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PER BUSHEL PRICE ©ON 1947 FLAX crop TO IN

GOVERNMENT GUARANTEES ss.

CREASE FLAX ouTrUT,

P

o e e

. G 3
HEART OF FLAX GROWING Bel: is Norls Dakta, Minnesota and Fown.  This yenr faywers FLAX IS ComMBINED, just as are wheat and . dlf
in Ohio, Indiuna and Michigan are urged to raise fax to elimimue Present shortage, Falf swall grains. Half of griin goes back : co:
of this year's Californiy and West Couye Ctop tas been snld aleendy “for $6,50 per bushel, Larmer as cartle meal atter all ol is remaved, & gre
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VALUATION OF A SHIPLOAD OF FLAX JUMPED FROM $400,000 IN 1941 TO $1,73C.000 LAST OCTOBER.
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ciopowin less tham adf of the 30,000,000
brsbely ised imnualhy by UL S Tndusry.

e Nmerviear erap dipped  Jower
shon subivantind subsidies were granied
o othar vvaps and when dhe price ol
wheat vose Wi miuch as $2 a0 bushel
worile thisseod was pegged wt o OPA
ling price of K5.25 0 bushel, This 1eok
shace vightan she time when the demaad
for oiby teacbiet one alcime gl Aniori-
o utanudacturers sought sabsrinite oils
to keep therr prodhuction oy o hes
swercded By oseeaing wdditionad peeritta

rc chim workd Do enestries v due
Fav bt osid fapon ook aben ones,
Fad vewi the shavtage of ail grew mon
sotons undl arone time, the workl prie
e Lisead oil was 2705 cents w ponnd
extopt ju the United staws where the
OPA kept the price at Lhg conts o
pound. Nmeriean paint manufacturers
could pot pay the high world  linseed
oil price and use this oil profitably in
paint which was selling at an OP.A price
used om T2 conts w pound oil,

Price lump in Flax Makes S-W Cargo
Most Valuable in Great Lakes History

Eae v 1915 the goverument granved
Han Lners anadditional 33 per acre
Han salnidve or approsimatety 50 cents
on b bushel Fhie sabsicy proved in-
wdequate. Wheat, corn, ete, were <till
muore proficalile eraps.

FARMIRS GET LESS MEAL

Flie fiax shantage abso planed a pare
e et went Jeetes Flax meal
e oamizat as the fiest meal supple-
nien i the Steers fod on

for Latenin:
i vappernemed with flas neal oot
vosteers ded o orditiey feed as
vl as I pourds, Nonnalhe ane ont,

gl every nwo bashels of flan grown s
retarnad 1o the Lrniey s meal after the
ail s been vemeoved, In the davs when
seak el chops were as seiree as king's
jewels, pars of the shorege could be
dircerly nared ta curailed flax produc-
ton,

Lite Lure year the equivalent of an
atomic explosion blese the flax price sky
hish, P

Price controls were removed when
the United States supply was low and

CONTINUED OM NEXT PAGE
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demand was ar an wnprecedented high,
Flax jumped from $3 a bushei to $7.50
a bushel and linsced oil shviocketed
from 1415 cents @ pound to 36 cents a
pound as American sellers sought parity
with the alrcady high world market
price.

PRICE AT ALL-TIME RIGH

The fliax available was {or e
§7.50 1 bushel, the Nighest price in al}
history, Sherwin-Williams, the wockls
TIargest nuautfacturers of padnt, had no
choice. 19s linsced il resenie was de-
pleted Jike everyone che's. Flax il 1o
be bhenght ac the presailing price ov pro-
duru‘m would Innve o be cartailed umil
the next year's flax crap was harvested.

At the now price for vaw flaxsecd the
cost of manufacturing linseed oil junp-
cd 255 percent over preawar prices, vet
at the same time with other bradceial
and labor eosts also on the upswing, the
cost of paint has risen ovnly from 9 1o
29 percent.

This new higher price for (keseed
will make it profitable lor Awerican
farmers to plant larger {Iax acreage this
year, but even this Larger arop will not
compictely mcet the demands of Ameti-
ran industy Jor about two years. It
must be rewcmbered thae prior to the
war most flisseed was imported o
South Anterica, Gl Indi and otha
mirtions.  Almost all ol this crop is now
sent to Europe Tor industrial use as well
as for use in making margaine.

An indication of what the price of
Aweric will De this vear can he
seen {rom SL“(I'N] recent dl'\'(_’l‘ll)ll"l"l(\.
The government recentdy granted 2
“support" price to the fax Lumer which
guaranices hin 86 i bushel oo his 1047
crop.  Calitornia flax farmars lveady
have sold hall ol this ven's crop Tor @
reported price of 3550 a bhushel. These
developments inditae thene will be no
appreciable dvop in the cost ol oiher
flansead e Hnserd oif anal at Jeast 19380
Flaaseed Jrvested this sear Jor Thaseed
ail prposes will not fund e wav e
paint until the spring axd ssmer of
1948, The new goaraniced $6 suppeort
oon dlaxaeed mens that paiat
prices generalhy 1 temuin at aheir
prosent Ievelantilat ke thecodal 1948

PRERN W witirams

SHERWIN - WILLIAMS WOKRLD. Published
for Sherwin-Williums emplayees, Address all cors

resporndence to Sherwin-Willianes Warld 184
Floor, Guild Hull Euilding, Cleveland I, Okio,

FOR

PRODUCTION PLANS
SPRING and SUMMER ouaity House Paint

Goal is 3,000,000
Gallons of S-W Top

HE  company's  plan 10 produce
3,000,000 gallons of o) quality house
paint during the spring and sammer
wonths of 1947 s welcome news to the
thousamdy of dealers wha handle Sher-
win-Williams Paints and 10 1he thou-
sands of people who are employud in
Sherwin Witliams offices and Jactorics
throughout the counvy.

Lrom the dealer’s standpoint it means
that tor the frst time in seven years, he
will ence agnin bave 5 W paint produets
in sawmie guantity in his store. Through
the war years, the S$W dealer was
caught i the paint shovage. Fortunate-
Jv, the develapuent ol such speeint
products as Ken-Tone, amd Lin-X and
more recently Pestroy DDT and Weed-
No-Mare hept his sales g during these
UNCCTEIN Years.

STEADY EMPLOYMENT

In the case of the company cnipluyees
in factories and offives, this new sched.
ule will fnswre continual stendy cinploy-
ment for all

I statement 1o the pross, Arthane W,
Stendel, president of the company, said,
“House paiut hag been extremely scarec
due 10 severe shortges in lead, zine,
titanium, linsced oil and packages which
have prevented us from wanafacturing
any apprecizhle quantity of howse paint
Jor many months, I fact, thave is a
backlog whic b represents constant shors-
ages throughout the war peaiod with
somequent!s increasing heavy dencind,
While wos ol e vinw cnaterials are
still in severely short supnly, by cuetul
plining and coordinaing, aided Dy
Aight haprovement in incoming  re-
ceipts o titanium and seel plate for
}J:l(k;luk:s. WE Gl oW see ol way
clear o again make S\WP house paint.
In keeping with owr policy, which was
maintained throughour the war, we will
make only énp quality.”

MATERIALS UP 61%; PAINT 204,

In commenting on current  paint

prices, Mr. Steudel pointed out that
while the costs, on raw materials used

in the manndacture of paine have in-
creased 619, 1he carent retail price
of outside gloss house puine is only up
2000, or less than Lall as much as the
raw material price increases.

He noted that the increase in paint
prices is substantially less chan the in-
crease in linsced oil which has gone up
253%,, leaded zine 439, and white lead
417, Increascs in prices of other paints
requiring less linseed oil are relatively
smaller—flat wall paint 35 up 9%, and
enamels 127%,

Me. Steudel pointed our that the cost
of a gallon of best quality house paint
is still relatively small compared to the
cott of a job as a whole and represents
an inerease of only to 510 in the
p.nnunw of an entire house, which is
Hicant compared 1o the deteriora-
tion and cost of negleet throngh faiture
to paint. Even with she fncrvase in the
price of house puing, the high cost of
raw materials has made the company's
ploht margin less per gallon than any
tie in ns histovy.

DEALERS GET ALLOCATIONS

Dealers are now bring given their
house ])lelll allocations illld itn tlp[)()l“ll'
nity to place their orders. Jlome owners
are advised this they in tarn shouald
place their orders immediately with the
Tocal S W dealer so they will be sure of
pening some of s howse paint ay it
15 hehieved the demand wiil be soch thae
even with this production it will not be
nealy enough paint 1o go around,

‘Fhe announcement also stated that
he COMPInyY I3 s\tp]ring up prnduction
of interioe vnmmels ol semigloss waldl
paints to the extent of 15 10 208) move
than lust v substaneial production.

Kem-Tone, alrcady in heavy produc-
ton, having passed the 87,600,000 gallon
mark in it five year production peviod,
is now being produced ac the raw of
230,000 gallons per week.

The company is alio redustating the
manufacture of its popular Barn Red
and Shingle Stain, neither line of which
has been in praduction for some time.

0007-SWP-000119505

See
Di

Pac
s

Cen
Ofre

an

B (4]

«
inr
exp:
sclli
bnsi



THESE MEN TAKE OVER NEW DUTIES

JAMES F. BEGG
Sales Manager Allied Special Products; was
Division Manager Cleveland Sales Division.

EDWARD §. DEAN
Pac. Coast Dept. Store & Syn. Saies Mgr.;
was Spec. Prod, Sales Manager. Oakland.

W. O. MICHAELS
Gen. Supt. of all Pac. Coast Mfe. & Tedh..
O perations; was Superintendent L. A. plant.

Special Products Men and East
and West Coast Men Promoted

QOMING sales of Sherwin\Williams
™ cxpanding line of Special Products
in recent months has resulted in further
expansion of personuel to handie key
sclling jobs in this important end of the
business.

New positions in the company have

WARRER MITCHELL
S. Prod. Sales Mgr. Cleve. Sales Div.; was
Asst. Adv. Mgr., Pestroy, Weed-No-More.

GEORGE HINES
Fietd Supervisor Special Product Sales;
was Div. Sales Manager Scott Paper Co.

BERY A, MITCHELL
Midzwest Zone Dept. Stare Mgr; was Special
Prod. Sales Mgr. Minn, & Milwavkee Div.

JAMES A. BRADLEY

General Superintendent of the Los Angeles
Plant; was assistant superintendent.

heen acated to handle the heavy de-
mand for Kem-Tane, Lin-X-Products,
Pestroy DDT Troducts and Weed-No-
More, the 24, I weed killer. Growing
fuence and public acceptance of
praducts which are all “Products

Sherwin-Williams Rescarch'” means
more opportunity for our expanding
personncl. We have only begun to
scratch the surface of the vast market
which is in need of rthese Sherwin-

PAUL BEWIE
Division Manager Northern Ohio Sales Div.y
was Special Products Sales Mgr. Cleveland.

N

J. C. WHITE
Richmond Division Manager; was Special
Products Sales Manager, Gulf Stutes Dise,

Williams developments. This year 08,
000 new outlets are being added (see
“Blitz” story in this issu¢ of WORLD)
to make it casicr {or all America to en-
joy the benefits of these houschold neces-
sitics,

Along with the crearion of new jobs
in the Special Products field, the com-
pany has made other promations of ex-
perienced men in both the manufactur-
ing and sales end of the organization.
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BOWLING Is No. 1
S-W Winter Sport

HE wmost popular winter reereation

wmong  SW people from  coast to-
coast is howling. Thousands of SW men
and women e pumbered arwong the
16,000,000 boswlers in the pation who
turn each week 10 this invigorating and
highly rompetitiv e relaxation Iov recren.
tion and good fun.

Outstambing i play this scason s
the perfect “800° zame rolled by W .
“shorty™ Laford. eaptain of the Sho-
win-Williiuns Owhkash, Wis, teans shown
in action on the cover. Since e stavted
bowling siv yesns ago, Lafond has been
up with the leaders. His present aver-
age is 191 He is 38, five feer, six and
and one half inches tall, and is miried
and has three children,

On this and the loliowing page is
a crosssection of the action which fakes
prace across the nation when SV men OAKLAND: Stockkeeper team leads Oakland grey and A. Kelly. Best average, Bud La-

and women roll th(‘ir. weekly swikes, League. Team members, lelt to right, J. Chance, lefi, 169, high lady, I11. Rusmussen,
spares, and yos—even sphits—for good fun. Mils, Capt., L. Silva, B. Goomes. E. Pin- 125, and 11. Winkler, with four 200 games.

CLEVELAND MEN: Two top bowlers of §-W's  marking score. with high individual game  Bob Weidenkopf, Harold White, Edward
Cleveland teams are Ed Emwick. left, with total of 186. Members of the topranking  Lang and Hurold Johnson. The league is
high $-game total of 697 and Charley Maeju, eam are, left o right, Wayne Clelland, composed of ten teams, cach with six men.

| ! A e S
LINSEED OIL MILL in Cleveland has two  Moore; and seated. D. Crutcher, Reggie  man McNary, right, is shown speaking to

tcams. High tcam includes, Jeft to right.  Rains, captain and high three-game series  his favorite pellet before shooting down the -
standing, H. Renighan, S, Strickland, L. man, L. Ritchie and William McNarv, High alley to keep his high averagé going strong.

&
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CLEVELAND WOMEN: lais Novak, extreme series with 345, Hligh wontany team ine Laucy Del Regno, right, is detenined o im-
cludes, fet 1o vight, | Bidlak, L McRher prove enough before the season ends to get
Helen MiPherson, has high  tluee game som, A Michel, 11 Poater and M. Cloherty.  out of the ““cellar” spot in the 60 girl Jeague.

Iel, s high sinele gamae bokder with 232;

CHICAGO; ©

cach Time” wam, includes. standing L o r, L.

Young, L. McClurg. M. Pinozaa. knecling. . Moncado aned 1.
Dicherwn. George Mundo, rolls strike for his 1caun in leagae play.

1

/

COFFEYVILLE TEAMS: Best W bowlers at
Coffeyvillc from the Lithopone and Oxide

tcams competed recently in Kansas State mnmert and Gail

tourney, Lithopone team, left to right, Roy Lester Rogers, Ivan Tesh, Robert Kindrick,
arrctt, Ted Milles, Jess Bochner, William Kenneth Keith and Charles Mcdlin, Teams

BOUND BROOK: Top team at this S-W Plant: Back row, L. to r.,
1. Pukoweryk, C. Gochilla, H. Mathews, J. Kostecki, j. Sawicks;
froni row, F. Sewa, K. Gilly, Pac Masotto, Capt. A. Nunsinto.

Carns. Oxide team:  get names from materials refined at plant.

7

0007-SWP-000119508




HERWIN-WILLIAMS “Blit” opera.

tion is actually a wniass invasion of
the grocery and drug market to obtain
98,000 new retail outlees and $29,247,120
in additional sales this year for Weed-
No-More, Pestroy DIYY and Lin-X0 wax
products. Grocery and drug stores are
nataral outlcts  for these  nationally
famous products which sre used in every
home in the land. Therefore, on this
“Blite” imvasion our salesmen will con-
tact cvery independert grocery  and
drug store in the uution to sell these
dealers on the afdvantages of selling
“Products of Sherwin- Willisns  Re-
search.”

Civilian armchair strategists remem-
ber that during the war, 2 "Bliu” mean
two things; Yirst, the gathering of al.

avaitable strength at one single poiny,

then striking hard and last, completely
engulfing a designated area. Secoudly,

Mo, 1. BLITZ CREW 1S FORMED by taking Special Products and
City Salesmen from Division points and concentrating them in Bliu
town. Crew varies bioim 5 10 20 according to size of Branch Town.

SWEEPS
- ACROSS

7+ NATION

Qhjective: 98,000 Grocery and Drug
Outiets For S-W Special Products

feaving sufficient forces, after the main
group has moved, for hulding ithe
ground gained and for furcher develop-
ing the area for {uture operations.

In the 5-W “Blit2" plan, forces are
gathered at a designated city by ealling
in city salesmen and special products
salesmen from nuarby cities. Each sales.
man is given a specific torvitory to
work, usually at e vate of 12 calls 4
day during the “Blitz.” When the drive
opens he loads his car with 8 W womue
nition which includes a compicte stock
of all the Special Products, disy
material and Special Product advert
ing. On his calls the salesman acquaints
the dealer with the products, tells him
about the profit to be made from these
products, and suggests o him how gond
display can mean more sales,

Early test “Blits” campaigns proved
thae half of the dealers cotld be sold

by the salesmen on their fust call. The
“Blitz” continucs until every storc in
the area has been contacted.

The second, and most important
phasc of our campaign is the follow-
through . . . holding the dealers al-
ready sold . . . sclling those accounts
not sold during the “Blitz” . . . and de-
veloping our new dealees so they will
sell more of our products. This phase
is largely the responsibility of the Spe-
cial Products salesmen. Tests prove that
during this phase the salesman can aver.
age 20 calls a day, sell 257 of the deal-
oy who were not sold in the initial
“Bhitz” and take care of the stock of all
dealers on his route, He carries a stock
and movenment book which keeps him up
o the minute on the status nf cach deal-
¢r, ‘The bhook also makes it easy for the
salesman to show the dealer the exact
profit he has made nn S-W Special Prod-
ucts. Because the dealer cannot possibly
kecp track of the profit he makes on
each item he stocks in his store, he will
welcome this service, and will gain con-
fdence in the salesman. The resnlr will
be the salesman will be in 2 position
to secure new and better shelf space {or
$-W products, more and larger floor dis-
plays and more sales for the dealer,

This new merchandising program is
the most ambitious project of its kind
in the history of the company. It is
opening vast new markets of sales op-
portunities. To do the job, 400 new
salis representatives zircady have been
cmployed and another 150 are expected
o be added within the next few
months. In the.-long run it will insure
cantinucd heavy demand for the “Prod-
ucts of Sherwin-Williams  Research™
which will mean greater job opportumi-
ties and more sccurity and a better
future for cveryone in the organization.

No, 2. SALESMAN CARRIES complete stock of special products in
his car, Experience proves dealers are more apt to buy when the
merchandise can be placed on sale a8 soon as the sale is made.
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No. 3. PRODUCTS ARE SHOWN 1o ddealur along

i{th advertising
muterial g show how e profin by

selting  Special Products.

Salesmen siess natinnal weeptaee and high profie 10 dealer,

No. 5. SALESMAN SUGGESTS place in store where merchandise
can be best displayed. He brings in cises of ench prodact and
builids a rested snd proven selling display for die dealer on the spot.

o™

No. 7. ON FOLLOW THROUGH calls the Special Products salesman
makes complete check of stock, both sold and on hand, With this
information the salesman can tell dealer what stock is needed.

Nao. 4. STOCK IS IMMEDIATELY placed on shelves when sale is
made. Usually at this pomt the denler's interest js high and he
will give favorable shelf and floor space w0 W Special Products,

No. 6. COMPLETED DISPLAY: Usually it is beiween 52 and 54
inches from the floor to make the products within easy reach, It's
not a2 “touch me noat”, Built to nake customers stop and  buy.

through man knows the movement of W Products in territory. Sue-
<ess Is assured when all phases of the plan are followed completely.

0007-SWP-000119510



Branch Personnel
Learn Business
From Ground Up

32 Years ’ot Progress
Backs Knoxville Claim
as Paint Service Center

A SURPRISINGLY lLurge percentage
of mer now in important positions
in the Compary aeecived thewr early
training in the paint busivess in our
Branches, Many starwed as clerks, next
became salesmen, Branch Managers and
then were appointed to an exccutive
post.  These men learncd the paint
business from the ground up through
their experience in e fickl. Chances
for promotion within the Branches have
increased with the addition of more
personmcel o sell S W' fast growing line
of Special Products. A typical example
is the Xuoxville, Tenn. Rranch which
has grown frow i organization of five to, eleven since its
beginninyg in 1035,

Present wamager is Tow Ford who joined the Branch in
1925 as a The oldest employee in the point ol
service iy Matilda Burns whoe was employed as an office clerk
one moml alter the branch was opened by J. E. Comer, first
manager of the Brauch, Today she is assistant cashier.

This ionth as Miss Burns celebrated her 32nd anniversary
at the Knoxville Branch she recalled the carly days when
mos: products were on shelves and in showeases out of the
customess’ reach, Throvgh the years, she lus witnessed the
gradual trend which has vesulted in the modetn merchandis-
ing methods of today. Like the other members of the Knox-
ville Branch she is praud of the progress that has been made
inn developing the Braneh to the poimt where it is recognized
as the Paint Service Cenmer of the community. Rapid expan-
sion ot Speeial Product sales recenddy has given new oppor-
tunity to nmany of the nesconmers in the organization.

Mast of the people in the organization were emplayed since
1940 Co R Goolaby whe was employed as a truek driver in
JO0 is now branch salesnan, Herve are the stops he made
between tlie two jobs: Shipping clerk, 1941, moved to Rristol,
Tenn. hanch as casbier L salesman the same year, Jeft
for militny suviee in 1912 returied to Knoxville Branch in
1916 as storckeeper, and in Seprember appointed Branch
sulesmiin,

Both J. H. Hill aud M. P. Lanc who were employed as
city salestuen in 1944 @re now Special Products salesmen.

‘Through the ycars the branch interior has been frequently
changed to keep pace with the buying tempo of the times.
‘L'oday’s interior is madvrn, bright and inviting. Most prod-
ucts are out in the open to take advantage of the wend to
“self-selling”” methods which are increusing Branch sales.

n

LONGEST SERVICE: Matilda Burns was employed by J. E. Comer,
first manager of the Knoxville Branch, as a stenographer in March,
1915, one month #fter the Branch opened. She is now assi. cashier.

CITY SALESMAN H. k. Hammer, left, and Tom Ford, Branch Man.
ager. Ford joined $°W in 1023, and worked his way up from track
driver, floor sal and city sal to of the Branch.

0007-SWP-000119511
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YESTERDAY: Gpening day at the Knoxville Branch m February, 1313 was a2 proud day for Store Maagrr ] L Comer, extremc lefe
and his stff of four. Evenvthing wis in order hwhading the cuspidors. With Mr. Comer are W, W, ynes, . W. Schmitt, Walter

Klingerberg and My, Marshall, Ntz the conast in decorations, lighting, stock arsavgement aned counter

1R g d

W G TR

TODAY: Thr Knoxville Branch is an excellent example of the modesnizing prograns which is inaking many-S'W Branches truly Paint Service
Centers. Tt is brightly-illuminated, well-decorated with many attractive displays for casier buying and mere sales. Left to right, are "I'. M.
Ford, H. E. Hammer, L. C. Wichser, |. H. Hill, 1. Hodges, Della Turner. 'C. R. Goolsby, A. T. Dudenbostel and Matilda Burns.

11 Lo g
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THE GLEBA FAMILY: {LEFT TO RIGHY) WALTER, RONALD, 9, MRS. GLEWA. LARRY, 2. RICHARD, 17, LEONARD, 27,

MEET WALTER GLEBA...
BALL MILL FLOOR MAN

ST HILL initial mixing operation in aak-

g paint s the responsibibiny of the
Wadl Mitl Floor Man. He direets the aeti-
vities of a arew ol men whoe fred the
proper amounts of pigmems ard lin
seed 0il into huge ball mills where the
ingredients ave mixed into paint. Baldl
A Floar Men sot thein andans lrom
forement who in turn receive theis o
ders from the puntabetncing depnge
ment.

Orders spucity the vpe of paint
he made, whe maerials needed for the
baut, and the lenoth of dme the
hateh is to beomived, From thess anders
which are cutled “eaS” equisitionst
in the ploat, the 1M Flor Man
determines the sapplioy needed for e
Ay operation, Onee the sapplics wree

ordered, sod the oew Bas tecvived s
fustiacgons, the Ball NG Ploor Man
moves from il o mille ¢hocking the
work of the evew, wmd making wue 2l
orders are carriel out o the Jetter
When a batel is complared. he mak
viscosity test hefore
the paint 1w the olficial supling de-
partment where the tester makes many
-checks o assure thac the paiat comes up
to specifications in cvery wawv.

Whalter Gleha, s the Ball Mill Flooy
Aan in Department K av the Cleveland

’ 12
{

nding w4 saaple o

Canal Rowd Plant. He is apical of e
men Who do this job in SherwinWil-

LEAVING FOR WORK, Walter bids goodday
0 his wile and youngest son, Larry. Walter
bas a reputation for always being on time.

Started at Cleveland Plant
23 Years Ago as Paint Mixer

Jams plants across the nadon. Walter
stavted e dhe paint nsivess 28 vears
e 10 5Ws Cleveland plant as a paint
miner. I 1819 he was prominted to g
ller, and in 1923 to a voller mill
srinder. Like ather Ball Mill Floor Men
he is thoroughly familiar with all phases
ol paint making,

On the job he's all business, except
during the luneh how when he enjoys
ne of prnmy with members of his
arw in the company club room.

After work, exeept for the one night
i the week when he bowls, Walter
1ar oy hiy siiention 1o his wile, Rose, and
his fowr sons, Leonard, the oldest bay
i 20, a1 exoNavy man antd now an em-
plovee wr the 5-W sumpling deparument
at the Cleveloud Plante His other sons
ate Richard, 17, Rouald, Y. e Lavry 2

Wikrer takes grent jide in his hame
which he prrchnsed seven
List year he installed floure
tng int the basement and painted it from
Mooy 1o ceiling in an awactive color
scheme,  “The basement with s ping
pong table and a juke box which Walrer
bought two yens ago is the fanily rec
reation room.

The pictures on this and the follow-
ing two pages show Walter at work, and
how he spends his leisure hours at home.
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WALTER'S FIRST STOP ou ti job is his fore BALL MILL OPERATORS gt “Rox's"~meaning requisitions—from Walter.  ¥ach “Rex™
na's ollice s Fomy Snablie where he gets rege contains paint formola. In the erew are,
wisitions fee e din's prkdaction whedule.  Andy Schleimer, George McCanihy, Ghester Zaleski, Curley Morgan, Stanley Kresina.

SAMPLES PAINT: Cheesecdoth Leeps impuri VISCOSITY TEST: Moy puint wools 1o 75°, WALTER THEN TAKES THE SAMPLE 10 the
tiey oni ot vt Mosuyg varics {rom S o Walter uses stop watch w check flow g0 official wesier (Mike Carr) who mukes severat
14, on Jutmula. nake e mixed paitt merts VIscosity test, other testx before giving the O.K. for filling.

oft e, at B 1 lepeakdin

AT LUNCH WALTER lii> a sandwich. @ hot cup of eoffee and as often
as posible 1 pivee of pincapple pie. his favorite. At lunch, 1 ¢o ¥,
J- Burnat, ] Javorek, Walwer. A, Kornowski, J- Dargaj, R. Rauch.

L. to 1. Al Hadley, Steve Visocky, Steve Filla,

KUMMY IS POPULAR after-lunch game. Walter deals while players
and kibitzers await action. Left ta right, Joseph Fertal, Fdward
Turk, Joseph Mihalik, Walter, Bill Meisel and Dewey Cramer.

13
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WITH ALL TESTS COMPLETED, W. lier turns JUST BEFORE QUITTING TIME Wil nuaks WITH THE DAY'S WORK ENDED \Valter
ormation ovet o fovensn {(Billv Cramer) insteaaions o e loee ell wills Jov nigh: s up hefure kaving for home or for an
whe iy i charge ol filling depatoent, walehnan ~ e will Lo whish o pun, evening ut the buwking alley with Cie gang.
WHEN DAY . , .
E Many Hobbies Occupy Walter's Evening Hours
IS DONE ...
. v
h
{
{
f M
JUKE BOX 1S FAMMY FAYORITE. Walter RICHARD, SECOND GLDEST of the four boys, and Dad enjoy a Fust game of pi
bought it 1we years aga. Likes 1o play Leonard sty ploawy iy, Daab s seeand. Mre Gleba, Radand. 9. and )
polkas and "Cive Me Five Minaes More” watch, Walter is prouc of his modon
HOME MOVIES, Walter's sewese hobliy are enjoyed Ly the whole Lamily, but especially by LITTLE LARRY AMD HIS TEDDY are hrest in
the two younger boys. Most populay nl ail are Walter's own anovies of larry taken fom  Dbed every might. Whenever Dadady is boue, —

birth. Other family fivorites are Mithey Mouse and Donadd Duck, He has an 8 mm, projectar. ir's always his job to put Larry tc bed.

14
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NEW 25-YEAR CLUB MEMBERS

HE Sherwin-Williams pcople pic-
tured an this page have completed
w guarter of a centary of servive with
the Company since January 1. 1947
Chree are emploved at Cotfevville,
Ko, two at Ghicago, and ane cach at

CONRAD YAUCH
Newark. January 9. 1922

STANLLY POWELL
St. Louis, favuary 18, 7922

JAMES WILSON
Chicago, Febriary 16, 1922

Newark. Lieveland, St. Louis, Port-
land and Providence. Gongratulations
to all {or thvir Joyal service and the
part they hase played in making
Sherwin-Witliams the outstanding or
ganization i the paint business today.

EARL BERRY
Coffeyuille, January 10, 1922

JOUN HOBSCHEID
Chicago, February 9, 1922

THOMAS M. BARRY
Portland, February 19, 1922

DAYID C. ONESLAGER
Coffeyville, Janmary 2, 1922

GEORGE SABOL
Cleveland, Jonuary 16, 1922

JOHN WILLIAM POWELL
Coffeyville, February 14, 1922

R. S. BELCHER
Providence, February 28, 1922

15
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P. C. & C. DIVISION EMPLOYEES ANDO THEIR FAMILIES AS THEY GATHERED FOR ANNIVERSARY PARYY.
to B, M. Van Cleve, genosal manager of

P.C&C. Mr. McMullen started as a sales.
« - an . man. Now he has an enviable veprisa-

tion for his work as the company’s rep-

Honor 3 Em[J'WEES Hired r(-scnmlivF i\? the printing im.l\lsu'y and
other allicd” wides, My Zimymeriman
In 1821 By Mr. Steudel moved up fram tolay matcher to his

present  pasition as General Superin-
ONQORS T 23v0ears of long amd  tendent of the Brooklyn Pigmen:, Cheme
faithful  savice  with the  come ical & Color winichouse,

pawy’s Lastern Pigment, Chemical and Today on afmost any printed matrer
E Biviou wore bestowed on Mar. bearing tolor you will fad cither the i
1 ey, Paul | MeXalles ana pigments or the colors in the inks have
Avthury Zinmenman at a recent dinner heen furnished by ke PLCXC. Division,
party av the Williams Clubs in New York Thore are Tew pristng ink manufactor-
Ciy. ers rom coust-to-const whe do not put-
Al abree were cmployed by Arthur chase materiuls [vom this Division which
W, Stevdel, in 1921, o the time when has offices in New Yok, Chicago, Cleve
he wis manager of the Eastern PCRC, Lind and Oakliond. Tt also supplies ve
Division. Mis Gidley was employed asat hicles to the plastic trades and many raw
arnend elerk. Fockav she s fust assistant materials for dyvestall manakcwirers.

£, R. TURNER injucts a note of humor by
cading ckegram advising Miss Gafley her
25 years of wrial service with SW have ended.

8. M. YAN CLEVE, gencral manager P. C. and C. Division. presents watches and cer- HONORED GUEST Miss Murgurct Gaftey
tificates to Arthur Zimmerman, Pau! MeMullen and Margarer Gaffey for 25-ycars of watches while her mather cuts the Rrse slice
faithful service with the New York Division at a party at the Williams Club, N.Y.C. of the 25th Anniversary cake ar ithe party,

PERY LU AT T
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