
Don't let “Cheap” Paint 
put your business

cheap” paint
u^tt-refttse to buy anything from the dealer who said him 

such an expensive "Bargain”

Don’t let "cheap” paint rob you of customers you 
have worked .so hard to obtain. Every time you 
sell supplies, to a customer jbe sure to sell ]/•&. 
him paint that is durable. Sell him Dutch Boy pg|\ 
White-Lead. TheUyotteaubeSurehispaintjob Ljfi) 
willgivethesatisfactionhehasarighttaexpeCt. \n/ 
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