
Message

From: Jones, Enesta [/0=EXCHANGELABS/OU=EXCHANGE ADMINISTRATIVE GROUP
(FYDIBOHF23SPDLT)/CN=RECIPIENTS/CN=65B8E6C6E5CA4A7A9AE85D98A4C8EEDB-EJONES02]

Sent: 5/15/2018 5:22:48 PM
To: nealtemplinj__________É'x.6__________I
CC: Press [/o=ExchangeLabs/ou=Exchange Administrative Group

(FYDIBOHF23SPDLT)/cn=Recipients/cn=b293283291dc44eOb5dlc36be9281d8a-Press]
Subject: RE: Hi Neal, we just spoke.

Neal,

On background: We are not familiar with a study in Nashville, TN. The report, Market 
Acceptance o f Smart Growth (2011), compares resale prices for single-family houses and town 
homes in walkable developments with units in conventional developments, and finds that walkable 
developments have greater resale appreciation than their conventional suburban counterparts. In
addition, this website, Smart: Growth: The Business (Opportunity for Developers and Production 
Builders, provides six white papers that present a business case for walkable communities.

---- Original Message-----__________________________ ,
From: neal templiij Ex. 6 i
Sent: Monday, May 14, 2018 4:34 PM
To: Jones, Enesta <J ones.Enesta@epa.gov>
Subject: Re: Hi Neal, we just spoke.

Yes we did. Thanks.

>  On May 14, 2018, at 4:11 PM, Jones, Enesta <  fones.Enesta@epa.gov>  wrote:
>
>  Enesta Jones
>  US EPA Public Affairs
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