

Greeung=—ic¢s - - Wm L. Davies, President.

Responses
North—r1 13 - L Mehliz
Suuth -1 2o ¢ I Llhow
}ast--x =5 - - - 1 D Wausoa
West—r 3¢ - - A D Hoogy
Rules of Convention—r 35 - - -~ Chawman

Facts of rgc2 and Figures for 1903—rx 40
A, M. Woodward
Discussion—z 135 - - - - - - -
Compla:nts and Suggestons—s2 45
Thomas Neal, Secretary.
General Discussion—3 30 - - - - -

Adjosmment at 4:30.

Second Day.
December 16th.
R M BiLungs, Chairman
Forencon.

Convention Catled 1o Order at & 30.

Roif Call.
Rusinass Conwervatism—8 33 - ¢+ B Pulfer
Discusslon—g oo - - - - - - -
Prices for 1903~ 15 - - - A S Doupall,
Disctission——g 45 - - - - - - -
Advertlsing for rgo3—10co - - S A Jewel

Discusswon—ro30 - -~ - - PR
General Discussion—rzo 45 - - - -

Adjournment at $1:30,

Lunch m Convention Hall at 12

Atfterneon,
H. H HaLLADAY, Chairman
Convention Called to order at z oo.
Ralf Calf.

My Terstory—r o5 - - A M Woodward
Discussion—r 30 - - - .

My Outfit—r 45 - - - - C.F Pulfar
Discussion=z o3 - - - - - P
The Painter—2 20 - - - - A R Ketty
Discasslon—z so - - - - - - .
Caticlsms—3 1o - - - - - W Joy

Discussion—3 30 - - - - - - .
Standard Gonds and Standard Prices—3 45

H C Cater,
Discussion—3 o3 - - - - - - .
Generat Discussion—y t5 - - - .-

Adjournment at 4:30,

The balance of the program will be pub-
lished in the next issue.

The First Third-Degree Member of the
Acme Plug Hat Club,

A R.KELLY

When you meet Mr. Kelly at the Conven-
tion 1 December, you may note that his
nsually bright and cheery smile will have
expanded into a veritable sunburst, If
you will look at his waich-fob the reason
will be explained There will be two bars
there, and they will indicate that he 1s a
third-degree member in the Acme Plug
Hat Club.

The record for sales of Davies' Liquid
Wood Filler for the manth of October shows
that he has won the contest by having
twenty-eight poinls to his credit. He had
two close competitors. Congratulations are
n order.

Same Old Story.
White City, Kans.. Oct. 30, 1902
Acme White Lead and Color Works.

Dear Sirs:—Thare are four firms hand-
hog paiwnt here, bul the ** New Lra' beals
them all.

Yours respectfully,
L. WEeEKs
Bristol Display Stands.

Let each representative make up his m:nd
to place at least one of those Bristol Display
Stands, abou: which we have been notifying
you for so long, and it will not be necessary
to again call your attention to them.

We consider the new coach color labels,
samples of which have bee¢n sent you this
week, a great improvement over the old
ones. They are neater, plainer, and give
a stock of these goods a much handsomer
and more attractive appearance.

Our General Distributers.

Califarnia

W E Little Paint Co., Los Angeles

Domestic Oil Co n Diego
Colorado

W.A Hover& Co Denver
Flonida

The S. B Hubbard Co. Jacksonville

Tampa Hardware Co. Tampa

Qeorgia
Bush Hardware Co, Columbus
Neal-Millara Co, Savannah
. llhnos
Geo E. Watson Co , Chicage
Colburn, Birks & Co , eoria
Indiana
Indianapolis Hardware Co . Indianapalis
lowa
Slckela Presmn & Nutting Co , Davenpurt
W Dubuque
1w Ed%;rlv & Co , Ottumwa
Hormick, Hess & More, Swux Ciy
Kansas
A B Whiting Paint & Glass Cu . Topeha
Kentucky
R M McFarland Henderson
Robinsoen Bros. Co., Lowsville
Louisiana
L. N. Brunswig & Co , New Orlears .
Maryland
Carlin & Fulton, Balumrore
Massachusetts
E &F Kig & Co, Boston
Minnesota
Hackett, Walther, Gates Hdwe ‘
Co. St Paul
Mississippi
Lee Richardson & Co.. Vickshurg
Montana
Els Paimi Co Butte
New York
Buffalo Glass Co , Buffalo
Bu: lmns & Black Co Syracuse
Jno L. Thompson, Sons & Co , Troy

North Carolina

Burwell & Dunn Co
Hart-Ward Hiwe Co .,

Chio N

Loew Hardware Co ,

The Alfred Voge!er Drug Co .

Smith Bres. Hdwe. Co

Norton Paint & Hardware Co ,
Oklahoma Territory

Alexander Drug Co ,
Oregon

F E. Beach & Co.,
Penngylvama

H B. Semple & Sons
Moyer Bros

Hardware Co.
Phelps-Straw & Co .
South Carolina
Murray Drug Co.,
Tennesses

Fnus & Wiehl
Van Vieet-Mansfield Drug Co ,

Texas

Heuston Drug Co.,
Grelner-Kelly Diug Co .

Utah
G F. Culmer & Bro.,
Yirginia ‘
Barker-Jennings Hiwe Co ,
Washington
Baum & Co,,
Woesy Virgina

The Kanawha Drug Co
The Willlams & Davisson Co ,
W H. Chapman & Sons,

Charlotte
Ralelgh

Cleveland
Cincinnat
Columbus
Toledo

Oklzhoma City

Portland

Easton
Bloomsburg
Hanaver
Plttsburg
Reading
‘Wilkesbarre

Columbia

Chattanvosga
Memphis

Houston
Sherman

Salt Lake City

Lynchburg

Spukane

Charleston
Clarkshurg
Wheehing
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Devoled to Matters of Interest lo Ouy Represendativey,

VoL. IV.

DETROIT, MICHIGAN, NOVEMBER 15, 1g902.

NO. g

Of Interest to the Ladies.

Don’t forget to tell your wife thdt the
Annual Ti-Kt Banquet, which will cczur at
the Cadillac Hotel on Thursday evéning,
December 18th. is not a stag affair. I they
wish to become famihar with the becret

has plenty of houses, but i1s not too free
with his tenant housss. Please ship the
abeve goods on Saturday so that they will
reach me as soon as possible. He has been
growling about waiting, but since pamt is
here he is highly pleased with the goods.

From One Who is in Position te Know.
Bloomingdale, Mich , Nov, 4, 1902,
dentlemen :—1 can honestly say that your
paitt is the very best prepared pamnt |
evdr used. The first 1 ever used was on
Jamies Rhode's house three years ago.

workings of the

. order, this will afford

them an opportunity
to do so, and they
will be most wel-
come.

Don’t wait until
the last minute to
send in any sugges-
tions you may want
to have discussed at
the Conventicn. The

-gariier these are€ in,

the better opportunity
we shall have to
consider them pro-
perly. If left unti
too late. there may
not be time to give
them the attention
that you may wish.

We must remind
our representalives
again that it is abso-
lutely necessary that
the approximate
amount of the order
be given on ¢ach
duplicate of an order
turned in to a dis-
tributer in the place
on the order sheet
provided for that
purpose.

Annville, Pa.,
Oct. 31, 1902.
Gentlemen.—
Please ship at once,
to finish this job, 1

VARNISH CHAT

\ PLUG HAT SERIES
) No. 13—EXTRA PALE HARD OIL FINISH,

The term ““ Hard Ol Finish " has become, by virtue of long usage,ja perma-
nent Brand with the trade. Every varnish maker offers one ‘or more
qualﬂi&s of Hard Oil Finish because there is a demand for vernish under
this name, which cannot be filled with goods bearing a different
designation. Our Extra Pale Hard Oil Finish is an [deal vandish for
inside use. We deserve to build an enviable reputatiop on this ke,
because in the many and severe tests which we have prade with if, as

agdiest the leading brandswn the matket; we ‘hive Had Zrktifying -
proof that pur goods not only *“stood up™ better, but were 1n

every respect superior to the deségrades of Hard Qil offered by

our competitors. By this we mean just what we say. Extra

Pale Hard Oi! Finish is an article of superlor ment, when

compared with the 5232 that the market affords. It flows

better, dnes harder, has more body, greater lustre and 1s very

much lighter in color. In addition, it will rub and polish far

better than any of the standard brands. This is important, as a

rubbed or polished surface on woodwork, etc., 15 very popular,

and in fine residences more Hard O1l 1s rubbed nowadays than 1s

left m the gloss, Extra Pale Hard Oil Finish will not *‘rub up” in rub-
ing,  nor will 1t crack or check. In fact, we know that we have in this var-
nish just as finre a Hard Oil as can possibly be made. We are proud of it,
but we wouldn’t be if 1t had a peer. There being no peers. we hope that you wili
place a case or more of Extra Pale Hard Oil Finish with every dealer in
your territory. They are not averss to buying good varmsh at
an inducive figure, and we offer this article at a price which 1s
lower to both the jobber and retailer than that secured by
some of our most active competitors for their
best quality Hard Oil. Our quality is
better and our price 1s lower,

' Take Holo and Lift.

used it on four jobs
that season, They
all look exceedingly
well yet.

D. R. Tucker.

Odds and Ends.

‘We have sull on
hand the following
stock of Specialty
Brushes, Pumice,
Rotten Stone and

—Reno's Umber Filler

which we would very
much like to berid of ;

75 dozen I-inech
Specialty Brushes.

65 dozen 1%-mch
Specialty Brushes.

2715 lbs, Reno's
Umber Filler,

400 1bs. Rotten
Stone,

340 1bs., “A™
Selected Lump
Pumice.

75 Ibs, B. C. Lump
Pumice. .

Remember that we
must have a clean
slate at Convention
ume,

From Practical

Paiaters.

Saugatuck, Mich.,

Nov. 6, 1902,
Gentlemen: — We
received a can of
your paint last fall
and gave it a good
trial, This scason

gallon each, No. 126 and No. I, New Era
High-Grade Paint. This man 13 highly
pleased with this paint and [ expect to sell
him another order for other houses, He

Please give thls your immediate attention,
and oblige,
Respectfully yours,
JoE. A. SmiTH.

we obiained and paimnted two cottages, and
have become convinced your ““Aeme” is
close o perfection.

J. Doup & Saw,
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November 135, 1902

Program,
Acme House of Representatives.,

Third Day.
December $7th,
Forenoon.

A D HoaGg, Chairman.
Convention Called to Order at 8 3o0.
Rol Call.

Development of Special Lines—8 35

The f:eneral Mg Trads—8 qs 1 W Comnor
D1sLussIon—g o - . - - - -
Hic Ralyoad Trace—g g - B LT Brown
Iseussion—9 35 - - - ...
The Carrrage Mig Tnle - - RS Huwsn
hsession—r0 10 . - - .
I'he Furmture Mt [rade—zo 2t - 1 raph \eal
Thsctssion—a 45 - - = . .

General Discusslon—rz oo - - - -

Adjournment at §3:30.

Lunch in Convention Hall at r2,

Alfternoon,
C F McCavLey, Chairman,
Convention Called to Order at 2 <o

Roll Call.
Prohis vs. Sules—305 - - - G B, Puifer
Discussion—1 30 - - - - - - -
Slow Sellers—rt 43 - Wm L Dawies, President
Dicussion—=z 15 - - - - - - -
New Fra Varmches—a 30 - Winnar of Cantest
Discussjon—z so - - - - - - -
Workmg on Saturday-—3 03 - - Dan Davies
Discyssion—j ag - - - - - - -

General Discussion—3 g0 - - - - -
Demenstrations—4 co - - . - -

Adjournment at 4:30.

Fourth Day.
December 18th.
Forenoon,

F R. DoucAtL, Charman
Convention Called to Order at g oo,

Rolf Call.
Greeting to Visitors—g o5 - Thomas Neal, Secretary
Responses—g joto 2000 - - - - .

Trip Through Factories—ic oo 0 11 30 - -

Lunch 1n Convention Hall at 32

Afternoon,
C F. ELLiOTT, Chawrman
Convention Called to Order at 1 oo

Roll Call.

The Plant and Products of Acmeville—r oo - -

I he Plant—3 2 “Thomas Neal, Secretary
Raw Materisls—; 30 - .. G B Pulfer
“anufactunuy b achnes—zov - - Trank Neal

e 1amshed Pradust—2 30 Wi 1 Davies, Presilent
“arkeuny the Pmduct—1 v - A M Woodward
General Discussion —3 30 B - - - -
Adiournment at 4:30,

T1-KI Banguet at the Cadllac in the Evemng,

Mr Alf R Kelly..

Fifth Day.
December [9th.
Forenoon.
E. R, HOAG, Charrman,
Convention Called to Order a1 3 oo,
Roll Call,

Working With the Dlsmbuter—g oo - F R Dougall

Discussion—g 30 - - - -

The Drstributer’s Stock—y 45 - - CF I:lhon

Discussion—ia 15 - - - - - - -

The Cutiuvk—~10 30 - - Thomas Neal. Secretary.

Comments ard Sugzesuons from Distributers
Present—iroo - I

Adjournment at 1§:30,

Lunch m Convention Hall at r2.

Afternoon.
O. R. Eruis, Chairman.

Representatives’ Program—3cotoz 30 -~ -
Factory Program—2 jo to 4 00 - - - -

Clesing Exercises—¢ wo to 5 0o - - -
Empl R in the B g
Sixth Day.

Forenoon.

The officers and managers of the company will be
at the general offices 10 meet representatives of our
distributers socially, or upon husiness matters, from
9 00 0 12 o0, after which they will accompany dele-
gates to Cadillac Hotel, where a farewell lancheon will
be served,

Members Acme Plug Hat Club.
Admitted Contast

March 1, rgor. . Mich Seal Lead
June 1s. 1003..Neal’s Alum En
.Oct. 1,390t ..W.and] Pam}
Nov 1. 1qor..Liquid Wood Filler
W.C Neal ..... . Dec.x. 1901.....New Era H. G
H. F. Whitaker . .March 1, 1900 Davies’ V S
S A Hunter «.+.Apnl 1, rgoa Granite Floor Paint
H P Torrance.... .June1, 902 .N C,P and T. D.
Highest number

Mr.A E Baron
Mr. L. D. Wilson ..
Mr H L Wilson

H. C Cater.. ..June 1, rgoa.. %

six months.
F B.Sangster ...July, 1902 Utility Varnishes
W P Wiggins..., Sept 1, 1902 Master P't'rs’ Co!
S.W Newell.......Oct.r, 1oz .W and [ Paim

SECOND DEGREE MEMBERS.

Alf R.Kelly . .. Sept.x, rgor..Master Pt'rs’ Col
H L. Wiison . Feb. 1, 1902 .. Household Paints
1 D Wison....... Mayr, 1902 | Neal's Enamels

} Neal's B-T Ens.
THIRD DEGREE MEMBERS

Alf R Kelly .... Nov.rt, r902...... Davies" L. F

Qur General Distributers.
Calitarnia

W E Little Pant Co , Los Angeles

Domestic 01l Co. San Diego
Florida

The S B Hubbard Co. Jacksonville

Tampa Hardware Ca. Tampa
Georgia

Bush Hardware Co , Columbus

Neal-Miliard Co . Savannah
Nunois

Geo. E. Watson Co . Chicago

Culburn, Birks & Co., Peuria

ot points for

Indiaba

Indianapeiis Hardware Co.. Indtanapolis

lTowa

Sickels, Pres:on & Nutting Co , Davenport
W. H. Torbert, Dubugue

1 W. Edgerly & Co., Ottumwa
Hornick, Hess & More, Sioux City
Kansas

A B Whating Paam & Giass Co.. Topeka

Kenhicky
R M. McFarland Henderson
Robmson Bros. Co , Lowswiile
Louisiana
L N Brunswig & Co, New Orleans
Maryland
Carlin & Fulton, Ballunore
Massachusetts
E &F King& Co, Baston
Minnesota
Hackett, Walther, Gates Hdwe,
Co., St. Paut
Mississippt
Leb Richardson & Co , Vicksburg
Montdna
Eilfis Paint Co.. Butte
New York
Buffato Glass Co., Buffalo
Burhans & Black Co Syracuse
Jno, L. Thompson. Sons & Co., Troy
North Carolina .
urwelt & Dunn Co Charlotte
Art-Ward Hdwe Co.. Raleigh
Ohio
Loew Hardware Co , Cleveland
w Bros. Hawe Co . Columbus
n Paint & Hardware Co, Toledo
Oklabbma Territory
Aldxander Drug Co , Oklahoma City
Oregob
F E Beach & Co., Porttand
Penngplvama
H. B. Semple & Sons Easton
}'Aolg_ra' Bros. Bloomsburg
o< anover

"R 0.,
I ts+ ., Hardware Co.

o~ & Co ,
Phelps-Straw & Co ,
South Carolmna

Murray Drug Co., Columtia
Tennasece
Fritts & Wiehl Chattanooga

Van Viecet Mansficld Drug Co., Memphis

Texas

Houston Drug Co , Houston

Grainer-| Kelly Druz Co.. Sherman
Utah

G F, Culmer & Bro . Salt Lake City
Virginia

Barker-Jenmngs Hawe Co , Lynchburg
Washmngtan

Baum & Co,, Spokane
West Virginia

The Kanawha Drug Ca , Charleston

The Wiliams & Dawvisson Co, Clarksburg

W H. Chapman & Sons, Wheehng
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PUBLISHED WEEKLY BY THE ACME WHITE LEAD AND COLOR WORKS DETROIT, MICH.
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VOL. V. DETROIT, MICHIGAN, NOVEMBER 22, 1902. NO. 10

VARNISH CHAT

PLUG HAT SERIES
No. 12-PALE DURABLE COACH.
Good varmsh is made, not born; and it requires a thorough knowledge of
varnish olls and gums, and great care In their choice and preparation in
order to produce varnish which is really good. Our varmish makers possess
shas knowledge and exercise this care in the selecuon of raw materials.
Besides this, each line 1s properly made, liltered, tested and aged before
being sold. Do not assume that all varnish makers are equipped with
modern and up-to-date facilihes as extensively as ourselves, for we
have one of the finest varnish plants in the country, [n our Pale
Durable Coach we offer the trade the advantages which modern
appliances and skilled labor, comblned with an intimate knowledge
of the requirements demanded, naturally carry with them. Pale
Durable Coach is a high-grade coach varnish. [t is extremely
brilhant, elastic and durable. It is for use on all exposed sur-

faces, such as front doors, store fronts, window sills and any or

all surfaces subjected 1o moisture, or severe outside expcsure.

While niot as pale in color as Exteroliie or Neptulite, 1t 1s an ex-
ceptionally good article for use under the same condihons where
price 15 an object. Pale Durable Coach will please your trade.

The question of mere satisfaction 1s not considered in this ine. Itis a ques-
tion of getting Belfer varnish for 2 popular price, and a varnish that will, under
any and all concitions, give finer satisfaction to the dealer, painter, archi- tect
and consumer than any other varnish of this character offered at the same price
by any of our competitors, We make these claims with the knowledge that
Pale Durable Coach wili have to bear them out. It will doit. Do not
hesitate (n recommending this varnish. There s an active demand
for a good coach varnish in all parts of the country, We
hope to make Pale Durable Ccach one of our best

sellers, and naturally rely upen you to
accornphish this result,

“Toke Koo and Lift.
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THOUGHTS

November 2.2, 1oz

The Woes of the Woe-Be-Gone.
(Ur Troubdles of 1 Stock Clerk )
The stock clerk sat on his high-legged stool,
His mind was clear, collected and cool,
But not becsuse he was free from care,
How could he be whlle over there,
Behind those cases and In bis way,
** Miscellaneous goods '’ were there 1o stay,

He leans on his desk and looks over the lists,

Not a can sold this weck, though cach week he
Insists

Through the columas of THOUGHTS that this stock
be reduced,

Fach salesman is calied on, hut what Is the use ?

They don’t seem to mind that these cans never shift,

They fai mn our motto to ** Take Hold and Lift

He has now come to hope [n sheer desperation,
That we'd offer a plug hat 1w a star competition,
And thus put up a prize for some Salesman tc win,
Though to call en cheap trade 'is surely a sin

So here's his reward, it’s proclalmed near and far,
The man who sells mos: get'sa Ti-Ki cigar.

The stock of miscellaneous goods, as
shown 1 bullet:n No. 148 sent you to-day,
should be totally cleaned out befare you
come 1n to the Convention. The offer of
the stock clerk 1s open to all. The man
who sells the most of this stock (in dollars
and cenls) before Convention time, smokes
an elegant (?) Ti-Ki cigar.

Good for “ Spatters,”

I called on the Hubbell & Ward Com-
pany, Bridgeport, Conp., last week and
found Mr. Hubbell reading Seatrers, As
soon as | entered the door my reception was,
“ Hello ! SeatTers,””
the pleasure of selling hum Neal's Enamel,

Delegates will also be received from clubs
not mentioned below, but as their names
have not as yet come to hand, we are not
prepared to announce them, but will do so
in a subequent issue of THOUGHTS!
Ti-Ki Club No. 2.
Colburn, Birks & Co., Peoria, 11
Mr. C. F. Reichardt,
Mr. W, D. Chase.

" Ti-Kt Club Na. 4.

The result was, [ had -

Neal's Bath Tub Enamel and Neal's Interior *

Enamel. Hope you will keep on distribut-
g SPATTERS, a5 1t 1s doing lots of good.
H.C C.

Varnish Contest to Nov. 19,

Just one more week in which to decide
this contest, and those at the top of the list
are so close together that we would not
venture a guess on the winner, The three
top-notchers are .

A.D HoacGg,

A R KELLY,
F R Dovgatl

Suggestions for discussion at the Con-
vention are coming in fairly well. 1f you
have anything you wish *‘ aired ' don't wait
until the last minute to send 1t in.

When you register at the Cadillac Hotel,
where many of our representatrves will stop
during the Convenuon, place the word * Ti-
Ki'" after your name,

Follow:ng are the names of delegates who
will represent Ti-Ki clubs at our Cenven-
tion, We wish our representatives 1o note
them carefully, and be prepared to join us
n extending our guests a cordial welcome.

Smith Bros', Hardware Co., Colum-

bus, Chio,
Mr. W. C. Jaynes,
Mr. D. E. Mooney.
Ti-Ki Club No. 5.
Hackett, Walther, Gates Hardware
Co , St. Paul, Minn
Mr. W. C. Walther
Mr Frank Maley.
Ti-Ki Club No. 6
Logan-Gregg Hardware Co., Pitts-
burg, Pa.
Mr. Jacob Lang,
Mr. W, H. Parke.
Ti-Ki1 Club No, 8.
Robinson Bros, & Co., Louisville, Ky.
Mr. H. E Pfingst,
Mr. Joseph Wanless.,
Ti-Ki Club No. 10,
Indianapolis Hardware Co., Indian-
apolis, Ind.
Mr. Chas. E. Hurlbert,
The Geo. E. Watson Co., Chicago.
.
Mr. C. W. Payne,
Mr. C. W. Burdick.

Members Acme Plug Hat Club.

Admnitted Conlest

Mr Af R Kelly.. .March 1, rgor.. Mich, Seal Lead
Mr A E. Barron ...June 135, 1p0x .Neal’s Alum En
Mr.1 D Wison ...Oct 1 1gor. . W.and[ Pam ;
Mr.H L Witson  Nov 7. 100r..Liquid Wond Filler '
W. C. Neal... Dec. 1, 1901 ... .New Era H, G.
H. F Whitaker . . March 1, xg0a.... Davies’V S.
S A Hunter.. .....Apnl1, 102 Granste Fioor Paint

H P Torvance. . Juner,igo2..N C.PandT D.

Highest numbey
H C Cater .. ...June x.xoovz..% of pownts for
si1x months
F B Sangster .....J Fuly 1, y902 . Utiliy Varnishes.
W P Wiggins .. Sept 1, 3902 Master P't'rs” Col
S. W Newell ... .Oct 13907 . W and [ Paim
SECOND DEGREE MEMBERS.
Alf. R Kelly. ......Sept 1, rgox. .Master P't'rs” Col
H. L Wilson .......Feb. v, rpo2 Hoosehald Paints
1 D. Wilsan.. ..... May x, to02.. s ::::Z EBrﬁ_meEI:s‘
THIRD DEGREE MEMBERS
Alf R.Kelly .....Nov. 1 190z...... Davies’ L. F

Our General Distribusters.

Calitorma
W E. Little Patnt Co , Los Angeles
Domestic Oil Co. San Diego
Flonda ?

The S B. Hubbard Co.
Tampa Hurdware Co.

Jacksonville
Tampa

Georgia
Bush Hardware Co.. Columbus
Neal-Miltara Co , Savannah
Iinosa
Geo E Watson Co , Chicago
Colburn, Brrks & Co., Peoria

Indiana

Indianapolis Hardware Co., Indianapohs

Towa

Siekels, Praston & Nuthag Cn, Davenport

‘'orbert, Dubuque
3} W.Eq erly & Co., Ottumwa

Hornick, %‘less & More, Sioux City
Kaneas

A B Whiing Paint & Glass Co , Topeka
Kentucky

R. M McFarland Henderson

Robmson Bros. Co.. Louisville
Louwsiana

L. N Brunswig & Co , New Orleans
Maryland

Carlin & Fultor, Baltimare
Massachusetts

E&F King&Co, Boston
Minnesota

Hackett, Walther, Gates Hdwe

Co. St Paul

Missigsippi

Lee Richardson & Co , Vickshurg
Montana

Eils Paint Co., Rutte
New York

Buffalo Glass Co , Buffalo

Burhans & Black Co., Syracuse
Jno. L. Thompson, Sons & Co., Troy

North'Caralina

Burwell & Dunxz Co Charlotte

Hart Ward Hdwe Co, Raleigh
QOhio

Loew Hardware Co , Cleveland

Smith Bros Hdwe Co, Columbus

Narton Paint & Hardware Co., Toledo

Oklahoma Territory

Alexander Drug Co., Oklahoma City
Oregon

F. E. Beach & Co., Portlang
Pennsytvama

H B Semple & Sons Easton

Moyer B'os . Bloomsburg

(a8 Hanover
I V. Hmdwa re Co . Prtsburg

Readin;

Phelps«Straw & Co ' W»Ikesgafre

South Carolina

Murray Drug Co., Columbsa
Tennessee
Fritts & Wiehl Chattanooga

Van Vieet-Mansfield Drug Co, Memphis
Texas

Housten Drug Co Houston

Gretnee-Kelly Drug Co.. Sherman
Utah

G F Culmer & Bro, Sait Lake City
Virginia

Barker-Jenmings Hdwe Co , Lynchburg

Washington
Baum & Co., Spukane
West Virgioaa
The Kanawha Drug Co | Charlastor
The Will'ams & Davisson Co , Clarkshurg
W H Chapman & Sons, Wheeling
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PUBLISHED WEEKLY BY THE ACME WHITE LEAD AND COLOR WORKS DETROIT, MICH.
Devoled fo Maliers of Inlevest lo Our Representatives.

® o " DETROIT, MICHIGAN, NOVEMBER 29, 190z. No. 11

VARNISH CHAT

PLUG HAT SERIES
.‘ No. $3—NEOTERIC LIQUID DRYER,
The wdrd ‘‘ Neoteric'' means new, recent in origin, ar modern. The name
is thebefore very appropriate for Neoteric Liguid Dryer, as thls article is
dxstlnétly modern and up-to-date, We believd In econamy. So flo painters.
If tho}f ¢an secure a dryer which possesses double the sirength of any of
the dryers catried by the local dealers, and the cost is not much higher,
they are going to use tt. They can save money by it. One gallon of
Neoteric to twenty gallons of ofl is sufficient to dry the paint thor-
oughly. The proportion of ordinary dryer used is about ong gallon to
every ten gallons of oil, Neoteric Dryer s strong first, last aud all the
time. It 1s the strongest, safest and most reliable dryer we or any
other firm can make., Cheap dryers cause the paint to curdle or
separate; often cause 1t to crack or peel, especially if very much 1s
used, and 1t is necessaty to use a good deal to produce the desired
drylng quahties. Neoteric Liquid Dryer, on the other hand, mixes
readily ‘with oil, will not cause cracking or peeling and alds the
working properties of the paint. It is clear and absolutely free
frem harmful adulterants so injurious to good paint. It may be
q used under any climatic conditions and the painters can rely upon
perfectly satisfactory results being obtained where it 1s used. Itis
absolutely uniform and suitable for drying oil, oil paints, varnishes or
for painters’ use generally. I[n short, Neoteric is a perfect dryer, and
the many good points mentioned here should arm you with all the
‘ argu- ments necessary to place the goods very freely. We hope for a large
increase in busmess on Neoterre Liquld Dryer during the coming year,
Yau have a ‘‘good thing ' here, and if properly pushed there 1s no doubt
but what the painters will take hold of thus line and call for
Neoteric in preference to any other dryer on the mar-

. kel. A httle higher in price, but much
cheaper in the end. Read the
attached shp with care.
» » *

“Jakz Kold and Lift.
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THOUGHTS

Some of the New Faces at Qur Convention This Year.

The gentlemen. whose portrait cuts appear below, are all acquisitions
to the corps of Acme representatives made during the year of 1902, We
feel assured that they will be extended a hearty welcome by their co-

workers.

tarT WM D Near,
Marme Department

1 RED MATHESQON,
hness

GEC M WEIR,
Assisung C F Ellwtt

W ] SELVAGSE,
Indwana

{n answer to bullein No. 139 allow me
to congratulate you upon your new coach
and car color label. It is a decided 1m-
provement, and one that, 1 think, will
result 1n an increased sale of the goods

A. R, K.

faaammmaammmwa

Members Acme Plug Hat Club,

Adnutted Contest
Mr Alf R Kelly  March 1, 1901 Mich Seal Lead The Acme House of Repre-
Mr A E Barron . June 15, 190r..Neal's Alum En
Mr I D Wison ..QOct x, 190t . .. W and [, Paim . . . .
Mr H L Wison  Nov 1, 190z . Liquid Woogd Filler sentatives will be in session
W C Neal .. Dec. r. 1go1.  .New Era H. G
H. F. Whitaker .. March1,1902 .. Davies' V.S . .
S A Hanter .Aprit ¢, 1902 Gianste Mloor Paint this year during the week of

H P.Torrance ... Juner xgoz .N C.P.and T.D.

H C Cater . ....Junex, rgo2 . gmogfhep:tn:l‘;mgg: December I5 to 20, inclusive,
six months
£ B Sangster . July 1.orgez LUty Varnishes
W P Wiggins ....Sept v, 1902 Master P't'rs’ Col
S W Newell -.... Oct. 1. 1902.,. ..W.and I Pamnt
SECOND DEGRGE MEMBERS.
Alf R Kelly . .Sept.1, 190x  Master P't'rs’ Col
H L Wiison .. ... Feb 1,1902 .Household Pairts
1. D. Wilson.. . ...May1, 190z . }ﬁ[:::.: Ertél‘mcE‘:s
THIRD DEGREE MEMBERS
Alf R.Kelly. . . Nov.x, zg02...... Davies” L. F mmmm

23333 93333333I3333399P,

&

Q%ﬁmemmmmeeeeeeeeeeeeee

November 2g, rgo2

Our General Distributers.
California

W E Little Paint Co ,
Domestic Ol Co

Florida
The S B Hubhard Co

Los Angreles
San Diego

Jacksonvtl'e

Tampa Hardware Co Tampa
Georgia
Bush Hardware Co , Columbus
Neal-Millard Co . Savannah
Ithno1s .
Geo E Watson Co , Cincago
Colburn, Birks & Co , Peona
Indiana
Indianapotis Hardware Co . Indiznapolis
lowa
Sickels, Preston & Nutting Co , Davenport
Tarbert, Dubuque
Jw Edi‘erly & Co., Otumwa Vd
Hornick, Hess & More, Sioux City '
Kansas
A B Winang Pamnt & Glass Co , Topeka
Keatucky
R M McFarland Henderson
Romnson Bros, Co , Lowisville
Loutsiana
L.N Brunswig & Co, New Orleans &
Maryland
Carlin & Fulion, Balurrore
Massachusetts
E &F King& Co, Boston
Minnesota
Hackett, Walther, Gates Hdwe
Co, St Paut
Mussiseippt
Lee Richardson & Co , Vickshurg
Montana
Eliis Paint Co.. Butte
New York
Buffalo Glass Co , Buffalo
Burhans & Black Co , Syracuse

Jno L Thompson, Suns & Co , Troy
North Carohina

Burwell & Dunn Co. Charlotte

Hart-Ward Hdwe Co ., Raleigh
Chio

Loew Hardware Co . Cleveland

Smuh Bros Hdwe Co, Columbus

Norten Paint & Hardware Co,  Toledo
Oulahoma Territory

Alexander Drug Co . Oklabhoma City .
Oregon

F. E Beach & Co., Portland

Pennaylvania
H B. Semple & Sons Easton

Mover Bros , Bloomsburg . :
. y Hanover Yy ¢
b . Earﬂwz\re Co. . :
| Ouy .
Pheips-Straw & Co , g
South Carolina
Murray Drug Cu , Columbla
Tennessee s
Fnus & Wieh! Chattanooga X
Van Vieet-Mansfield Drug Co, Memphis . :
Texas .
Houston Drug Co., Houston
Grelner-Kelly Drug Co . Sherman .
Utah
G F. Culmer & Bro . Sali Lake City
Virginia
Barker-Jennings Hawe Co., Lynchburg
Washington
Baum & Co,. Spokane
West Virgina
The Kanawha Drug Co , Charleston

The Withams & Davisson Co., Clarksburg
Wheeling i

W H. Chapman & Sons,
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DETROIT, MICHIGAN, DECEMBER 6, 1902. NO. 12

VARNISH CHAT

PLUG HAT SERIES
i No. 14—GENERAL REMARKS.

We have fiow been making apd energetfcally pushing New Era Arghuec-
tural Vatnishes since Janidgy-ist, 1902. The results have been very
satisfactdry and encouragif¥® ~Our sales during this period have pioven
that hlgk class varmshes, such as we ars making, are prime favbrites
with the trace. This 1s because the quality of New Era Architestural
Varnish#z apreals 1o the heart of the first-class practical pzinter and
fimisher.  Practical funishers know a great dzal about the wor\ung
qualitias of varnish, end are in & position to judge of ifs merits. New
Era Varnishes suit these men, and swit them, on the whole, far better
than any other line of varnishes on the market. A fnisher knows
that he cannot learn how to apply varnish to the best advantage in 2
week or a month, and he is guick to appreciate that it takes time to
learn Yo 14 the varnishes, to test them, age and ripen them so that
they will pJ_SSGSS the richest fone, ;};_Be;l‘iu_s‘l_ret the grc-ale_:;l—‘.

¢las icuy and durability, Our varmish makers have made thisa
s*udy for years. They are thoroughly experienced and competent,
Our factory, as you know, 1s justly claimed to be the best equipped
in the country.  We have taken up the varmsh question w.th great
care and given the subject a great deal of study. The result 152
line of varnishes which holds the same relative position in the

James Dougall Ralph H Neat

var- nish market that New Era Prepared Pant holds in the paint market. We
have the greatest confidence in this line, because we know that each item
' 1s alt gkt If they were not right we would not rest until we had made them

s0 We aim to make and sell the best varnishes that can possibly be made at
any price, We are seling them at prices which are very reasorable,
quahty considered. It is up to you to make New Era Archi
tectural Varrishes the most popular hne of varnishes
wm the market with the jobbers, retalers and
‘ consumers. o this we wish you great
ard unqualified  success.

G W. Jones. J V Stout

Some more new faces that will appear at our Convention.
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THOUGHTS

December 6. 1goz

Result of Competition on New Era Atchitectural Varnishes.

A D HOAGG,
Vinner of 15t prize

A R Kbuony,
Winner of 2 prize

F R DOUGALL,
Winner of 31 prize

Our records indicate as a result of this competition, which com-
menced on Aug. 18th and closed on Nov., 29th, that Me. A, D. Hoagg is
entitled to first prize, consisting of a membership in the Acme Plug Hat
Club and a check for $20; Mr. A. R. Kelly, 2d prize, $10; Mr, F. R,

Dougall, 3d prize, $5.

We congratulate these gentlemen uron their earnest and successful
efforts, and the manner in which they have Taken Hold and Lifted on

this proposition.

\

C. Mehlig is Now a Member of the Acme
Plug Hat Clab.

C MBEBHLIG

The representative making the highest
number of points in monthly competition for
the six months ending December Ist is
entitled to a membership in the Acme Plug
Hat Club, ard 1n case that the one making
such a record is already a member it is to
go to the next highest. Asa result of these
conditions, Mr Mehlig 1s entitled to be
represented in the yanks of our representa-
tives’ exclusive association, and shall be
expected to wear his silk tile at our Con-
vention.

Mr. Mehhg has our congratulations, and
will undoubtedly be welcomed hearnly by
his feliow members, ard we assume at the
coming gathering will be properly nitiated,

Competitionr for November.

S W NEWBLL

Sam has been *‘ putting his best foot for-
ward'’ at a pretty lively pace this fall in
the matter of competitions. Our represen-
tatives will recall that he was admitted to
membership m the Acme Plug Hat Club as
result of the September competition on
Wagon and Implement Pamt Now he

wins a second-degree membership as re- |
sult of competition on New Era in Novem- °

ber.

rapid rate. Sam was an ‘‘infant ' at our

Convention 1n 1901, but he evidently ab-

sorbed ideas at that time, which he has sut
nto practice very successfully.

We know he will bear his honors with
becoming modesty;

This 1s certainly taking degrees at a |

An Excellent Testimonial to Preserve.

Jay B. Jenkins. a practical painter 1n
Lest MNation, lowa, advises us to the effect
that his attention was called to our New
Era Prepared Paint a short tume ago by
our dealer at that point, and, after giving
the goods a thorough test, he has concluded
that New Era 1s far superior in every
respect to the goods he has bzen using for
the past three years, viz.,, Heath &
Milligan’s.

The next issue of THoucHTs will appear
January 10th, 1903,

1 have received the gold hink for watch
foh, for which many thanks. [ shall wear
same with as much pride as though [ were
a battle-scarred vetsran returning from the
field of war, decorated with medals for
bravery displayed. A.R. K,

|
)

The Acme House of Repre-
sentatives will be in session
this year duting the week of

Decermber 15 to 20, inclusive.
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Members Acme Pleg Hat Club.
Admatted Contest

MriAlf R Kelly. March 1, rgox.. Mich Seal Lead.
Mr. A E. Barron ...June 5. 1gor..Neal's Alum En.
Mr. 1 D Wison,,..Oct r.3g01 ..W.and [ Paim
Mr H L. Wilson . .Nov 1. 1g01.,Liquid Wood Filler
W.C. Neal .. ....Dec. 1, 1901.,.. .Neww Em H. G,
H.F Whitaker . ...Marchr, xgoz ....Davies' V. $

S.A Hunter. ....April 3, 3602 Granite Fioor Paint

H. R Torrance June y, xgoz N C, P.and T. D

Highest number

H. C Cater « «..June 1, xgoz.. g of points for
six months,

F B Sangster . July 1, xqoz.. Utillty Varnishes
W P Wiggins Sept 1, 1902 Master P't'rs’ Col
S. W. Newell. . . Oct 1, 1902 .. . W and I. Paint
A. D Hoagg........ Dec. 1, 3002...... New Era A. V
Highest number
C. Mehllg........ . Dec. 1, 1guz .g of points for
H s1x months.
SECOND DEGREE MEMBERS.

©AIS R Kelly . .....5ept 1, tgox  Master P't'rs’ Col
H L Witson. .. Feb 1, 1goz . .Household Paisis

¢ U D Wilson...... .Mayrt, tgoz . ; E::I':: E‘f‘?rmg:s,

S W. Newcll, ... Dec x,1002 . New EraH G.
THIRD DEGREE MEMBERS
.Nov 1,102 ...., Davies’L F.

Alf R Kelly
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