
Gilman Paint
CUSTOMER & ■ npATinM Ctattwofltt, Tamtam

sat FSMAN J- E- Walsh ;REGION____________ .Sputbern,

Cr Mn Spec. Si CaC2 W V Asb.
PRODUCTS DISCUSSED: Q Q □□□□□B
PERSONS INTERVIEWED: Clyde. Schesslngen., lTechnology

INDUSTRY .
CLASSIFICATION Fcu-11™

DATE OF CALL

Other:

CALL OBJECTIVE: Call made onRG-244 pAospect.

RESULTS OF CALL: AhtCA letting me go through my CALTPR7A success stoAij, Clyde let. me 
dom easy by telling me. that they had {.oAmulated asbestos out oh theln product5 about 
two yeaAt ago, at they weren't Interested -in. con Routing OSHA. He 6 till teemed Interested 
in where 244 was being uted In the coating6 industry, and Aequested a couple oh the 
bw chores.

7 came to £lnd out that the interest It due to the iaet that Gilman is 
being purchased, and Clyde doesn't know hor sure i& the nee owners would object to asbestos 
being used. The tale oh Gilman has been going on {.on about 15 month6, and It expected to 
be finally contummated by the end oh the yeaA. 7h the nee owners have no health hangups, 
Clyde told he would colt hoA a sample, at he would like to evaluate It.

FOLLOW-UP ACTION REQUIRED: r\ii.C£.s vEL?
JEW - Wo j$ua£/ica calls needed unless we sample them. 'VOV 8 1876

ucc -c

COPIES TO: Gen'I. Sales Mgr. (2); Mktg. Services; Others: ACj-F_II..k-NI^FlLE--------------------------
R. L. Schult Ji E. Lcnahan


