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The finish de luxe 
for walls arid ceilings

If you want a rich interior 
finish that is un-ordinary and 
of rare beauty, you'll find it 
in Louie Brothers Mellotone 
—“soft as the rainbow tints.”
It is as serviceable as it is artistic. 
Not easily marred or scratched, 
but durable, fadeless and wash-' 
able. Mellotone lends itself 
ideally to stenciling, and makes 
an unequalled background for 
pictures.

Send for “ Harmony in Color," 
and see the beautiful effects of 
the soft, duD-finiah Mellotone 
tints. Also

Get our Free Book, 
“About Interiors'*

Tells all about MeDotone and our 
beautiful finishes for woodwork, 
floors and other surfaces. Ask 
for the name of your local “High 
Standard" dealer if you don’t 
know him.

The Lowe Brothers Company
469 E. Third St, Dayton, Ohio 

Hoiton* Jersey City, Chicago, Knsai City, Minneapolis

Lowe Brothers, Ltd., Toronto, Canada
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Point's the very first thing your prospects dence it inspires in their prospective buyers'
lee of any house you sell!

Architecture counis. Equipment, too. So 
does location. But it's good looking paint 
that starts the sale — and if it's Sherwin- 
Williams, you've gone far in closing it!

Builders of model homes and housing 
projects know this. They paint with 
Sherwin-Williams for the eye-catching 
power of its beauty, plus the confi-

minds. They realize that "Painted with 
Sherwin-Williams1' infers "quality through­
out" the houses they display—and sell.

Put Sherwin-Williams Paints and the Sher­
win-Williams name to work helping you at­
tract and satisfy more prospects—sell more 

homes. Write The Sherwin-Williams 
Co., Cleveland, Ohio and principal 
cities for full particulars.

Sherwin-Williams Paints

t
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Celotex
Helps Contractors

Get New Business
II Builds, Insulates, Decorates and Subdues 

Noise in old and new buildings

Celotex Insulating Cane Board is an invaluable 
aid to contractors and builders. There is a de­
mand for this useful, dependable, versatile build- 
ing material. Remodeling is the order of the day.

' New homes are no longer considered .modem 
without insulation.

ir

Celotex meets present needs
‘ Dealers find Celotex is a business genet because 

it is a proven four-in-one building material. It 
builds, insulates, decorates, subdues noise—all at 
one low cost.

On the market twelve years, extensively and suc­
cessfully advertised, its value and effectiveness 
llready demonstrated in more than 400,000 
homes, Celotex has public acceptance in every 
community.

Celotex does the job—as sheathing—as a plaster 
bjse—as interior finish. Wherever and however 
used it insulates buildings of all types.

That is why contractors depend upon it—why 
dealers recommend it—why Celotex is a leader 
wherever building is active.

it Mijer Selling Advantage—All Celotex Cane Fibre 
Products are manufactured under the Ferox Process 
(ynemed) and therefore effectively resist damage by 
ftngus Growth, Dry-Rot and Termites (White Ants).

THE CELOTEX COMPANY
tU N«. Michigan Ave. Chicago, 111.

Ceilotex
INSULATING CANE BOAK9

Rc(. U.S. Pie OS.

B
 BUILDS•INSULATES» DECORATES 

SUBDUES NOISE

32 pages of specifications covering interior 
and exterior painting. Saves time and 
trouble. Prevents misunderstandings. 
Given free by Lowe Brothers dealers.

IH* ic one of the most practical books of its kind 
ever published. It is filled front cover to cover with 
clear, concise specifications that can be applied to 
any job of painting on vhtch you wish to bid.

These specifications have been carefully prepared. 
They can be used word for word just as they appear 
in the book. Get your copy today from the dealer who 
handles Lowe Brothers products in your locality.

And while you are in his store be sore to ask him 
about the Lowe Brothers Pictorial Color Chart. This 
chart shows full color illustrations of various types 
of houses and every kind of room—all punted with 
actual paint. The Lowe Brothers dealer will be glad 
to lend you one of these charts to show to your clients. 
It will help you get more jobs. And its use puts you 
under no obligation,

When competing with coatno 
tors who specify “cheap” paint, re­
member this. Analysis shows that 
so-called "cheap" paints contain 
as much as water and other 
evaporating liquids. In contrast,
Lowe Brothers High Standard 
Paint contains 90% film-Torming 
solids that remain on the surface 
and protect property. Thus it S TA/j Pictor/a/ 
covers more surface, lasts longer, fwit co/or JHusfw* 
costs much less in die end. The £»mofmwftpw 
Lowe Brothers Co., Dayton, Ohio. i£3V!££^

cAjywe \\ routers

PAINTS • VARNISHES
QVAUTV UNSURPASSED SINCE 1869
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PRACTICAL JO 
POINTERS
A HEADERS' EXCHANGE of tested ideas , 
methods, taken from their own building experisi 
Two dollar* or a year's subscription to Amen 
Builder is paid for each item when published, S 
business connection or trade.

It is often helpful in securing contracts for new or 
remodeling Jobs to show prospects interesting ideas 
on color schemes. And the Lowe Brothers Pictorial 
Color Chart is Cited with actual painted reproductions if 
color schemes for every interior and exterior purpose. 
They suite it easy tor prospects to select with confidence 
the exact color effect they wish to secure.

You may borrow this contract-closing chart without 
cost or obligation from the local dealer in Lowe 
Brothers products. The same dealer will also furnish 
you, free, a Specification Boole which will help you 
prepare practical and accurate bids.

And when submitting bids, explain to your prospects 
that Lowe Brothers paint contains approximately 90% 
film.forming solids as against many “cheap" paints 
which often contain ss little ts}7% film-forming solids— 
the rest being water and other evaporating liquids.

Your local dealer in Lowe Brothers products will 
help you gladly. See him today. The Lowe Brothers 
Company, Dayton, Ohio.

PAINTS • VARNISHES
Quatitj Vxairp&sstd Jmrr 1869

up to a 6 inch by 4 foot top. I find this built-up Udder ban 
in casing windows, also wide openings. I use a 3 inch (ere 
damp to hold horses so they will not tip.

When first coming, oo a job I use them as sawhorses. T1 
sawhorse with the 12 inch by 4 foot top has a shelf which nab 
it handy to place tools on while hanging doors, and when an 
as a ladder it is the first step.—C. R. Schultz, CaipenU) 
Menahga, Minn.

Quick Acting Bench Clamp

IRAN onto an idea the other day for a bend) damp that vy 
new to toe, and I find it vtty useful It might be new to ms 
of the other fellows so 1 am sending St as a Pointer. 1 
Take a short pitet of J£- or 1-inch angle iron and bolt h j 

the top edge of the work bench. Cut an eight-inch, or hrm 
disk of hardwood and pivot it about two inches off center 
that ia swinging it will 
just pass the angle iron.
This damp is always 
ready and can be used 
on a pull with the draw­
ing knife at well as 
pushing with the plane.
—Lewis Davidsow,
Fayetteville, Ark

USEFUL, seif-ed justing 
bench cltmp nude from 

lertp piecei.
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BETTER WORK 
EASIER

CARTER LOCK MORTISER
SklEvd (fthunen welcome the Carter lech Mortiier heeiw 
it nablv* them to dm better work with the expenditure et 
le* Clergy. Operate# from may lifht rocket, eanlp wljwttd,

CARTER POWER PLANE
Ketored above {Center). Will plane anp edge — deer*, 
aJi, tnammt, etc, —ty to 2r>j e* wide, itrilght or 
herd cot. Every cot i* euily made and it perfectly unootfc 
and oaifonn. Sharpen# iu own cotter*. Uied with the 
itind, that it fvraiihed, it make# a high tpfttd jointer for 
•nail work. Power Plane with all attachment! ii packed 
couplet* in a handy metal carrying c*W,

Send for folder giving full details on these 
and other Carter Tools.

R. L. CARTER DIVISION
The Stanley Works

NEW BRITAIN, CONN.

Then you start out for your 
contract-closing interne.' 
with * prospective client 
for new or remodeling 
work, yon will want to take 
along Lowe Brothers Pic­
torial Color Chart. It con­
tains actual pointed repro­
ductions of charming in­
teriors and attractive exter­
iors. They make it easy for 
yonr prospects to decide 
with confidence on the 
color schemes they prefer.
And when that decision is 
made, you will find it easy 
to land the contracts.

You may borrow this contract-dosing chart with­
out cost or obligation from the local dealer in Lowe 
Brothers products.

Use also the specification book which the same 
dealer wilt gladly supply you free. It will help you 
prepare accurate bids and save time, money, sod mis­
understandings.

And when submitting your bids, tell your pros­
pective purchasers why Lowe Brothers dependable, 
nationally advertised quality will assure the ultimate 
economy of enduring beauty.

Your local dealer in Lowe Brothers products will 
gladly help you in many ways to close more jobs and 
more profitable jobs. Why not get acquainted with 
him today? The Lowe Brothers Company, Dayton, O,

oxnve \ ovrotners
PAINTS • VARNISHES

Qvdtitj Uns*rp*u*d Snct
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You will find the Lowe 
Brother* Pictorial Color 
Chan ftry helpful when 
you iotttfiew prospective 
customers- These actual 
painted reproductions of 
attractive exteriors and 
charming interiors contain 
ideas on color schemes for 
every painting need. They 
make color selection easy 
and they get the decisions 
which land those profit* 
able contracts.

Borrow this Pictorial 
Color Chart, without cost 
or obligation, from the 
local dealer in Lowe Brothers products. The same 
dealer will also furnish, free, a specification book to 
help you prepare and submit accurate bids and save 
tune, money, and misunderstandings.

And when submitting bids, explain to your pros­
pects why they can depend on Lowe Brothers paint 
for maximum economy and enduring beauty. Shrewd 
buyers will be glad to know that you are protecting 
(belt investment by recommending Lowe Brothers 
nationally advertised, known quality paint to assure 
them ultimate savings.

Why not get acquainted today with your local dealer 
in Lowe Brothers products. He will gladly help you in 
many ways. The Lowe Brothers Company, Dayton, O.

PAINTS • VARNISHES
Quality Unsurpassed Shter 1*69

Modern Gas-Burning Mantel
Kjt ODERN gas-burning Radiantfirt-Mantek, complete 
* ' places in themselves, ready to he installed in any room, 
being marketed by General Gas Light Co^ Kalamazoo, L 
These units consist of beautiful wood mantels finished w; 
brown, fitted with Humphrey gas-fired heating inserts. Thi 
serts are furnished in a choice of stainless steel in armor bt 
finish; or black japan with armor bright trim. No chimney, 
pit foundations or tiling construction arc necessary.

To install the unit, the wooden mantel Is placed directly ag; 
the wall, a gas line is run to the heating unit, easy venting 
visions are made, and the fireplace is ready. Overall widtl 
inches, depth 9l/t inches, height 45J4 inches.

American Builder, September 1.

COMPLETE 
firepUces cen< 
tiding cf fin­
is h • d rMiittl 
and gat unit 
com* reedy to 
S ruled.

Small Woodworking Machines
\J ATES-American Machine Company, Beloit, Wis., reeet 
' announced that it is in production on its line of woodwork 
machines for home, school and light industrial use. Ibis 1 
consists of floor and bench type lathes and drill presses, bi 
jointers, circular saws, twelve and twenty-four inch jig $** 
single and double grinders, belt and disc sanders. Attract! 
economical and practical combinations consisting of a jointer * 
circular saw mounted together on a pedestal and driven from c 
motor and a belt and disc sander similarly mounted are alio ft 
nished.

NEW LATHE Le modern design for light a«o.
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They may not realize it, but the first 
thing visitors... prospects... see in or 
out of the house you build is paint/ 
The greater the beauty of the paint 
you use, the easier is your selling job. 
And when your prospects know it's a 
beauty that lasts ... a paint or finish 
that protects for years ... the greater 
is the urge to own the house.

That’s why the sponsors of leading 
model homes and housing projects 
choose Sherwin-Williams paints— 
and advertise the fact. They know 
"Painted with Sherwin-WUliams" 
means quality to the prospective

owner—and quality in finishing mate­
rials infers "quality" throughout.

Whether you use soft-toned, rich­
looking Flat-Tone; silky-smooth, 
washable S-W Semi-Lustre; brilliantly 
colorful S-W Enameloid, or famous old 
SWP House Pcdnt-you're certain of 
greater beauty, longer wear, and in­
stant prospect-recognition.

Let the great prestige of Sherwin- 
Williams' name work for you. Show 
the sign above on all your S-W 
painted jobs. Write The Sherwin- 
Williams Co., Cleveland, Ohio, or 
in all principal cities.
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...WHEN IT'S “PAINTED WITH
Sherwin-Williams "

4 out of 5 home owners prefer Sherwin- 
WiUiams to any other brand of paint. That's 
the result of unbiased surveys. And you can 
put this overwhelming preference to work 
for youl

Paint the homes you sell with Sherwin- 
Williams paints. Let your prospects know it. 
Then watch your selling chances rise!

Sponsors of leading model homes and 
housing projects paint with Sherwin-Wil­
liams. For the eye-appeal of colorful beauty. 
For protection of their investment. And fi­
nally, for the real selling power of the words 
"Painted with Sherwin-Williams."

There's a SherwinWilliaxns paint for 
every home painting use—Inside: soft-toned, 
rich-looking S-W Flat-tone; silky-smooth, 
amazingly washable S-W Semi-Lustre, bril­
liantly colorful S-W- Enameloid. Outside; 
famous old SWP House Paint.

Each means greater beauty, longer wear, 
and instant prospect-recognition. All imply 
"quality throughout" in the houses you sell 
For the facts about these Sherwin-Williams 
paints and others of the complete Sherwin- 
Williams line, write The Sherwin- 
Williams Co., Cleveland, Ohio or 
in all principal cities.

Sherwin-Williams Paints
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UT THIS SIGN TO WORK 
HELPING YOU SELL HOMES

“Painted with SHERWIN-WILLIAMS"

MEANS MORE THAN 
“GOOD ADVERTISING” TO YOU!

Pointing the homes you sell with Sherwin-Williams 
Paints ,. ■ telling your prospects about it.., that's good 
advertising. More than that it's good, sound business!

For you're giving your property... your investment 
. .. the best of protection—the complete and lasting . 
protection that only Sherwin-Williams Paints can 
assure. At the same time you're using paints that 
have a 4-to-l hrand-preierence with your prospects. 
Surveys prove itl

Builders everywhere ,.. sponsors of noted model 
homes and iamoua housing projects ... 
are featuring "Painted with Sherwin- 
Williams Paints." They are well aware

Sherwin-Williams Paints

oJ the fact that these highest quality pedals : 
quality construction throughout the homes they < 
play and selll

Whether you paint inside with soft-toned, 
looking S-W Flat-Tone; silky-smooth, washable S>^ 
Semi-Lustre; brilliantly colorful S-W EnameloiA i 
outside with famous SWP House paint—you o» ( 
tain oi the most fox your investment in both prep 
maintenance and customer-attraction.

Let the unmatched prestige of Sherwin-Wil 
Pcrints help you sell more homes. Write The Sheri 
Williams Company, Cleveland, Ohio, and all j 
cdpal cities.
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...HELPS TO CLINCH THE SALE!

Yeuk&ow how prospects search the homes you sell 
far signs of quality. They may not know so much 
about construction, but they never miss a visible 
detail

There's no bigger ... more important detail than 
point! Goad paint usually means "a good job 
throughout” and your prospects know it!

That's why sponsors of leading model homes, 
... Contractors of building projects ... point with 
Surcrin-Williams paints. They're making the most 
el a quality that has won Sherwin-Williams a 4 to 1 
preference over any other kind of paint.

For every painting job there's a tested Sherwin- 
Wlffiams finish that will do it better, more economi­
cally, Inside: soft-toned, colorful Flat-Tone; satiny, 
tali able Semi-Lustre; brilliant, sparkling Enamel- 
old,Outside: famous old SWP House Paint to beau­
tify tmd protect your investment.

Let the sales-building "Pedaled with Sherwin- 
Williams" sign work lor you, too. Write for the facts 
about this complete paint Line. Address The 
Sherwia-Williams Co., Cleveland, Ohio, and all 
principal cities.

Sherwin- Williams Paints
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PAINT by Sherwin-Williams

. may mean

SOLD by you!”

To sell a house "on sight", you must make 
that sight a pleasing one! And the best way 
to do it is with paint.

Naturally, the better the paint you use, 
the better your house will look, the more 
chance you'll have of selling it. And with 
lasting satisfaction to the buyer!

That's one reason why builders of lead­
ing model homes and housing 
projects choose Sherwin-Wil­
liams paints—and show the sign

Shenrifr-WtiUoav Paint* enhance the charm oi ib» model Caps C 
home of John Wanamaker & Co* Philadelphia, Pa.

"Painted with Sherwin-Williams" on i 
their jobs. They know they can pick no 1 
ter-looking, longer-lasting paint. They reel 
ognize the prestige of the Sherwin-William»| 
name. They are well aware that their pro 
pects prefer Sherwin-Williams 4 to 1 ovei| 
any other brand of paint!

Let Sherwin-Williams Paints help you sell 
more homes. Write for full information to] 
The Sherwin-Williams Company, Cleve-| 
land, Ohio, and all principal cities..

Sherwin-Williams Paints
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font's the very first thing your prospects 
lee of any house you sell!

Architecture counts. Equipment, too. So 
does location. But it's cood looking paint 
that starts the sale — and if it's Sherwin- 
Williams, you've gone far in closing it!

Builders of model homes and housing 
projects know this. They paint with 
Sherwin-Williams for the eye-catching 
power of its beauty, plus the confi­

dence it inspires in their prospective buyers' 
minds. They realize that "Painted with 
Sberwin-WtEiams" infers "quality through­
out" the houses they display—and sell 

Put Sherwin-WilliamsPaints and the Sher­
win-Williams name to work helping you at­
tract and satisfy more prospects—sell more 

homes. Write The Sherwin-Williams 
Co., Cleveland, Ohio and principal 
cities for full particulars.

Sherwin-Williams Paints
mintm
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THIS SIGN TO WORK 
HELPING YOU SELL HOMES

“Painted with SHERWIN-WILLIAMS”
MEANS MORE THAN 

“GOOD ADVERTISING” TO YOU!
painting the homes you sell -with She rwin-Williams 
Paints.., telling your prospects about it... that's good 
advertising. More than that it's good, sound business!

For you're giving your property .,. your investment 
... the best oi protection—the complete and lasting 
protection that only Sherwin-Williams Paints can 
assure. At the same time you're using paints that 
hare a 4-to-l brand-preference with your prospects. 
Surreys prove itl

Builders everywhere .., sponsors of noted model 
homes and famous housing projects... 
are featuring "Painted with Sherwin- 
Williams Paints," They are well crware

oi the fact that these highest quality paints infer 
quality construction throughout the homes they dis­
play and selll

Whether you paint inside with soft-toned, rich- 
looking S-W Flat-Tone; silky-smooth, washable S-W 
Semi-Lustre; brilliantly colorful S-W Enameloid, or 
outside with famous SWP House paint—you are cer­
tain oi the most for your investment In both property 
maintenance and customer-attraction.

Let the unmatched prestige of Sherwin-Williams 
Paints help you sell more homes. Write The Sherwin- 
Williams Company, Cleveldnd, Ohio, and all prin­
cipal cities.

Sher win - Willi a ms Paints



10 dincrieaii Builder, February 193S.

The “High Sign” of Quality in the Houses You Sell
. It's a simple sign, but how it can work 
and sell for you!

First—it indicates an eye-catching 
paint job... rich-looking, beautiful—a 
sure prospect-pleaser!

Second—it inspires confidence... 
infers "quality throughout" your 
houses. For it's the sign of a Sherwin- 
Williams paint job . . . the best that 
money can buy.
And your prospects 
know it!

Builders every­
where ... sponsors 
of noted model 
homes and famous

housing projects... are painting their 
houses outside with famous SWP 
House Paint and inside with S-W Flat- 
Tone Wall Finish, S-W Semi-Lustre, 
S-W Enameloid. And they're showing 
the "Painted with Sherwin-Williams" 
sign on every job—keeping it at work 
helping them advertise and sell more 
houses. Put it to work for you, too!

Write for facts to 
The Sherwin-Wil­
liams Co., Cleve­
land, Ohio, and 
principal cities.

See our catalog 
in Sweet's.

Sherwin- Williams PaintsI

JZ
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THIS SIGN THE WAY

TO KOBE HOMES SOLD BY YOU!
Here's a simple, sure way to spur the 
sales of the houses you build. Paint 
them with Sherwin-Williams Paints— 
and get the fall advertising and sell­
ing power that ''Painted with Sherwin- 
Williams" means/

First—you'll attract more inspector- 
prospects. Few can resist the out­
standing beauty of a house painted 
with the richness of famous SWP 
House Faint.

Second-you'll hold the admiration 
of all as they go through your house— 
whether you painted the rooms with 
luminously soft S-W Flat-Tone Wall

Finish, sleek, washable S-W Semi- 
Lustre or gayly colored S-W Enam- 
eloid.

Above all—you'll inspire the con­
fidence of your prospects. They know 
the Sherwin-Williams name and the 
SherwinWilliams reputation. "Paint­
ed with SherwinWilliams" infers 
"quality throughout" to them!

Get the facts about Sherwin- 
Williams Paints and what they can do 
for you. Write the SherwinWilliams 
Co., Cleveland, Ohio, and all princi­
pal cities.

See our catalog in Sweet's.
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Uwd txtanilvftlr thrwBhoet th* Country Gab Dfetrld, 
Sberwin-WilliaMt Polftrt vtr* els* th* chatce lor tfcW 

smart £fctr*ThfofM4 IroehM* £bppef ns C*ftl«r<

of Kansas City's Country Club District
4,000 acres . . . 5X100 homes .. . 35,000 resi­
dents ... 26 subdivisions ... homes ranging 
in price from $3,500 to $200,000—those are 
a few quick facts about the Country Club 
District Development of the J. C. Nichols 
Companies, Kansas City. With good reason, 
they call it "the most important high-type 
residential development under one man­
agement in the world".

In this important building project, 
Sherwin-Williams Paints play their 
vital part — attracting prospects, pleas­
ing buyers with their outstanding 
beauty, long-lived protection. Sherwin-

Williams famous SWP House Paint, for isj 
stance, Is the Country Club District's sta 
ard exterior paint. And Sherwin-Willia 
soft-toned, restful Flat-tone Wall Finis 
Sherwin-Williams colorful, washable I 
Lustre Wall Finish and the gay colors 
Sherwin-Williams Enameloid add theij 
beauty to the charm of the District's sma 
homes and buildings.

Let Sherwin-Williams Paintshelpyol 
protect, promote and sell your proper| 
ties. Write The Sherwin-Williams 
Cleveland, O., and all principal dtie 

^ See our catalogue in Sweet's.

Sherwin-Williams Paints



.. , and altogether convinced your properties 
must he as good as they look!

There'* a complete line of Sherwin-Williams 
Paint for every home painting need. You can 
rely on them to compliment your architectural 
designs with their attractive appearance. And 
complement your good .workmanship with their 
obvious quality. See ova catalog in Sweat's. For 
further information write The Sherwin-Williams 
Co., Cleveland, Ohio, and all principal cities.

Sherwin-Williams Paints



i.

American Builder, hut ffftl

THIS TAG
SEUS your'package'

QUICKER !

It's the 109 that means "quality throughout" to youi hoi 
prospects. For they well realize that good paint and good 
go hand-in-hand. And they well know the quality of Sherwin-Wil 
It’s the paint they've given a 4 to 1 preference over any other

Sherwin-Williams Paints have proved their active selling Tahe 
side and out of leading model homes and buildings of famous 
projects. Put these highest of high quality paints to work lot you 
ing customers, selling them and keeping them sold!

Write for information about the complete line of 
Sherwin-Williams Paints lor both interior and exterior 
use. Address The Sherwin-Williams Company, Cleve­
land, Ohio and all principal cities.

Sherwin-Williams Paints
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r H'l a cake or a house, you'll sell it faster if it 
■ a buyer’s "mouth water"! With a cake, the frost- 

1 tat Ike trick. With a house it's paint!
•Ve that paint's Sherwin-Williams, you can be 
»I eitl not only look good, but will live up 

- k good looks. Sherwin-Williams Pcdnt 
1 toot* than "sell on sight"-it keeps your 

sold! Proof? Home owners prefer 
sWiHfcnns 4 to I over any other brand 

fjsbjf
ymn outside selling job—leave it to last­

ingly beautiful SWP House Paint to catch all eyes and 
bring fhe prospects in. Inside, lei soft-toned, rich-look­
ing S-W Flat-Tone; silk-smooth, washable S-W Semi- 
Lustre; and brilliantly colorful S-W Enameloid back 

up your argument of "there's quality through­
out this house , . . you can see that yourself"!

See your local S-W "Pcdnt Headquarters" or 
telephone our local branch (in all principal 
cities). Or write for complete information to The 
Sherwin-WillJams Company, Cleveland, Ohio 
and all principal cities.

Sherwin-Williams Paints



NOW COLOR REALLY SELLS
FOR YOU-IN THE Sherwin-Williams

PAINT AND COLOR STYLE GUIDE
Nete: For the firtl time, Mr. Builder, you an Note: The open Style Guide covers
ere year finished coler schemes before you build. over five square feet in area.

AorwheVillianu Decorative 
. Wee produced a Paint and 
%ilr fakir that is so accu- 
> leal you feel you are step- 
** IW trltial roema the mo- 

WA at the illustrations, 
eeli, huitdm, realtors, 

Warmer companies, paint' 
Sts are wildly enthusi- 

7W air 145 of the moat 
I lllmirationa you have 
tsar eyre on. All of which 

tWt the Sherwin-Williams

Paint and Color Style Guide can tic 
the biggest boon in the world to 
your business. With this service yon 
become a color authority because 
every style and suggestion is com­
plete in every detail including 
actual reproductions of paint, furn­
iture, rugs and hangings.

You can’t afford to be without the 
Paint and Color Style Guide. Over­
night, it’s changing the entire con­
ception of selling colorfor the home. 
It’s taking the country by storm!

IIKORES ON THE Shekwm-Wiuiams STYLE GUIDEi
k ft* bvrrrf nt. 4 It is the world's larr- 
mv HMMiM In tot Kodachreiae pho- 

torraphy Job.

5 It explain! color tor 
ran* ordtn the Ant time in really 
, i, ^ simple laaruage.

drat ( II enables bonders 
ltd- ud architect tc dn-

**w bhcale exactly any reora
or exterior color scheme.

7 It show* bow to har­
es on Ue furnish inf 

cakn with colored walls. 
| It enables builders 

and architects to use 
colorful paints that for­
merly were safe only in 
the hands of a decorator,
9 The open Style 

Guide cowers over 
five square feel in area]

WRITE
TODAY FOR FULL
INFORMATION on the Sherwin*
'Williams Fninl and Color Style 
Cutde, Due lo the tremendous de* 
mand and Lhe aMonifhinp value of 
the Style Guide only a limited nuim 
ter are available.

THE SHERWIN-WILLIAMS CO.

THE SH ERWIN-WItUAMS COMPANY,
DEPT. A-B. J,
CLEVELAND, OHIO
Gentlemen:

I am interested in ibe Shei-wln-Willlame 
Paint and Color Style Goide. Please let me 
know bow to obtain one or more copies.

NAME________________________________
| FIRM NAME___________________________

} addressemr.


