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~ Fifth. The establisbed custor of meking quae rrices 80 that .
- ®sch clase of distributor ®ill be. comﬂe‘;-ted in pro;ortlym a8 thef/\énder
~mervice, ie occasiorally made use of .by  pepl yE N
ip arder to get the cheapest quantit$”;ric®*m
it inremoter territory st e low y~ce,bin,ogv‘r to
bu)ixg more ‘than thej want. : o o

Sixth. This last temptation has not infrequently resulted in
190;19 contractlug credits with us far in excess of that to which they would

ordirdrily be entitled, but of which we bave no knowledee in advance suffic.
ient to put ue on our guard

Seventb. It hae long been known in the Netional Lead Com;any thet
when cusiorers. Zboth of oursclves &nd othere) buy excessive guantities of '
lead-ir-0il, they are probebly prepering to fail;. because, in case of fail-
ure, 1ead-4n-011 is wlways worth ite cost and more; end the more lead-in-oil
they can have ir their stocks, the more they will have to repay to the pre-

pered pairit’ erustry whose goods ir the failed store are unmarketable and rep-
idly deteriorste.

Al .
There ere & greet many more reesons why we must iuaist that the
white lesd irdustry shall be associated with the miners, smelters and lead
producere of 'the United States whose interests are in common with ue, rather

then the peint manufacturers of the United States, whoae intereste are an-
tegonistic ir & great meesure.

Very reépectfully,

B St SN

Chairmen of the Board.
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~ Cheirmen of the Board

publieg

¥r. F. ¥, Certer, President
Retionel Lead Compeny

Dear Mr. Carter;

, There are many reasons why the Fational Lead Compeny should
congerve ite ocommunity of interests with the miners and smelters of

 the United States interested in lead. There are zlso many reasons

vhy it should recognize certain fundamental differences in interest
between the Paint and Varnish Industry and itself,

First. The paint induatry quite genersally eatablishes
agencies in the several cities, through whom it can edvertise and sell
its products, The Nationel Lead Gompany eells to everyone.

Second. ‘There ie a custom, more or lees prevelent among pre-
pared paint manufacturers, to give rebates at the end of the year, 2s a
mesns of encoursging retail deslers to distribute more of their goods.
To. the extent that is effective, it is an inducement to the retailer
.dealers to eell lees of our goods.

Third Tho Fational Lead Company and ite predecessors, for a

century or more, have claimed and advertised that white lead-in-oil,

#0ld by it in peste fbrm 00u1 be. 59d wi;b,li;aezd oil-nnd colors by
the peinter and produce ?% ot p4d paints ecamon-
ly-eoid., Thie clsinm is reaist by peint nunurccfurera and-ibey-atienmpt
to.intluoaoe—deeicxwuto»dooey-eaa—geeduvtt‘tﬂ“ftrur*ur'ths retdyata;uae

preduct.

Fourth. It is our policy tb snodurage painter-. It is the
poliey of preparad peint manufacturers to create a demand from the general
rewlng=tet feintere clainm that their knowledge of how to mix

peste white 1“4 in the form we sell it, with other ingredients mekes it . A7v
more desireble to hire peinters to mix the necessery s with gg:e’§iite
lead-inaoil and thinnern than to epply it themaelvse.igk/r
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