IN THE PAINT LINE

Let these three members of the
crafi give you the answer. ..

K * *

(Righi) DANIEL OLIVER — ABERDEEN, WASH.
“I average about $630 a year for paint matesials and
supplies and I buy all of these where I get my Dutch
Boy White-Lead. By confining my, purchases to the
store where I buy white-lead I am assured of the
utmost cooperation.

WEBSTBR GR.OVE,
“My “material pqrchases
amount €0 approximately
$1800 a year and T spend
this moriey with the firm
which su pplze.r me with
Diitch B‘oy Whise-Lead.”

(Adbove) RAYMOND F. WALDVOGEL—~CATONSVILLE, MD.
ina pa inter’s Tide. Other pamrers

avf/e buy all of our paint material from two local ; i hi ot ¢ prestige accorded the Dittch Boy
paint dealers who furnish us with our Dutch Boy i ! D tch by Lea.d Mix'ng o, Dutch Boy
White-Lead, This business totals about $3000

annually.”

NATIONAL LEAD COMPANY

B\ 111 Broddway, New York; 116 Osk 5t., Buf-
" \ falo; 900 'W. 18¢ch St., Chicago; 659 Freeman
) Alpe,, Cincinaati; 820 West Superior Avenue,

Clevetind; 722 Chestaut Sc., St. Zouis; 2240

24th St., San Frandisco; Naticoal-Boston Lead

Co., 801 Albany.St., Boston; Netional Lead

80il Co; b Pa., 316 4th Ave., Pitesburgh ; John

T4 Lewis & Bros. Co., Wideaer Bldg., Phila.
'
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